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2 reasons why engines get more 
power protection from Perfect Circle 


PERFECT CIRCLE 2-in-1 CHROME SETS 


solve problem of excessive 
oil consumption past pistons! 


2-in-1 Chrome sets provide the finest piston rings 
obtainable! Top rings and oil rings are plated with 
thick, solid chrome. Entire area of ring travel gets 
complete wear protection, more than doubling life 
of cylinders, rings, pistons. No tedious break-in is 
necessary, rings are pre-seated at factory. 

INSURE CUSTOMER SATISFACTION — install 2-in-1 
Chrome sets for thousands of extra miles of power 
protection and positive oil control! 


PERFECT CIRCLE VALVE SEALS 


solve problem of excessive 
oil consumption past valves! 


New rings and restored valve efficiency produce 
higher compression pressures...and higher de- 
celeration vacuum. Increased vacuum sucks oil 
through loose or worn valve guides. Stop this oil 
loss with new Perfect Circle Valve Seals! 


INSURE CUSTOMER SATISFACTION — Install Perfect 
Circle Valve Seals on all re-ring jobs and all overhauls. 


PERFECT / CIRCLE 


POWER SERVICE i ae 
Don Mills, Ontario, Canada 


PISTON RINGS AND 
Hagerstown, Indiana 





“screwdriver 
tune-ups” 
coming 
back 


aha ain * se 


Vy. 


Tune up carburetors fast (and protect your reputation) with 


HYGRADE JIFFY KITS 


Just the parts you need for a fast, safe carburetor tune-up. Pump 
piston plungers, needles and seats, gaskets, instructions and even 
necessary gauges in every JIFFY KIT. Coverage for all popular cars. 
See your Hygrade jobber or write HYGRADE PRODUCTS DIVISION, 
Standard Motor Products, Inc., 37-18 Northern Blvd., 

Long Island City 1, N. Y. 


ai GRAoe~ CARBURETOR PARTS * FUEL PUMPS & PARTS 
SPEEDOMETER CABLES & CASINC 
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A PERMATEX PRODUCT FITS IT BEST 


Radiator to water pump to water jacket . . . cooling systems can be head- 
aches ... and Permatex provides the aspirin. From major leak sealers like 
Block and Head Sealer to rust preventives like Water Pump Lubricant and 
Radiator Anti-Rust . . . Permatex has tailored the exactly right prod- 
uct to make the job easy and profitable. Be prepared with these Permatex 
products: DOUBLE ACTION RADIATOR CEMENT... HEAVY DUTY RADIATOR 
CLEANER ... WATER PUMP LUBRICANT & RADIATOR ANTI-RUST... BLOCK AND 
HEAD SEALER . . . RADIATOR SEALER (liquid) . . . COOLING SYSTEM CLEANER 
AND CONDITIONER. 

Send for your copy of the Permatex Catalog . .. which tells you how 
and where to use every member of this famous automotive chemical fam- 


PERMATEX ily. Ask your jobber or write us. 


PHRMATEHES= 


COMPANY, INCORPORATED 


300 Broadway, Huntington Station, L. I, New York 
Factories: Brooklyn, N. Y. « Kansas City, Kansas 


“There’s a Permatex product for every maintenance need” 
SEALING COMPOUNDS + POLISHES AND CLEANERS + RADIATOR PRODUCTS + OILS AND LUBRICANTS + HYDRAULIC FLUIDS + SERVICE AND REPAIR PRODUCTS 
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AUTOMATIC 

SELF DISPENSING 
WATERLESS LIQUID 
HAND CLEANER 











USED WITH OR WITHOUT WATER 
NEW, REVOLUTIONARY Liquip DL 
“OUT-DATES” AND “OUT-CLEANS’ ALL OTHER 
LIQUID OR POWDERED SOAPS AND 
CONVENTIONAL HAND CLEANERS! 


NEW, AUTOMATIC, SELF DISPENSING, 
THROW-AWAY CONTAINER 


No cap to pry off or unscrew. Simple fingertip 
operation releases exact amount you want... 
every time. No waste ! Use to the last drop — full 
32 oz., active product. No bracket needed. Use 
anywhere with or without water. 


CLEANS HANDS CLEANER, FASTER 

Dissolves and lifts out dirt. Instantly and gently 
removes grease, grime, tar, paint, gasket cement 
and other tenacious soil and stains other hand 
cleaners can’t touch. 


CONDITIONS HANDS AS IT CLEANS 


32 ox., self dispensing Contains Lanolin and many other skin-condi 
container slips easily tioners to keep hands soft, prevent dryness and 
into locker, tool box or . chapping...Hexachlorophene G-11 for antiseptic 
glove compartment. protection to cuts, bruises and sores. Contains no 


abrasives. 


ra sggnaaar wogeliser Used regularly will prevent the formation of 
utility make new 


Liquid DL perfect for 1 ingrained grime. 
mechanics’ use , .. ideal 


Sane Bom for resut to ov ' CALL YOUR JOBBER OR WRITE 


service customers, too. 


DL PRODUCTS, INC. 
47-63 East Market Street, Buffalo 4, N. Y. 


Rush detailed information on new Liquid DL to: 


NAME 


{ }) DL PRODUCTS, INC. BUFFALO 4, N.Y. ecisune 
\ ADDRESS 
| 
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No. 74 Yankee All-Steel Armored Clearance Light. It's Bond 
erized, It's Budget-Priced Pratem Olateelaelidieriih mel tieiulea sen 


SMART 
TRUCKERS 


























FLAT MOUNTING BRIGHTER LIGHT ORIGINAL 
EQUIPMENT 


Light socket enclosed 3 candle power 
screw-hole spacing 


in lamp, does not bulb for greater 
for no-drill 


protrude, protection. 


replacement. 
SEND FOR FREE FLEET CATALOG TODAY! 
Over 200 accessories jor fleets described and il- 


lustrated. See your Yankee Jobber or 


Yankee Metal Products Corp., Norwalk, Conn 


YANKEE: lamps « mirrors « reflectors « signals « emergency lighting 
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“I take 
pride in my work” 


says Ralph Di Giovanni, co-owner 
Lindenhurst Auto Body 
Lindenhurst, N.Y. 


“When | do a job | want it to be the best | can turn out 
for the price | quoted. With Bondo, | get the results | want 
each and every time. Bondo mixes easy, spreads on fast, 
hardens like a rock and is easy to sand and feather edge. 
Our shop has a reputation for quality work — and Bondo 
helps us keep it.” 


“This is a BEFORE photo of a job that | got through “Check this AFTER photo. You won't spot any rough 
close bidding. Notice all the places | could use BONDO edges...that’s because | turn out quality work with 
for a faster, cleaner job. After | hammered out and Bondo. It costs a few cents more but its dependable 
sanded | spread on BONDO, and it was ready for sanding performance makes up for it.” 

in no time at all.” 





ie 


Get BONDO, the Fibre- 
glass Body Filler from 
your jobber today. 


yTOMOTIVE-INDUSTRIA ” 


‘RAFT ond MARINE REPAIE 
I a 


BONDO DIVISION, JAYCEE CHEMICAL CORP., NORTHFORD, CONN. 
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1959's definitely going to beat '58 in this industry. That feeling has cloaked many 
meetings of franchised dealers, garagemen and wholesalers over the Southland in the 
last 60 days. There's going to be more net profit, too, because a lot of cut-throaters 
have shriveled up or called it quits. 





It's going to be easier to make money on the available gross income also. When the 
economy began dipping in the summer of 1957, there was a lot of wringing of hands. 
Months later began the wringing of budgets. The water's still "squzz" out, too, 

leaving managements in a stronger position to revive assets. 





South Carolina wholesalers are joining the movement. While ten years ago only 
Texas and Alabama had associations in the South, the trend has skyrocketed 
across the region. A meeting at Columbia Nov. 13 (see page 51) will add the 
Palmetto State to others now operating state groups--Oklahoma, Louisiana, 
Kentucky, Tennessee, North Carolina, Florida and Georgia. There'’re 
rumblings up Virginia-way, also. 





Are turbine engines around the corner? Lis what Paul C. Ackerman, vice-president 
in charge of engineering, Chrysler Corp., tolc > National Petroleum Association last 
month: "I am not prepared to tell you when or if we will be in a position to bring the 
market our first turbine-powered car, but I can tell you that we are approaching the 
time when our experimental turbine cars will be superior to any piston engine we can 
foresee--in fuel economy, mechanical reliability and vibration-free operation.” A gas 
turbine powerplant would have only 20% as many parts as the present-day passenger-car 
engines and would need only one spark plug. Being air-cooled, it would not require water 
or anti-freeze. 


ten 





to 
the 


Where will Studebaker-Packard be a year from now? That's a frequent subject of con- 
jecture by dealers with all types of franchises. You'll notice that S-P has been 
dueling up many of the South's best known dealers lately. One Southern dealer who 
had been handling S-P exclusively expressed gratification when he learned that a 
"Big Three" dealer was adding S-P in his home town. "That dealer will create a 
lot more interest in our line and that should mean more business for me," was his 
expressed viewpoint. 





Better get the shop set for more volume in 1959. Remember the record 7,200,000 
cars which were sold in 1955? Already they've been coming in for major repairs, 
and forecasters are figuring the full impact of this added business will smack 

the service force next year. That'll mean streamlining the plant to handle work 
properly and as rapidly as possible. 





Have you chopped overhead appreciably? The editors of SAJ have been pleased by the 
considerable reader interest in the series which has been running for a year 
and a half telling how dollars--and sometimes pennies--have been lopped away 
from business waistlines grown fat back in the more plush days of '55 and 
56. Shoot ina brief report if you have anything along this line of general 
interest. Might as well let the world know you're good in "bad" times as well 
as good in the "good" times. 
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If you work on modern, 
high compression engines — 


SS-50U 


U.S. Pat. No. 


2,789,872 





= 
rat > 
- 


It resists sludging or clogging... special process applied 
to chrome rails provides satin finish for fast break-in... 
outlasts carbon steel rings 2 to 1. 


Sealed Power’s 


INN E VV 


Stainless Steel Oil Ring 


outwears and outperforms any other oil ring 


Available in KromeX ring sets for engines which require 
super oil ring performance. 


SEALED POWER CORPORATION + MUSKEGON, MICHIGAN 


Sealed Power KromeX Ring Sets 


BEST FOR RE-RING! BEST FOR RE-BORE! 
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West Virginian Assails Poor Quality 


ee | ggpocetenctonegple workmanship” can be blamed for much of the poor 
new-car sales this year, according to the new president of the 
West Virginia Automobile Dealers Association. 

Commented W. D. Poland, Martinsburg Dodge-Plymouth dealer, in 
a communication to SOUTHERN AUTOMOTIVE JOURNAL: 

“It is my personal belief that poor-quality workmanship in the as- 
sembling of all makes of American automobiles in the past four years 
had a lot to do with the lack of acceptance thereof this year, that high- 
quality workmanship is having a good bit to do with the popularity of 
the foreign makes and that our manufacturers should take immediate 
steps toward improved quality of workmanship. 

“This will result in better public acceptance and sales but not neces- 
sarily better profits. It is up to the individual dealer to be cost-of-selling 
conscious and not foolish, for the glory of registrations, selling below 
full cost, to his own and his competitors’ downfall.” 

Several matters are soon to be brought to the attention of the 
WVADA directors, he said. “One suggestion recommends fixed annual 
new-car announcement dates which might further reduce confusion 


in the minds of the public toward our industry. It [the board 


will also 


consider the advisability of a state licensing law for both dealers and 


salesmen.” 


Muffler Factories Get 
Sharp Criticism 


_ “increasing practice” of 
some manufacturers of muf- 
flers and tailpipes of supplying 
specialty shops at jobber/distrib- 
utor prices is drawing fire from 
wholesalers of Florida and Geor- 
gia. 

The Florida Automotive Whole- 
salers Association will devote a big 
part of its convention program 
next month to this situation after 
an exhaustive survey of its mem- 
bership showed a deeper trend by 
manufacturers in this respect, 
Executive Secretary Charles H. 
“Chuck” Davis announced. 

Henry S. Clark, executive secre- 
tary of the Georgia Automotive 
Wholesalers’ Association, bulle- 
tined his members that “it cer- 
tainly no longer is a state secret 
that there are certain manufactur- 
ers who grant distributor or whole- 
sale terms to muffler specialty 
houses performing only retail 
functions. 

“Is it possible this practice stems 
from the misguided opinion that 
‘if a man buys in quantity, he is 
entitled to preferential terms 


based on the volume of his pur- 
chases’? The supreme court says 
that such a buyer is not entitled to 
preferential terms. So does the 
Federal Trade Commission. Nor is 
the situation improved by the fact 
that manufacturers are selling 
‘private brand’ merchandise to 
these specialty operators.” 


Finance Executive Sees 
New-Car Surge Ahead 


A PREDICTED national uptrend 
of 15% in new-car sales will 
be reflected to an even greater de- 
gree in the Southeast during the 
next fiscal year, according to E. P. 
Latimer, president of Auto Fi- 
nance Co., Charlotte, N. C., and its 
subsidiary, American Discount Co. 

Speaking before the boards of 
directors of the two companies at 
Durham, N. C., last month, Lati- 
mer called attention to the favor- 
able position of the Southeast 
compared with the rest of the na- 
tion. He predicted that automobile 
financing would figure high in its 
share of next year’s economic up- 
swing. 

“Because of the favored posi- 
tion in which we find ourselves 
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President Latimer 


economically,” he said, “we may 
expect an increase in volume by 
our operating subsidiary, Amer- 
ican Discount Co., of up to 20% 
over the last fiscal year.’”’ He added 
that some of the volume increase 
by the company would come as a 
result of branch offices opened 
during the past year in Burling- 
ton, N. C., and Sheffield, Ala. 

A new drive-in-type branch of- 
fice building in Durham will pro- 
vide 2,700 square feet of air-condi- 
tioned floor space, representing a 
company-wide program aimed at 
providing up-to-date facilities for 
all branches in North and South 
Carolina, Florida and 
Alabama 


Georgia, 


Chevrolet Personnel 
Shifts in South 


— P. Murphy, formerly 
manager of Chevrolet’s mid- 
west sales region at Kansas City, 
Mo., has been appointed manager 
of the Atlantic Coast sales region 
with headquarters at New York 
City, succeeding Joseph E. Sim- 
mons, who retired. 

Succeeding Murphy at Kansas 
City is Arthur W. Strang, former- 
ly manager of the Rocky Mountain 
sales region at Denver, Colo. V. D. 
Daniels, former zone manager at 
Denver, has been named St. Louis 
zone manager, replacing Stuart P. 
Emmert, who was transferred to 
Detroit as zone manager. 





Sales Training 
your salesmen can use! 


More than ever before, your prospect has questions on financing: Down 
payment? Equity? Interest? All these can add up to a lost sale if your 
salesman isn’t right there with the right answers. 

To help supply those “right answers” and to show how financing 
can be used as a strong selling tool —is the objective of Associates new 
sales training film, “Buyers and Buying Power.” Short on theory but 
strong on practical selling tactics, it takes you through several selling 
situations and shows you in each case how the intelligent use of finane- 
ing can help close a similar deal for you. 

Call the man from Associates today and arrange for a showing of 


“Buyers and Buying Power” in your dealership. 


ssociates 


SOUTH BEND, INDIANA 





ASSOCIATES INVESTMENT CO. — ASSOCIATES DISCOUNT CORP. — ASSOCIATES DISCOUNT (CANADA) LTD. — EMMCO INSURANCE CO, 
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LEAF SPRING 


a 


COMPRESSOR 





LOW PRESSURE 
RESERVOIR 


HEIGHT CONTROL AIR 
OR LEVELING VALVE UNIT 


AIR SUPPLY 


HIGH PRESSURE 
LINE TANK 


Chrysler Corp.’s Torsion-Aire suspension is joined by optional air 
units at the rear of the car in 1959 to provide automatic self-leveling 


under extreme load conditions. 


Principal components of the height- 


adjustment feature are a compressor and high-pressure tank situated 
at the front end of the car, a low-pressure tank over the rear axle, two 
air chambers and a height control or leveling valve. 





| Looking Ahead » 
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DEALERS 


Oct. 19-21 — Annual convention of 
Florida Automobile Dealers As- 


sociation, Eden Roc Hotel, Miami 
Beach. 

Oct. 25-27 — Annual convention of 
Arkansas Automobile Dealers As- 
sociation, Hotel Arlington, Hot 
Springs. 

Oct. 26-27—Annual convention of 
Oklahoma Automobile Dealers As- 
sociation, Skirvin Hotel, Oklahoma 
City. 

Nov. 16-18 — Annual convention of 
Mississippi Automobile Dealers As- 


Pictured at the booth sponsored by the Independent Garage Owners of 
America during the recent Automotive Parts Rebuilders Association 
convention in Chicago are (l. to r.): seated, Frank Hornyak, Youngstown, 
O., president of the Independent Garage Owners of Ohio; B. L. “Bill” 
McLendon, Beaumont. Texas, president of the Independent Garagemen’s 
Association of Texas: George Millikin of Youngstown, O., vice-president 
of IGOA; standing, Ralph H. James, Tulsa, Okla., executive secretary of 
IGOA; John R. Breneman, Jr., Willow Street, Pa., a director of IGOA:; 
Harold Grindle, Toledo, O., executive secretary of IGO of Ohio; Frank 
Smith, Youngstown, O., IGO manager, and Mel Turner of Chicago, who 
is curriculum director for the vocational school program of National 
Standard Parts Association. 
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sociation, Buena Vista Hotel, Biloxi. 

Nov. 16-18 — Annual convention of 
National Independent Automobile 
Dealers Association, Edgewater 
Beach Hotel, Chicago. 

Jan. 31-Feb. 4—Annual convention of 
National Automobile Dealers As- 
sociation, Conrad Hilton Hotel, 
Chicago. 

Feb. 22-23—Annual convention of 
Louisiana Automobile Dealers As- 
sociation, Roosevelt Hotel, New 
Orleans. 

Jan, 30-Feb. 3, 1960—Annual conven- 
tion of National Automobile Deal- 
ers Association, Sheraton-Park Ho- 
tel, Washington, D. C. 

GARAGEMEN 
24-27—Annual convention of 


Garage Owners of 
Hotel, Denver, 


June 
Independent 
America, Albany 
Colo 

WHOLESALERS 

Oct. 15-18 — Annual convention and 
booth conference of Automotive 
Wholesalers of Texas, Moody Civic 
Center, Galveston. 

Oct. 15-16 — Fall convention of Vir- 
ginias-Carolinas Automotive Whole- 
salers Association, Hotel Robert E. 
Lee, Winston-Salem, N. C. 

Nov. 3-6 — Annual convention of Au- 
tomotive Warehouse Distributors 
Association, Muehlebach Hotel, 
Kansas City, Mo. 

Nov. 14-16 — Annual] convention of 
Florida Automotive Wholesalers 
Association, Hollywood Beaéh Ho- 
tel, Hollywood-by-the-Sea, Fla. 

Feb. 7-8 — Annual convention of Au- 

tomotive Wholesalers of Oklahoma, 
Municipal Auditorium, Oklahoma 
City. 
*b. 15-17—National convention of 
Motor and Equipment Wholesalers 
Association, Conrad Hilton Hotel, 
Chicago. 

Feb. 15-17—Annual convention of 
National Standard Parts Associa- 
tion, Hotel Sherman, Chicago. 

Feb. 18-21—International Automotive 
Service Industry Show, Navy Pier, 
Chicago. 

May 17-20 — Annual convention of 
Automotive Engine Rebuilders As- 
sociation, Royal York Hotel, To- 
ronto, Ont. 

Feb. 10-14, 1960—Automotive Service 
Industry Show, Coliseum, New 
York City. 


Garagemen Set Convention 


The annual convention of the 
Independent Garage Owners of 
America will be held June 24-27 
at the Albany Hotel in Denver, 
Colo. Ray Campbell of Denver is 
president. A mid-term meeting of 
directors will be held in Chicago 
Feb. 20-23 
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The Too all Band Adivs = 
ov i rhrottle Linkeg® 


adivs wail pOWERGLIDE Now! BIG PROFITS 


HYDRA-MATIC AWAY 
MERCOMATIC er anrLoW in Simple, Easy-To-Do 


POWERFLITE —=-—_“sTRATOFLITE AUTOMATIC TRANSMISSION 
FORDOMATIC powerflite 
d ADJUSTMENTS 


bond majong Ten Over 33 million cars today are equipped with Auto- 
set torque : matic Transmissions — don’t miss this great service 
OR= her new Automatic opportunity. You can make external adjustments 
there ore : peseor poards--- on every Automatic Transmission with the Tools you 
Transmis ssion “ adjustment get on this new Tool Board. It starts you off right 
e Throttle Linkeg in a profitable business. And, all adjustments can 
Tools only- . be made without disassembling or dropping the 
e Band Adjustme - Transmission. “How-To-Do-It” illustrated instruc- 
Send the cov a ' tions are included with each Tool. 
get me Keep this profitable work in your own Shop... 
Automatic Transmission adjustments, plus extra sales 
of Transmission oils, add up to real money for YOU! 
Call your Jobber TODAY — find out how inex- 
pensively and quickly you can put these Tools to 
work. The New Britain Machine Co., New Britain, 
Conn. 


Nees BrilZin 
NEW BRITAIN - CONNECTICUT HA N D TO @) LS 
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New Britain Hand Tools ; 
The New Britain Machine Co., Dept. SAJ-10 | 
New Britain Conn. l 
Please send me FREE illustrated catalogs | 
with complete instructions for the adjust- | 
ment of all Automatic Transmissions. ! 
l 
l 
I 
i 
I 
I 
I 





Address 





City Zone State 
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Just pushing a button will make the inside of the car cool or warm 

with Chrysler Corp.’s new combination air-conditioning and heating 

system available for the 1959 models. Pushbuttons take over the work 

of levers and control knobs. The new Airtemp system not only chills the 

air but dehumidifies it as well. Even on the muggiest day, the interior 
of the car is cool and refreshing, Chrysler reported. 


Florida Dealers to Hold 
Profit Panel Oct. 19-21 


A’ NADA profit panel, with a 
number of well-known deal- 
ers participating, will highlight the 
Oct. 19-21 annual convention of 
the Florida Automobile Dealers 
Association at the Eden Roc Hotel 
in Miami Beach. 

Speakers will include Elson G. 
Sims, Vincennes, Ind., Ford deal- 
er, and Dr. W. H. Alexander, 
humorous and inspirational speak- 
er of Oklahoma City. 

Good food, prizes and cocktail 
parties are planned for attendees, 
with special plans made for the en- 
joyment of the lady guests. 


Muffler Sales This Year 
Expected to Top 1957 


A FINE sales year in the automo- 
tive replacement parts busi- 
ness, with special emphasis on 
mufflers, has been predicted by 
Charles A. Klaus, vice-president 
in charge of sales for Maremont 
Muffler Division of MarPro, Inc. 
When the yearly sales have been 
tallied, Klaus foresees a volume 
increase for the total replacement 
parts business of eight to ten per 


cent this year over last, with the 
expectation of a rise in muffler re- 
placement volume of ten to 12% 
above last year’s $290 million. 
Klaus said that one of the basic 
reasons for the expected increase 
in muffler replacement is that the 
life of the average automobile 
muffler has dropped 50% since 
World War II, due primarily to the 


acidity of the high-octane gasoline 
additives needed for today’s high- 
compression engine. This, coupled 
with modern short-haul driving, 
has drastically shortened muffler 
life, he said. 

Another factor for the continu- 
ing fine outlook for the muffler 
replacement industry, Klaus said, 
is the rise in the number of cars 
with dual-exhaust systems, which 
means in some cars four or slx 
mufflers. 


Georgia Dealers Change 
To Spring Conventions 


| pane annual conventions of 
the Georgia Automobile Deal- 
ers Association will be held in the 
spring, President Joe Westbrook 
of East Point announced. 

The directors in this respect fol- 
lowed a trend away from summer 
or fall meetings to avoid conflicts 
with new-car show dates. The 
1959 convention will be held in 
late April or early May in Atlanta. 

The board rescinded its earlier 
action calling for a full-time man- 
ager, and decided to continue us- 
ing the part-time services of 
Executive Vice-President L. L. 
Austin, who had been offered the 
position full time. Meanwhile, dis- 
trict meetings to kindle member- 
ship interest will be held soon, 
Westbrook said. Darrell Johnson 
of Thomson is in charge of the 
committee arranging these meet- 
ings. 


Donald R. Roberson of Wade Motor Co., Atlanta, top prize winner over 
5,000 salesmen in Ford Division's Southeastern Region, receives the 
keys to a 1958 Thunderbird convertible from Earl Johnson, car merchan- 
dising manager of the Atlanta district sales office. Looking on are 
Frank R. Beall, Jr. (left), sales manager for the dealership, and R. 
L. Wade, president. Roberson, who has been with Wade for six years, 
won the Thunderbird for outstanding performance during a two-month 
summer contest among representatives of 1,200 Ford dealerships. 
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_,, automatic transmission parts 
... hydraulic valve lifters 


The addition of Automatic Transmission Parts and Hydraulic 
Valve Lifters to Thompson's already full line of original 
equipment engine and chassis parts gives repairmen 
the finest, most complete replacement service in the 
industry. 

You can now service all types of automatic transmis- 
sions with Thompson precision parts. And you know 
that installing parts that fit right saves you time and 
labor—provides a better profit. 

Equally important, Thompson's new 160-page Auto- 
matic Transmission Manual is the finest, easiest-to-use 
automatic transmission manual ever produced. It covers 
all types of automatic transmissions and is so simplified 


200,000,000 hydraulic valve lifters are already on the 
road, and the total grows every day. 

To build your good reputation—fast, to cut installation 
time and labor, specify and install Thompson Replace- 
ment parts for every repair job. 


Thompson 
Service Sales 


A DIVISION OF 


with pictures and codes that it makes identification of 
parts 100% positive ... eliminates guess work in 
ordering. 

Thompson's new line of Hydraulic Valve Lifters 
brings you complete valve train service. More than 


Sold thru the world’s finest jobbers 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for October 1958 





Automotive NEWS BRIEFS 


{Continued from page 11) 





Granville Ramage (center), British consul at Atlanta, tears a card indi- 
cating the passing of a two-million-car milestone as the 2,000,001st 
automobile to be exported by the British Motor Car Corp. since World 
War II stands on the ramp of the Import Motor Car Co. in Atlanta. 
Among the onlookers are Nick Graffeo, Sports Car Co., Birmingham, 
Ala.; Phil Stiles, Edwin Bussey and Stan Hickman, Ship n’ Shore 
Motors, West Palm Beach, Fla.; Tom Downing, Southeastern Sports Car 
Center, Atlanta: Don Holton, Sea Breeze Motors, Daytona Beach, Fla.; 
A. E. Sager, Import Car Center, Jacksonville, Fla.; Hix Green, Jr., and 
Hix Green, Sr., Import Motors, Ltd., Atlanta, and Larry Kingston, Del- 
ray Foreign Cars, Delray Beach, Fla. The dealers met in Atlanta to map 
out sales plans for delivering the next million BMC cars beginning with 
the coming year. The car is an Austin-Healey “Sprite.” 


Expect Higher-Priced Cars to Get 
Bigger Market Slice, Briggs Says 


_ for an even greater propor- 
tion of buyers to go for the 
higher-priced cars in the new- 
model year. 

That’s the expectation of C. E. 
Briggs, vice-president of Chrysler 
Corp., who is general manager of 
the Chrysler and Imperial Divi- 
sion. 

Higher per capita income and 
the nation’s rising economy will 
spur this picture, he asserted. 

“We have people buying these 
cars who had never thought be- 
fore of buying them—barbers, 
plumbers and the like,” he said in 
an interview with SOUTHERN 
AUTOMOTIVE JOURNAL at Atlanta 
during a dealer preview of the 
1959 models. 

“The best way these people can 
express their social prestige is in 
an automobile, and with two in a 
family working, they can afford 
it,” he added, 

Chrysler is shooting for sales of 
90,000 Chryslers and 25,000 Im- 


Vice-President Briggs 


perials in the 1959-model run, 
compared with 85,000 sold this 
year, Briggs said. 

Even in 1958, with over-all in- 
dustry sales down and imports of 
small European cars on the in- 
crease, the over-all trend has been 
toward more luxury, convenience 
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and extra comfort features on 
cars ordered by dealers, he de- 
clared 

“We are building more of our 
cars with such extras as air condi- 
tioning, Auto-Pilot and optional 
power assists. We are doing this 
because that is the way people are 
buying cars in the Chrysler and 
Imperial field 

“We find it hard to believe, as 
some are suggesting, that the 
American people are in a mood to 
accept lesser standards of motor- 
ing comfort and convenience. All 
of our experience, including our 
experience this year, suggests that 
the opposite is true. People are in- 
sisting on comfort and convenience 
features that did not even exist a 
few years ago.” 

3riggs cited Auto-Pilot as an 
example of the trend. Auto-Pilot 
is a device which permits auto- 
matic control of car speed. It en- 
ables a driver to remove his foot 
from the accelerator pedal on long 
trips 

Chrysler put it into production 
last April and equipped about ten 
per cent of cars with it. Briggs 
said it now looks as though about 
35% of all 1959 Imperials and 
20% of all 1959 Chryslers will 
have it 


Studebaker-Packard Ups 
Arkansas Native 


A J. Porta, a native of Fort 
e Smith, Ark., has been 
elected executive vice-president of 
Studebaker-Packard Corp., Presi- 
dent Harold FE. Churchill an- 
nounced. 

A financial vice-president of the 
corporation since early 1956, Porta 
joined the accounting department 
of Studebaker in 1925 following 
graduation from Notre Dame 
Shortly after the 1954 merger of 
Studebaker Corp. and Packard 
Motor Car Co., he was appointed 
comptroller with headquarters in 
Detroit. 


Charipar to Address Georgians 


J. E. “Jack”? Charipar, chief en- 
gineer and director—product, 
Plymouth Division of Chrysler 
Corp., will address the Nov. 3 
meeting of the Atlanta (Ga.) sec- 
tion of the Society of Automotive 
Engineers. 











According to Thousands of Satisfied Users .. . 


Muffler Installations are Easier, Faster 
..- With the Famous Zippy Twins! 


























ZIPPY MUFFLER TOOL—Patented U.S.A. (Replacement blade set with cle s & locks, $2.40) 


You | Too Can Cut Muffler nstallation Time in Half 
With the Lippy wipes Tool & wih end Shaper 


ZIPPY MUFFLER TOOL . 
e@ Zip-Zip: It's cut through! Ne more 
hacksaws or cutting torches .. . 
30 second operation. 
@ Lightweight, rust-proof construc- 
tion. Fits 12” to 22” pipe with 
single adjustment. 
@ Positive self-aligning action. No 
rough or out-of-round edges. 


anee PIPE-END SHAPER . 
Rounds out 11/2” to 21/2” maetiter 
and pipe ends— inside and out- 
side dia. — in two easy strokes. 

@ Tool steel construction, uncondi- 
tionally guaranteed. 

® Makes installations easier . . . in- ZIPPY PIPE-END SHAPER—Patent Pendin ng 


creases profits on every job. 














$Q75 Each. Gar. Net See Your Favorite Jobber $@75 Each. Gar. Net 
7 MUFFLER TOOL or Tool Specialist 9 PIPE-END SHAPER 


(Includes spare blade set) 


MUFFLER PRODUCTS CORP. 


BOX 492 HOUSTON, TEXAS 
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Automotive NEWS BRIEFS 


(Continued from page 13) 





Two well-known Southern dealers were among the 
more than a score who have added Studebaker-Pack- 
ard to their lines in the last several weeks in the At- 
lanta zone. Several hundred dealers have joined S-P 
in the last three months. In photo at left are (I. to r.): 
seated, Chester L. Gunnin, vice-president and general 
manager, Harry Sommers, Inc. (Chrysler-Plymouth), 
Atlanta, and Harry Sommers, the firm’s president and 
a past president of National Automobile Dealers As- 


Garagemen of Texas Ratify Program 
For Mechanic Apprentice Training 


A SET of standards for state ap- 
prentice training won ratifi- 
cation last month from the ap- 
proximately 250 delegates who at- 
tended the semi-annual convention 
of the Independent Garagemen’s 
Association of Texas at Odessa. 

The group also voted to pursue 
legislation on two fronts—labor 
lien and licensing—in 1959 and 
heard themselves described by 
William F. Patterson, special as- 
sistant to the secretary of labor, as 
the “first state group in the auto- 
motive industry to launch a pro- 
gram to provide skilled labor 
through organized training.” 

The move to establish a state 
apprentice program was_ three 
years in the making. It came just 
one year short of the scheduled 
graduation of two groups of ap- 
prentices in San Antonio and 
Waco. It received unanimous ap- 
proval from the 18 chapters and 
ten districts present. 

The decision by the legislative 
committee and the general assem- 
bly to join forces with other in- 
terested trade groups in Texas to 


obtain minimum protection for 
materials and labor passed without 
debate. Machinery for this pro- 
posed legislation was already in 
motion, according to C. A. Bean, 
legislative committee chairman. 

A move to set up the ground 
rules for licensing both shops and 
mechanics through legislation 
came in for considerable discussion 
before it was finally passed by a 
single chapter vote. Detailed plans 
for obtaining passage of this legis- 
lation were not outlined by the 
committee. 

Patterson’s appearance at the 
convention’s only mixed social af- 
fair was the feature of the three- 
day meeting, which was regarded 
by the host chapters—Odessa and 
Midland—as very successful. 

While mechanics’ education and 
proposed legislation took over the 
agenda, national affiliation with 
the Independent Garage Owners of 
America, a subject of much debate 
at the April 18-20 convention in 
Waco, never reached the floor. 

In a_ strongly worded com- 
mendation on the efforts of the 
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sociation; standing are (l. to r.): A. A. Fromholz, as- 
sistant Atlanta zone sales manager, and D. L. Schoen- 
feld, Atlanta zone manager. In photo at right these 
factory officials look on as T. C. “Tom” Callaway, Jr.. 
signs up for Callaway Motors, Inc. (Oldsmobile), 
Decatur—an Atlanta suburb. Callaway is a former 
Alabama Lincoln-Mercury dealer and later handled 
Dodge-Plymouth. He is president of the Atlanta Auto- 
mobile Association and a former finance executive. 


state association in the field of 
education, Patterson did not neces- 
sarily paint a rosy picture for the 
delegates to take back to their 
local chapters. Speaking before the 
largest assembly of the conven- 
tion, he said, “The Independent 
Garagemen’s Association of Texas 
has definitely placed itself in the 
lead in a growing national effort 
to break through the mechanics’ 
training barrier—a barrier that 
has everyone in the Department 
of Labor and other industry lead- 
ers across the nation worried these 
days. I must warn you, however, 
that your association and the rest 
of the industry have a long way 
to go.” 

This pat on the back—and warn- 
ing—was underlined later when 
Patterson quoted from the August 
27, 1958, issue of The New York 
Times: 

“Most auto mechanics are un- 
qualified for work . . . Only one in 
ten can cope with the intricacies of 
modern cars.” 

Patterson then turned to coun- 
try-wide performance of the auto- 
motive industry in the field of ap- 
prentice training. He said that an 
all-time high of 29,627 registered 
apprentices was reached in 1949 
and that the present figure had 

(Continued on page 138) 





FOR A LIMITED TIME-THIS 


Get this beautiful BELFORTE “Mariner” 
watch with all these features... 


Guaranteed for one year against > Luminous “See-in-Dark” Dial 


mechanical defects > Chrome-top case with stainless 


Advanced 7-jewel Swiss move- steel back 


ment > Tarnish-resistant metal band 


Unbreakable main spring > Guaranteed waterproof and dust- 


Jeweled lever escapement proof (if crown, crystal, and case 
assures accuracy remain intact) 


CALL YOUR WHOLESALER TODAY! 
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$29.95 WATCH FOR *6.99 


WITH YOUR ORDER FOR 
50 AUTO-LITE SPARK PLUGS 


This is a special offer for a limited 
time only. Ask your wholesaler about 
the selection of Auto-Lite promotional 
plans using this watch to help you 
increase your spark plug sales. 








Order now—any assortment of 50 
Auto-Lite Spark Plugs—and get this 
tremendous watch value. 


TRANSPORT 


Designed for rugged, 
continuous service in 
transport trucks and 
heavy duty farm equip- 
ment. 


RESISTOR 


Auto-Lite Resistor 
Spark Plugs give long 
life, quick starts, and 
smooth performance in 
all applications. 


‘ 


% 


” 


~ AUTO-LITE 


STANDARD 


Used as original equip- 
ment on millions of 
cars, trucks, and trac- 
tors. Built to rigid 
specifications. 


MARINE & 
SMALL ENGINE 


Used by leading manu- 


facturers as original 
equipment in out- 
boards, mowers, saws, 
and garden tractors. 


THE ELECTRIC AUTO-LITE COMPANY °@ 
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POWER TIP 


The first spark plug ignition- 
engineered for today’s engines 
and today’s driving. Power Tip 
“fires up” overhead-valve engines 
at all speeds. 


*Suggested price to dealer. 


RESISTOR SPARK PLUGS WITH 


POWER TIP 


TOLEDO 1, OHIO 
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AND WE’RE JUST AS PROUD OF 
THIS LIST OF QUALITY DISTRIBUTORS* 


NORTH CAROLINA: 
Ashe e—Genuine Parts ¢ 
He 
B 


Ar 


SOUTH CAROLINA: 


Supply Co. 


Supply 


gs Tay r & Supply Co., Inc. 
Vaughn & Wright 


Pierce, Inc. 
Parts & Supply Co 
» & Battery Service 
Parts Co 


MISSISSIPPI: 


GEORGIA: 


Bro 


YOUR REPUTATION RIDES WITH THE ENGINES YOU INSTALL 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for October 1958 








It’s hard to keep quiet when you're 
as proud of something as we are of 
our new home. Some folks say it’s 
the finest of its kind they’ve ever 
seen. Others say it’s the largest. We 
say the plant and the men who work 
in it will give you even higher qual- 
ity and better service on DYNAMO- 
METER-TESTED remanufactured en- 
gines, and that’s what we’ve been 


_— . 


working for. » 4. > —* 
tarde 


Remember. your reputation rides . 
with the engines you install, and a tana atiaapaatemeninaianeiid 
ours rides with the engines we sell. 
That’s why we offer you an absolute 
guarantee of unbeatable quality, pre- 
cision workmanship and accurate 
testing on every Rogers Re-Manu- 
factured Engine that leaves this 
plant. You can be sure when you 
sell Rogers you're selling “the best 
replacement engine you can buy.” 

Come see for yourself how we do 
things in our new home. We'll be 
looking forward to seeing you at 
1060 Huff Road, Atlanta. 


ROGERS 


Remanufactured 


ENGINES 


1060 Huff Rd., N.W., Atlanta, Ga. 


i rome 


Cylinder boring section does precision work Interior view of our modern offices 
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(extra 10% discount that is) 


during SEPTEMBER 
OCTOBER 
NOVEMBER 











Get ready for anti-freeze season. Before adding 
anti-freeze, all cars should be treated with Mac's 
Cooling System Cleanser and Mac's Sealer and 
Stop Leak to help insure against loss of anti-freeze 
from clogged radiators, small leaks or seepage. 


Most cars need this Mac’s treatment to condition 
the cooling system after heavy summer use. 


Save time and make money by using Mac’s Cooling 


a COOLING System Cleanser as a fast flush. 
& SYSTEM 
. CLEANSER 


Cd 
Rust Sludge . Scale ...in on ope 


MAC’S COOLING SYSTEM CLEANSER 


10% ADDITIONAL 
PROFIT FOR YOU! 


SEALER 
ly 
STOP LEAK 


$Qss 


MAC’S SEALER AND STOP LEAK 


$ 592 
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| ie This will make 


your autobody 


Fy t¢ is epairs FASTER — 
ey EASIER... MORE \ 


@. PROFITABLE! 


——— 


HOURS FASTER .. . than old-fashioned methods. 
CUTS COSTS, INCREASES PROFITS. 


ECONOMICAL . . . a 3-pound can takes the 
place of 18 to 20 pounds of solder. 


NON-TOXIC... no Fiberglas dust, no fire 
hazard. 


SIMPLE, EASY TO USE . . . only one powder cata- 
lyst to add. No sloppy liquids. No exact 
measurements . . . and you control con- 
sistency and working time by simply add- 
ing more or less powder. 


DOES A BETTER, STRONGER-THAN-NEW JOB ... 
that pleases customers, insures your 
reputation. 


... the exclusive POWDER catalyst 
that lets you control consistency 
of the mix and curing time! 


* PERMANENT . . . bonds positively. Won’t 
shrink, crack or soften. Not affected by 
gas, oil, salt water or most solvents. 


* TAKES A MIRROR-SMOOTH FINISH .. . and can 
be sawed, filed, sanded, drilled or tapped. 


* TAKES ALL PAINTS . . . no special fillers or prim- 
ers needed. 


SEND NOW FOR YOUR fre Booblot 


. that tells you all about FILLERite and 
proves how this modern system for autobody 
repair will save you time and money. Just fill 
in and mail the coupon below. 


FORMULATED AND MANUFACTURED BY 


BAIRD DYNAMIC CORPORATION 


1700 STRATFORD AVENUE, 


SS a ae eS ee ee ae eee ee eee 


Prohtabe Didtebubrchyre Gren / 


Profitable business rtunities are — for 
Gotrueere and jobbers stocking epee 


ite. Many territories are 
If you are interested in a "a distribatorship, sec ott off 
the box in the coupon below . . . and mail today! 


[} I would like complete information on 
FILLERite. Please send me my free copy of 
Circular No. 100. 


I am interested in a FILLERite distributor- 
aoe ee 


STRATFORD, CONNECTICUT 


BAIRD DYNAMIC CORPORATION 
1700 Stratford Ave., Stratford, Conn., U.S.A. 





NAME 





COMPANY 





CO. ADDRESS 





city — 





MY SUPPLIER IS 





STREET 
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Cars with 
finished 


zy 


y V4 =. } 


‘ 


Again... 


RAYBESTOS Brake Linings 
1, 2, 3 at Indianapolis! 


l Jimmy Bryan, winner of the 1958 Indianapolis 500-mile race. 





2 George Amick, runner-up in the “5S 


...and every car that completed the grueling “500” had Raybestos* 


Jimmy Bryan, winner of the 1958 Indian- 
apolis “500,” George Amick, runner-up, 
Johnny Boyd, third, and every other driver 
who went the distance, called on Raybestos 
Brake Linings about 500 times during that 
brake-torturing 4-hour grind. Their brakes 
always responded instantly and positively. 


RELINE 


AMERICA’S BIGGEST 


Clearly, Raybestos is the pick of the pros. 
Give your customers the one brake lining 
that licked heat and wear brake problems for 
Indianapolis race cars. Raybestos assures 
swift, smooth, silent stops every time and 
will give you repeat business from satisfied 
motorists. 

*Certified by the United States Auto Club 


3 Johnny Boyd, third in the “500.” 








POINT 

BRAKE 

CHECK 
includes adjustment 
You get paid for every car you check 
Ask your Raybestos jobber for full 


details today. 


USE THE 








RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., Bridgeport, Conn. 


RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks « Brake 
Fluid « Clutch Facings « Industrial Rubber e Engineered Plastics e Sintered 
Metal Products « Rubber Covered Equipment e Asbestos Textiles « Laundry 
Pads and Covers « Mechanical Packings « Abrasive and Diamond Wheels 
Industrial Adhesives e Bowling Balls 


SELLING FRICTION MATERIAL 





EXCITING SPECIAL OFFER! 





Enjoy your own set of three 8 x 10 photos of these leading 
drivers and their cars. Simply send $1.00 (to cover han- 
dling and postage) to Raybestos, with your name and address. 
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FILTERS! Specially engineered, 
big-capacity filter screen does the 
job right! Eliminates need for 
ordinary fuel filter. 


‘ \ 


— 
——— 


a 
Xe 





TRAPS! Special Magnet traps rust, 
fine metallic particles... for extra 
protection! 


REGULATES! “Magic Mind” float 


action keeps carbure 
pressures equalized to 


tor fuel 
factory 


recommendations. No. flooding! 
No percolation! No matter what 
the speed or how heavy the 


pedal foot! 


DO THEY WORK? 


“spat? ithe i 


 - 





ARE THEY IMPORTANT ? 





ARE THEY ALL ALIKE? 





WHAT'S THE 


ep 2 
eA 
rae 
? 
ae | 
ES 
ae 

p 

eg 


DIFFERENCE? 





WHY HASN'T DETROIT PUT THEM IN NEW CARS? 








WHAT ARE THE BEST WAYS TO CASH IN? 








What is the TRUTH about fuel pressure regulators ? 


Get the profit-packed facts on how to 
explain and sell MILESMASTER—Ameri- 
ca’s leadership engineered fuel pressure 
regulator—to 6 or more of every 10 mo- 
torists. 

Simple, easy-to-understand language gives 
you authoritative facts on the What, 
Why, and How of MILESMASTER... the 
fuel pressure regulator that outperforms, 
outvalues all its imitators! 

5 minutes will make you an expert on the 
gas-saving, wear-reducing, performance- 


MILES 


THE LEADERSHIP 
FUEL PRESSURE REGULATOR 
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improvement features that’ll amaze and 
convince eager-to-be-sold car owners. 


MILESMASTER is sold only through 
dealers. There’s no cut price, mail order 
competition when you feature and sell 
MILESMASTER 

Get your FREE booklet, the name of your 
nearby Jobber, plus full details on how 
you CASH IN with MILESMASTER’s 
Dealer PROFITUNITY Program! 


Don’t Wait. Send for your copy today! 


SALES-CLINCHING REASONS TO 
RECOMMEND MILESMASTER! 


15 


Saves up to 20% on gos. Lessens engine 
wear. Cures engine stalling. Protects carburetor 
Cuts 


Reduces wear on fuel pump 


from undue wear carburetor mainte 
nonce expenses 
Improves engine performance. Reduces gum- 
ming of pistons and valves. Stops percolating 
vapor lock. Stops rough idling. Stops jerky 
acceleration. Filters fuel. Insures rapid starting 
Prevents delayed action and jerk frequently 
experienced when sudden burst of speed is 
required. Magnetically traps iron oxides, rust 


chips, weld flakes, and ferrous metal particles! 


THE FAMOUS MILESMASTER MONEY BACK GUARANTEE 


STER 


496 eae Write name, address in margin and mail NOW!la., 


Want more facts? Use Reader Service Card Page 121 


1S TOLD AND SOLD THROUGH POWERFUL, 
CONSISTENT ADVERTISING IN 

Popular Mechanics, Motor Trend, . 

Hot Rod, Car Life, Etc. and the[ Post 


MILESMASTER, Inc., 

1550 E. 74th Place 

Dept. 18, Chicago 19, Illinois 

Rush FREE “The Truth About ae 

Fuel Pressure Regulators’’ and Deoler 
PROFITUNITY Program. No obligation, of course 


23 





JAArVIn 


SERIES “20” 
Universal Recirculating Hot Water Car Heaters 


er me ete = b 


A trading edge on ‘‘close’’ deals — A profit edge on ‘‘solid’’ deals 
A selling edge on ALL deals 


For proved reliability, for value, Arvin heaters are or old (see list, opposite page) . . . Compact as it is 
, easiest-to-sell by far. And in this keenly competitive efficient, the Arvin Series ‘‘20” is proportioned for 


car-selling year your market is big! With 6 and 12 easy installation in small or odd-shaped spaces in 
volt models, Arvin fits 2 out of 3 cars and trucks, new passenger cars and truck cabs. 


- 
Arvin -irst IN CAR HEATERS SINCE 1921 
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in today's shoppers’ market! 


Out-performs many costlier heaters— 


. . 
Easy, fast installation 
éé ba] 
BIG-HEARTED 
for generous heat! 
The “heart’’ of this heater is 
a huge-capacity honeycomb 
copper core with 2800 square 
inches of radiating surface. It 
provides a complete change of 
water every 2 seconds at 
normal driving speeds, for 
super-speed heat distribution. 


SUPER-SIZE 
FAN 


for fast air-flow! 


The king-size, 8-blade, 7- 
inch fan moves 150 cubic 
feet of warm air per 
minute. Circulates all the 
air in an average-size 
sedan or truck cab every 
2 minutes for maximum 
comfort. 





Fits all these lowest-priced, 
largest-selling 1958 cars: 


FORD, CHEVROLET, PLYMOUTH, DODGE, DESOTO 


> : 
List Price Plus 1958 Chevrolet trucks and these prior models: 


95 Chevrolet cars and trucks, 1952 thru 1957. 


sy DeSoto, 1954 thru 1957. 
nr Defroste Dodge cars, 1953 thru 1957; trucks, 1950 thru 1957. 
= Ford cars, 1950 thru 1957; trucks, 1950 thru 1956. 


Mercury, 1950 thru 1956. 

Plymouth, 1950 thru 1957. 

Reo trucks, 1951 thru 1954. 

See your Arvin distributor Studebaker cars, 1951 thru 1954; trucks, 1951 thru 1956. 
6 and 12 volt sizes 


Liberal dealer discount 











Arvin also manufactures: Portable Electric Heaters, Radios and Phonographs, Fans, 


i 
é Electronics and Appliances Division AAY'VWIM INDUSTRIES, Inc. Columbus, Indiana 
All-Metal Ironing Tables, Leisure Furniture, and ““Charky” Outdoor Grills. 
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The news is out...3 ways for 
better service station profits 











AUTOMOTIVE PRODUCTS 
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Serve, Sell and Excel - Sain 


with NIEHOFF ignition = 


| ns 


parts and testing equipment 8 Ros 


Thousands of servicemen are enjoying a prosperous, grow- 














ing business as ignition specialists. They say that by han- 
dling Niehoff and using proper testing equipment they do 
simply and expertly all of the three things needed for suc- 
cess... Serve, Sell and Excel. Here’s how you can 


SERVE all makes, all models of cars, trucks, tractors 
and small engines. 


SELL ignition “know how”. Niehoff makes it simple to Excel in Tune-up Service 
Now you can get Niehoff port- 
able ignition testing equipment to 
scientifically handle major and 


select, install, satisfy. Data book makes you an expert. 
Cabinet stock system means no high inventory cost. 


minor tune-up jobs. The cost is low. 


EX CEL— Quality so superior repeat business is automatic. Write for details. 





Ask Your Niehoff Jobber Now! 


“" NIEHOFF «co. 


Main Office and Factory: 4925 Lawrence Ave., Chicago 30, Ill. 








WAREHOUSES: 95 Pine St., N.E., Atlanta 3, Ga.; 2715 Main St., Dallas, Texas. 
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Call it pride... call it “feel” for really good tools 

. call it anything you like — but deep down in 
the heart of every real mechanic there’s a hankerin’ 
for a tool layout like this. 


When you’ve got a rush job — and the tool you 
need most isn’t in your collection — that’s when 
it hits you. That’s when you whack the bench 
and say, “Some day I’m gonna have a boxful!” 


Well, sir, that “some day” is here. Snap-on 
will roll this handsome chestful right into your 
shop — tomorrow — on an easy payment plan 
that will fit your budget. 


And it isn’t just pride —or feel. This big 
Snap-on tool layout is a solid income booster for 
the individual mechanic, repair shop, or service 
station operator who really wants to make money 
in the repair business. The extra money is in the 
speed with which you turn out jobs. Speed 
comes from both tool selection and quality. You 
get both in this Snap-on set. 





Y4-in. drive Socket Set, Tinners Snips, 
19 tools 3-in. Blades 
34-in. drive Socket Set, Hammer Head Screwdriver 
45 tools Vise-Grip Wrench 
'4-in drive Socket Set, . 
Wire Brush 
38 tools 
Combination Wrenches, 8-ft Steel Tape Rule 
Y4-in. to 1%-in. 4-oz Ball Peen Hammer 
Half Moon Boxockets,® 
%-in. to %-in. 
Dwarf Boxockets, 


X-in. to "%-in. 


12-0z Ball Peen Hammer 
2-lb Ball Peen Hammer 
1-lb Plastic Tip Hammer 
Ignition Wrenches, Set of Brake Cyl. Clamps 
Xin, to %-in. Brake Shoe Spring Compr. 
Brake Adjusting Tool 
Electric Circuit Tester 


Tappet Wrenches, 
f-in. to ‘Ye-in. 
Hex Head Wrenches, 


%-in. to 3 Brake Spring Plier 


Spark Plug Gauge 


¥%-in. 
Pliers Set, 7 tools 


Standard Screwdrivers, 
13 tools Valve Adjusting Tool 


Feeler Gauge 
Phillips Screwdrivers, Valve Key Replacer 


5 tools Valve Spring Compressor 
Chisels and Punches, 

17 tools 
Torqometer, 150 ft-lb 


Soldering Gun 


Valve Lifter 
Ring Groove Tool 
Piston Ring Compressor 


Hack Saw Frame, 
10-in, - 12-in. 


Junior Hack Saw 
and 12 Blades 


Pry Bar 
Carbon Scraper 


Ratcheting Boxocket, 
Y-in. and %-in. 





This money-making set can be 
yours on easy payments. Ask 
your Snap-on man for details. 


Want more facts? Use Reader Service Card Page 121 


SNAP-ON TOOLS 
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$052- J 28th Avenue 
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Being situated in the 


“world’s largest” 


community shopping center has aided this shop operation. 


Supermarkets Are His Meat 


_— it pay a shop operator to 
open up in one of the many 
sprawling supermarket trading 
areas which are springing up in 
many cities over the South? 

Methodical selection of custom- 
ers and utilization of facilities 
provided by a location in what is 
called the world’s largest com- 
munity shopping center have 
helped G. H. “Bill” Cearley, owner: 
of Precision Motor Co., Houston, 
to build an independent garage 
business in seven years to a 
$75,000 volume this year—with 
only two full-time mechanics. 

The garage is in the Village 
Shopping Center, near the ex- 
clusive River Oaks section of 
Houston. On one side of the 
garage entrance is a branch office 
of a cleaning and laundry plant; 
on the other side a hobby shop. 
The location, thus, is unusual for 
a garage—and the novelty of it 
attracts car owners who patronize 


By Ruel McDaniel 


shops of the area 

“IT just figured,” one new cus- 
tomer said recently, “that anybody 
who had the nerve to operate a 
garage right in the middle ef a lot 
of retail shops must be different 
And it takes somebody different to 
get the bugs out of this car of 
mine.”’ 

It was a large car, a little more 
than two years old. The Precision 
mechanics got the “bugs” out of it 
and the owner has been in once 
since and has sent at least one 
other new customer in, so im- 
pressed was he with the garage 
location and the way the men 
handled his problem. 

Cearley advertises modestly in 
the yellow pages of the local tele- 
phone book and relies on that and 
two mailing pieces a year to keep 
old customers coming back and to 
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bring in new ones for hls shop 

A postal card goes out in the 
spring, that the car 
owner bring in his vehicle for a 
egular spring check-up and con- 
ditioning for summer driving. Late 
in September or early in October 
Cearley sends another card to the 
same list, suggesting that owners 
bring in their cars for winter con- 
ditioning and check. 

“These mailings 
bring in a spurt of business,’ he 
explains, “but, more important, 
they serve as reminders to regular 
customers that we are here and 
ready to serve them.” 

These cards suggest tune-ups, 
but they give no flat rate for the 
tune-up. “We are against flat 
prices for tune-up jobs,” Cearley 
emphasizes. 

“It has been our experience that, 
regardless of the set price offered, 
somebody is going to be stung. The 
car that needs only minor adjust- 


recommending 


invariably 





o.< me 
VP Lae 


Modern equipment has helped this garage in easily beating flat rate. 


ments costs the owner too much; 
and the car that needs some major 
adjustments and considerable 
work gets more than he pays for. 
In the latter case, either the cus- 
tomer with the car that needs lit- 
tle or the management itself must 
tand the loss.” 

Each tune-up is charged for ac- 
cording to the work needed, the 
time required to do it right and, 
of course, the parts that must go 
into the job. He says that his cus- 
tomers like it better that way. 

The concern operates on a flat- 
rate basis and Cearley will not 
proceed with any job until he has 
told the customer exactly what it 
will cost him. 

“We hear so many complaints, 
especially from new customers, 
that they took their car to a garage 
for some minor job (they thought) 
and when they went to pick it up, 
they were charged two or three 
times more than they anticipated. 
Thus, we are firmly convinced that 
t is poor business to do any work 
not specifically authorized by the 
customer. And as a part of this 
authorization, the customer knows 
exactly what the work is going to 
cost before we start.” 

Cearley finds that an important 
factor in building an independent 
garage business, especially in a 
community center, is a constant 
guard against overselling any cus- 
tomer. 

“If the car can perform satis- 
factorily without an additional op- 
eration, we send it out by all 
means. This business of loading on 
all the traffic will bear may be all 
right in the large-city dealership, 
but it isn’t for a setup like ours,” 


30 


he emphasizes. 

Broad specialization has been a 
major factor in building the busi- 
ness, the Texan points out. He 
specializes in General Motors ve- 
hicles only. 

What is just as important, he 
thinks, is his confining his service 
to cars that are four years old and 
less. He passes up all proffered 
business on cars older than four 
years—unless the owner happens 
to be an old customer and has kept 
his car beyond the four-year age- 
point. 

“This policy has done a number 


of things for us that have helped 
to build a profitable business,” 
Cearley explains. “In the first 
place, it has virtually eliminated a 
credit problem. Normally, the 
older a car is, the more the owner 
needs credit and the more difficult 
it is for him to pay for service per- 
formed. Thus this rule auto- 
matically takes us out of the poor- 
pay bracket, to a large degree.” 

In the second place, he explains, 
the garage owner can give an 
owner of a newer car more for his 
money, because a car older than 
four years may break down the 
same day the owner drives it out 
of the garage. And although the 
work performed stands up, there is 
no guaranteeing that it will not get 
out of order somewhere else. Re- 
gardless of the cause of the trou- 
ble, the owner does not feel kind- 
ly toward the garage that did the 
work—and he is probably in a 
poor position financially to pay for 
another major repair job. 

Cearley does not operly adver- 
tise that he will not accept work 
on old cars, but when a prospect 
brings in one, he diplomatically 
turns down the work, usually with 
the reason that it will be impossi- 
ble to get to the job for sometime 

“Naturally, we don’t want to of- 
fend any car owner, regardless of 
the age and condition of his car,” 
he explains. “We don’t refuse to 
serve him. We merely discourage 
him and he takes his job some- 
where else, convinced usually that 
we are a pretty busy outfit.” 


“Oops! I jumped out too fast!” 
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As We Begin —" ‘59s: 
W\)- 


By E. M. LOWERY 
Technical Editor 


Directing a shop force of 100, Ed Lowery has 
“taken it" from many a purple-faced customer 
during his two-generations-plus in “service.” 


“" ’M NOT ONE to complain, but these charges —!” 
We are hearing more and more such remarks 
and we are wondering if we are not about to kill the 
goose that lays the golden egg by pricing ourselves 
out of the market—unless we help “educate” the 
shop customers. 

Picking up the price tab on a new model gives 
them enough shock and gets them started off with 
a feeling that they have been taken for a sucker. 
And in a great many cases that feeling never leaves 
them. 

It stretches many budgets to the limit to keep up 
the monthly payment on a new car today. So, when 
the time gets around where adjustments and/or re- 
pairs are necessary, they are vitally interested in the 
cost and many times they feel the price cannot be 
afforded. When they think this, it only makes them 
unhappier than ever with the product, the shop, the 
seller and the maker. They aren’t readily inclined 
to understand that the car prices are definitely not 
out of line with the change in our economy. 

We know that all the intricate automatics, assem- 
blies and comfort items which make easier driving 
require special tools and equipment as well as more 
manhours to adjust and repair. We know that the 
repairman is entitled to a just return for his services, 
that the shop—like any other business—must make 
a profit or close its doors. 

But, as an unhappy customer recently remarked, 
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“That is your problem; I’m not interested. All that 
I am interested in is me and my car. I want it re- 
paired at what I think is a cheap price.” 

Like most motorists he doesn’t know enough about 
the “mechanics” of his car to determine what is a 
reasonable price for a given service. All that he 
wanted was quality service cheap. You and I know 
that such is not possible with today’s cars. 

We sometimes wonder if it isn’t the lower operat- 
ing costs rather than desire that is causing more and 
more motorists to turn to the small foreign car. 

With this thought in mind we called the local shop 
of the “top selling’ foreign make and got some repair 
prices for comparison. For instance, labor for motor 
overhaul $53.31, compared with $132 for a standard 
low-priced V-8. Major engine tune-up, including 
reconditioning carburetor, $8.32, compared with $24 
for a standard V-8. 

This, plus the 30 to 35 miles per gallon, cannot be 
tossed aside lightly. 

If you will pardon our relating a personal experi- 
ence, we would like to tell you about the reaction 
of a very good friend and customer (the like of which 
you have many): 

We had been taking care of the service require- 
ments on his cars since the old “slow 4” Willys- 
Knight days. The other day he was in and we knew 
that he was upset when we saw him leave the cash- 
ier’s office. 

After we had passed through the usual “How is 
the family,” etc., he said, ““You know that I am not 
one to complain, but these charges are, to say the 
least, shocking. Whoever heard of charging $2.80 to 
clean a set of spark plugs? Why, I used to buy a set 
of new plugs for my old car for that amount—and 
whoever heard of charging anything, much less $2.80 
labor, to service an oil] filter? And what about this 
distributor? Why, putting in a set of points ain’t 
nothing.” 

We let him carry on, knowing that he would soon 
run out of steam. All the while we realized that 
there would have to be a lot of explaining on our 
part 

When he had finished, we started our explanation 
with the distributor, explaining that the distributor 
was the very heart of engine performance—that it 
controlled the spark—that the spark must occur at 
a specific time, varying with engine rpm’s. To be 
sure of this, the distributor vacuum and centrifugal 
advance mechanism must be accurately calibrated; 
doing this required a special piece of shop equip- 
ment. 

By this time he was listening, so we eased him 
over to the tune-up department, where we showed 
him all of the special tune-up equipment required 
to do the job on his car. 

Seeing his car being brought in from the lot, we 
walked over and raised the hood, then said, “You 
were fussing about the spark plugs. Where are 
they?” 

He replied, “I don’t know. They used to be sitting 
right up here on top.” 

We called one of the boys and asked him to re- 
move the necessary parts so we could see the plugs. 

When this was done, our customer said, ‘Well, 
I’ll be!” 

When we showed him the location of the filter, he 
said, “That’s all right. That’s all I want to see. I just 
didn’t know.” 

We can’t spend that much time with everyone. 

(Continued on page 88) 





Cooling service brings a warm third of $100,000 a year to this shop. 


Air Conditioning Gets 
a Winter Push Here 


By Ruel McDaniel 


sane a third of the $100,000 
annual volume at Motley’s 
Auto Service, Houston, Texas, to- 
day comes from air-conditioning, 
including some _ special service 
business which is promoted begin- 
ning in November. 

“Tt’s a nice type of business,” said 
Mack Motley, the owner, “in 
which there is a steady profit and 
where competition is not anything 
like as keen as it is in the general 
car service business.” 

About half his air-conditioning 
volume comes directly from in- 
dividual car owners, the remain- 
der from car dealers, service sta- 
tions and other independent ga- 
rages which do not provide air- 
conditioner service. ““We’re grad- 
ually expanding our direct-to- 
owner volume,” he explains, “be- 
cause that part of the business 
carries more net profit.” 

Motley has been working on car 
air conditioners for several years. 
He saw a profitable future in the 
business and he has kept abreast 
of developments in car air con- 


32 


ditioners since. 

He expanded his air-conditioner 
business by going out and con- 
tacting car dealers all over town 
and learning which had air-con- 
ditioner service and which did not. 
When he talked to the latter, he 
told them about his service and 
asked them to send their condi- 
tioner service and installations to 
him. 

He visited all independent ga- 
rages and service stations in his 
area, and did the same thing: he 
asked them to send their work to 
him and he would allow a trade 
discount of 20% on all such busi- 
ness. 

These contacts, renewed every 
few months, supply half the ga- 
rage’s total air-conditioner service 
business. 

The other half comes through 
personal contacts with service cus- 
tomers who drive their cars in for 
something other than _ air-condi- 
tioner work. Every time a me- 
chanic lifts the hood of a car that 
has an air conditioner, he makes a 


f 
AUTO 
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Cooling service sign brought business. 


mental note of it and tells Motley, 
so that the shop owner can talk to 
the customer before he leaves 
about air-conditioner service and 
why the unit should be checked 
periodically to insure proper ef- 
ficiency. 

A prominent sign hanging over 
the sidewalk features air-condi- 
tioner service, and since this is 
on a heavily-traveled street, this 
sign alone brings in business from 
individual car owners. 

A typical job resulting directly 
from the sign was the owner of a 
year-old Cadillac. 

“I just moved out to River Oaks 
section,” the car owner explained 
when he drove in. “Yesterday 
when I was slowed down in front 
of your garage by traffic I saw 
your sign. My conditioner hasn’t 
been working right. Wish you'd 

(Continued on page 102) 
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Wagon Joins 
American s 
‘Hot’ Line 


Feng Motors revealed thi 
month the addition of a station 
wagon to its highly popular Ram- 
bler American line, designed to 
boost further the sales of the six- 
cylinder two-door which has kept 
the factory’s assembly lines boom- 
ing when other manufacturers 
have been sagging. 

“The sales success of the Ram- 
bler American two-door 
during the 1958 model year has 
reaffirmed our belief that the pub- 
lic wants a low-priced car that of- 
fers high gasoline mileage and 
over-all economy of operation,” 
Roy Abernethy, vice-president of 
automotive marketing and distri- 
bution, said. “Our decision to bring 
out the new station wagon model 


sedan 


This diagram shows the simplicity 
of American Motor’s Air-Coil ride, 
which combines air bellows with 
a coil spring (see inset). Should 
the air suspension system fail, the 
coil will continue to support the 
car, rather than allowing it to 
“drop,” thereby possibly causing 
further damage. In addition to im- 
proved riding qualities, Air-Coil 
ride levelizes the car automat- 
ically when loads are added. 


Top: This 100”-wheelbase station wagon has been added to the Rambler 


American line. 


Both this five-passenger, two-door utility vehicle and 


the sedan model (center) emphasize operating economy and ease of 
parking. The Rambler American powerplant is a six-cylinder, L-head 


engine which develops 90hp at 3,800rpm. 
Immediately above is the 1959 Ambas- 


maximum torque at 1,600rpm. 


It achieves 150 pound feet 


sador V-8 custom four-door hardtop, powered by an overhead valve 
V-8 which produces 270hp at 4,700rpm and maximum torque of 360 at 
2,600rpm. Adjustable headrests are among the options which are avail- 
able. The company’s line also includes a 108”-wheelbase Rambler Six 
and Rambler Rebel V-8 models in a variety of body styles and finishes, 


was based on enthusiastic reports 
from our dealers, as well as letters 
directly from asking 
that it be made available 

The compact Rambier Six, Rebe 
V-8 and Ambassador V-8 models 
also went on sale this month 

The new station wagon model 
has an over-all hei of 57.80” 
On the American sedan model, a 
continental tire carrier is being of- 
fered as optional factory-installed 
equipment. The cargo compart- 
ment of the wagon provides a car- 


consumers 


rying capacity of 52 cubic feet 
with the seat down. To attain full 
cargo capacity, the rear-seat back 
is folded down on top of the rear- 
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‘ushion and is 

powerplant of 

a six-cylinder L-head engin 

veloping 
ratio of 8 to 1 It has a dis- 


inche 


90hp and a compres 


f 195.6 cubic 
The engine is designed to operat 


‘sular-grade gaso 


efficiently on 


ine 
New, more 


mounts fo! 


eslllent rear engine 
utomatic transmission 
models improve engine smooth- 
ness. 

The American till the only 
small car offered in this country 
with automatic transmission avail- 

(Continued on page 86) 





car—has 
successfully 
John F. Gordon, GM president, an- 
nounced last month. 


designed 
control 

the 
brake pedal and accelerator. It re- 
portedly is 


Firebird Ill Has Single-Stick 


which 


NEW experimental Firebird— 
the first space-age-inspired A 
been built and tested 
by General Motors, 


A 


details. Tools 
electronics, 
Firebird III is the first car even puters 

around a= single-stick- 
system which eliminates 


conventional steering wheel, 


senger comfort 
Stressing 
strictly 


the easiest-to-drive 


A stick topped by a wing-shaped handle (2) is the 
single control of the experimental Firebird III, mak- 
ing it the easiest-to-drive car ever built. Pushing the 
“Unicontrol” handle forward accelerates the car, de- 
flecting it to right or left steers it in the desired di- 
rection and pulling back the handle applies the 
brakes. Pivoting the handle puts the car in “park,” 
“reverse” and “drive” (the position shown). The Uni- 
control stick is located between the seats and operates 
at fingertip pressure from either passenger. Also 
shown is the simplified instrument panel. Eliminated 
is the conventional steering wheel, brake pedal and 
accelerator (4). Power-operated gull-wing doors pro- 


eae 


automobile ever built. 
two-passenger, 

powered car, it is missle-like in ap- 
pearance as well as in engineering 
the 
transistors 
-are employed to guide the “It 
progress made since we introduced 
five 


car automatically and control pas- 
that the 
experimental, 
called it “‘an unparalleled advance- 


ment in automotive control 
will lead to greater 
the motorist of the future.” 

“Firebird III has 
sign and engineering 
either of its predecessors,” he 
the 


gas-turbine- 


more 
age ideas 


com- 


space 
and 
demonstrates 
the first Firebird less than 
car is years ago 

Gordon “It carries 
Motors tradition of 


new 
forward 


reporting 


vide easy entry for passengers, who sit comfortably on 
special contour seats. Air intakes for the rear-posi- 
tioned Whirlfire gas turbine engine are situated be- 
hind the doors. Firebird III has automatic guidance 
which provides “no hands” driving (shown in 1). At a 
touch of a button, the “Autoglide” takes over steering 
control by electronically following a low-frequency- 
powered cable embedded in the white strip along the 
highway. A rear view (3) shows the cluster of fins, 
rear-exhaust slot containing safety lights and the drag 
brakes (squares on either side of the tail) which open 
into the airstream to assist the wheel brakes in stop- 
ping Firebird III at speeds above normal city traffic. 








SOUTHERN 


pleasure for 


new de 
than 
said 
amazing 


the General 
t 
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~— Control 


the public through experimental 
cars the most advanced thinking 
of our designers, engineers and 
scientists. As both a product and 
a symbol of the GM Technical 
Center, it dramatizes the ceaseles 
search by inquiring minds for bet- 
ter transportation tomorrows.” 

The first public display of Fire 
bird III will be at the General 
Motors Motorama of 1959, which 
opens Oct. 16 at the Waldorf- 
Astoria Hotel in New York City 

Firebird III has an ae 
fiberglass body and is pearlescent 
silver-gold in color. It has a wide 
tapered nose, twin plastic bubble 
canopies over the passengers and 
seven fins around th« 
rear of the body, dominated by a 
high dorsal fin at the tail 

The car’s most significant sing] 
feature, its control system, fea- 
tures combined and improved ver- 
sions of “no-hand” steering and 
the single-stick Unicontrol intro 
duced separately by GM Research 
Laboratories last February and 
April, respectively. 

The wing-shaped  Unicontrol 
handle is mounted atop a four-inch 
control stick located in the cente: 
of the car and is easily operated b: 


rodynami 


clustered 


Hundreds of wires converge at the “nerve center” of Firebird III and 
carry electrical power through the more than two miles of cable which 


either 


An electron- 
ic speedom- 
eter and 
other gauges 
are featured 
in the new 
GM gas tur- 
bine car, 
Firebird III. 
The instru- 
ment panel, 
created by 
AC Spark 
Plug Divi- 
sion, “for 
the first 
time makes 
good use of 
electronic 
techniques, “ 
said Joseph 
A. Anderson, 
GM vice- 
president 
and AC gen- 
eral man- 
ager. 


frequency-powered 
highway. In 


passenger. It 
steering, braking, accelerating and 
parking functions 

At a touch of a button, Auto- 
guide takes over steering control 
by electronically following a low- 


addition, a constant 
road speed can be maintained by 


STARTING 
SWITCHES 


'o 


AUTO Sian) 


TURBINE 
R.P.M 


WARNING 
SECTION 
SPEED 
WARNING 


TRIP 
MILEAGE 


CONTROL 
SWITCHES 


hird 


t electronic 
control—Cruisecontrol 


This pro- 
duces completely automatic guid- 
peed control for the car. 
Firebird III fea- 


combines all push-buttoning a 


ance and 

Other } 
tures are 
cable in the l Use a dual 
which employs a 
aluminum engine to drive all ac- 
cessories and frees the 225hp 
Whirlfire gas turbine engine to 
drive the rear wheels 


rimary 


engine system 


ten-horsepowel! 


is the car’s electrical nerve system. The vehicle’s wiring system, utilizing 2.—The most advanced passen- 


cable and connectors produced by Packard Electric Division, Warren, ger 

Ohio, is reportedly the most advanced electrical system ever produced 

for an automobile. Shown here is the intricate electrical “nerve center,” 
situated directly behind the left side of the passenger compartment. 
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designed, 
room 


compartment eve! 
offering maximum 
and maximum comfort 
3.—An improved gas 
engine which is lighter, more com- 
pact, ten per cent more powerful 
and consumes 25°% less fuel than 
» gas turbine engine in Firebird 


access 


turbine 


new air-oil suspension 
system that reduces pitching on 
bumpy roads and offers improved 
cornering and skid control. 

5.—New Turb-Al brakes with a 
revolutionary anti-skid device that 
prevents wheel lock-up and re- 
sultant skidding. 

6.—The first single-dial 
tronic temperature system, 
bining all conventional automotive 
heater and air-conditioning con- 
trols. Through electronics it can 
maintain a single temperature set- 
ting even though the car be driven 
from the North Pole to the Equa- 
tor. 

7.—A centralized nerve center 

(Continued on page 84) 


elec- 
com- 





Henry Dorsey, proudly posing by a ‘59 Ford. started out on the Ford assembly line in 1915. 


“Mr. Ford” of the South Retires 


ee Vi ISTER Ford” of the South 

L retired Oct. 1. 

This closed a career kicked off 
by a clever trick which led Henry 
C. Dorsey from a Georgia farm to 
one of the biggest automotive fac- 
tory jobs in the Southland. 

It all began with Henry Ford's 
surprise announcement of the $5 
day. 

Twenty-two-year-old 
hopped a_ chugging 
train and rode the dozen or s 
miles from Jonesboro to Atlanta 
seeking that big wage. Two thou- 


D orsey 
interurban 


Henry Dorsey got his start with Ford here in 1915. 


By BILL HERBERT 
Editor 


sand others were ahead of him on 
March 1, 1915, just as determined 
to gain work at the then-year-old 
Ponce de Leon plant of Ford Motor 
Co. 

Resourceful—and a bit hungry 


Dorsey observed car owners 


weaving occasionally through the 


throng and driving into the plant 
to have their cars serviced, as wa 
the custom those days 


Back a block he trudged and 
hitchhiked a ride—a ride that 
would lead to one of the most un- 
usual rises by any Southerner with 
limited book learning, a ride up- 
ward in industry similar to the 
political climb of Franci 
Byrnes from hi South 
Carolina home 

The Georgian, isl 
knocked on a door labeled “super- 
intendent.” That official, who had 
paid well to keep out such intru- 

ions, was so surprised at the en- 

(Continued on page 106) 


James 
humble 


once insla¢ 


This is a typicai Ford assembly line of 1915. 
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Car-on-the-Spot Promotion— 


We Sell 300 Shock 


Sets 


a Year by Being Alert 


By WOODROW PEACOCK 


Service Manager, Skinker Bros. Co. 
Washington, D. C. 


W* SELL five sets of shock ab- 
sorbers a week—nearly 300 
That's 
check them at every opportunity 

When a car is lubricated or is on 
the rack for repairs, we make a 
point of checking shock absorbers 
When we change tires on a Cus 
tomer’s car, we include in ou 
checkup of items shock absorbers 
they have 


sets a year. because we 


because bearing on 
tires. 

Inspecting shock 
whenever there’s a car on which to 
check them is the first step in sell- 
ing them. I would say that being 
alert to the function of shocks and 
the behavior of a car when they 
are faulty is supplementary to be- 
ing alert to them. 

Sometimes a customer drives in 
and complains of a rattle. Driving 
the car over the smooth pavement 
does not bring out a rattle. But the 
first thing we think of is the 
shocks. Putting our weight on the 
rear or front bumper, we rock the 
car up and down. A car with a bad 
shock continues that springy 


abso! bers 


rocking movement even afte 
have removed our weight. That i 
a first indication of bad shocks 
Then, putting the car on a lift, we 
may discover that rubber grom- 
worn and dry and the 
shocks do not fit snugly in the 
brackets. 

Or in a later-model car where 
shock absorbers are sealed units, 
the shocks may be leaking and not 
doing their job 

Our next step is to point out the 
difficulty to the customer. We first 
explain the purpose of the shock 
absorber, since most drivers re- 
main unaware of them until they 
start giving trouble. 

A shock takes the 
abuse off springs and tires; it 
takes the jars and bumps on the 
road. Sometimes a customer will 
recall that on rough roads there 
was a loud rattle coming from the 
car rear and this gives us a talking 
point in relating it to the shocks, 
as they may be causing it 

We go on to explain that shocks 
make for a smoother ride. They 


mets are 


absorber 


Left: “Your car is not going to have that rattle with this new set of 
shocks,” explains a mechanic. Right: Rubber grommets were worn and 
dry and old shocks no longer fit snugly, explains Service Manager 
Peacock, whose force averages selling five sets of shocks every week. 
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She sees it needs replacing. 


es and lengthen the lifé 
of tires. That is why we alway 
check shocks right after a custom- 
er has bought a set of new tires 
We want him to get maximum 
value and life out of his casings. 

About five customers out of ter 
let us replace shocks 
Future sales may materialize be- 
cause we have explained that rat- 
tle when it occurred on the high- 
made a customer more 
thoughtful about an item that will 
give his tires longer wear. He will 
think of us when the rattle recurs 

We keep our mechanics and 
service attendants alert to shock 
absorbers by awarding the latte: 
with a five per cent commission on 
shock sales. Working for weekly 
wages our station attendants are 
each given their share of this 
bonus pooled monthly on shock 
sales. Likewise our mechanic is 
rewarded with a bonus above sal- 
ary for conscientious inspection of 
defective shocks and alerting the 
customer. 

We never promote 


protect tll 


agree to 


way, Ol! 


shock al 
sorbers as such. It is far better to 
inspect the set on each car coming 
into the shop. Individual car needs 
are a better approach to sales. 

Too little has been done toward 
reviving the  public’s one-time 
higher respect for the importance 
played by automotive servicemen 
in the public’s everyday life. 

One way to move in this direc- 
tion is to avoid any appearance of 
pressure selling or seeking to get 
the car owner to purchase some- 
thing beyond what you know he 
needs. 

Our objective is to maintain just 
as high volume as we can and at 
the same time keep every single 
customer tied to our shop strings 
That’s a healthy, long-range view. 
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Repaying Commission Mechanics 


for Vacations and Schools 


By Ruel McDaniel 


W HAT to do about paid vacations 
for mechanics working on 
commissions, and who pays foc 
time spent by the commission me- 
chanic at the various mechanics’ 
service schools are problems vex- 
ing many automobile dealers and 
independent garage owners whose 
mechanics work on straight com- 
mission. 

Stockbauer & Zeplin, Inc., Buick 
dealer in Victoria, Texas, has a 
cooperative program to finance 
paid vacations and a week for each 
mechanie each year at a service 
school, and it has worked satis- 
factorily enough for both company 
and mechanics that it has continued 
without interruption or complaint 
for nearly four years, according to 
Fred Stockbauer, co-owner of the 
company with Richard Zeplin. 
Service manager is Bruce Mc- 
Bryde, who actually installed the 
system in the service department. 

The company normally employs 
six mechanics on commission. Wash 
and lubrication men work on flat 
weekly salary and, of course, do 
not participate in the special pro- 
gram. 

Theoretically, mechanics draw 
50% of labor produced by them, 
and the basic charge for labor is 
$4 an hour. 

When the company put this va- 
cation-service school payment plan 
into use, it took 20 cents out of 
each hour’s labor (at the rate of 
$4) and set it aside in a special 
fund. After the 20 cents was de- 
ducted from the hourly labor earn- 
ing, the company and the mechanic 
split the remaining $3.80 on a 50- 
50 basis. 

A mechanic must have been witi 
the company a minimum of one 
year before he may participate in 
the vacation-school program. How- 
ever, this has been only a mino. 
problem, since the newest me- 
chanic has been with the company 
two years, another man has been 
on the job 11 years and still anoth- 
er has been in the service depart- 
ment for 14 years. 

When a new man does join the 
force, however, McBryde explain 
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the program to him, so that when 
he has been on the job sufficiently 
long to participate in the program 
he not only knows how it works 
but is anxious to be a part of it. 

McBryde and the six mechanics 
get together with management and 
they decide which man is to go to 
which service school, and they 
work out a schedule for the year as 
nearly as possible and set it up 
accordingly. 

When it is time for a specific 
mechanic to attend the service 
school for which he has been se- 
lected, he goes without worry of 
losing any wages while he is away. 
He not only receives a normal 
weekly income, but his actual 
travel and housing expenses are 
paid vut of the fund. 

The men likewise get togethe: 
with McBryde and management 
and set up their vacation periods 
as far in advance as practical, and 
here again every man leaves on his 
vacation without thought of fi- 
nancial loss, even though he works 
on straight commission, for he 
knows the vacation-school plan 
provides him with a normal week’s 
income while he is away. 

To determine what a man is to 


be paid during the week he is at 
service school or on vacation, the 
bookkeeper simply determines th 
mechanic’s average weekly earn- 
ings for the past three months prioi 
to his trip to school or his vacation 
and that weekly average is the 
amount of his check during the 
week he is away. 

There is a check of the account 
approximately every six months, 
merely to see that it is carrying it- 
self, and a check at the end of the 
year generally finds the fund near 
exhaustion but seldom overdrawn 


When a mechanic goes to 
work here, he is advised 
what he can expect. This 
simplifies what is to be 
provided by an employer. 


‘We believe this program has 
been a favorable contributing fac- 
tor in holding down the turnover 
in our service department,” Mc- 
Bryde declares. ‘““Even when good 
mechanics were extremely difficult 
to find, we always had a waiting 
list of good men, ready to go to 
work for us. 

“All good mechanics recognize 
the importance of the various 
service schools and they want to 
attend, but they sometimes hesi- 
tate or object if attending such a 
school means even a partial loss of 
regular income. And every good 
mechanic likes to know that he has 
a week’s vacation coming without 
loss of earnings.” 


Service Manager McBryde discusses with mechanic details of the four- 
year-old plan for recompensing the force for vacations and for schools. 
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59 Chevy Brings Outside Inside 


OTAL glass area in the 1959 
Chevrolet is 1,189.5 square 
inches more than in the 1958 
models—one of many changes 
featured in the models which went 
on display in mid-October. 
The windshield alone has 604.7 
square inches of glass more than 
its 1958 counterpart. Over-all visi- 


bility area has been stepped up by 
50%. 

Here are some of the 1959 me- 
chanical highlights: 


A new = six-cylinder’ engine, 
named the Hi-Thrift because of 


added economy through re-design 
in valving and carburetion, re- 
portedly gives up to ten per cent 
more mileage, plus more usable 
horsepower at normal driving 
speeds. 

Fundamental improvements in 
coil spring suspension, incorpo- 
rating specialized controls. Refine- 
ments in the optional Level Air 
suspension to acquire softer, quiet- 
er operation. 

Larger braking surfaces, bene- 
fitting further. by flanged drums 
and 27% more lining area, provide 


Above appears the Bel Air four-door sedan, embracing increased pas- 

senger room and additional visibility in the new compound windshields 

and larger rear windows. Improved brakes and suspension system are 

claimed for the ‘59’s, which feature a new acrylic paint finish said to 

hold its brightness for up to three years under normal conditions. Be- 

low are front and rear views of the Impala sport sedan. Chevy offers 
14 passenger cars. 
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surer stops, longer life. Tires im- 
proved for durability and reduced 
in rolling resistance through new- 
ly developed which run 
cooler, offer a softer ride and last 
longer. 

A Turboglide transmission of 
advanced design. One of two auto- 
matic transmissions in the 1959 
line, the quality of Turboglide was 
said to have been raised to a new 
peak. 

Easier steering and the inclusion 
of a second, shock-resistant uni- 
versal joint. 

A radiator increased in cooling 
area. 

A simplified, more productive 
electrical system. 

An increase in passenger room 
is exemplified by almost five 
inches more width in the five-and- 
one-half-foot front seat. With 20% 
greater capacity, the trunk has 
been increased up to 32 cubic feet. 
The cargo space has been length- 
ened to almost eight feet in station 
wagons. 

Sedans have been reduced in 
height one inch; sport models two 
inches. Through lower body 
mountings and a new roof ¢con- 
figuration, the advantage has been 
accomplished without _ sacrifice 
and, in some cases, an actual gain 
in headroom 
now no higher than the four-foot- 
Front tread of 
the car has been broadened 1.5”; 
the rear tread .5”. Wheelbase 
119” and the over-all length 
210.9” 

A new acrylic 


(Continued on page 72) 


cords, 


Station wagons are 


eight-inch sedans 


lacquer, a nine- 











Pontiac Sports 65 New Features 


TP HE 65 new features claimed on three two-barrel-carburetor en ciple, which, theoretically, relate 
Pontiac’s 14 models for 1959 gine, the latter two having a 10.5 to a point of impact where there 
include lower, wider, heavier to 1 compression ratio. no reaction force at the point of 
bodies of completely new design, With operation economy be support By ideally absorbing 
a chassis with wider tread, an en- coming increasingly important, torque reaction and firing im 
gine of 5.13% greater displace- Pontiac now offers a new 420-E pulses, isolation of engine vibra 
ment for higher performance, a V-8 engine for greater gas mile- tion is improved, while at the 
heavier and more rigid frame, new age. The customer who desires same time the mounts are bette: 
true-contour brakes and a list of Pontiac V-8 performance with able to withstand front and rea 

freshly engineered accessories. more economy can order any impacts 

Pontiac’s Tempest 420 V-8, a Pontiac having Hydra-Matic trans- Considerable improvements and 
veteran of over 18,000,000 miles of mission with the 8.6:1 compres- changes have also been effected in 
actual testing, has increased dis- sion ratio engine as a no-addition- clutch, pistons, exhaust systen 
placement from 370 to 389 cubic al-cost option. It has a specially and the four-barrel carburetor, 
inches and is offered in a broad designed carburetor, intake mani- standard on all Bonneville model 
selection of regular-fuel, low-com- fold and camshaft, and includes a The basic engines include two 


pression, or premium-fuel, high- low 2.87:1 ratio axle that means regular fuel engines (8.6 to 1) with 
compression engines featuring a reduction in engine revolutions two- and four-barrel carburetor 
two-barrel and four-barrel and for each mile traveled, thus less for use with Synchromesh tran 
optional triple two-barrel carbure- wear on pistons and associated missions, and 10 to 1 compression 
tion. parts. ratio engines with two- and four: 


‘ 


Providing more torque and The 1959 Pontiac crankshaft barrel carbureto1 for Hydra 
greater horsepower the new en- main bearing journals have been Matic-equipped cai 
gines are available in four basic increased to three inches in diam- Among the innovations is the 
options with compression ratios up eter to further improve engine wider tread, an exclusive feature 
to 10 to 1. In addition, three spe- smoothness and durability. Bear- with Pontiac this year. Wheel 
cial engine options are offered ing material is steel-backed Durex tread—the distance between right 
a four-barrel-carburetor engine with a babbit overlay and left wheels—has been in 
for Star Chief and Catalina mod- Entirely new engine mounts em- creased nearly five inches. In ad- 


els, a police pursuit engine and a ploy the center-of-percussion prin- (Continued on page 107) 


Above: The Bonneville convertible. Below: The Catalina Vista. 
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Upper left: A gracefully curved expanse of rear window and thin roof 
line with a small rear visor highlight the rearward styling of the 1959 
four-window Cadillac sedans. Upper right: The Cadillac instrument 
cluster has been redesigned for greater legibility on the 1959 models. 
Lower left: Beauty and symmetry appear in the front view of the 1959 
Cadillac. Lower right: The distinctive window treatment of the 1959 
Cadillac coupes is readily apparent in an overhead view. At top below 
is the four-window Sedan de Ville and at bottom appears the Series 62. 


NEW engine and shock ab- 

sorber are engineering high- 

light of the new-bodied 1959 
Cadillac 

greater dis 

compression 

eifective engl 

New carburetor heatir ind en 

Ip pro- 


gine warm-up controls he 
le an engine design 
hieved ina C 

390 cubic inche 
result from 

piston sti 


_ ore 
0.040 


f 


ettective engine 
accomplished by} 
exhaust valve 


passage in 


g} é ves 325hy 
at 4,800rpm in the standard ver 
sion and 345hp at 4,800rpm for thé 
Eldorado model The Eldorado 
engine, optional in the remainde: 


+ } ’ > } 
or tne 1e, $s (in 


ree two-barrel 
carbureto1 


page 103) 


¥ In the new shock absorber, 
adillac Alters Engine © 
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— comfort, convenience and 
control features — including 
swing-out, swivel seats—highlight 
the 1959 Dodge, while jet-age re- 
finements of the dart look create 
a new exterior design. 
Ride-ability and roadability have 
been improved through advances 
in the Torsion-Aire suspension 
system, coupled with optional rear- 


end “Level-Flite’ suspension. 
Additional new, designed-for-the 
driver features include: (1) push- 
button controls for the heater and 
air conditioner, (2) a safety speed- 


ometer which changes color as 
speed increases, (3) an electronic 
rear-view mirror that automatical- 
ly cuts glare from overtaking car 
headlights, (4) an outside rear- 
view mirror that can be controlled 
from inside, (5) an automatic head- 
light dimmer and (6) a higher 
steering wheel that is slightly flat- 
tened at the top, affording better 
road vision and at the same time, 
making it easier for the driver to 
get in and out of the car. 

Four new engines are offered on 


Tailfins of this Custom Royal four-door Lancer have softer, 


the various models — the less- 
expensive Coronet series, the mod- 
erately-priced Royal series, and 
the luxurious Custom Royals. 

The Coronets will use either 
230-cubic-inch, L-head, six-cylin- 
der powerplants or 326-cubic-inch 
V-8 engines. Royal and Custom 
Royal series use a 361l-cubic-inch 
V-8. The top-power “D-500” en- 
gines are 383-cubic-inch units with 
either one or two four-barrel car- 
buretors optional on any series. 

Horsepowers range from 135hp 
on the 230-cubic-inch engine to 
305hp on the 361-cubic-inch pow- 
erplant. The regular D-500 has a 
320hp rating while the Super D- 
500 develops 345hp. 

Four-door hardtop models have 
a new roof silhouette, featuring a 
slightly raised rear roof section 
for increased rear-passenger head- 
room. Combined with the new roof 
is an advanced rear-window con- 
taining approximately 15% great- 
er glass area. 

The Torsion- Aire suspension 
system has been improved. The 


twisting torsion bar has_ been 
shortened and thickened for bette 
“spring” action. New cams permit 
easier front-end adjustment. Avail- 
able as optional equipment is the 
new suspension, Level-Flite, on 
the rear axle for vehicles carrying 
heavy weight loads. It keeps the 
car on an even level despite vary- 
ing load conditions 

Low-pressure tires are offered 
for a softer, more comfortable ride 
The tires are under 16 to 18 pound 
per square inch of pressure, com- 
pared with 22 to 24 pounds of ai 
in regular tires. 

Lustre-bond 
finishes used on 
teriors require far less frequent 
polishing and waxing, official 
said. There are 15 solid exterio: 
colors and 28 two-tone combina- 
tions. 

Savings averaging 80 cents on 
each tank of gasoline are report- 
edly offered motorists by a new 
V-8 engine coupled with othe: 
fuel-saving developments — all 
designed to extract maximum 
power out of regular-grade gas 

The new engine, identified as 
the Red Ram V-8, has a piston dis- 
placement of 326 cubic inches and 
has a 9.2-to-l1 compression ratio 

All elements of the engine and 
drive train were designed to pro- 
vide peak economy along with su- 
perior durability and serviceabil 
ity, Dodge officials said. 

Combined with TorqueFlite 
pushbutton transmission, a new 
economy axle with a 2.93 ratio 
permits reduced engine speed with 
corresponding savings in fuel. 

Other economy features on all 
Coronet V-8 models include a new 
choke and air-cleaner system. A 
three-stage automatic choke, com- 
bined with the Red Ram V-8 en- 
gine, further reduces the amount 
of gasoline burned during the 
warm-up period 

The new air cleaner system of- 
fers less restriction to incoming 
air and “substantially improves” 
engine efficiency and economy 


Hi-baked enamel 
1959 Dodge ex- 


more flaring lines. 











The 
1959 
De Soto 


PORTING swivel seats and push- 

button weather controls, the 
1959 De Soto offers its sports-type 
Adventurer’ engine, delivering 
350hp, for the first time on all 
models. 

Thirteen accessories which were 
optional equipment last year have 
been made standard on many 
models, including power brakes 
and power steering which are now 
standard on Fireflite and Adven- 
turer models. Safety cushion in- 
strument panel is standard on 
Firedome, Fireflite and Adventur- 
er models. 

Pushbutton, three-speed Torque- 
flite transmission is standard on 
Firedome, Fireflite and Adven- 
turer models. Other extra acces- 
sories which now become stand- 
ard on certain models include 
wheel covers, plastic steering 
wheel, front- and rear-floor car- 
pets, airfoam seat cushions, elec- 
tric clock, color sweep molding, 
handbrake warning light, wind- 
shield washers and back-up lights. 

Another new engineering fea- 
ture on the 1959 De Soto is Level- 
cruise air suspension, available 
with Torsion-aire. The latter is 
standard on all models. Air sus- 
pension ride adds air springs to 
the rear suspension to achieve 
automatic car leveling under all 


There’s a more massive appearance to the new models. 


load conditions 

Delivering 350hp at 
the Adventurer engine paces three 
other De Soto Turboflash engines 
which have been modified to de- 
velop greater smoother 
performance and better fuel econ- 
omy. 

The Adventurer engine with a 
torque of 425 at 3,600rpm has two 
four-barrel carburetors, a special 
camshaft, distributor, air cleaners, 
valve springs and dampers. The 
Adventurer, Fireflite and Fire- 
dome have a bore of 4.25” and a 
stroke of 3.38”. The displacement 
on the three series is 383 cubic 
inches with a compression ratio of 
10.1 to 1. 

The Firesweep with a bore of 
4.12” and a stroke of 3.38” has a 
displacement of 361 cubic inches 
and a compression ratio of 10.0 to 
1. 

The Fireflite has a four-barrel 
carburetor. The Firedome and 
Firesweep have two-barrel carbu- 
retors. All convertibles and the 
Adventurer feature dual exhausts 

The horsepower is: Firesweep, 
290; Firedome, 305; Fireflite, 325, 
and Adventurer, 350. 

The new oval steering wheel 
will be standard on all models. 
The safety cushion instrument 
panel gauges have been placed in 


5,000rpm, 


power, 


The two-door hardtop Sportsman Fireflite. 
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an easier-to-read position, and the 
current and oil pressure gauges 
have been replaced by red warn- 
ing lights. 

An improved bar-type safety 
speedometer has been designed 
which shows speed ranges in three 
colors. The speedometer bar indi- 
cates green to 30mph; white, 30 to 
50, and red above 50. 

Visibility has been increased 
15% on hardtop models with the 
use of compound wrapover wind- 
shield and an enlarged rear win- 
dow light. 

Two additional optional safety 
features are an electric-eye reat 
view mirror with a photoelectric 
cell which adjusts the mirror auto- 
matically for bright lights of fol- 
lowing vehicles. Similarly, an 
automatic beam changer is avail- 
able which dims the bright lights 
for the safety of oncoming cars. 

The safety Lifeguard door latch 
and total contact brakes are con- 
tinued in 1959. Standard on all 
models is a new dual headlamp 
which integrates parking lamps, 
now located above the twin lenses 
Another protection feature is an 
anti-theft deck lid lock. 

With the standard use of Tor- 
sion-aire suspension, De Soto of- 
fers Level-cruise air suspension 

(Continued on page 108) 





The 59 
Plymouth 


a bumper-to-bumper and 
| road-to-roof styling, new 
powerplants which operate ten per 
cent more economically and a new 
top-of-the-line luxury 
models head the list of innovations 
for the 1959 Plymouth. 

The 29 models offered include 
the new Sport Fury series, which 
for the first time in the low-price 
field provides swivel front seats as 
standard equipment. The swivel 
seats are optional on four othe! 
models 

In addition to the Sport Fury in 
the revised model line-up, Plym- 
outh also offers the Fury, the 
Belvedere and the Savoy series. 
For the first time, Plymouth has 
two convertibles, one in each the 
Sport Fury and the Belvedere line. 

Among the “value” features are 
several which contribute to a total 
of some ten per cent greater econ- 
omy of operation. There is a new 
three-stage carburetor, standard 
on all V-8’s, which with new mani- 
folding reduces gas consumption in 
the middle speed ranges, where 
most driving is done. A new rea! 
axle gear ratio of 2.93:1 is avail- 
able at no extra cost with the 
Torque-Flite transmission. Ex- 
haustive tests of cars with this 
gear ratio reportedly resulted in 
gasoline savings as high as six pel 
cent. Oil consumption in the Pow- 


series of 


Convertibles are now offered in 


aa 





This is the Sport Fury two-door hardtop. 


erflow six engine is reduced wit! 
new tappet chamber baffles 

The new Golden Commando 395 
V-8 engine, with 305hp, has been 
increased in displacement fron 
350 to 361 cubic inches, and in 
tests showed exceptional “get 
ability in traffic. It is an 
optional engine for all Plymouth 
models. Additional torque in nor- 
mal driving ranges is a feature of 
all engines. 

Plymouth’s 
retains its 
characteristics and is 
equipment on all models. In addi- 
tion, as optional equipment, al! 
springs are used in conjunctior 
with the regular rear leaf springs 
They provide “self-leveling ac 
tion,’ which assures that the rear 
of the car will remain at the same 
height weight of 
load 

When the car is empty, the au 
springs support approximately 300 
pounds of the weight on the rea 
axle, with the remaining weight 
supported by the leaf springs. As 
loaded with passenger 


away 


Torsion-Aire ride 
non-sway, non-dip 
standard 


regardless of 


tne car Is 


or luggage, the additional weight 


the Sport Fury and Belvedere line. 


4 


J 


/ 


is carried by the a prings, which 


automatically add or decrease ail 
pressure in response to load 
changes. The Oriflow hock ab 
sorber is continued on all Plym- 
outh 

The new optional Mirror-Matic 
rear-view  mirro! automatically 
“dims” when lights of a following 
car come into view, removing the 
annoyance of the reflected glare in 
the driver’s eyes. A photoelectric 
cell on the mirror activates a de- 
vice which automatically shifts the 
mirror when bright lights strike it 

Another improvement for night- 
time driving is the optional auto- 
matic headlight dimmer. An elec- 
tronic eye automatically dims o1 
brightens the headlights, flicking 
it picks up the 
headlights of an oncoming car o! 
the taillights of a car that is being 
overtaken. The new unit includes a 
knob with which the driver may 
dial sensitivity 
rounding light conditions 

The new “Instant Heat” heater, 
a gasoline type which starts deliv- 
ering hot air in 30 seconds, is of- 


on the low beam a 


according to sur- 


fered as optional equipment for 
the first time 

There’s a new remote control 
rearview mirror, mounted on the 
left-front fender, whose position is 
precisely controlled from inside 
the car by moving a lever on the 
left side of the instrument panel 

An option to protect the finish 
crapes while 
rubber-crested 
hori- 


of bumpers from 
parking, the new 
bumper strips form twin 
zontal ridges that wrap around the 
bumper corners 

The 318-cubic-inch Fury V-800 
with 230hp is the standard engine 
for the Savoy, Belvedere and Fury 
lines; the 260hp Fury V-800 with 
Super Pak is standard for the 
Sport Fury and optional else- 
where, and the 361-cubic-inch 
Golden Commando 395, delivering 
305hp, is optional on all models. 








Private Life of Ole Timers 


P. A. Keenan, Sr., didn’t care a whit if his guests re- 
clined, fished, ate, swam, played bingo or swapped 
tall tales. You see here how the members of the Old 
Timers Club of Keenan Auto Parts Co., the veteran 
wholesale parts house at Albany, Ga., enjoyed them- 
selves last month at the Keenan Arrowhead Farm 
near the Southwest Georgia city. No formal program 
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was carried out, permitting complete relaxation— 
if anyone could relax with such superb, home-cooked 
barbecue around. Below, Isaac Shiflett, Adel garage- 
man, played bingo while horizontal. Many factory 
executives attended this annual event honoring the 
customers of 20 or more years served by Keenan's, 
whose stores fan out into northwestern Florida. 








Increased efficiency and speedier heat dissi- 
pation are said to result from this outflaring 


flange on brakes 








Heart of the new power steering unit is a new rotary 
control valve that eliminates lost motion in the usual 
sliding valve. 


Oldsmobile for ‘59 


arene pgee improvements de- 
signed into the 1959 Olds- 
mobile include a more efficient 
tocket engine, smoother Jetaway 
Hydra-Matic transmission, better 
cooled brakes, a more responsive 
and accurate power steering unit, 
up to 75% greater ventilation, 
increased heater capacity and 
smoother and quieter ride charac- 
teristics. 

Compression ratio of the Rocket 
engines is 9.75 to 1. Horsepower 
is 315 and torque 435 pound feet 
in the Super “88” and “98” series 
with four-barrel carburetion. Dis- 
placement of this engine is 394 
cubic inches. In the Dynamic ‘88”’ 
models equipped with the two- 
barrel carburetor, horsepower is 
270, torque 390 pound feet and 
displacement 371 cubic inches. 


Key to Oldsmobile’s ‘““Roto-Mat- 
ic’ power steering unit for 1959 i 
a new rotary valve that increases 
sensitivity of the unit and requires 
as little as one pound of pressure 
for normal driving and never more 
than two and a half pounds even 
under difficult parking conditions 
The unit’s self-adjusting feature 
is accomplished by a_= special 
spring-loading assembly inserted 
in the pitman shaft. Gear wear is 
compensated for by a wear wash- 
er and spring which keeps the 
gears in perfect contact. The new 
pump is smaller in size, yet has 
a higher capacity to deliver oil 
when needed. Servicing has been 
simplified by the filler cap which 
can now be removed by hand, 
making it easier to inspect or re- 
plenish the oil supply. 


Ride and handling characteris- 
tics have been improved through 
a variety of new pension fea- 
Included among these are 
X-member frame 
which is nine inches wider and 
ten inches longer: wider tread; 


wider positioning of the front coil 


tures 
the sturdier, 


lowe! control 
arms; shock absor- 
bers; heavier stabilizer bar; new 
kingpin angle; and the use of 
larger ball joints and pivot shaft 
The rear suspension has a wide! 
rear tread and newly-designed 
semi-elliptical rear springs with 
the axle mounted forward of the 


springs; longer 


recalibrated 


spring center line. The springs are 
permanently lubricated with resin- 
impregnated inter-liners between 
the leaves and they require no 
service 


The extra large, heat-resistant rear window is standard on this "88" Holiday SceniCoupe. 
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In a Virginia Town 
This Station Chalks Up 


500 Battery 


Sales a Year 


Above: A customer who returned for his re- 
charged battery learns it’s in poor condition 


and likely to give future trouble. 


The new 


replacement is being written up by Woodrow 


H. Moore. 


Right: Emergency call brings a rental battery, fy 
often a step toward selling a new battery. } 


By Beatrice Miller 


Ho does a small-town Virginia 
service station average near! 
500 battery sales a year? 

Rent batteries. 

Promote battery rentals 

Keep a stock of batteries fo. 
rental circulation—and you will 
ee new-battery sales grow with 
electrical repairs in volume 

The constant rental activity of 
25 batteries at Moore’s Service in 
Winchester, Va., 
tery sales to within 500 a year. 

Maximum profit is obtained 
when a station can supplement 
rentals and sales with electrical 
repairs, according to Woodrow H 
Moore, assistant manager, because 
60% of its electrical volume comes 
from that initial battery rental. 

“Let everybody in town know 
you rent batteries,” said Moore. 
“Tell them in the driveway, ad- 
vertise it on your trucks, remind 
them to call you on emergencies. 
Eight out of ten rentals yield new- 
battery sales. There’s no better 
advertising than battery rental. 

‘“‘We check the age of each bat- 
tery on cars rolling in, and if a 
two-year-old car still has its origi- 
nal equipment, we build up po- 
tential sales by telling the cus- 
tomer his aging battery will soon 
give trouble and need replace- 
ment. 

“We further point out that a bad 
battery overworks the electrical 
system, causing harder wear on 


brings new-bat- 


generator and voltage regulator 
which may lead to high main- 
tenance costs. Moreover, a run- 
down battery may cause inconven- 
ience if a car won’t start one 
morning or if windshield wipers 
fail to work on a stormy day.” 

Moore’s Service charges only 
$1.50 on an emergency call, which 
covers road service, a rented bat- 
tery for three days, and recharging 
a customer’s battery. This price 
does not cover cost at all but it 
is the best form of advertising any 
station can have, 
Moore. 

“The important thing is keeping 
your town aware that you rent 
batteries. Also, keep an accurate 
record of each rental with full de- 
tails. The full name of the cus- 
tomer, complete address, where he 
works, number of battery lent 
him, date of rental, date due and 
date returned, charges, his make 
of battery and all pertinent data 
should be put down. It takes just 
a few minutes, but will make your 
losses practically negligible,’ he 
pointed out. 

“If vour station attendant just 
marks down ‘Joe’ from ‘around 
the corner’ for identification, you 
may have a hard time finding out 


according to 
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which Joe and what corner is 
holding onto your battery for over 
a week.” 

Follow-up is important. A cus- 
tomer is allowed five days before 
he is called by telephone that his 
recharged battery is ready. If he 
fails to turn up within a day or so, 
a station attendant appears to 
make the battery exchange at a 
place and time designated by the 
customer. 

Rental batteries used are of the 
lower-capacity type because the 
constant hard use of these bat- 
teries from one car to another 
gives them shorter life, and be- 
cause a lower-capacity battery 
with fewer plates is easier and 
faster to recharge. Moore’s Service 
keeps three chargers working at 
capacity throughout the week. 
Two slow chargers at an invest- 
ment of $100 each and one fast 
charger for $250 keep up rental 
activities on 25 batteries. 

“Rentals yield not only new- 
battery sales but additional profit 
for the station doing its own elec- 
trical work. About 60% of our 
electrical repairs come from our 
battery service,’ Moore estimated. 
He cited this recent example: 

(Continued on page 119) 
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Financing 


Employes 


in Their Old Age 


By CLAUDE R. CAMMER 


Secretary-Treasurer, Valley Distributors, Inc. 
Winchester. Va. 


W: HAD been working on a re- 
tirement plan for our em- 
ployes for about five years. We 
felt that employes who had spent 
most of their lives here should be 
provided for if they survived be- 
yond their period of service to us. 
We had studied all the retirement 
plans we believed might be ap- 
propriate to our business, and out 
of these compiled one of our own 
that would be of benefit to em- 
ployes in their old age. 

There were certain premises we 
set ourselves that we wished a re- 
tirement plan to meet. First, we 
wanted a retirement plan that 
would be contributed to entirely 
by us with no contributions re- 
quired of employes. As we saw 
a fund would have to be estab- 
lished for the type of retirement 
plan we had in mind. 

Since a loyal and efficient body 
of employes is responsible for the 
success of any business, we be- 
lieve they deserve a share of the 
earnings. A _ profit-sharing fund 
would then be the source of the 
retirement fund. Our aim was that 
each employe have about $150 a 
month income at the age of 65, 
that even the lowest salaried might 
look forward to this income in ad- 
dition to his social security. 

In December °57 our profit-shar- 
ing retirement plan went into ef- 
fect. Thirty-nine employes 35 
years of age and over with at least 
five years of service became eligi- 
ble at once and accounts were set 
up for each of them. In ’58 anothe: 


48 


five workers are to join the fund 
Each year the company’s direc- 
tors determine the money to be 
placed in the fund after studying 
business conditions and the com- 
pany’s needs for the following 
year have been ascertained. We 
believe this amount will generally 
be about a third of the net profits 
although it may vary if the busi- 
ness grows and profits increase o1 
if company expansion 
necessitate a sizable capital outlay 
Under our plan a point system 
was set up in order that there be a 
fair distribution of each yea 
fund on the basis of years of serv 
ice and an employe’s value to th 


should 


annual’ earning 
Each em- 


ploye gets one point for each year 


company, his 
serving as an index 
of continuou service and one 
point for each $100 of salary o1 
fraction thereof. The total units of 
all employes are then divided into 
the company contribution to dete 
mine the value of one unit. Eact 
employe’: 
‘ontribution 1 
multiplying the number of hi 
units by the value of a unit. The 
resulting amount is credited to 
each worker's account 

For example, 
13 years of service earning $4,500 
will get 13 points for length of 
ervice and 45 points for salary, 
totaling 58 points. An employe 
with six years of service earning 
$4,700 is credited with 53 points 

Everybody but three of our top 
officers participate in the fund. A 
committee of five persons elected 
by the directors handles all de- 
tails of administration. The fund 
is administered by the trust de 
partment of a bank, and 
once placed with it, the compan: 
has no legal right to the funds. The 
money entrusted for their retire- 


share in the compan) 


determined by 


an employe with 


local 


ment belongs to the employes and 


is invested by the trust depart 
ment. 


Each 


Secretary-Treasurer Cammer studies income and outlay figures before 
they are handed to employes, who then understand operations better. 
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Thirty-nine employes were eligible when the retire- 
ment fund became effective at this Virginia firm in ‘57. 


computed allotment to 
ploye he is notified in 
the amount added to his 
including the total that now 
tands to his credit 

Upon retirement a participating 
employe is entitled to 
whatever money has 
cumulated for him and the income 
that it has earned. Each individual 
retiree’s case will be 


account, 


recelve 


been at 


determined 
by the committee in accordance: 
with the wishes of the retiree as to 
whether a lump sum is to be paid 
him or monthly income 

A participating 
dies before 


employe wh 
reaching retirement 
age will have money accumulated 
for him paid to his beneficiary. An 
employe who has been dismissed 
for dishonesty, fraud or fo: 
forfeits his amount, this 
then being distributed proportion- 
ally among other participants. 
Retirement age for participant 
the Jan. 1 nearest age 65 or the 


cause” 


Jan. 1 ten years after coming into 
the plan, whichever is later 

Employes leaving early receive 
from as little as ten per cent afte 
five years’ participation to the full 
amount after more than 15 years’ 
service. 

Our employes were very happy 
when the plan went into effect 
They are happy they will have a 
definite income beyond their pro- 
duction age. Many feel it was the 
greatest benefit the company 
could have done for them. All are¢ 
covered by straight life insuranc« 
and hospitalization, in both cases 
the premiums being paid entirely 
by the company. These policies 
may be taken with them if they 
should become separated from us. 

I believe the profit-sharing re- 
tirement plan will further en- 
hance the efficiency and determi 


utors 


nation of every employe for the 


iccess and profitable operation 
of each department rsonne!] 
have been given twice yearly 
the past a complete report of t 

operation of the previous year and 
as much of the current year that 

covered. At these meetings a dia- 
gram presenting the total opera- 
tion in dollar 
ave them an appreciation of how 
company earns its profit 


income and outlay 


The relation in percentages of 
taxes, 
ance, interest, dividends, etc., was 
and explained. Sup- 
plementary charts related’ the 
costs of different expenses, the 
cost of mistakes, the effect of un- 
productive hours 

How losses become cumulative 
and costly was described. We have 


sales, shop, insur- 


salary ’ 


broken down 


John W. Oldham, 55, store man- 
ager for The Motor Mart, Dallas, 
Texas, died recently of a heart ail- 
ment after a week's illness. Well- 
known throughout the trade, Old- 
ham had been with the firm 30 
years as salesman, service instruc- 
tor, purchasing agent and for the 
past eight years as store manager. 
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18 years, 


Machinist J. O. Boyce has been with Valley Distrib- 
rating him high in fund points. 


igs for years be 
that when em- 
tand how a business 
» what ad- 
their ad- 
efficiency 


know 


vantages 
vantage 


meal 


The company has not suffered 


turnover oI 
greater re- 


from absenteeism, 

lack of loyalty. The 
sponsibility and appreciation of 
opportunity of our devoted people 
now to produce the profit essen- 
tial to the fund will 


create an ever-greater challenge to 


retirement 


their productivity 


Missourian to Expand 
By 6,800 Square Feet 


— TION of a_ building 
which will add 6,800 square 
feet of floor space to its present 
facilities at Elm and Calhoun 
Streets has been begun by Rupp 
Bros. Auto Parts Co., Chillicothe, 
Mo 

The structure, scheduled for 
completion in December, will 
house an air-conditioned office and 
provide additional warehouse 
space. The firm, originally founded 
by Peter J. Rupp in 1900, has been 
located in the vicinity of Elm and 
Calhoun for 58 years. It was 
opened as a waste materials firm. 


Shure Appoints Cunningham 


R. C. Cunningham of Memphis, 
Tenn., has been appointed to cover 
Tennessee, Alabama, Mississippi 
and a portion of Florida for Shure 
Mfg. Co. of St. Louis, Mo., manu- 
metal workbenches, 
merchandisers, portable carts, 
helving and other items for auto- 
mobile dealers and 
tions 


facturer of 


service sta- 





Rows of booths, manned by representatives of more than 50 manufac- 
turers, displayed many of the nation’s leading lines during a week-long 
show held recently by Parts, Inc., Memphis, Tenn., at its 601 South 
Dudley Street location. Visitors showed and expressed a great deal of 
interest in the new approach to the promotion of automotive merchan- 
dising on a local level, according to the company, which issued more 
than 700 invitations. A buffet lunch and dinner were served daily and 
a variety of attendance prizes, including a console television set, were 
given away. Prior to January 1 this year the firm had been known as 
Ozburn-Abston & Co., Inc., for 46 years. Now operating as a warehouse 
distributor of “everything automotive,” Parts, Inc., serves automotive 
jobbers exclusively. Officers are N. F. Ozburn (founder), chairman of 
the board: Dunbar Abston, president: C. M. Scates, vice-president; 
Frank M. Norfleet, vice-president and general manager, and Charles 
Goodman, secretary. Also recently elevated to vice-president was Gen- 
eral Sales Manager J. Sterling Cooper, who will continue to handle all 
responsibilities of general sales management. 


Regional Show Plans 
Remain Indefinite 


FFICERS and directors of the 
Southwest Automotive Show 
are marking time while wondering 
what to do about one of the old- 
est regional automotive exposi- 
tions presented to the aftermarket. 
(There’s been no public an- 
nouncement by President Frank G. 
McKenzie of the Southeast Show 
since the April conference at 
Augusta as to what that organiza- 
tion was planning, if anything.) 
At the close of the 1957 show in 
Dallas, dates in March of 1959 
were set up for the next South- 
west show. Thereafter, however, 
ASIS dates were set for February 
of 59 and Southwest board mem- 
bers reasoned it would not be 
practical to attempt a show one 
month after ASIS. 
So they decided to wait until 


50 


1960 and selected dates starting 
with March 23. Then the Pacific 
show picked Denver and March 13 
for 1960. 

Southwest show factors believe 
the Denver show will draw some 
attendance from the Southwest 
and recognize that it would re- 
quire fast movement of some ex- 
hibits to get them from Denver to 
Dallas in about a week. 

3ut there is some sentiment in 
favor of a Southwest show start- 
ing March 23, 1960, as scheduled, 
regardless of the Denver dates. 
For there is also some unfavorable 
reaction in the Southwest about 
the manner in which other shows 
have been permitted to override 
dates previously picked and an- 
nounced by the Southwest Show 
authorities. 

At a recent meeting of officers 
and some of the directors, senti- 
ment favored a course of action 


Jeffres Co 


that will determine Just where the 
Southwest show stands, and if a 
new set of dates is announced for 
Dallas, will those dates merit 
recognition? 

With that objective, Southwest 
show officers will draft the neces- 
sary letter to L. F. Woolman, 
executive manager of ETI and co- 
ordinator of show boards. Copies 
will go to MEWA, NSPA and 
MEMA in an attempt to determine 
the attitude of these groups 


H. Roy Butts Enters 
Houston Warehousing 


Roy Butts, former Southern 
e district sales manager for 
The Electric Auto-Lite Co. in Dal- 
las, Texas, and later general sales 
manager at the Toledo, O., head- 
quarters, has established Motive 
Parts Warehouse at 1220 Tele- 
phone Road, Houston, Texas 

Prior to the formation of this 
firm, Butts was connected with 
the former Butts-Jeffres Co., a 
manufacturers’ agency in Dallas, 
now owned and controlled by 
Ralph L. Jeffres as the Ralph L. 
Butts disposed of his 
interest to Jeffres and moved his 
residence to Houston. 

His firm will sell only to recog- 
nized automotive wholesalers in a 
territory within a 100-mile radius 
of Houston, Butts said 

‘We have 20,000 square feet in 
a fireproof building,” he said, ‘‘and 
we might be interested in some 
commercial warehousing on a lim- 
ited basis.” 


© 


Robert H. Chirgwin has been ap- 
pointed vice-president in charge 
of sales for Dynatron Corp., West 
Hartford, Conn., manufacturer of 
a plastic autobody filler, President 
Phillip Evans announced. For- 
merly vice-president and sales 
manager of The New Haven Clock 
and Watch Co., Chirgwin will di- 
rect U.S. and export distribution. 
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This group of jobbers gave the green light at a meet- 
ing held in Columbia Sept. 23 to proceed with or- 
ganizing the South Carolina Automotive Wholesalers 
Association (l. to r.): seated, T. H. Coker of Columbia, 
Cecil Morris and Ned Holland of Greenville, Edward 
MacClements of Charlotte, N. C., W. H. Rockafellow 
of Columbia, J. A. Brown of Greenville and H. E. 
Hallman of Rock Hill; standing (1. to r.), N. Frank 


18 Jobbers Select Columbia Nov. 13 
To Form South Carolina Association 


a wholesalers unani- 
mously agreed to proceed with 
the creation of the South Carolina 
Automotive Wholesalers Associa- 
tion at a meeting at the Wade 
Hampton Hotel in Columbia Sept 
23. 

The organizational session will 
open at 11 a. m. Thursday, Nov 
13, at the Wade Hampton with 
Cecil Morris of Battery & Electric 
Co., Greenville, as temporary 
chairman. Tentative and then per- 
manent officers will be named as 
the program proceeds. 

Morris, who for years. has 
studied other groups with an eye 
toward the birth of an association 
in the Palmetto State, said, “It was 
the unanimous opinion at the Sept. 
23 meeting that this association 
would benefit its members, al- 
though a number discounted any- 
thing to be realized from an insur- 
ance program because of their 
present economical insurance set- 
up. 

“At our November meeting we 
want every regular wholesaler in 
the state and factory men who 
serve them to be present.” 

A jobber for nearly 40 years, 
Morris’ suggestion that the first 
president should come from the 
Columbia (central) area for the 
first two years—rather than from 
an outlying county, which would 
include Greenville—was endorsed 
at the initial meeting. 

“In the beginning the president 
should be readily accessible to the 


headquarters office, which will be 
set up at Columbia, as there will 
be many details to be ironed out 
in the early stages of the associa- 
tion,” he commented. 

Edward MacClements,' well- 
known Charlotte, N. C., whole- 
saler and a founder of the North 
Carolina Automotive Wholesalers 
Association, aided the group in its 
discussions last month. He sug- 
gested that associate memberships, 
at a reduced fee, be created for 
companies such as his which ex- 
tend into South Carolina from a 
nearby state. 

The proposed dues schedule fo! 
regular members would be based 
on the number of employes, rang- 
ing from $5 to $15 a month, or an 
annual maximum of $180. 

Plans for the meeting next 
month were being developed at 
press-time. The program will be 
aimed at showing what the asso- 
ciation can do for its members and 
working out organizational de- 
tails, including the election of di- 
rectors—presumably by congres- 
sional districts—and the principal 
officers. A “Dutch” luncheon will 
be served. 

Subsequently an executive sec- 
retary will be employed and an 
office will be set up in Columbia. 

Associations now functioning in 
the Southeast are Kentucky, North 
Carolina, Tennessee, Georgia, Flor- 
ida, Louisiana and Alabama. Texas 
and Oklahoma also are well organ- 
ized. 
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Alford of Florence, J. B. Bagwell Jr., of Charleston, 
Oscar Newberry of Spartanburg, W. L. Boyd of Colum- 
bia, T. R. Garrison of Spartanburg, Ed Workman of 
Greenwood, Aubrey Hatfield of Sumter, J. M. Hills 
of Georgetown, A. M. Gibbes and Guy M. Tarrant, Sr.., 
of Columbia. Absent at the time this photograph was 
taken was W. C. Emde of Orangeburg. Several industry 
leaders will address the organizational meeting Nov. 13. 


William P. Butt Dies 
In Norfolk, Va. 


Levan Portlock Butt, 65, 
owner and president of Gen- 
eral Automotive Supply Co., Nor- 
folk, Va., died last month 

Born in Butts Station, Norfolk 
County, Butt received his educa- 
tion at Maury High School and 
Virginia Polytechnic Institute. He 
was a past president of MEWA. 


Tapp Dies in Kansas City 


James F. Tapp, past president 
of Automotive Booster Club B-2 in 
Kansas City, Mo., died last month 
in his office following a heart at- 
tack. On the day previous to his 
death, Tapp had visited his bro- 
ther, Ernie, warehouse manager 
for the company, who was con- 
fined in the hospital following a 
second heart attack 


Blackhawk Appoints Two 


Blackhawk Mfg. Co. has ap- 
pointed Bill Daniel, Atlanta, Ga., 
and Bill Webb, Richardson, Texas, 
as territory managers. Daniel’s 
territory includes Alabama, parts 
of Georgia, Florida, Tennessee 
and Kentucky, while Webb will 
cover Oklahoma and parts of Ar- 
kansas and Texas. 


Atlantan Celebrates 25th Year 


Strauz, Inc., manufacturers’ re- 
presentative of Atlanta, Ga., cele- 
brated its 25th anniversary Sept. 
19-21 with a sales meeting in its 
offices. A dinner party was also 
held. 

(More Jobber News on Page 142) 
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SERVICE and MAINTENANCE 














g Exhausts Exhaust 


N MAINTAINING peak engine per- ae ary tailpipe are mounted in clamp 
formance and fuel economy, it is ae : which are insulated to eliminat: 
just as important to get the a ; vibration 
burned charges out of the engine wae The crossove} 
as it is to get the unburned a - i bolted to the exhaust manifold 
charges in. This cannot be accom- - | flanges at the rear on the left-hand 
plished with clogged mufflers, é bank and at the 
bent tailpipes and other defects in ‘2 : right-hand bank 
the exhaust system. . exhaust pipe and 
These items, along with the 2 : = welded unit on all 
manifold heat control valve, are yo - = ae convertible, which 
too often overlooked when we ‘ “= ection of the “Y 
have complaints that the “ole bus’ , ; muffler, and 
has lost some of its pep. clamps at each end 
It was only a few days ago that A ipport with a_ special 
we saw a mechanic doing an ex- ilator and clamp supports the 
pensive valve job on a V-8. After 
completion, the shop inspector, in 
checking the job, found the heat 
control valve frozen in the mani- By E. M. Lowery 
fold. Without correcting that item Technical Editor 
the expensive valve job wouldn't 
have given the desired results, re- Fig. 1—Disassembled view of exhaust system. 
sulting in an unhappy owner and a 
“lost” customer. 
The following is general service 
information and procedures for 
Chrysler Corp. current V-8 model 
exhaust system: 
This system consists of the ex- 
haust manifolds, heat control 
valve, crossover and “Y”’ exhaust 
pipe, exhaust extension pipe, 
muffler and tailpipe 
The exhaust pipe, muffler a1 


and “Y” pipe are 


on th 


tailpipe and the rear of the muf 


fler, while another clamp, _in- 


j 
a 


sulator and support carries the 
rear end of the tailpipe. The front 
ind rear supports are adjustable 
The exhaust system normally 
requires little service. However, 
the system should be checked 
periodically for leaking gaskets, 
broken supports or _ insulators 
burned, clogged, or blown out 
muffler or bent pipes 
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Heat control valve operation: 
The intake manifold includes 
an exhaust gas crossover passage, 
as shown in Fig. 2, for heating the 
fuel mixture during the warm-up 
period and during light-throttle 
operation. This passage connects 
with the exhaust manifolds on 
either side of the engine through 
cast passages in the cylinder heads. 
The heat control valve on some 
models is sandwiched and mount- 
ed between the exhaust manifold 
and the exhaust “Y” pipe on the 
right side of the engine. On others 
the valve is integral with the 
manifold. The heat control valve 
consists of an offset valve whose 
regulated by the 
spring and a 


position is 
thermostatic coil 
counterweight and is affected by 
exhaust gas pressure 

The heat control valve is nor- 
mally closed when the engine is 
cold, and while in this position 
diverts the exhaust gases from the 
right-hand cylinder bank through 
the crossover passage in the in- 
take manifold and out through the 
left-hand exhaust manifold to the 
muffler. 

The hot gases warm the intake 
manifold in passing through and 
prevent fuel from condensing in 
the manifold. This action also 
tends to prevent carburetor icing 
during cool, damp days. As the 
engine warms up, the calibrated 
heat control valve acts to main- 
tain intake manifold temperatures 
at the level for peak performance 
and best fuel economy. It is ex- 
tremely important that the heat 
control valve be checked for op- 
eration at regular intervals 

Servicing the exhaust mani- 
folds: To remove the _ exhaust 
manifolds for servicing or instal- 
lation of new gaskets, proceed as 
follows: 

Removing the right-hand-bank 
exhaust manifold: 

1—Remove generator and 


bracket assembly from exhaust 
manifold extension (when so posi- 
tioned). 


2.—Remove the bolts and nuts 
that hold the exhaust pipe to the 
exhaust manifold. 

3.—Remove the bolts that hold 


the exhaust manifold to the cylin- 


CARBURETOR 
MOUNTING FLANGE 


% 


INTAKE 
PASSAGES 


CHOKE CONTROL 
MOUNTING FLANGE 


INTAKE 
PASSAGES 


EXHAUST GAS CROSSOVER PASSAGE 


Fig. 2—Passages through the intake manifold. 


der head and remove manifold 
from cylinder head 

Removing the 
exhaust manifold 

1.—Remove the two bolts and 
nuts that hold the crossover ex- 
haust pipe to the exhaust manifold 
flange. Lower pipe slightly, then 
remove and discard the gasket. 
Remove the oil dipstick. 

2.—Remove the exhaust mani- 
fold retaining bolts, then pull ex- 
haust manifold away from engine. 
Use care when removing the 
manifold attaching nuts and bolts, 
as constant heating and cooling of 
the manifolds may have frozen 
them in place. Lubricate with a 
good-grade penetrating oil and al- 
low to stand several minutes be- 
fore attempting removal. 

Exhaust manifold inspection: 

It is suggested that the exhaust 
manifolds be cleaned in a suitable 
solvent, blown dry with com- 
pressed air and then inspected for 
cracks or distortion or any other 
condition that would render the 
manifolds unfit for further serv- 
ice 


left-hand-bank 








November: Cooling System 
Battening down the cooling system for peak engine and 
heater operation calls for careful step-by-step action 
which Technical Editor Ed Lowery will cover next month. 
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Check the exhaust gas cross- 
over passage through the heads 
and intake manifold. If the pas- 
sages are coated with a hard, black 
carbon, they should be 
clean or sandblasted to remove the 
carbon deposit. The layers of car- 
bon act as an insulator and retard 
the heating action of the exhaust 
gas on the intake risers, which in 
turn affects vaporization rate of 
the fuel passing down through the 
intake manifold. The results will 
be an engine that is difficult to 
warm up and rough engine per- 
formance. 

Check the condition of the ex- 
haust manifold mounting bolt 
threads. If the threads. are 
stripped or damaged, they should 
be replaced. 

Installing the 
exhaust manifold 

1.—Install new gasket over ex- 
haust manifold mounting studs 
Coat bolt threads with seale1 
Position and attach manifold 
Tighten to 30 foot-pounds 

2.—Install a new gasket on the 
exhaust crossover pipe flange, 
then raise pipe slightly to meet 
manifold flange. Install nuts and 
bolts and tighten to 40 foot- 
pounds. Install the oil dipstick 

Installing the right-hand-bank 
exhaust manifold: 

1.—Install a new gasket over the 
exhaust manifold mounting studs 
Coat bolt threads with sealer. Po- 
sition and attach manifold. Tight- 
en to 30 foot-pounds 


scraped 


left-hand-bank 










EXHAUST MANIFOLD—RIGHT 


. EXHAUST 
\-— MANIFOLD 


INSTALLED POSITION 


FREE POSITION 


| 
| 


VALVE 


Fig. 3—Positioning thermostatic coil spring. 


2.—Install the oil filter element, 
gasket and cover—if removed. 
Tighten nut securely. 

3.—Install the manifold heat 
control valve housing and gaskets 
between the manifold flange and 
exhaust pipe. (The counterweight 
must be installed away from the 
engine.) Install bolts and nuts, 
then tighten to 40 foot-pounds. 

4.—If generator is mounted on 
right exhaust manifold, reinstall 
by securing generator and bracket 
to exhaust manifold extension. 

Servicing the manifold heat 
control valve: 

The manifold heat control valve 
is controlled by a thermostatic coil 
spring, counterweight and by the 
velocity of exhaust gas through 
the exhaust manifold. The thermo- 
static coil spring is installed in 
such a manner as to maintain suf- 
ficient tension on the valve shaft 
to keep the valve in the “closed”’ 
position when the engine is cold. 

In “closed” position, hot ex- 
haust gases are directed across the 
intake manifold. This in turn pre- 
heats the vaporized fuel passing 
down through the intake mani- 
fold, resulting in smooth engine 
performance. 

Should the heat control valve 
become stuck in either open or 
closed position, car performance 
would be affected. 

The heat control valve should 
be checked periodically for opera- 
tion. With the engine idling, and 
car standing, accelerate to wide- 
open-throttle and quickly release. 
The counterweight should respond 
by moving clockwise approximate- 
ly %” and return to its normal 
position. If no movement is ob- 
served, the valve shaft may be 


54 





THERMOSTATIC 
COIL 


frozen or the coil spring weak or 
broken. In either case, the heat 
control valve mechanism should 
be disassembled and repaired. 

To free shaft, replace a weak o1 
broken spring, refer to Fig. 3 and 
proceed as follows: 

1.—Remove retaining nut, bolt 
and counterweight key and bump- 
er from end of shaft to expose 
thermostatic coil spring. 

2.—Unhook coil spring from 
stop stud and remove by prying 
out of valve shaft slot. 

3.—If valve shaft is frozen in 
manifold, lubricate both ends with 
recommended solvent and allow to 
stand several minutes. Loosen by 
turning shaft clockwise or counter- 
clockwise (depending on frozen 
position) until shaft is free. Work 
shaft from closed to open position 
several times, until shaft can be 
turned very easily with the fin- 
gers. 

To install new thermostatic coil 
spring, position shaft to extreme 
counter-clockwise position and 
continue as follows: 

4——Place new coil spring in 
position over shaft slot, with outer 
end (tongue) of spring in the up- 
per left-hand position. Now press 
inner end of coil into slot of shaft 
and seat firmly. 

5.—Now move outer end (ton- 
gue) of spring down, around, up 
and over stop stud. 

6.—Place counterweight ove! 
shaft (with the shield in upward 
position) and insert key in shaft 
slot, as shown in Fig. 4. 

7.—Center counterweight on 
shaft and turn assembly clockwise 
until bumper (Fig. 4) passes the 
stop stud. 

8.—Press counterweight on shaft 


COUNTERWEIGHT 
ASSEMBLY 


i 


Fig. 4—Installing heat control valve counterweight. 


until seated, then tighten bolt and 
nut securely, as shown in Fig. 4 
Apply recommended solvent to 
both ends of the shaft. Test valve 
for operation a 
ously. 

When installing heat 
valve be sure the anti-rattle spring 
is pointing toward the front of the 
engine and next to the cylinde: 
block. (See Fig. 4.) 

Servicing the exhaust pipe, muf- 
fler and tailpipes 

Alignment 

One of the most important main- 
tenance operations of the exhaust 
system is alignment. A misaligned 
exhaust system may cause objec- 
tionable sounds or vibrations in- 
side the car, and have often been 
diagnosed as a defective muffler, 
engine vibration or propeller shaft 
vibration 

It is, therefore, 
that the alignment operation be 
completed before performing any 
major repairs or replacement 

It should be noted that the tail- 
pipe rear support acts as the pivot 
point for the entire exhaust sys- 
tem while the tailpipe front sup- 
port assembly acts as a _ steady 
bracket for the system. 

In most all cases, the objection- 
able sounds or vibrations can be 
completely removed by placing the 
exhaust system in proper align- 
ment as described here: 

(Note: Refer to Figs. 5 and 6 
which cover the various types of 
support insulators and clamps on 
which the exhaust system is sup- 
ported.) 

1.—Loosen outlet flange nuts on 
both exhaust manifolds. 

2.—Loosen the clamp bolts hold- 
ing the “Y” pipe to the exhaust 


described previ- 


control 


recommended 
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Fig. 5—Tailpipe front support, bracket and clamp. 


pipe extension. On _ convertible 
models, loosen the clamps holding 
the short exhaust pipe to the “Y” 
pipe and the muffler. 

3.—Loosen tailpipe front sup- 
port eccentric stud nut and loosen 
clamp bolts. 

4.—Loosen tailpipe rear support 
clamp nut. 

5.—Check all support brackets, 
insulators and clamps, replacing 
all parts damaged or broken. Both 
long and short axes of the exhaust 
muffler must be parallel to the 
ground. Roll tailpipe until desired 
clearance (12”) between exhaust 
system and other parts of car has 
been obtained 

The tailpipe should be posi- 
tioned so that the insulator and 
support, just behind the muffler, 
are in a vertical position, as shown 
in Fig. 5 (not at an angle). The rea: 
outlet of tailpipe must be in line 
with clamp on tailpipe, when sup- 
port is in a vertical position. After 
checking the system as outlined, 
tighten as follows: 

6.—Tighten the 
support clamp nut securely. 

7.—Tighten tailpipe front sup- 
port clamp nuts securely. Do not 
tighten eccentric stud nut at this 
time. 

8.—Tighten clamp bolt nuts con- 
necting “Y” pipe to exhaust pipe 
extension. 

9—Tighten the left-hand ex- 
haust manifold outlet flange nuts 
evenly. 

10.—Tighten the right-hand ex- 
haust manifold outlet flange nuts 
evenly. 

11.—At the tailpipe front as- 
sembly, be sure the eccentric stud 
is installed into the rubber in- 
sulator with the eccentric stud 
resting at the bottom of the 


tailpipe reat 
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elongated hole in the rubber in- 
sulator. Tighten stud nut securely. 

After the system has_ been 
tightened, re-check to be sure the 
proper clearance (12”) between 
the exhaust system and other 
parts of the car has been main- 
tained. 

Replacing the exhaust 
muffler and tailpipe: 

When removing parts, it is ad- 
visable to lubricate the nuts and 
bolts with a good-grade penetrat- 
ing oil and allow to stand for sev- 
eral minutes before disassembly 
The connection clamps should be 
rapped sharply with a plastic 
hammer to loosen, if rusted to the 
pipes. 

Removing “Y” exhaust pipe: 

1.—Remove the clamp nuts and 
bolts that hold the “Y” pipe to 
the exhaust extension. Slightly 
pry the clamp apart, then with the 
aid of a soft hammer, slide clamp 
back along extension pipe. 

2.—Using a hacksaw, cut cross- 
over pipe as close to “Y”’ as possi- 
ble. 

3.—Remove the two stud nuts 
and lockwasher that hold the 
crossover pipe to the left-hand ex- 
haust pipe from the car. 

4—Remove bolt holding steer- 
ing idler arm to bracket, allowing 
idler arm and link to drop. 

5.—Remove the two bolts and 
nuts that hold the exhaust pipe 
and heat control valve to the right- 
hand exhaust manifold. Then, 
work exhaust “Y” pipe part by 
torsion bar spring and out through 
bottom of car. 

6.—When replacing the exhaust 
pipes a two-inch (O.D.) piece of 
steel tubing may be used to close 
the area where the cut was made 
Secure sleeve with clamps and 


pipe, 
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Fig. 6—Tailpipe rear support and clamp. 


tighten securely. Reset idler arm 
in bracket and tighten bolt secure- 
ly. 

When installing “Y” exhaust 
pipe be sure to use new gaskets. 


Tighten all flange bolts and nuts 


evenly so as not to distort o1 
strain exhaust system. (Refer to 
earlier discussion under “align- 
ment.’’) 

Removing muffler 

1.—Remove the clamp nuts and 
bolts that hold the tailpipe to the 
muffler. 

2.—Loosen the tailpipe rear sup- 
port clamp nut. Now work the 
tailpipe out of muffler with a 
twisting motion. 

3.—Remove the clamp nuts and 
bolts that hold the exhaust exten- 
sion pipe to the “Y” pipe. Slightly 
pry the clamp apart, then slide 
back along exhaust’ extension 
pipe. 

4.—Work the exhaust extension 
out of the “Y” pipe with a twist- 
ing motion and remove from un- 
der the car. 

When installing a new muffler, 
align the system as described in 
“alignment.” 

Removing the tailpipe: 

1.—Remove the tailpipe rear 
support insulator nut and bolt, 
then remove the muffler rear sup- 
port insulator bolt and nut. 

2.—Loosen the tailpipe to muf- 
fler clamp bolts and nuts, then 
slide clamp along tailpipe out of 
the way. 

3.—Work the tailpipe out of the 
muffler and out from under the 
car. 

When installing a new tailpipe, 
align the exhaust system as de- 
scribed in “alignment.” 

Dual exhaust system: 

(Continued on page 96) 











BODY SHOP OPERATIONS 














Weatherstripping the Doors 
of the 1958 Chevrolet 


By E. M. Lowery 
Technical Editor 


we air conditioning becoming 
more popular, not only must 
we guard against water and dust 
leaks at the doors, but now we 
must be sure they are sealed 
against air leaks. This makes 
weatherstrip service more impor- 
tant. 

Following is “how to do it” on 
the 58 Chevrolet: 

Front and rear door weatherstrip 
assembly—sport coupe, sport se- 
dan, Impala sport coupe and con- 
vertible: 

The door weatherstrip is a one- 
piece mechanically retained type 
similar to mechanically retained 
weatherstrips on past models. The 
weatherstrip clips are also cement- 
ed across the bottom and up a 
short distance on each pillar. At the 
bottom of the door, the drain holes 
are covered by rubber sealing 
strips. Service procedures for 
front- and rear-door weatherstrips 
are similar and both weatherstrips 
are covered herein. 

Removal: 

1.—Remove door trim assembly 
and inner panel water deflector. 

2. — Remove screws securing 
weatherstrip to ventilator frame 
and screw securing lock pillar end 


of weatherstrip. On rear door sport 
sedan styles, remove screw secur- 
ing ends of weatherstrip to hinge 
pillar and lock pillar. Remove 
weatherstrip retaining clip and 
with a flat-bladed tool carefully 
break cement bond along “cove” 
area of front door. 

3.—Insert tip of mechanically 
retained weatherstrip inserting 
tool, or any other suitable tool, at 
clip location and carefully snap 
clips from retaining hole and re- 
move weatherstrip from door. 

Installation: 

Check weatherstrip clips for 
proper contour and reform, if 
necessary, using clip reforming tool 
J-5984, as shown in Fig. 1. 

1.—Clean off old cement to in- 
sure a clean cementing surface 

2.—Apply approved weatherstrip 
cement to weatherstrip attaching 
surfaces of door and weatherstrip. 

a. On front door, apply cement 
from point three inches above 
“cove” area completely around 
“cove”’ area as indicated at “1” in 
Section “‘A-A”’, Fig. 2. 

b. Apply cement in corner of 
rabbet on door, beginning at lock 
pillar end of weatherstrip and ex- 
tending downward to a point just 








November: Quarter Glass and Regulator 
Installing and maintaining the quarter glass and requ- 
lator — two sometimes-hard-to-adjust items — will get a 
going-over here next month by SAJ's technical editor. 








—— 
Weatherstrip Clip Reformer 
Tool No. J-5984 


Fig. 1—Weatherstrip clip reform- 
ing tool. 


below the second clip as shown at 


“2”, view .“B”, Fig. 2 

c. Apply cement between the 
weatherstrip and door ventilato1 
assembly. Cement is to be applied 
at the upper surface of weather- 
strip as shown at “3” in view “C”’ 
Fig. 2. 

d. On rea! 
styles, apply cement in corner of 
rabbet, extending from the uppe1 
forward end of weatherstrip rear- 
ward and downward to the butt 
joint as shown at “4” in view “D”, 
Fig. 2. 

5.—Install clips to door by plac- 
ing notched end of mechanically 
retained weatherstrip inserting tool 
in loop of clip and pushing clip 
into retaining hole. Repeat opera- 
tion along both sides and bottom 
of door. 

Note: Do not distort clips or un- 
satisfactory weatherstrip retention 


door, sport sedan 


will result. 
4.—Working through 
holes, apply medium-bodied seal- 
er over and around weatherstrip 
clips, indicated at “5” in section 
“E-E”’, Fig. 2. Seal all clips along 
door bottom, lower clip at hinge 
pillar and four clips up lock pillar 
on sport sedan styles rear door 
5.—After installation of weath- 
erstrip, apply cement to joint of 
door inner panel and door hinge 
pillar as indicated at “6” in view 


access 
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SECTION “A-A” 


\ 
VIEW “B’ 
SHOWN IN DIRECTION OF ARROW 


“F”’ Fig. 2, to prevent water from 
weatherstrips. 
6.—Clean off all excess cement 
and install door inner panel water 
deflector door trin 
previously 
ware, 


entering unde 


assembly and 
removed door hard- 
Rear door lock pillar upper seal- 
sport sedan 
and installation: 

1—To remove sealing strip, in 
view “D” of Fig. 2, remove snap- 
on fastener with a flat-bladed tool. 
Carefully break cement bond and 
disengage 


ing strip removal 


sealing strip retaining 
lip from flange of coor inner panel 
and lock pillar and remove strip 
from door. 

2.—To install sealing strip, apply 
an approved weatherstrip cement 
to the retaining lip of sealing strip 
and attaching flange on door as 
hown at “7” in view “D”, Fig. 2 
Install sealing strip to door and in- 
stall snap-on fastener. Make sure 
retaining lip of sealing strip is po- 
sitioned over flange on door. 

Front and rear door weatherstrip 
assembly—utility sedan, two-door 
sedan, four-door sedan and all] sta- 
tion wagons: 

The door weatherstrip is a one- 
piece mechanically retained type 
similar to mechanically retained 
weatherstrips on past models. The 


©) 





VIEW "FF" 


Fig. 2—Door weatherstrips. 


weatherstrip clips are also cement- 
ed across the bottom and up a short 
distance on each pillar. At the bot- 
tom of the door, the drain holes are 
covered by rubber sealing strips 
Service procedures r front- and 
rear-door weatherstri ire similal 
and both weathe 
herein, 

Removal 

] Remove door 
and inner panel water deflector 

2.—Remove weatherstrip retain- 
ing clip and with a flat-bladed tool 
carefully break cement bond along 
“cove” area of front doo! 

3.—Insert tip of mechanically re- 
tained weatherstrip inserting tool, 
or any other suitable tool, at the 
clip location and carefully snap 
clips from Then 
work weatherstrip over door hem- 
ming flange and remove from body 

Installation: 

Service replacement weather- 
strips are longer than necessary on 
sedan styles to insure a satisfactory 
joint 

Note: The four-door sedan style 
front door has a molded one-piece 
weatherstrip; therefore, no butt 
joint is necessary at the door bot- 
tom because of this feature, Check 
weatherstrip clips for proper con- 
tour and reform if necessary, using 


covered 


embly 


retaining hole 


SOUTHERN AUTOMOTIVE JOURNAL for OCTOBER 1958 


' “ | e 


SECTION ‘'E-E' 
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clip reforming tool J-5984 as shown 
in Fig. 1. 

Do not cut weatherstrip until all 
instalied into retaining 


trip clips in- 


lips are 


4 
holes. Install weathe1 
to clip holes along sides and top of 


doors after positioning weather- 


strip as follows: 

1.—Clean off old cement to in- 
ire a clean cementing surface 

2.—On front doors, formed bend 
n weatherstrip should be located 
in the cove are of door 

3.—Color mark on 
is located between » third and 
fourth clip holes on front doors and 
the fourth and fifth holes on rear 
doors as shown in Fig. 3 

4.—Butt joint should be located 
at the bottom center of the door 
between two clips 

a. Apply a bead of weatherstrip 
cement in rabbet on 
front-door window frame assembly 
extending from a point at the up- 
per rear edge of front door venti- 
lator garnish molding, forward and 
downward around the “cove” area 
to the weatherstrip attaching clip 
at upper hinge and on four-door 
sedan styles in corner of rabbet at 
the upper rear corner of rear door 
extending from the top rear weath- 
erstrip attaching clip down to the 
second clip below upper rear corn- 


nerstrip 


corner oO! 
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SECTION "A-A”’ 





er as shown at “1” and “2”, sec- 
tion “A-A”, in Fig. 3. 

b. On station wagon front door, 
apply cement from point three 
inches above “cove” area com- 
pletely around “cove” area as indi- 
cated at “3”, Section “A-A”, in 
Fig. 3. 

c. Apply weatherstrip cement to 
effect a seal between door weath- 
erstrip and inner panel extending 
from a point just above the inner 
panel and frame assembly joint 
downward to a point just above the 
upper inboard attaching clip as 
shown at “4” in view “B”, Fig. 3. 
This operation is performed to pre- 
vent water from entering the 
weatherstrip in this area. 

5.—Install clips to door by plac- 
ing notched end of mechanically 
retained weatherstrip inserting 
tool in loop of clip and pushing 
clip into retaining hole. Repeat op- 
eration along both sides and top of 
door. 

Note: Do not distort clips or un- 


COLOR MARK 


1 


VIEW ‘'B" 
SHOWN IN DIRECTION OF ARROW 


Fig. 3—Door weatherstrips. 


satisfactory weatherstrip retention 
will result. 

6. — Carefully trim ends of 
weatherstrip to form butt joint. 
Apply a full coat of weatherstrip 
cement to bottom surface of door 
inner panel contacted by weather- 
strip along the distance between 
the weatherstrip clip attaching 
holes each side of butt joint as 
shown at “7” in section “E-E”’, Fig. 
3. Coat ends of weatherstrip with 
cement and form butt joint. 

7.—Apply weatherstrip cement 
over and around the weatherstrip 
attaching clips along the bottom 
and including the lower clip on 
front and rear sides of front door, 
and on rear doors, including the 
lower clip on front side and the 
four clips up lock pillar side of 
door. Seals are to be applied from 
the inside of door through access 
holes in inner panel as shown at 
“5” in section “C-C’”’, Fig. 3. 

8.—After installation of weath- 
erstrip apply weatherstrip cement 


to front door and on four-door se- 
dan style rear door as shown at 
“6” view “D”, Fig. 3, to fill the 
void at joint of hinge pillar inner 
panel and door inner panel to pre- 
vent dust and water from entering 
under the weatherstrip. 

9.—Clean off all excess cement 
and install door inner panel water 
deflector, door trim assembly and 
previously removed door hard- 
ware. 

Front- and rear-door water de- 
flectors—all styles: 

On all body styles a waterproof 
paper (wax - impregnated) door 
inner panel water deflector is ce- 
mented to the front and rear edges 
of the door. The water deflector 
which covers the door inner panel 
fits into a slot along the bottom of 
the door inner panel and deflects 
water into the bottom of the door 
where it can drain out the door 
bottom drain holes. Whenever any 
work is performed on a door where 
the water deflector has been dis- 


SOUTHERN AUTOMOTIVE JOURNAL for OCTOBER 1958 








=aeieReneneeetie 
“ZN ALG 


+s. 


it’s not what you re-do 
it's the way you re-do it... 
shop jobs demand a shop-engineered paint! 


lesigned for re- 


finish work. Only parts can be replaced. Painting must be redone! Shop 


It’s a simple fact—"‘Original Equipment”’ paint is not « 





painting requires totally different application, 
processing and equipment than assembly- 
line work. In your shop—you need 


paint designed specifically for you—Martin Senour Shop-Engineered 


Automotive Paints in factory packages... or custom-mixed by weight. 
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Martin Senour has just released special 1959 assortments of GM, FORD. 


CHRYSLER and AMERICAN MOTORS Colors. These are tailor-made for ) 


your individual requirements. Ask your NAPA jobber salesman for details, 





Martin Senour offers a complete 
refinishing system for every shop need: 


HI-SOLIDS LACQUER COLORS for spot repair, touch-up or overall refinishing on 
original equipment baked enamel, air-dried enamel or original lacquer finishes. 


DYTHO-LAC ACRYLIC LACQUERS for spot repair, touch up or overall refinishing 
on original equipment acrylic automobiles. 
SYNTHOL SPRAYING ENAMEL for panel or overall repair. A fast, durable high 


gloss synthetic finish. 


WHATEVER THE CAR, WHATEVER THE COLOR 


Martin Senour has exterior and interior colors matched to manufacturers’ spec- 
ifications for every 1959 car and truck on the road. Every color guaranteed as 


true and lasting as the original color. 


This year for best results—specify the finishes designed for you— 
Famous-Quality Martin Senour Automotive Paints 


leanesaina jou! 
“eee MARTIN-SENOUR COMPANY 


oT AUTOMOTIVE DIVISION 
2500 S. Senour Avenue, 
PAINTS: Chicago 8, Illinois 
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Fig. 4—Door water deflectors. 


turbed, the deflector must be prop- 
erly sealed and cemented to the 
door inner panel. 

The following procedure for 
servicing a door panel water de- 
flector covers partial detachment 
of deflector for access to door in- 
ner panel. 

Partial detachment: 

1.—Remove door trim assembly. 

2.—Remove trim assembly re- 
tainer tabs and arm rest hanger 
where present. Remove 
strips of waterproof body tape se- 
curing lower corners of water de- 
flector to inner panel as shown in 
Fig. 4. 

3.—Carefully cut deflector from 
top to bottom inside either the 
front or rear cemented edge of de- 
flector. Note: Do not tear water 
deflector. 

4.—With a sharp knife or other 
suitable tool carefully break ce- 
ment bond at spot cemented areas 
just above the retaining slot and 
at top of door inner panel as shown 
in Fig. 4. 

5.—Carefully disengage lower 
edge of water deflector from re- 
taining slot; then roll deflector 
back to gain access to door inner 
panel. 

Installation: 

1.—Inspect water deflector and 
where necessary repair any tears 
or holes with waterproof body tape 
applied to both sides of the deflec- 


plates, 


60 


tor. 

2.—Apply weatherstrip cement 
(approximately one-inch-diameter 
spot) to door inner panel just 
above the retaining slot and at top 
of door inner panel at locations in- 
dicated in Fig. 4. 

3.—Insert lower edge of water 
deflector into retaining slot. Prop- 
erly position deflector, press ce- 
mented areas above retaining slot 
to effect a good cement bond, then 
tape lower corners of deflector to 
door inner panel with waterproof 
body tape at locations indicated in 
Fig. 4. Special attention should be 
given when taping lower corners 
so as to effect a watertight seal at 
the ends of the retaining slot. 

4.—Carefully tape the cut edges 
of the water deflector togethe: 
with waterproof body tape. Tape 
should be applied along full length 
of cut so as to seal deflector com- 
pletely and should be pressed firm- 
ly to deflector to obtain a good 
bond and seal. 

5.—Apply waterproof bcdy tape 
over all trim assembly nail retain- 
ing slots to effect a seal between 
the water deflector and the door 
trim assembly retaining nails afte: 
the trim assembly has been in- 
stalled. 

6.—Install previously 
hardware and trim parts 

The following 
servicing a door inner panel water 
deflector covers removal and in- 
stallation of deflector. 

Removal: 

1.—Remove door trim assembly 

2.—Remove trim assembly re- 
tainer tabs and arm rest hanger 
plates, where present. Remove 
strips of waterproof body tape se- 
curing lower corners of water de- 
flector to inner panel as shown in 
Fig. 4 

3.—With a sharp scraper or other 
suitable tool, break cement bond 
securing edges of water deflector 
to door inner panel and at spot 
locations shown in Fig. 4, and re- 


removed 


procedure fo 


Fig. 5—Drain hole sealing strips. 


= tt 


move water deflector from door. 

Installation: 

1.—Using the old water deflector 
as a template, trim new deflector 
to proper size and cut holes for 
door inside hardware. 

2.—Apply an approved weather- 
strip cement to door inner panel 
along a line contacted by front and 
rear edges of water deflector as in- 
dicated in Fig. 4. Application 
should be continuous with no skips 
Apply cement at spot locations 
shown in Fig. 4. 

3.—Position water deflector to 
door inner panel with lower edge 
in retaining slot; roll or press ce- 
mented areas to obtain a good ce- 
ment bond. 

4.—Apply waterproof body tape 
to deflector and inner panel at both 
ends of retaining slot as indicated 
in Fig. 4. Special attention should 
be given when taping 
as to effect a watertight seal at t 
ends of the retaining slot 

Important: When complete doo 
assembly is being replaced with a 


corners SO 


he 


new part, all trim assembly lower 
retaining slots which are not cov- 
ered by the water deflector are to 
be sealed with approved weather- 
strip cement 

5.—Install door trim and hard- 
ware parts. 

Front- and bottom 
drain hole sealing strips all 
styles: 

A new door bottom drain hole 
sealing strip is attached to the door 


rear-doo! 


inner panel over the drain holes by 
a snap-on fastener at each end of 
the strip. 

To prevent the strip from adher- 
ing to the door inner panel and 
blocking the drain holes, apply a 
sparing amount of silicone rubber 
lubricant on the center section of 
the sealing strip as indicated in 
Fig. 5. 

Front- and 
upper and vertical glass run chan- 
nels—utility sedan, two-door and 
four-door sedan: 

The front- and rear-door upper 
and vertical glass run channels are 
designed to snap into the window 
frame and can be removed by 
squeezing the sides of the channel 
together and pulling, or carefully 
prying the channel from the win- 
dow frame. 

Front- and rear-door upper and 
front glass run channel assembly— 
station wagons: 

Removal and installation: 

1.—Raise door window. Remove 
door trim assembly and inner panel 
water deflector. 

2.—At lower end of glass run 

(Continued on page 78) 


rear-door window 
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\ 
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em Pan 


RANGE SELECTION LEVER—/ 


The 1959 Fordomatic 


REDESIGNED version of the 

Fordomatic has been added to 
the 1959 automatic transmission 
line, 

This Fordomatic is substantially 
lighter in weight and has been 
greatly simplified. The redesign- 
ing of the Fordomatic transmission 
to have two forward gear ratios 
and one reverse gear ratio has 
eliminated the need for 105 parts 

a total reduction of 27.4%. 

Use of lightweight aluminum 
for such items as the transmission 
case and the bell housing have en- 
abled substantial weight saving 
over the previous Fordomatic. The 
reduction in parts and the added 
use of aluminum have given this 
“automatic” a total weight de- 
crease of 22.8%, meaning that the 
unit completely installed with all 
the linkage in a 1959 Ford car 
weighs only about 18 pounds more 
than the manual transmission. 

The new Fordomatic operates 
by means of a hydraulic torque 


converter combined with an auto- 
matic planetary gear train. The 
planetary gear train is composed 
of two bands—the front for low 
and the rear for reverse. Two 
servos operate the front and rear 
bands and a multiple-disc clutch 
assembly is used to obtain direct 
drive. 

The gear ratios for this trans- 
mission are: 

Low ... 1. 
Drive 
Reverse ..... me F 

These ratios give the 1959 Ford 
somewhat better normal start-up 
performance. 

In drive position the transmis- 
sion shifts (1-2) at 16 to 18mph at 
minimum throttle. The full accel- 
eration 1-2 shift occurs between 45 
and 65mph, depending on the rear 
axle ratio and tire size. The trans- 
mission will downshift on demand 
at speeds up to between 50 and 
55mph. The coasting downshift 
takes place between 6 and 13mph 
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(2-1 shift). 

The transmission may be shifted 
at any speed manually from 2 to 1 
by placing the selector lever in 
low; however, because of the 1.- 
75:1 gear ratio in low, this is not 
recommended at extremely high 
speeds. By shifting the transmis- 
sion manually to low the transmis- 
sion acts as an effective downhill 
brake. 


Chevrolet Lists Changes 
In Air Conditioning 


hregray have been announced 
in its air-conditioning system 
by Chevrolet Division. 

A compressor protective device, 
known as a_e superheat safety 
switch, is to be installed on all 
1958 air-conditioning units. This 
switch is a double-chamber dia- 
phragm switch. One side of the 
diaphragm is connected by a tube 
to the compressor low-side gauge 

(Continued on page 78) 














1958 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 





ENGINE 


| FLUID CAPACITIES 


WHEEL ALIGNMENT 





MAKE AND 
MODEL 


No. Cylinders and 
Valve Arrangement 


Std. Wheelbase 





| vat | | 


s|s9 len | Val | 





CADILLAC Sedan 6239, Sedan De 
vite pee a 6239E, Coupe 
626 V8! 

Seville 6237S V8i | 

CADILLA Sedan 6039, Sedan j | | | 
7533 and Sedan 7523 61 61 | V8I | 


} 
11714|58.8 58.8 61 





11744)88.8 58.8) V8l 

57 (59 | VBI | 
|60.9 59.8| V8l 
161 2 60 | V8I 
61.8 8 |62.4| V8I | 





Giaveen Windsor and Saratoga....| 122 
Saveren New Yorker and 300D....| a | 


ER Imperial 


Bore | 
and i 
Stroke 


Taxable H. P, 


Piston Displace- 


Pts.) 


Rear Axie 


ment (Cu. In.) 

pression Ratio 
"| Crankease Cap. 

(Std.) (Pts.) 


2x 
“7 
= 
Standard Com- 
_(Qts. 
| Transmission 
| Transmission 
(Au.) 
(Pts.) 


| 





4.125x3.4) 54 


4.125x3.4) 54 


4x3.625 | 51.3 


4x3.625 | 51 


4x3.625 | 51 


oA 
t 
— 


F | 364 G 


300@ 4000 | 364 10-1 5;N/H | 


| 3 


6 


310@4800 | 345 


| 335@4800 ; 365 


310@4800 | 365 





30.4 
48 


3.56x3.94 
3.875x3 


| 4.125x3.25) 54.5 
3.875x3 | 48 


| 


| 145@4200 | 23 


185@4600 | 283 


| 250@4400 | 348 


230@4800 | 283 





3.94x3.63 | 
4x3.90 


49.7 
} 51.2 
4x3.90 | 51.2 


} Q | 
| 345@4600 


P 354 


392 
392 








ler | vat | 
("122 [60.9 |59.8) vsl 
‘| 126 [60.9 59.8) VBI | 
{60.9 \59.8) VBI 
60.9 |59.8) V8I | 


CONTINENTAL 61 
De SOTO Firesweep 
De SOTO Firedome 
De SOTO Firefiite. 

De SOTO Adventur 





4.30x3.70) 59.17 


| 375@4800 | 430 


10.5-1 | 





4.06x3.38 | 52.7 
4.12x3.38 | 54.3 
4.12x3.38 | 54. 

| 4.12x3.38 | 54.3 


| 


| 305¢ 


} 
| 


10-1 
10-1 
10-1 
|10.25-1 


280¢ 350 


94600 | 
295¢ 


94600 | 361 
p4600 | 361 
345@5000 | 361 


| 
| 
| 








161.4 61 | 6L 
61.4 |60.2) V8I 
{60.9 |59.8 V8l | 











DODGE Coronet aes Royal 
DODGE Custom Royal Sta. a. 
JODGE D-500 Power Pkg........___- | V8I | 


EDSEL Ranger and Pacer 118.4 459.4459 | V8I 
EDSEL Corsair and Citation 124.05,59.3859 | V8I 


FORD 6 Custom 300 Fairlane 56.4) 6L 
FORD 6 Fairlane 500 56.4) 6L | 
FORD 8 Cstom 300_. 56.4 V8I 
FORD 8 Fairlane 




















|116.03)59 
118.04/59 
116.03)59 
118.0459 '56.4) VSI | 
118.04/59 (56.4 Val | 





LINCOLN Capri Coupe, Landau | 
Sedan, Premiere Coupe and | 
122 (59.4 59 
|59.4 |59 
(50 4 

122. 5/59 


122.5|59 
126 .5|59 


| | 

ier (61 = 
vat | 

| VI | 


ls 
so | vr | 





MERCURY Monterey 
MERCURY Montclair 





var 
V8I 
| V8I 


58 
|58 
|58 


OLDSMOBILE ey ead 
OLDSMOBILE Super 88_. 
OLDSMOBILE 98 

1201%4/|57.1 


PACKARD Hawk Supercharged 


PLYMOUTH Plaza, Savoy and | = 
Belvecere 6 118¢ {60 9 |59. 





|56.1) VSI 








1228 |58.8 |59.4 

124 |58.8 ad 4) VBI | 

+ 100 |54 6 |55 
7558 
.75|59%)| V8I 

57.75 |59%| Vs8I | 


PONTIAC Chieftain and Super Chief_. 
PONTIAC Star Chief and Bonneville. 





1 
117 


1 11634157.2 | (56. 2| “6L 
11644|57.2 5°: 2) 6L 


| 11624)87.1 |56.1) VBI | 
4|57.1 86.11 v8I 


1 |56.1) 6L 
|56.1) V8I | 





R Commander 8 and 

Provincial Station Wagon 
STUDEBAKER 5 verisent 8 1208 
12014|57. 
| 12014|57.1 


| 3.25x4.63 | 25.4 


3.69x3.80 | 43.3 
4.06x3.38 | 52.7 
4.12x3.38 | 54.3 


| 
| 
| 


138@4000 | 230 
252@4400 | 325 
295@4600 | 350 


a -/_ 
es 
305@4600 | 361 | 





4.05x3.50 $2. 49 | 303@4600 
| 4.20x3.70 | 56.45 | 345@4600 


361 
410 





3.62x3.6 | 31.54 
3.62x3.6 | 31.54 | 
3.75x3.3 | 45 

4x3.3 51.2 
4x3.5 51.2 


145@4200 
145@4200 | 
205@ 4500 
2654600 
300G4600 | 





4.20x3.70) 59.17 


wee | 
-m 


345@4800 | 430 





4.3x3.30 | 59.17 | 312@4600 | 


4.3x3.30 | 59.17 


4.3x3.30 | 


59.17 | 
| 


383 
383 
430 


|10.5-1 | 
330@4800 }10.5-1 | 


| 
360@4600 | ted 5-1 | 





| 4x3.689 


| 51 
51 
51 


4x3.689 
4x3.689 


3.56x3.¢ 63 40.6 6 


265@4400 
305@4600 
| 305@4600 


275@4800 | 289 





3.25x4.63 


9 


3.91x3.31 4 
3.91x3.31 48.9 
4.06x3.38 | 52 


| 52.8 
52. 


| 4.06x3.56 
4.06x3.56 


| j 
| 132@3600 | 2 


| 240@4500 
! 255@4500 | 370 


| 318 
| 318 
350 


225@ 4400 
290@5200 
305@5000 


370 





| 6L | 3%x4% 
| 6L |3.125x4.25! 23.44 


3.5x3.25 | 39.2 
4x3. 25 | 51.2 2 


23.44 | 


90@3800 | 195.6 
127@4200 | 195.6 
215@4900 | 250 
70@4700 | 327 


NRYYyny 
Noose 
| WIC | 





3x4.38 21.6 6 
3x4.38 | 21.6 


3.56x3. 2 40.6 
3.56x3. 63} 2 6 
324.38 1.6 
3 .56x3 63) io 6 


101@4000 | 185.6 
101@4000 185.6) 


180@4500"3| 259. . 8 
225@4500 | 289 


101@4000 | 185.6) 
210@4500"| 289 


=| 


~ 
we 


no 


Fuel Tank 


| 20 | 16.5 


(No Heater) 


__(Gals.) 
| Cooling System 
(Qts.) 


20 | 
| 
| 


20 | 


19.6) 


20 19.6 


| ~4to—1% 


+1 to +114 


“| +34 fo +114 | 


Camber 


(Degrees) 


Caster | 
(Degrees) | 





—4510 
—4510 





—% to- 1% 


—kyto—-1% 





+14 to +1% 








KS | O 
#1 Ss 
®) ee 





Si tet 
we | aR 


~ 
i 
~ 
os 





aa00 


2 


RRR 





eo Be teri) 


SRR | SE 
HEHEHE | HEHEHE HE 





* 

on; 
ash d 
AS 


ie | RR 








Sssss|F5\>ae>/ coon 


cocooo|/ co 
RENE we eg 
sSssss | ss 
Re es 


EERE | SB 
Sssss iss 
pee or 











«15 
sis 
K1S 








* 
s 
He 
e 





OK 
HH 


oo | ex 
SSisss 
SSi nthe 


—e | Raa 





L—} 

- 

+i So 
Keaxrt | $F 


RRS 





_- —— 


ee 





& Fe 


SAK 


&§ 888 § ssissss 
KR RRR K KK] KKK 








w Wow we wn 
o ooo coc oo 
§ S55 5 SS/H} 
+ +++ + ++ 


— 


275@4800 | 289 


“ABBREVIATIONS 


—Power steering +14 to +1. 
i 195@4500 with 4bbi. carb. 
“—225@4500 with 4bbi. carb. 
A—Power steering +34 to +34, Manual +4 to + \. 
B—Power steering 4% +%, Manual +% +%. 
C—Left +, right 0. 
D—Powerflite 20, Torqueflite 18. 
E—Left ape 4%, Right prefer 0. 
—Special 250@4400, Century 300@4600. 
G—Special 9.5-1, Century 10-1. 


| 
| 


| 


| 
+ bas vat | 3.613.631 40.6 | 


| 
12014'57. 

















H—Super 24, Roadmaster and Limited 25. 
1—Valve-in-head. 

te A. - and others 149 3”. 

t—L-h 

N—Non 

NA—Not “announced. 

P—Windsor = and Saratoga 310, both at 4600. 
Q—New Yorker 345@4600, 300D 380@5200. 
X—Powerglide °9, Turboglide 7. 


a and f 22. 

§—10.25-1 with — injection and special cam. 
‘—Station wai 

‘—Suburban 

All station wagons 122. 

7—Station wagon 22. 
§—Super Chief 124. 
*—Bonneville 122. 
“_Airpoise 0°. 
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Pe licy 
SUARANTEES you 


* Cr 
Own Jewel Quality to, 

EVERY job! 

® High Unitorm Profit 
Margins for EVERY job 

* NO LOWER PRICE 
COMPETITION TO DUCK 
One Price to Everyone 
Factory thru Wholesaier 


maozs er see se 


DE 


{ } 
ww, 
’ g " 
- 


TOP Pp ROFITS on every ignition job -guaranteed by the Filko 
exclusive INDEPENDENT WHOLESALER POLICY! 
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Availability is the key to maximum profits. It 
can be achieved in depth only thru exclusive 
independent wholesaler distribution. That’s why 
Filko...the most complete line... is available 
only thru independent parts distributors. Only 
they have the facilities to bring you the com- 
plete Filko line with all its advancements, such 
aS MILLION MILE GUARANTEED COILS. . . PRE-SET 


‘ y 

‘. > “ / 
¢ Ps, A SAL 4 bMi* lei vr AG 
z ‘a” / ym 

‘4 


CONTACTS... the only truly complete replace- 
ment line with everything—not for just popular 
applications, but for all cars, trucks, tractors, 
small engines, including FOREIGN CARS... plus 
an ALL-BRASS LINE for salt water marine and 
other heavy-duty jobs! Crown Jewel Perform- 
ance for them all...that’s the TOP PROFITS THE 
FILKO POLICY ASSURES YOU ON EVERY JOB! 


\ /, FLA Win 


F. & B. MFG. CO., 4248 W. Chicago Ave., Chicago 51, Illinois 


Warehouses in Los Angeles, Oakland, Miami, Fort Worth, New York, 
Boston, Atlanta, Cleveland, Lubbock, Little Rock, Philadelphia, Kansas 
City, Worcester, Mass., Seattle, Manchester, N. H., Bangor, Maine. 


Want more facts? Use Reader Service Card Page 121 


Write for new, 
complete 
Filko Ignition 
Catalog 
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1958 PASSENGER-CAR SPECIFICATIONS 
(Souped-Up Specs on Standard Models Are Not Listed) 


ELECTRICAL TUNE-UP FUEL SYSTEM VALVES 


Q 
oy 


| 


MAKE AND 
MODEL 


0) 


Spring Tension 
0 


(ozs. 
Opens b or 


degrees 
atde 


Timing 

Max 
Ibs. 

Exhaust 


Gap 
Vac 
Cap. & Ter. Grd. 


Cam Angle 

Contact Arm 

Ignition 

Timing Mark 
Location 

Spark Plug 

Spark Advance 

Fuel Pressure 

Tappet Clearance 

intake Valve 


BUICK Special Series 40.. 

BUICK Century Series 60.. 

BUICK Super 50, Roadmaster 70 
and Limited 700 


CADILLAC Sedan 6239, Sedan De Ville 
6239D, Sedan 6239E, Coupe 6237D 
and Conv. 6267 Ped 1 , : 5°btc 3 15@2 4 70N g ! " 39°bte 

CADILLAC Conv. Biarritz 6267S 
and Coupe Seville 6237S __. ; f : 23 | 5*t \ 3 15 14'4@2 7 . \ , } 39°btc 

a Sedans 6039, 7533 and — 


25°bt 
4°bt 


a 4 
>> 


> 


34°bte 





39°bte 





CHEVROLET 6 Delray, Biscayne 

and Bel Air nea 5 ( 26@3500 15@8! 53 316-414 1 1014°bte 
CHEVROLET Deiray, Biscayne and — 

Bel Air 283 Cu. In 5-2 3 23 t 3 28@3750 B1514" 3 I ! 1 | 1244%bte 
CHEVROLET Delray, Biscayne and 

Bel Air 348 Cu. : 6-2 3 23 ’ 5 5@ 1514” 53 a- 5 7 29°42’ 
CHEVROLET el Sage ae 3 23 \ 7 15@15'4” 53 Ca 6-5'4 Aut ut 12)4*bte4 
CHRYSLER Windsor a and Saratoga ; 7-3 4 5 18-22@420( 20-24@1 f 7 7 t 13°bte 
CHRYSLER New Yorker ‘ 6-4 7-2 6°bt 5 18-22 ) 20-24@1 BB-C 7 15°bte 
CHRYSLER 300D nd 5 36-40 6°t 5 11-15@2100 20-24@ 16” 3B-C: 6-7 35°btc? 
CHRYSLER Imperial_. 36- 6°bte 5 18-22¢ ( 0-24@ 16” . t 15°bte 


CONTINENTAL A POLL 26-28. ! 7-20 | 6°bte 32 6. 5@4  3@17 70N u | 27*bte 





De SOTO Firesweep, F Firedome and 
Fireflite 7 5-18 3: -2 \ 18-22G@ 23-29@16.5” f ‘ 1 t 15°bte 
De SOTO Adventurer. Pee - 5-18 : 7-2 "bt \ 18-22@ 4006 23-29@16 5” ) 3B-C: 7 Au t 20°btc 


DODGE Coronet Standard | 6. 4 18-2: 3 7-2 *btc 15-19@360% 17-21@16” f f ) 12°bte 

oonar =o Royal 2 3 ‘sI 3 16-20@33 20-24@ 14” ’ 6-7 Au 10°bte 
ustom Royal and 

“a Sierra ~22 f 7-20 *btc ’ : 18-22@40 23-29@16.5” 50N ; 6-7 / ! 15°bte 





EDSEL Ranger and Pacer cian i f 7-2 7 32-4 16@3800 12@16” 

EDSEL Corsair and Citation _. 26-28 § 7-2 ; 32-36 21@4000 16@15” 

FORD 6 Custom 300 Fairlane 24-26 35-3 7-2 : / 32-3¢ 23@4000 : @6” f I 5 ¢ 17°bte 
FORD 6 Fairlane 500........_._. 24-26 35-3 7-2 [ 5 23@.4000 nf I 17°bte 
FORD 8 Custom 300 i 26 : 7-2 V ; 32-36 94,4000 23@ 15” § 18°bte 
FORD 8 Fairlane me Sms 5 26 ! 2 f 32-36 22@4000 23 i . 6 2 i 21° bt 
FORD 8 Fairlane 500__. . 5 |) «(26-28.5 7-2 . } 22@4000 3@ 15" 5N 5-6 i 26 | 21°bte 


LINCOLN we “weeeesee-| 15 | 26-28.5| 17-20 6°bte 26. 5@4000 23@17.! 6 | At 27*bte 
MERCURY Monterey........____.. 14-16 | 26-285) ; \ 32-36 21.5@4000 2@ 17 5 u | 34°%bte 
MERCURY Montclair __ 1 2¢ 5 7- *bte 32-3 21.5@4000 @17 ¢ 5-6 t 34°bte 
MERCURY Park Lane 2 1 5 5-28! 7-20 32-3 24@4000 2@ 1¢ 65N He f Au At 27°bte 


OLDSMOBILE. Dynamic 88 and 98 ; 3-3 30 | 22-26@44 5-21.5@16" 


PACKARD Hawk... 3-18 | 28 9-23 | 4°bte 33-2 24@2000 16@12" 


PLYMOUTH Savoy, Plaza and 

Belvedere 6 - 2 39+ 7-2 2°bte , 3 15-19@360 17-21@16” 
PLYMOUTH Savoy, Plaza and 

Belvedere 8. § 3 »( 10°t Cs 3 16-20@ 4600 23. 5-28@16” 
PLYMOUTH Fury 5-18 6-40 7-2 , 3 14-18@2000 18-23@18” 
PLYMOUTH Golden Commando : 3 7-20 . 3 18-22@4000 23-29@16.5 


PONTIAC Chieftain and Super Chief 6% ‘s 33-2 30@4600 1 5@13” | «53 t 4-614 | | 
PONTIAC Star Chief and Bonneville. f 28-3 2 6°bte s 3-3 30@4600 21.5@13” 53 : 4 t 30°bte 


RAMBLER American f 4 q t I 7 12-16@4000 13@11 y ! f 10°bte 

RAMBLER a: é f 3 19-23 | 5° } 20-2442 23@17" é ‘a ‘ § 6| 1214 "bte 
RAMBLER ve. os f 28-32 ; 5°bte 33-37 4-38@ 4000 25@15” } ic 4 1244*bte 
RAMBLER Ambassador ae i 28-32 19-23 °t \ 3-3 34-38@3800 22@ 16” 60 He 5% t 1244°bte 


STUDEBAKER | Scotsman 6, Cham- . ® - . ‘ ° 
pion 6 and Silver Hawk 6 2 3 17 2°*btc 28-33 14@2800 18@12 50} 14-514 15°bte 
STUDEBAKER Champion 8, Silver ae =o oene . LZR ° 
Hawk 8. and Commander Provincial 8| 28 )-23 *bte 33 24@2400 16@12" pa 334-54 | | 11’bte 
STUDEBAKER President 8. 13-18 | 28-3 23 te v 33-3 24@2400 16@12 5 +54) | A | 11%bte 
STUDEBAKER Golden Hawk 8 ' - ‘ 
Supercharged... eee? 28-% 9 . , 38 24@2400 16@12” 50 f j | 11°bte 


ABBREVIATIONS 


*—Mechanieal tappets: Int. .012, 4 Optional camshaft used with mechanical O—Ford or Holley T—4°btc Std. or O. D. Trans. 
Exh, .018. tappets), 35°bte. E—Ford or Carter 6°bte Automatic Trans. 
A—23-25 hot. +—4bbl. FW—Flywheel. te—Top dead center. 
Au—Automatic. BB—Bal. and Bal. Ho—Holley VD—Vibration damper. 
+>—20°bte special cam. bte—Before top center N—Negative. W—23°btc Std. or O. D. Trans. 
*—With dual carbs. 20-24@ 4800 C—16 cold NA—Not announced. 6°bte Automatic Trans. 
with one 4bbi. carb. Ca—Carter. RP—Rochester Products. X—Windsor 8°btc. 
CsP—Crankshaft pulley. St—Stromberg. Saratoga 6°btc. 
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...its good reputation is well founded’ 


says C. K. CORDRAY, President, Ogden Ford Sales, Ogden, Utah 


“Back in 1953 we turned to CommerciA Crepirt as our financing connec- 
tion. We selected it on its reputation for service, accurate credit work 
and good collection follow-up. We've found since then that its good 
reputation is well founded. CommerciaL Crepir PLAN gives us a well 
coordinated, single source for all financing needs. It helps us penetrate 
our market better with nationwide service and its flexible attitude on 
individual contracts. The outstanding feature of the PLAan, however, 
is its ability to buy the greatest possible amount of paper with the least 


possible number of repossessions.” 


Commercial Credit dealers 
are successful dealers 





Write or call the nearest CoMMERCIAL CREDIT CORPORATION 
office for complete information on the benefits of COMMERCIAL 


Crepit PLan. W hy not do it, today? 


ane == 
ee A service offered through subsidiaries of the 
i COM ERCIALS Commercial Credit Company, Baltimore . . . Capital 


| 
CREDIT DLAN| and Surplus over $200,000,000 . .. offices in principal 


cities of the United States and Canada. 








DRIVES LIKE A CAR! 
Simply shift to “HIGH” for normal lawn 
conditions, to “LOW” for hills and 
heavy duty. Free wheeling in “NEU- 
TRAL”. Entire front wheel drive is fully 
enclosed for dust-free operation. 


MODEL CE-318 


18” TRIMMER-TYPE ROTARY 


Perfect for average needs. 
Briggs & Stratton 2 h.p., 4-cycle engine. 


EASY 

FINGERTIP CONTROLS! 
Just lower hand lever to move forward, 
raise lever to stop. Fingertip throttle 
controls engine choke, stop and speeds 
in “HIGH” and “LOW” 


a 


am ff af 


MODEL CF-320 
”“ 
20” aLL-PURPOSE ROTARY 


Removable front guard for 
extra heavy duty. Briggs & Stratton 
242 h.p., 4-cycle engine. 


RUGGED 
ALL STEEL CONSTRUCTION 


NON-WINDROWING 
SIDE DISCHARGE CHUTE 


NON-SCALP WHEEL DESIGN 


DEPENDABLE BRIGGS & STRATTON 
4-CYCLE ENGINE WITH 
RECOIL STARTER 


ADJUSTABLE CUTTING HEIGHTS 
FINGERTIP THROTTLE 
NEW COLOR COORDINATED 
FINISH 


MODEL CG-322 
22” TRIMMER-TYPE ROTARY 


Big capacity... ideal for larger lawns. 
Briggs & Stratton 3 h.p., 4-cycle engine. 














, Another 
CERTIFIED EXTRA! 


FAMOUS SHOCK-ABSORBENT FLEXOR 
BLADE ...PREVENTS COSTLY ROTARY 
MOWER CRANKSHAFT DAMAGE! 


Unlike ordinary one-piece rotary blades, 
the Flexor has movable tips that swing 
back when striking a solid object. As a 
result, the impact is absorbed by the 
blade itself instead of traveling to the en- 
gine crankshaft, and the mower is free to 
continue operating. Tips snap back into 
place instantly through centrifugal force. 
Flexor Blade is shaped to airlift grass 
up for smooth, even mowing. 
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MODEL CA-118 


Sensational 5-Way Multi-Purpose Motor Arm paecision MADE 
Saves major cost of power equipment 18" REEL-TYPE MOWER 


«+. Same engine for many jobs ,._ Rugged all steel “box-like” construction 
/ Effortless fingertip operation. Powered by 


4 l 


Briggs & Stratton 2 h.p., 4-cycle engine 


\movet PA-258 | | 
Powered by - \ ALL-IN-ONE 
ere Ae 30 NEW! titsrorcus 
Stratton 3 h.p., je =—s-:22” ROTARY TILLER 22" ROTARY TILLER 
4-cycle engine. MODEL PA-260 i ; MODEL RT-300 


ROTARY MOWER ; am 1 Powered by Briggs & Stratton | 
MODEL PA-259 . > 3 h.p., 4cycle engine. 


9” EDGER 
TRIMMER 
MODEL PA-261 
Az LAWN SCOUT 9" GAS- 
j POWERED EDGER-TRIMMER \ 


ay A 
18” SNOW PLOW § MODEL PE-99 > Ak 
MODEL PA-263 Just turn blade to trim or edge é 1 
Powered by Briggs & Stratton AS 

20” REEL-TYPE 2 h.p., 4-cycle engine 
Fy MOST MODERN GAS CAN MADE! 

a THE MONCO “FLAT-TOP” 

it stacks! 
MODEL 3246 / l%4gallon 

“7 2¥egalion 


“MODEL 3247 7 


ee ys es 





Readers are invited to contribute to— SHOP TALK. 





SMALL CAR WANTED 


Those Tarheels know what they 
want when it comes to small cars. 

Of 2,350 members of the North 
Carolina State Motor Club polled 
in an attempt to learn exactly 
what kind of car they preferred to 
drive, those who answered the 
questionnaire indicated they would 


prefer a car costing about $1,960 
and boasting 135hp. The car would 
seat five, have four doors and get 
at least 30 miles to the gallon. 
The average member polled 
showed no particular concern in 
the length and width of the 
imaginary car, but did show a de- 
cided preference for “something 
about five feet high.’ Automatic 





ALIGN 'EM ALL \ 
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THE 
ALIGNER 
WITH 
MORE 
PROFIT 
FEATURES 





The Bee Liner one section front end machine. 





The Bee Liner is the most versatile aligner on the market. It is 
designed to handle a greater volume of 
and with lasting precision. Features include the exclusive, porta- 
ble air-lift and sealed turning aligners with off-center pivot for 
and _ king-pin 
turning aligners, 
tread width accommodate all highway vehicles. 


accurate caster 
runways with 


inclination 





work easier, faster 


Removable 
to 94” 


readings. 
adjustable from 39” 








NAME 


MAIL TODAY FOR LITERATURE afa 














ADDRESS 
CITY 








STATE 








AUTOMOTIVE ALIGNMENT 
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BEE LINE COMPANY DAVENPORT, IOWA 








A column of informal 

comments about the 

automotive trade and 
its problems 





transmissions were a must, but 
such exotic sounding model names 
as “L’Allegrita,”’ “Der Flieger’ 
and “‘LeBellito” were passed over 
in favor of “The Highlander.” 

Most prominent objection § to 
current models was high price, 
closely followed by high operation 
and repair cost and too much un- 
necessary horsepower 


UP FROM SADDLERY 


This interesting account of the 
continuing climb to more success- 
ful heights by a number of Ar- 
kansas’ native sons appeared re- 
cently in the Little Rock Gazette: 

“Carl Voss, who started making 
harnesses and saddles at Pine 
Bluff in 1883, looked forward to 
regular visits by a friend, D. E. 
Barbee, a_ traveling salesman 
Later they became partners and 
moved their Voss-Barbee Mfg 
Company to Little Rock during the 
horse-and-buggy days of 1902. 

“Together they watched the 
auto garage grow in stature along- 
side the saddlery. In fact, the day 
came when they considered the 
feasibility of adding automobiles 
to their stock of merchandise. This 
idea, ironically, led to 
death. 

“Barbee, accompanied by his 
youngest son and driven by a 
salesman, took off for Pine Bluff 


3arbee’s 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 8, Ga. 
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st CHOICE OF FAMOUS 
ACING DRIVER... 


* EMIL ANDRES, Member of World’s 
Most Exclusive 100-Mile-An-Hour Club, 
Indianapolis Speedway 





FILLER 


“I sell DC3 because, by comparison test, it 
has proved in every way to be superior to any other Body Filler on the 
market today. My hundreds of friends in the body repair business insist 
on DC3 ... the shop-recommended filler!” 
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NEW, SPECIAL, LONG- 
SHELF-LIFE RESIN affords 
more filling per Ib... . spreads 
over larger area. 

UNMATCHED WORKABIL- 
ITY without fibreglass (no fibre- 
glass dust). Easiest to spread 


. no drag whatsoever. 


@ PATENTED PROCESS pro- 


vides VALUABLE TIME SAV- 
INGS ... controlled hardening 
time, quick dispensing, all the 
adhesion you want for reverse 
picking and dinging. 


There is no equal to DC3 performance. No wonder 
it is first choice ... make it your choice today. Get 


DC3 from your jobber .. 


. or write: 


DYNATRON CORP. 


587 New Park Avenue 
West Hartford, Conn. 
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to inspect the new models. En 
route, the car stalled on a railroad 
track in front of an approaching 
train. The driver jumped. Barbee 
barely had time to shove his son 
to safety before the impact. 

“M. C. ‘Pete’ Hutton joined the 
firm which, along about 1916, was 
caught up in the irresistible move 
toward a dominant new trans- 
portation system. Yielding some 
ground, the company put in a stock 
of automotive accessories. 

“The original Voss, Barbee and 
Hutton have passed on. In their 


places are William F. Barbee, 
whose life was saved by his 
father’s quick thinking, and W. P. 
Hutton, son of Pete Hutton. 
There’s no Voss in the firm now 
but the name was retained as the 
Voss-Hutton-Barbee Co. branched 
out with stores at Pine Bluff, 
Russellville, Newport, Magnolia, 
Hot Springs and North Little 
Rock. (Although the Voss name is 
missing, Secretary W. P. Hutton is 
a grandson and Vice-President J. 
E. Bowman is a son-in-law of Carl] 
Voss.) 





where the machines are designed 
with the operator in mind! 


Sy EQUIPMENT PUTS SUCCESS IN 


YOUR OPERATION! 


Turbo-Blast 
Model 122 


Turbo-Blast Cleaning Machines were first to clean engines and 
parts economically and with amazing speed to solve your per- 
sistent cleaning problem. Engines and parts are thoroughly 
cleaned by tremendous turbulence and controlled flow pattern 
of the detergent creating a scrubbing action. Model 122 shown 
is a typical model for economy, speed, and thoroughness. 
Turbo-Blast models come in sizes for every need: from 20 
gallons to 50,000 gallon units. What’s your size? We can solve 


your cleaning problem. 


SAVE TIME ® WORK LESS @ PROFIT MORE 
WITH S-V EQUIPMENT 


Write for Literature on All S-V Equipment 


Storm- Vulcan 


Manufacturers of Automotive Engine Rebuilding Equipment 


2225 Burbank Street ¢ 
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35, Texas 





“The founders probably would- 
n’t have visualized this wide ex- 
pansion—or the $100,000 new Lit- 
tle Rock headquarters that’s going 
up on a 150’ site on the west side 
of Chester Street between Eighth 
and Ninth.” 


SAILFISH IN BED 


Ever walk into your hotel room 
to find a seven-foot sailfish shar- 
ing your bed? 

That happened to Ray Ellis, 
automotive editor of The Chicago 
Tribune. Friends who had had 
some good luck deepsea fishing 
off Miami Beach last month dur- 
ing the Chrysler Corp. annual 
press conference decided they’d 
have some fun. 

Not only did they park the big 
boy in the bed but filled the bath- 
tub and deposited a big fish there 
as well as flung one under his bed. 

Imagine how surprised the man- 
ager of the Americana Hotel was! 


Pontiac Moves Beem 


George S. Beem, product dis- 
tributor for Buick-Oldsmobile- 
Pontiac Assembly Division in At- 
lanta, Ga., for the past 13 years, 
has been appointed director of car 
distribution for Pontiac Division 
at Pontiac, Mich. 


STATEMENT OF ¢ 
Statement required by 
24, 1912, as amended b 
1933, and July 2, 1 
States Code, Section 
ership, management and 
ern Automotive Jour 
at Dalton, Ga., for 
1. The names and 
lisher, editor, managing 
manager are Publisher 
Publishing Co Atlanta 
rector, T. W. McAllister 
itor William C Herbs 
Business Manager, A. I 
Ga 
2. The owners are .. © nith Pu 
lishing Co., Atlanta Estate of W. R. ¢ 
Atlanta, Ga V ‘ tooke Atlanta 
Sharpless Atlanta, Ga = 
Atlanta Ga I Ww O'Brier 
Mrs. Ff I Philpot 
Cook, Atlanta, Ga R. P. Sr 
A. F. Roberts Atlanta, Ga 
§ Jones Atlanta, Ga Willian 
Herbert, Atlanta, Ga 
3. The known bondholders, mortgagees 
other security holders owning or h 
one per cent or more of total amou 
bonds, mortgages or other securities 
None 
4 Paragraphs 2 and 3 include 
where the stockholder or security 
appears upon the books of the company 
trustee or in any other fiduciary 
the name of the person or corporation 
whom such trustee is acting: also the 
ments in the two paragraphs show 
fiant’s full knowledge and belief as 
circumstances and conditions under 
stockholders and security holders 
not appear upon the books of C01 
pany as trustees, hold stock and securities 
in a capacity other than that of a bona fide 


owner 

A. F. ROBERTS 

Business Manager 

Sworn to and subscribed before me this 
4th day of September 1958 


(SEAL 
) SEBA J. JONES 


Notary Public, Georgia State at Large 
(My commission expires Feb. 28, 1962.) 
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Dear Bill, 

The Old Man really patted us 
on the back after a dealers’ meet- 
ing over in the capital city. 

Seems his monthly financial re- 
port was held up to the othe: 
dealers as an example of what 
they could have done this year had 
they tried. The “minor recession” 
this year almost sank a few of 
them and it was apparent that 
their neglect of their ‘water 
wings” in the nature of their serv- 
ice business was their downfall. 

Our car sales were off worse 
than some of the others, but the 
absorption of expenses by the 
shop kept us out of the red. The 
boss said he figured the shop force 
not only kept the business afloat 
but that we were responsible for a 
number of the new-car sales that 
otherwise would have been lost. If 
the customers in question had 
been dealing with outsiders for 
service, they would very likely 
have skipped replacing their car 
at all or may have bought else- 
where. 

Seems he’d checked the sales 
himself and found that they were 
regular service customers, and in 
several cases they reported they 
had bought on the recommenda- 
tion of our servicemen who ad- 
vised them their car was no longer 
economically repairable and they 
could save money by trading. 

He claimed that that kind of 
confidence by customers in service 
personnel was worth the price of 
admission, for his money. 

Then he pointed out that he 
wanted us to further maintain 
this customer confidence’ and 
patronage by not forgetting that 
we were both machine and hu- 
man mechanics, while the best 
mechanical job possible is as es- 
sential as ever, not to forget that 
the brains, money and vanity’ in 
the deal are wrapped up in the 
car owner—not the car. Give the 
car the top mechanical work and 
give the customer the top hospi- 
table treatment. 

With this in mind he wanted us 
to shine up the reception and 
waiting areas. He said to give them 
the old, “look sharp, act smart and 
be smart” treatment. Show them 
that they are more than welcome 
in the place and that their wishes 
are the most important subject in 
our book. 

He said he was certain that 
there were several shops in this 
town which could duplicate our 
workmanship and beat our prices, 
but that he doubted if any of them 
would make the customers feel as 
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the Maximum Capacity 


FUEL PUMP 


CAPAC’s greater capacity is your assurance of top- 
notch Fuel Pump performance that builds customer 
satisfaction and repeat business. Engineered to handle 
modern high-volatile fuels CAPAC gives maximum 
protection against vapor lock, bucking, and stalling 
Stock and install CAPAC—the line that brings you 


extra business 


4S apetanrsie a 
Tee Sarumoar 


@ \7 \4 “Extra-Capacity ~~” 


Design definitely reduces vapor 
formation minimizes bucking, 


stalling, rough idling 





CAN BUY CAPAC 
exclusive “Boker's Dozen 
ent— 12 fast-selling pumps 
extra pump FREE! 
OUR JOBBER or 
FOR CATALOG and PRICE SCHEDULES 


A PRODUCT OF 


BLLs MFG. CORPORATION 


FOND DU LAC, WISCONSIN 
pgneto Ignition Parts — Dependable Quality for over 50 Years 
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This 


Building 


COST ONLY $3.32 A SQUARE FOOT 


Complete with air conditioning 


te td Bball 


$1.46 a sq. ft. for this 25,200 sq. ft. ware- 
house, including all accessories 


$4.00 a sq. ft. for this 6,000 sq. ft. warehouse 
and air-conditioned office 


Be. | ts Aaa i, pa ae anal 
ee Ty 


$2.00 a sq. ft. for this 10,000 sq. ft. hanger, 
including expensive hanger doors at each end 


HOME OF FREE ESTIMATES 


PRODUCTS 


This 7,000 sq. ft. warehouse and 450 sq. 
ft. office of the Benton Bros. Drayage & 
Storage Co., Brunswick, Georgia, was 
completed in 40 days at a total cost of 
only $3.32 a square foot. This included 
a reinforced concrete floor 42’ above 
ground level; two 10’ x 20’ canopies; 
three overhead doors; all heating, wir- 
ing and plumbing, including three toilets 
and shower; insulated, air-conditioned 
office with brick side-walls; painting. 

The Benton building is typical of the 
hundreds of Dixisteet Buildings erect- 
ed throughout the South—some for as 
little as $1.25 a square foot. 

There is a Dixisteet Building to suit 
your needs—from the smallest, to large, 
clear-span multiple units covering any 
area desired. 

Contact your nearest DixIsTEEL Build- 
ing dealer or write for descriptive lit- 
erature and details. 


Eight standard widths — 

30’ 40’ 50’ 60’ 70’ 80’ 90’ 100’ 
Lengths can be any multiple 

of standard 20’ unit 

Sidewall heights 10’ 12’ 14’ 20’ 


Multiple units of virtually 
any width, height, length 


@ NO OBLIGATION 


Steel Building Division 


Atlantic Steel Company 


575 14th St. Atlanta, Ga. ¢ TRinity 5-3441 
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welcome as we could when we 
gave them the works. By ll 


means let them know the neigh- 
borly attention is 
ing it sincere. 
And, after all, this 
too difficult for w 
the success of the business and 


sincere by mak- 


shouldn't be 


e all know that 


ourselves is in the hands and 
pocketbook of that customer who 
took the time and effort to wheel 
his car into our shop rather than 
into that of some other operator 
Makes 


boss said it 


sense to me and the 


Ed 


Chevy Brings Inside 


(Continued from page 39) 


step metal finishing proce add 
depth to color and remarkable 
luster longevity Under 
ment for several yvears, the new 
will not re- 


exper! 


acrylic body Ssurtace 
quire polishing much a 
three 
engineers said 

The Impala line 
broadened to include 
and a four-door hard 


years in 


a new four- 
door sedan 
top, in addition t 
and the convertib 

The Bel Air seri 
two- and four-doo1 

The 
two- and four-doo1 
utility sedan, takes over the low 


occu} ed 


» the port coupé 

le 

es is offered in 
edan 

3iscayne eries, offered in 


sedan and a 


est price niche formerly 
by the Delray, now discontinued 

The station wagon series in 
cludes two- and four-door Brook 
woods, a new four-door Parkwood 
a nine-passenger Kingswood and 
the four-door Nomad. The third 
seat in the nine-passenger King 
wood faces the rear and may b 
folded flush with the floor 

All station 
rear window which lowers into the 
tailgate. When the tailgate is open 
the cargo area in all tation 
wagons is extended to ten feet 

The  two-passenge1 Corvette 
sport car, also refined and im 
proved, 1959 
Chevrolet passenger car line 

Twin headlamp have 
lowered seven inches and are s 
ated at the grille extremities 

Air intakes, which are coupled 
with parking and turn lamps in 
side an anodized aluminum borde! 
are above the headlamps 

The concealed fuel filler cap is 
now centered below the “V” of the 
wings, behind the license plate 

The Hi-Thrift six heads a list of 
nine engines, adapted to 
multiple-carburetor combinations 


feature a 


wagon 


round out the 


agaln 
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Soundmaster 


peiaiaiiidaedomm MUFFLERS 
INSTALLED 


Twenty-four hours a day, it's serving notice ‘" a 


that you're ready, willing and able to do a job 40 SERVICE 
—and do it quickly and expertly. Get your 





rot UE} Colaal-Jerer-iiejaliale 





liantly colored Soundmaster sign flags down 





your customers for exhaust system service. 


Soundmaster sign today. A sure attention 


getter that produces results—and profits. 





Soundmaster has all you need 


to make money on mufflers 





rot UE} folaal-lar-t-lil-jadlale 
TolaloMmiti-masleiiil-ie-) 


It's powerful quiet with a Soundmaster— 
for a long, long time. And for good reason. 
Soundmaster advanced engineering resists 
rust inside and out... with special premium 
coated materials, complete drainage, Open 
Flo Design and ‘‘asbestosized” shells wher- 
ever needed . .. and guarantees full range 


Yolelaremerelalccelmiaitilele) a les-t-melmelaleiial-lm ele) .-1m 





DEKOVEN MANUFACTURING COMPANY 
RACINE, WISCONSIN 


SOUNUMASTES. snseerenc 












































choose the type 
and PAKS you need 


deep-sloited 
screw head 


_ collared 
Som oe — | 


Nifty-Paks and Duo-Nifty Paks contain convenient 10-Paks 


Sure-Tite Clamps with Deep- 
Slotted Screw (Series P) 


NIFTY-FIFTY PAK 
No. 5010P 





2 Sure-Tite Clamps with 
Quantity Collared Screw (Series C-P) 
NIFTY-FIFTY PAK 
No. C5010P 

50 Radiator Hose Clamps ae a a S028 sa 
COMBINATION 

40 Heater Hose Clamps 





50 Heater Hose Clamps 








DUO-NIFTY PAK DUO-NIFTY PAK 
and No. C1028P No. 1028P 
40 Radiator Hose Clamps 


WITTEK MANUFACTURING CO. © 4341 W. 24th Place * Chicago 23, Illinois 
Southern Representatives 


HIRSIG-BRANTLEY CO. RUDY COPELAND 
American National Bank Building P.O. Box 2140, Ft. Worth, Texas 


Jacksonville 7, Florida BATTLE and DAVIS SALES co. 


21 M T led—Kentucky, T e, Alabama, 
en Travele ntucky, Tennessee, Ala a 914 Texas Bank Building, Dallas, Texas 
Georgia, West Virginia, Virginia, 


North Carolina, South Carolina, Florida, Mississippi 
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5 Men Traveled—Texas, Oklahoma, Arkansas, Louisiana 


The Impala sport coupe appears at 
left and the Chevrolet El] Camino, 
a new vehicle combining style 
with utility, is at right. The latter 
is designed, like Ford's earlier 
Ranchero, for hauling light loads 
as a pickup and providing com- 
fortable personal transportation. 
The El Camino will carry a 1,250- 
pound load in its 32'2”-cubic- 
foot box. 


or Ramjet fuel injection 

To effect improved ec 
the 235-cubic-inch 
shaft has been rede 
duce lift and the carbureto! 
ing changed, which give 
ten per cent more mileage 
more usable horsepower at normal 
driving speeds 

Engineers explain better fuel 
consumption at normal driving 
speeds by a shorter “valve 
overlap.” This overlap, involving 
a period when both exhaust and 
inlet ports are open, is a cause of 
gasoline waste at lower engine 
speeds. By shortening the interval, 
the waste is reduced 

Improvements in the _ V-8s, 
ranging in horsepower from 185 to 
315, include greater cooling spaces 
around the spark plugs in the 348- 
cubic-inch engine Passages are 
now cast in the cylinder head 
through enlargement of the oute 
deck. Better temperature control 
and heat distribution add to the 
life of the plugs. 

The conventional coil spring 
suspension has been refined at the 
rear to minimize shocks and in- 
stability that might be trans- 
mitted by suspension links. To con- 
tribute to riding comfort, engi- 
neers replaced the integrated 1958 
upper control arms in the system 
with two specialized members 
One is a curved over-riding mem- 
ber, pivot-anchored at the ends to 
the frame and banjo housing of 
the axle, and a lateral control bar 
connects the right side of the axle 
housing to the left side of the 
frame. 
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For Fast, Easy Spraying 


OBCAT 


All-Weather 


Enamel Reducer 


WITH EXCLUSIVE W-5 FORMULATION 


Assures faster drying and better 
flowout in all temperatures 


itzler’s new BoscaT DTE-303 All- 
Weather Enamel Reducer, using 
the exclusive W-5 formulation, gives 
you uniform control of spraying 
enamel in damp, cold weather as 
well as in dry, hot temperatures. 


@ Enamels reduced with this new 
material level out better, flow more 
smoothly and evenly and flash dry 


dust-free in 10 to 15 minutes. You 
can match colors more accurately as 
this new BoscatT Reducer distributes 
metallic particles uniformly. Gloss 
is excellent, too. You’ll find BosBcaT 
pleasant to work with as it has no 
characteristic thinner odor. 


@ No matter whether you use the 
double-coat spraying method or use 


DTE-303 


a light tack coat followed with a 
heavier flow-coat, you’ll find BosBcaT 
Reducer makes enamels easier to 
work with. 

@ Try this new BoscaTt Enamel Re- 
ducer on your next refinishing job and 
see for yourself how easy the enamel 
goes on and what a fine-looking job 
you get for your customer. 


Ditzler Color Division ¢ Pittsburgh Plate Glass Company « Detroit 4, Michigan 


DITZLER 
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SYMBOL OF SERVICE FOR SEVENTY-FIVE YEARS 
BURGH PLAT E 


SLAS @ 


COMPANY 
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practical application, as 

a rear wheel hits a bump, 

ew rear suspension geometry 

the unsprung mass to 

llate with a minimum of 

teral reaction to the frame. In 

vious design, the upper control 

full effectiveness was com- 

promised by their duty of con- 

trolling both up-and-down and 
leways movement. 

Chevrolet has re-engineered its 

suspension system to insure 

iieter, more efficient operation. 

Contours of the pistons on which 


the rubber bellows work have 
been altered. Forward bellows 
have been re-worked. The changes 
result in a softer ride through 
spring rates 40% lower at the 
front and 15% lower at rear 
Modifications at other points re- 
duce air disturbances and increase 
durability. 

Enlargement of brake surfaces 
and cooling features assure longe! 
wear and consistent braking in 
frequent stops at the higher speed 
ranges. The brake lining area has 
been increased from 157 to 199.5 





wheel bearings 
for TODAY'S 
greater 
requirements 
are made by... 


BEARING COMPANY 


P.O. Box 995, Oklahoma City, Oklahoma, U.S.A 


Want more facts? Use Reader Service Card Page 121 


Technical automotive advance 
ments, fast and long-range 
driving on TODAY'S super high- 
ways require brand-new concepts 
in the manufacture of automotive 
replacement bearings. L&S keeps 
pace with TODAY'S developments 
by furnishing the replacement 
market with wheel bearings 
designed for TODAY'S driving 
conditions. Special heat-treating 
methods, precision machining to 
achieve microscopic tolerances 
help insure longer life and quiet, 
trouble-free operation 


Free application catalog 





square inches, or 27%o. Front brak« 
shoes are wider by °4” and the 
rear shoes by 14”. Aiding cooling 
the added width projects into the 
air stream. Openings around the 
short-spoke wheels also provide 
freer circulation and consequent 
quicker dissipation of heat 

The 1959 Turboglide has been 
strengthened to supply the unit 
with an even greater durability 
margin. Making the unit more 
rugged for such loads as_ pro- 
longed rocking, multiple discs re- 
place cone clutches. Six active 
faces are applied to the reverse 
clutch, eight to the forward 
clutch. Other parts of the trans- 
mission have similarly 
toughened. 

The second universal joint in the 
steering column is a yoke and 
trunnion type, with the trunnion 
a molded assembly of fabric lami- 
nations impregnated with rubber, 
requiring no lubrication. It is situ- 
ated immediately above the geai 
box. Handling profits by the ab- 
sorption of highway vibration by 
the trunnion. Handling ease a 
well improves with an increase in 
steering ratio to 28 to 1 

The electrical system has been 
improved and simplified. The bat- 
tery charging circuit is now 
separate from the _ generator-to- 
load circuit. Sockets are 
with a new trunk harness to per- 
mit replacement of rear light 
bulbs without removing the len 
The battery is more accessible fo 
service. It remains under the hood 
at the right, but has been raised 
and is mounted transversely on 
the radiator baffle 

Tube-on-center radiator 
been boosted 30% in area to af- 
ford an adequate margin of cool 
ing safety during long. traffic 
waits on hot days. Dual exhaust 
systems are now equipped with 
two additional zinc-lined muffle 
to soften exhaust sounds. An op- 
tion appreciated on long drives i 
a manually set constant throttle 
setting. The control is released 
with application of the brakes 


been 


integral 


hav © 


GM Advances Klotzburger 


Appointment of Edwin C. Klotz- 
burger as general manager of the 
Fisher Body Division of General 
Motors has been 
General Motors 


announced by 
A veteran of 35 
years with the company, Klotz- 


burger succeeds James E. Good- 
man, who was named GM group 
executive in charge of Fisher 
Body, Ternstedt and Buick-Olds- 
mobile-Pontiac Assembly Divi- 


$10ns. 
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1c PAY DIRT 


. ‘ 
pin eurer Emm P 


—, 


: *ERAM 


“LAST MONTH’S PROFIT: *145.95! “LAST MONTH’S PROFIT: °60.30! © 


FRAM INSPECT-O-SCOPE DOES THE TRICK,” says USING THE FRAM INSPECT-O-LIGHT AND DIS- © 
Ted Lach, Indianapolis Texaco dealer. ‘Now we con- PLAY, sales jumped from one cartridge a month to § 
vince them that dirty air filter cartridges cause poor over 30. Seeing is believing,’ says Chuck Schlemme, § 
performance. It’s easy to sell them now.” Tulsa Cities Service dealer. 


% 
— 


FRAM MAKES IT EASY for you to rack up big sales and 
earn high profits with one of the fastest growing items in the 
accessory field. 


The two inexpensive FRAM selling tools, pictured here, 
show customers quickly when filters are clogged and need OIL+ AIR + FUEL* WATER 
replacing. 


1) I | 
3 ; FILTERS 
Why not start now—and pull in the profits that FRAM i 1 | hn 1) Te 
Air Filter Cartridges are earning for other FRAM dealers. 
For full, quick information, see your 


FRAM CORPORATION, PROVIDENCE 16, R. I. wiht sc, a ys meng 


eras: 5 
EIT 


DOUBLE VALUE! 


Get this FRAM FRAM Inspect- 


: O-Light and 
: ortable Inspect- Display* sells air 
O-Scope* now. Sell y Steese des endl 
SALES KIT! Special air filters fast— 4S night! An effective 
“Free Test” sign... right at each ef cartridge tester 
new Air Filter tae Ae j also a brilliant — 
Application Chart... and practical a j lighted display. 


Sales Tip Sheet. Order now! Now only $7.95. 


DON'T WAIT! 


*Pat. Pending 
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Chevy Air Conditioning 


(Continued from page 61) 


1g, and senses the pressure on 
intake side of the compresso1 
[he other side of the diaphragm is 
nnected to a capillary tube hav- 
an inert-gas-filled bulb. This 
bulb is clamped to the compressor 
ntake (low pressure) line, and 
enses the temperature of that line. 
Chus, the device has two control- 
ling factors, pressure and temper- 
ature. 
If an abnormal condition occurs 


in the system, such as a plugged 
line or screen, or low freon sup 
ply, the temperature of the vapo1 
then entering the 
would be abnormally high in rela- 
tion to its pressure. Thi 
tion is known as superheat 

When a superheat condition oc- 
curs, the temperature sensitive 
side of the safety switch 
phragm overcomes the pressure 
sensitive side, causing movement 
of the diaphragm plunger, which 
completes an electrical connection 
shorting the clutch coil circuit to 


compresso! 


condi- 


dia- 








| We've said it all along! 





It PAYS to 
VULCANIZE 


Tubeless Tire and 
Tube punctures 
with 


WIO WUE EY 
QR 
“SIZZLE” 


TCHES 





Clean and buff in- 


jured area thor- 


Place ‘‘Sizzle'’ Patch 


in position and 


Place FILLER TAB 


in puncture hole 


oughly 


Fire fuel board and 
allow to stand 5 
minutes. Lift out 


clamp securely pan 


... the Safe, Sure way 
for permanent repairs 


New 


c 


LAMP 


UBELESS TIRES 


Designed for fast, accurate position- 


Vulcanizing with Monkey Grip 
Sizzle’ Patches is the tried and 


proven repair. There's no guess 
work with “Sizzle’’ Patches... the 
repair is immediate and you know 
it’s safe. Increase your profits with 


Monkey Grip ‘Sizzle’ Patches. 


ground. Grounding the clutch coil 
circuit blows a four-ampere line 
fuse used in that circuit, thereby 
disengaging the compressor clutch 
This 


pressol 


eliminate damaging com 


overheating by rendering 
the malfunctioning tem 
until 
is performed and the fuse 
No. 147682) is replaced 

To prevent 
ampere fuse during a momentary 
ystem 


InNOp 


erative, nece al ervicing 


(part 


blowing the four- 


unbalance in pressure- 
temperature relationship, a “Ther- 
mistor 


sistor) 1s 


(temperature sensitive re- 
series-connected in the 
wire from the safety switch to the 
clutch circuit The Thermistor 
unlike most resistors, decreases in 
value heated by 
current flow. Thus the Thermistor 
will momentarily delay full 


grounding of the clutch circuit and 


resistance when 


blowing of the fusée 


Weatherstripping Doors 

(Continued from page 60) 
channel (lock pillar side on front 
doors and hinge 
doors) 


lower 


pillar side on reai 
channel 


Low el 


loosen glass run 
attaching nut doot 
window. The gla in channel can 
now be removed by 
sides of the channel 
pulling, o1 
channel 

3.—To 


pl ocedure 


squeezing the 
together and 
prying the 
from the window frame 
install, 


. 1}x 
caretull 


reverse removal 


Cornell Crash Program 
Gets AMA Grant 


HE Automobile Manufacture: 
Association has granted $150,- 
000 to Cornell 


port a program of crash injury re 


University to sup- 


earch, according to a joint an 


nouncement by the association and 
the university 

Harry A. William AMA man 
aging director, described the con 
tribution as part of the automotive 
industry’s 
mote and sustain re 
phases of 
added that the grant 
to previously announced AMA con- 
tributions to 
programs amounting to $1,350,000 


continuing effort to pro- 
earch on all 
afetyv He 
1 addition 


automotive 


automotive safety 
in the current fiscal yea 

The director of the Cornell crash 
injury research program, John A 


Moore, said the funds will enable 
the university to continue its six- 
year-old study of the causes of in- 
jury in automobile accidents fo: 


MONKEY GRIP SALES CO. [ibang 
* has obtained the cooperation of 


P.O. BOX 6170 6 DALLAS, TEXAS state police, state departments of 


health and medical societies 


ing. Fits any positioning in tire from 
bead to bead. Light-weight for easy 
handling. Cast aluminum alloy. 


See your Jobber or write for catalogs and 


complete information ...No obligation 
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McQUAY-NORRIS makes 
the finest COMPLETE LINE 
in the world! 








ae 


fy 





e BROAD COVERAGE 
@ COMPETITIVELY PRICED 
e EASIEST TO INSTALL 


e@ FINEST WHOLESALER , 
SERVICE Distributed by the finest wholesalers in the industry 


McQUAY-NORRIS MANUFACTURING CO. 
ST. LOUIS «¢ TORONTO 
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‘AC, SELLING 


aT wr 


Auto Ca re@ starts 


AC’s Five-Star Campaign 


"Auto Care”’ is the basis of your re- 
placement business . . . and this fall, 
AC is backing your sales efforts with 
strong five-star support. 

First... a powerful, AC Advertising 
Campaign featuring the timely theme, 
“Auto Care Starts With AC!” It’s being 


launched right now—right in your 
trading area. 


Second... your fall tie-in for increased 
sales—AC’s big dealer window dis- 
play, starring "Sparky" done in bright, 
dimensional plastic. 


== _SeRvice® 550.00 








mF 
( blank) 











TIRES ROTATED eS 0,00 


AUTOMAT 
TRANSMISSION SERVICE 


And here's more big news... your AC 
FM-43-SP "Auto Care” Package con- 
tains a really hot sales starter . . . the 
new, exclusive, all-plastic AC "Service 
Special” display to provide point-of- 
sale merchandising of your own indi- 
vidual fall "Service Specials." 


NEW 
PLASTIC 
“SERVICE SPECIAL” 
SIGN 


A first-class sales builder . . . this im- 
pressive sign comes complete to you 
with 9 popular ‘Service Specials’, 1 
blank sign for your own write-in of an 
additional special, plus 5 sets of price 
numerals. It’s c permanent all-weather 
sign in attractive colors . . . mounts in 
the service area, on a window or 
pump island. Truly a valuable mer- 
chandiser that will give you years of 
service! 


Want more facts? Use Reader Service Card Page 121 
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to Boost Your Fall Sales! 





Powerful “Auto Care” National 
Advertising Support 


National Magazines ... 
Special AC “Auto Care 
Campaign ads appeor in 
September and October 
issues of Life and Saturday 
Evening Post, reminding 
millions of motorists that 
“Auto Care Starts With 
AC!” 





—— 
CHANGE TO A NEW SET EVERY 10000 MILE 











Outdoor Billboards . . . Over 5000 “Auto Care” 
Boards in every trading area of 25,000 people 





ond up... delivering over 30 million reminder mes- 
y sages daily during the fall selling season. 








New Plastic “Sparky” Window Display 


An outstanding traffic stopper... "Sparky" formed in sturdy, deep dimensional plastic, Network Television . .. 


AC announces renewed 


A , : ‘ : 7 ; sponsorship of ZORRO, 
for either window or wall mounting. Plastic provides for extra-long display life. the TV hit of the year 


flanked by supporting paper trim carrying the “Auto Care” theme. Display is suitable 


from W alt Disney Studios 
eeeeeeeeeeeee eee eevee ee eevee eeee ee ee eee ee ee eee eeeeeeeeee over ABC-TV. Millions of 


ZORRO viewers every 
’ week will see and hear 
Here $ All You Do eee the sales producing AC 
Order any 48 AC Spark Plugs and pay $8.24 for fate Gane" sary. 
this valuable FM-43-SP Package. Included with 
the Package is an 8-Pac of AC Spark Plugs (Type @ CALL YOUR 
84TS) worth $8.24. When you sell the 8 spark REGULAR 


plugs, you recover $8.24... the profit from the AC SUPPLIER 
sale of the 8-Pac pays for the Promotional 1 
Package. Now! 


AC SPARK PLUG & THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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SELLING SLANTS 


/Xuto Ca f@ starts 


AC’s Fall Campaign Loaded with “Sell” 


10 beautiful pieces 
of Oneidaware 
to add to your set 


Here it is... in response to thousands of 
requests . . . additional quality-crafted 
Oneidaware in the handsome matching 
Profile” pattern. The deal’s the same... 
Include $7.50 with your order for any 
24 AC Elements. You receive the FM-41- 
OF Oneidaware Package which contains 
3 extra AC Elements worth $7.50. When 
you sell the three AC Elements, you 
recover $7.50... the profit from the sale 
of these 3 elements pays for the Pro- 
motional Package. 


—_ 


ey Sn 
C 87 2 iJ —— @ 2-Piece (Spoon and Fork) Salad Mixing 


Set @ 4 Cocktail Forks @ Coke Server 
@ Pierced Relish Spoon @ Pierced Serving 


oe 
a ; 


Spoon @ Gravy Ladle. 


C r\ @ Earlier AC Oneidaware 


Promotions are still available! 


Miss the original deals? Now's your 


i chance to get all 42 Oneidaware pieces. 
AGC rer Fi LTEF Ask for them by number ... FM-31, Basic 
e i L Set—four place settings: 4 knives, 4 
wy 


4 forks, 8 teaspoons . . . FM-35, four 


a ras “A ——— = settings of additional pieces: 4 soup 


— 


spoons, 4 salad forks, 4 iced drink 


OIL Fil LTE , spoons, plus butter knife, sugar spoon, 


large serving spoon and fork, 
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with ‘AC, OIL FILTERS 


.-- Featuring Oneida Tableware! 


Here’s a double-action AC Oil Filter Campaign for AC additional pieces of that tremendously popular Oneida 
dealers everywhere. First is the huge National Adver- Tableware. 

tising Campaign, “Auto Care Starts With AC,"’ aimed Complete Your Set Now... The FM-41-OF “Auto Care” Pack- 
at car owners right in your neighborhood. Second, the age, including ‘‘Auto Care” Window Trim and Oneidaware, 


campaign provides an opportunity for you to obtain 10 is available from any AC Supplier. 


FULL-COLOR 
“TRAPPER” 
WINDOW TRIM 


“Trapper,” the famous AC Oil 
Filter protection symbol is eager 
to go to work for you this fall 
under the ‘Auto Care” banner. 
This valuable tie-in trim comes 

Oil FILTERS with every FM-41-OF Campaign 
Package. 








Business- 
building 
national 
advertising 


7 ~ — -2- "= — 
support:... |= 72*5 CHANGE O/L AND FILTER. TOO! . wae 











National Magazines . . . Full-Page AC Outdoor Billboards . . . over 5000 dur- Network Television ... Action packed “Auto Core” 
“Auto Care” ads in Life and The Saturday ing the fall months carrying the “Auto commercials on ZORRO, Walt Disney Studios’ great 
Evening Post. Core” theme. adventure series on ABC-TV, 


AC Spark Plug <+ The Electronics Division of General Motors 
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Firebird Single Stick 


Continued from page 35) 


h acts as a brain for the car’s 
inced controls that folds partly 
it of the car for quick mainte- 
ce 
The architecture of the car is in 
ee functional units: 
-The nose section houses a 
riad of accessories and the 
mall piston engine which powers 
hem. 
2.—The passenger compartment:, 
wrapped tightly in the middle por- 


tion of the body, is entered by 
gull-wing doors on power-operated 
hinges which swing diagonally up 
to offer effortless passenger entry. 
Special contour seats equipped 
with power-operated headrests 
and footrests allow the car to be 
low and yet comfortable. Height at 
the top of the bubbles (which give 
passengers 360° vision) is 44.8”. 
3.—The power compartment, lo- 
cated behind the passenger com- 
partment, houses the new gas tur- 
bine engine, transmission, fuel 
tanks and special electronic “nerve 





heros 


AR PORES: 2 Ne ERO, MRS le Sage 


THE NADA USED CAR GUIDE 


—published in 8 regional editions so 
you have complete information 

about conditions in your own 

trading area 


—published every 30 days, to 
give you the up-to-the-minute facts 
and figures you need in your 
business every day 


—gives you the average wholesale 
value, average retail value and 

(in most areas) the average loan, 
PLUS detailed line drawings of 
most models, for quick visual 
identification of features 


and it’s still 


NATIONAL 


Want more facts? Use Reader Service Card Page 121 


AUTOMOBILE DEALERS 
Useo Car Guipe Co. 


2000 K Street, N.W., Washington 6, D. C. 


YOU NEED 


Only? 3-20 per year 


Quantity prices 
on request 





center.’””’ The fins emphasize the 
powerplant and also act as high- 
speed aerodynamic _ stabilizers. 
Height at the top of the dorsal fin 
is Sra . 

Firebird III has a 119” wheel- 
base and 57” front and rear tread 
Over-all length is 248.4”. Ground 
clearance is 6.35”. Curb weight 
with full fuel and oil tanks i 
5,275 pounds, with slightly higher 
weight supported at the rear than 
in front for good braking 

To drive Firebird III, the Uni 
control stick is pushed forward to 
accelerate. Deflecting it to left o1 
right steers in these directions, and 
pulling back on the handle appli 
the brakes. A button on the contro! 
handle actuates a downhill retard 
er unit mounted on differential 

The Unicontrol handle, when 
rotated 20° either left or right o: 
center, puts the car in reverse. An 
80° turn right or left puts the 
transmission in park. When the 
handle is in normal position, th 
car is in drive 


Main Engine Is 225hp 


The main engine is a new 225hp 
Whirlfire GT-305 regenerative ga 
turbine. Engine weight with ac- 
cessories is less than 600 pounds. It 
receives air from ducts located on 
either side of the car behind the 
passenger compartment and ex- 
hausts through twin ports which 
extend above it through the back 
deck. 

Engine, transmission grade re- 
tarder and differential are de- 
signed into a single rear-end unit 
A modified Hydra-Matic trans- 
mission is mounted directly be- 
tween the differential case and the 
engine. 

The two-cylinder, 53-pound, 
high-compression engine in the 
vehicle nose is made of wear-re- 
sistant, high-silicon aluminum. It 
supplies electrical and hydraulic 
power for all the car’s accessories 
Designed and built by GM engi- 
neering staff, it operates at a con- 
stant speed which allows the use 
of lighter, smaller accessory unit 
with higher efficiency. 

In addition to furnishing the 
car’s accessory power, the small 
engine also drives a_ 110-volt 
generator which provides 60-cycle 
electrical power which would be 
of great civil defense value in 
event of damage to home powe1 
systems. It is possible to plug into 
the car for power to run house- 
hold appliances or even’ while 
camping in remote areas. Eithe: 
engine can operate independently 

The suspension system is be 
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lieved to be the most advanced 
ever built. It employs intercon- 
nected front and rear _air-oil 
springs to suppress uncomfortable 
pitching motions when the car 
travels over wavy roads. 

The unusual Firebird III brake 
ystem features wheel and brake 
drums combined in a single alum- 
inum alloy casting. The motion of 
each wheel acts like a turbine to 
draw air through 36 pasages cast 
around the brake drum, providing 
brake cooling. The turbine cooling 
effect and aluminum construction 
are responsible for the Turb-Al 
name 

Other features of Firebird III 
include: 

1.—Special drag brakes at the 
rear of the car which open like the 
jaws of an alligator to help slow 
the car at high speeds 

2 A lighting system that turns 
on automatically through photo- 
electric cells when daylight turns 
to darkness, and a new wide 
fluorescent-tube headlamp that 
throws a carpet of light in front of 
the car 

3.—An_ ultra-sonic key which 
opens the doors by high-frequency 
ound waves from as much as 15’ 
away from the car. 

4.—A timer can be set to start 
the accessory drive engine prior to 
passenger entry to insure that the 
car will be comfortably heated or 
cooled to a set temperature. 

5.—Maximum access to the 
“under skin” through removable 
panels, including four  power- 
operated panels which open much 
of the interior of the car for show 
and service purposes 

6.—Two-way radio communica- 
tion with a central control station. 
This could also be adapted to com- 
munication with a control tower 
on a highway of tomorrow. 


Oklahomans Will Hear 
Chaffin Oct. 26-27 


EAN Chaffin of Bozeman, 

Mont., president of the Na- 
tional Automobile Dealers Associa- 
tion, will address the 25th annual 
convention of the Oklahoma Auto- 
mobile Dealers Association at the 
Skirvin Hotel in Oklahoma City 
Oct. 26-27. 

Another principal speaker will 
be Elson Sims, Ford dealer of 
Vincennes, Ind., whose addresses 
on profit control have highlighted 
many dealer conventions during 
the past two years. Other tcp- 
flight speakers and panel dis- 
cussions are on the program, ac- 
cording to Manager Roy Tant. 
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Grooves (A) in spring-loaded knurl mesh 
with teeth (B) in wrench body to hold 
exact jaw openings. Pressure on lower 
jaw, when in use, pulls down on knurl, 


automatically locking teeth still tighter. 


No knuckle busting here! With Clik-Stop’s 
eo ~©automatic locking, you do more work in 
less time...and your hands are much safer. No need 
to reset every time you go back to same size fittings. 
Jaws won’t “creep.” No levers or gadgets to set. 
Proto’s Clik-Stop is the only locking adjustable avail- 
able in all sizes, 4” through 20”. The locking feature is 
automatic. Buy Clik-Stops from your Proto supplier. 
(See the Yellow Pages.) 


Available in ALL sizes 
706L 708L 710L 712L 716L 7201 


a eo” 8” 10” i 16” 20” 


PROTOSSTOOLS 


GGG-W-631A, T ype 1 PROTO meons PROfessional TOols 
PENDLETON 
onmon of TOOL INDUSTRIES 


Meets Federal Specifications: 


2209 Santa Fe Avenue, Los Angeles 54, California 
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Wagon Joins American 


‘ontinued from page 33) 


optional equipment. Stand- 
transmission and_ optional 
ive also are available on 
nodels. 

protection against 


life, the tailpipes 


greater 


and longe: 


e new Americans are made of 


led-seam steel tubing that has 
en specially processed with a 
ew aluminized coating. The muf- 
ers also have been improved with 
ew aluminized and zinc coating 


processes 

New standard axle ratios pro- 
vide greater both 
American models. 

The new models are only 178.32 
long and 73” wide. Both cars have 
a turning diameter of 36’, report- 
edly making them the most ma- 
neuverable and easy-to-park au- 
tomobiles built in the U. S. 

The Ambassador V-8 is on a 
117” wheelbase, featuring many 
styling refinements and mechani- 
cal improvements. Six models, all 
with four doors, are offered, in- 


economy in 





MARINE ENGINES 


MORE ELECTRICAL 
SYSTEMS WITH 


SERVICE PARTS 


SMALL ENGINES 


ane macwEetos 


THESE SALES 
HELPS... 


6 NEW CATALOGS OF P & D PARTS 


Plus—A Technical Book on “Causes & Cures of Ignition 


UNIT BREAKDOWN OF 
DISTRIBUTORS, 
GENERATORS AND 
STARTERS 


warranty on all parts! 


Troubles—” Price $1 ao copy 


Mobile Display signs 
Chart * New Decals 


And—The New P & D-ize slogan backed by a 12 month 


¢ New Tune-up 


* A revised Field 


Program of cooperation between jobbers, 
dealers and P & D representatives. 


All of which spells one thing only for you—MORE SALES! 


Can you afford to ignore P & D-izing? Write us now 


P & D MANUFACTURING CO., INC. Estoblished 1920 
19-02 Steinway St., Long Island City 5, N.Y 


Export Soles Borg Worner international, 36 So Wobosh Ave Chicago 3 


3 NEW WINDOW 
DISPLAYS IN 6 COLORS 


PeDiz: 
YOUR ELECTRICAL 


Tor woTCH 


oa 
‘PD Tune upsoe™ 
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Self-adjusting brakes are offered 
as optional equipment on all 1959 
Rambler Six, Rebel V-8 and Am- 
bassador V-8 models. These brakes 
adjust themselves automatically 
while the car is in operation. On 
all models lining thickness has 
been increased to 7/32”. As a re- 
sult, the usable lining depth from 
surface to rivet heads is 30% 
greater. 


tation 


luding a super sedan and 
agon, and a edan and 
hardtop sedan, and ; ustom sta- 
tion wagon and hardtop tation 

1959 model 
automatic transmission 
pushb itton 
new starting 
on the new models, with the neu- 
tral and start (N/S) button com- 
Starting 
plished by pushing in on the neu- 
tral-start button. A vacuum lock- 
out safety system prevents starte! 
when the 


equipped with 
will again 
controls A 


system 1 


feature 


employed 


bined into one accom- 


engagement 
operating 
For improved 
pushbuttons have 
ed for easy identification 


engine 


visibility, the 
been color-cod- 
driving 
ranges, green; neutral-start, am 
ber, and reverse, red 
ist has 
been incorporated into the mecha- 
nism for opening and closing the 
heater door for greater ease of op- 
eration. The heater control knob 
has been attached to a vacuum 
switch which automatically actu- 
ates a vacuum diaphragm linked 
directly to the heater door. 

The Ambassador is powered by 
a 270hp overhead valve V-8 en- 
gine with a compression ratio of 
9.7 to 1. It is equipped with a four- 
Holley which 
incorporates new refinements for 
better control of fuel under all 
conditions. 

The Ambassador is available 
with a standard transmission, op- 
tional overdrive, or the “Flash-O- 
Matic” 


A new vacuum power as: 


barrel carburetor 


automatic transmission, as 
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more resistance to overcharge* 


greater resistance to undercharge 


these two killers account for 80% of all 
battery failures 


Less work with new | “4 | e The Silver-Cobalt Story 


Corrosion eats away battery grid material 
just like rust eats away bare steel. Coated 
steel lasts indefinitely because it doesn’t 
rust. Similarly, silver cobalt coats the 
battery grids, protecting them from corro- 
sion. The grids last longer—the battery 


NO trickle charging performs better—stays stronger longer. 


National batteries 


Up to 5 times longer 
battery shelf life 


ORO ec 


NO acid inventories 


NO. dangerous acid handling 


Coated steel 
resists rust 


Bare unprotected 
steel rusts 


NO weak outdated battery stock SHH HERE eee eee eee eee eee 


NATIONAL’S merchandising program helps you sell 


more batteries, make more money. 
Silver cobalt grids 
resist corrosion 


GOULD-NATIONAL BATTERIES, INC. 


SAINT PAUL 1, MINNESOTA 


Unprotected battery 


SEE YOUR JOBBER OR WRITE grids corrode 





*based on SAE minimums 
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1al equipment. The auto- 
transmission engine vacuum 
1 system, called Telovac, has 
modified for improved over- 
ficiency and smoothness. 
e all American Motors cars, 
Ambassador employs single- 
body construction. 
ie 108”’-wheelbase Rambler 
and Rambler Rebel V-8 em- 
ice 11 models, including station 
gons, hardtops and sedans. All 
e four-door models. All paints 
re of the new super-enamel type, 
leveloped to provide a harder sur- 


face finish that is more resistant 
to dulling, chalking and marring. 

Abernethy emphasized that 
Rambler interiors provide gene 
ous room for six persons, even 
though the car is more than 114,’ 
shorter than the average of the 
other low-priced 1959 models 
Thus, the Rambler is easier to 
park and maneuver in traffic. The 
Rambler Six and Rambler Rebel 
V-8 sedans are less than 16’ long 
and six feet wide. 

American Motors dips all bodies 
in a rust-preventing primer which 





This $1.60 motor mount 
could prevent a costly 
customer comeback 


When a customer comes back, it usually means troubl 
The situation can be embarrassing and costly. One way 
to avoid customer comebacks is to check motor mounts 
before beginning a repair job. Then, you'll know that 
your repair work will not be questioned because there is 
still excessive vibration, clutch chatter or some other 


trouble caused by worn mounts 


It pays to remember that 


good mounts are basic to good car performance 


DOAN MANUFACTURING, Division of Anchor 


Industries, Inc., 


BNsTALL oe 


ARMOR<FLEX 
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1725 London Road, Cleveland 12, Ohio 


FLOOR MATS AND 
PEDAL PADS, TOO 





eals all metal area 


even those 
which never before could be prim 
ed because of inaccessibility to 
pray painting. This process, Ab 
ernethy said, assures longer Cal 
life by minimizing the widespread 
problem of rusted-out bodies. Con- 
sequently, an even higher resale 
value will result in years to come, 
Abernethy said 

Economy of operation continues 
as one of the main features of the 
1959 Rambler. The 127hp six is 
equipped with a new Visi-Flo car- 
buretor designed to increase fuel 
economy by 1!. miles per gallon 
gasoline The 
carburetor’s gla bowl allows 
quick checking of float operation 


of regular-grade 


and of any sediment deposits 
A dual-throat carburetor with 
oil-bath air cleaner, which boost 
Rambler Six horsepower to 
available as optional equip- 
This option provides powe! 

at speeds ove! 50mph 
215hp Rambler Rebel V-8 
s a four-barrel carburetor which 
offers improved control of fuel 
under all conditions and which 


minimizes flooding problems. 


Reduce Customer "Shock" 
(Continued from page 31) 


However, if, beginning with the 
salesman who makes the delivery, 
we start letting them know that 
all of the extra effort-saving auto- 
matics and comfort items will cost 
a little more to adjust and repair, 
there will be a better understand- 
ing 

If the 
play as much interest in explain- 
ing to their customers just what 
how and why—as they 
do getting customers to okay the 
work, that would reduce the “I’m 
not one to complain” complaints 


“front’’ men would dis- 


was done 


Safety Belt Institute 
Issues Approval Seal 


O HELP eliminate public and of- 

ficial confusion concerning 
strength and proper installation of 
seat belts, the Automobile Safety 
Belt Institute has 
approval to identify belts of man- 
ufacture! who standards 
recommended by the Society of 
Automotive Engineers 

The black and gold, oval-shaped 
eal, about two inches by one-and- 
a-half inches in size, is applied on 
belt webbing, or adhesive metal 
foil seals are affixed on buckles, 
have sub- 


issued a seal of 


meet 


where manufacturers 
mitted sworn certificates of test 
compliance. 
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BEAR SAFETY SERVICE 


for doing the job RIGHT! 





FRONT END service Il 





BEAR TELALINER 
Dramatically exposes steering trou- 
bles on a TV-like screen. The 
world’s fastest, most reliable wheel 
alinement check and_e correction 
method 


f 


OFFICIAL WHEEL ALINEMENT & BALANCING 
SAFETY SERVICE AT DARLINGTON 


NASCAR men are not only racing “pros.” Ss one more reason why Bear is the na- 

Many are expert automotive men .. . tech- tion’s most famous name in safety service 

nicians who know what it takes and who . .. why Bear is the preferred safety test 

makes the best equipment to keep cars in equipment for steering, headlights and 

safe, winning shape. They know Bear is brakes in municipalities and officially ap- 

the name in wheel alinement in balancing proved garages in states with compulsory 
. many use it in their everyday work. safety test laws. 

No wonder Bear Telaliners and Balancers 

are “official” at Darlington—for fast, pre- Remember: safe steering starts with Beat 

BEAR “36” cision safety service. Darlington Raceway ... at the track or on the road! 
OFF-THE-CAR BALANCER 

Teams-up with the Telaliner to r 

precision balance all car wheels ] SEND FOR BEAR “*PROFIT’’ FACTS TODAY! 

fast .. . at Darlington and the % 

world over ! BEAR MFG. CO., Dept. S-!I, Rock Island, Illinois 


Please send full profit facts and illustrated literature on equipment checked below: 
LOW DOWN PAYMENT 


q i hi f Bear Telaliner / Name 
ane smon moniniy ovt-ot- Off-The-Car Balancer 


profits payments—that's all it stills iatideaanin prea 


takes to set yourself up in BIG [| Other testing equipment Cit Zone State 
! 1 1 
Te pene Rare pt ce an en STA I TORT L 





Firm 


ee ee 





/,, you can do any 


with Wadmer Lockheed 


POWER BRAKE REPAIR KITS 


the only complete line on the market 


ALL FROM ONE SOURCE—Now you can obtain all GROWING MARKET —This year more than one out 
of your power brake repair kits from one dependable of four passenger cars manufactured is equipped with 
source of supply and backed by the Wagner Lock- power brakes and the total is growing. Improve your 
heed reputation for quality and performance. brake service immediately with this complete line of 
repair kits. Only Wagner can supply you with kits for 
all makes and models of passenger cars. 





WAGNER LOCKHEED REPAIR KIT FOR SERVICING 


BELLOWS TYPE POWER BRAKE UNIT 


aon yes wc ss LOOK AT THESE FEATURES / 


DISMANTLING THE UNIT (Fig. 2 


e New complete line covers all passenger cars 
and is available only from Wagner. 


eee e Selection of kits includes single package unit, 
Remove four ® eat the Got ° 

pease perl oe s by hand and sl major kits, minor kits, packing kits, and 

poppet valve kits 


REMOVING UNIT FROM CAR (Fig » 


eT eeeawer = oe warn Oe ae oe e Complete line backed by famous Wagner 
area doe me ne trae cepa 
seket, locating it adead of the — at biade to Lockheed reputation for quality wer perform 
t eum hose from ent Remove lowr rnin 
rig cundraw complete power wait. 

ah panei. Take care not to love 


e pedal linkage crose pis 
nylon bushings on the pedal 


' ay 


| } LACH KIT CONTAINS A 
Ge the, Z| DETAILED HOW-TO-DO-7 


‘sy 
"Os 


“U9 | VLA INSTRUCTION SHEET! 


5 
3 
vr &/)/y. 7 
n® P | Each power brake repair kit includes an easy- 
° dv to-follow how-to-do-it instruction sheet with all 
SJ parts named and identified. In addition, it 
shows the steps to be taken in disassembly and 
_f : assembly of all sub-units and components. 
Waaner Electric Corporation 
anus, samen sours 16 MO 


soe rirmoutH AY 





COMPLETE COVERAGE FOR ALL MAKES AND MODELS OF PASSENGER CARS 


Wadmneyr Lockheed ... He Le: 


LOCKHEED BRAKE PARTS, FLUID, EXCHANGE SHOES and LINING « AIR HORNS « AIR BRAKES * TACHOGRAPHS 
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POWER BRAKE repair job 


. . 
Wagner Electric @rporation 
6347 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A, 
(Branches in principal cities in U.S. and in Canede) 
Please send us new Power Brake Repair Kit Catalog 
AU-1300 


GET THE VEW POWER BRAKE 
REPAIR KIT CATALOG AU-1I300. 
Mail the coupon at right for your copy 


of this catalog. It gives full information. — 





FIRM NAME 
ADDRESS 


own nane in brake service 


CTRIC MOTORS ¢ TRANSFORMERS ¢ INDUSTRIAL BRAKES 


CITY & STATE 
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Chevrolet’s 1959 Apache 31 Fleet- 
side light-duty pickup features an 
economy six engine, two-tone 
styling, chrome moldings and 
larger brakes on the half-ton 
model, which is one of 13 models 
with one-half, three-quarter and 
one-ton nominal ratings. Included 
are full-width cargo boxes (shown 
here), “Stepside” models with run- 
ning boards and fenders and four- 
wheel-drive units. The engine re- 
portedly gives up to ten per cent 
better fuel economy with sub- 
Stantially greater torque at low 
and medium speeds. Optional 
equipment includes a 160hp V-8 
engine and heavy-duty three- and 
four-speed or Hydra-Matic trans- 
mission. 








Chevy Plugs Fuel Saving 
In Truck Line 


pte LY increased fuel 
economy in its light-duty line, 
a new optional power train for two 


BY 
ACME heavy-duty series, plus a wide 
range of optional equipment have 
been announced by Chevrolet for 
No Relay — No Transformer its 1959 truck line 


In the light-duty series, an im- 


No Contact Points to line up proved six-cylinder engine is said 
Replaceable Coil can be in- to have proved in commercial tests 


me to give up to ten per cent better 
stalled m just a few moments mileage. The improvement de- 
sbeoew ON THE SPOT! rives from camshaft redesign 


which reduces the period valves 
«© ple to install in a few minut 
van ee er nr are open during the combustion 


Ye Comes completely wir ‘ ; 
No. 700 sae ae © Comes completely wired, reedy to plug cycle and cuts the loss of fresh fuel 
nto |10V A.C. outlet 
i mixture through open intake and 


Laboratory and field tested for over 
eard throughout the station 


40,000 trouble-free “rings” on up to exhaust ports. 
200 feet of continuous hose. enever car wheel passes over the " » 
Further fuel saving is available 


MOUNT IN UPRIGHT POSITION > ‘ from an optional carburetor-rea! 
— a ee ge axle combination for the economy 

, saranteed against defective material : 
six engine. It consists of a special 


‘ 4 ne s 
ae i ; ; low-capacity carburetor which 
N 705 “ revents lost es pays for tsel? in . 
9. » — — ; 1; 
provides leaner mixtures and a 


REPLACEABLE INDUCTION COIL AS- } f 
SEMBLY can easily be replaced by The epee ene ee rear axle with low numerical geal 
any service station operator without rotection against elements ratio of 3.38 to Ss 
the signal bell leaving th i , 
math atlas Principal advancements in the 


station. 
medium-duty line center on en- 


ACME gine improvements, while the 
heavy-duty trucks feature an op- 

tional power train from 70 and 80 
SINCE 1915 series, consisting of a 185hp, 348- 
205 NEWMAN STREET ¢ HACKENSACK, N. J. cubic-inch engine, heavier clutch 


close ratio five-speed or Power- 
HOW GOOD ARE You ? 3-0 matic transmission and a 16,000- 
lb., single rear axle, or 30,000-lb 


LIST ANY 4 PRESI- A tandem 

DENTS OF THE U.S. od The number of models offered 
M 
E 











WHOSE NAMES BEGIN has been expanded to 139, three 
WITH LETTERS SHOWN more than last year, on 22 dif- 


ferent wheelbases. Gross vehicle 


Attach the solution to your business card or letterhead avd mail weight ratings range from 4,000 
to ACME. If you'te right, we'll send you a “Genius Award" for your accomplishment ! to 36.000 Ibs 


Relax each month with the ACME “Problem Corner’ iii: iii amine inten 


average of eight and a half gallon 
of fuel an hour tudies by fuel 
experts reveal 
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The handiest auto service flashlight ever! 


TUNG-SOL 


FLASHTESTER 


4 LIFETIME ALNICO MAGNET 


FEATURES fy servic m: 99 
NDIES OPED 
TW SHLIGHT EVER DEVELOPE wanes VALUE 


@ lifetime magnet 
pulb & fuse tester 
. ONE CASE (12 lamps) of 5400-S or 5040-S 


. ring hanger 
aka VISION-AID HEADLAMPS or... 


@ no-roll cushioned head TWO CASES (16 lamps) of 4001 or 4002 


cushioned end cap DUAL VISION-AID HEADLAMPS 
; weatherproo! durite barrel (16 of one type, or 8 each of both types) 


het AT REGULAR PRICES! 


LAMP pivision 8) TUNG-SOL ELECTRIC INC. NEWARK 4, NEW JERSEY 
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these words describe the 
built engines 
i ales. A 
t in 
poster is | 


stopper -- 
,a real r 


. s to ’ 
ervice pao lift rebuil 


in rebuilt en 
our posters 


mote re 
= t engine s 
gines ge 
now! This 


wou GET RAO —- 
with an 


REBUILT 


» EACH PART NEW OR RECONDITIONED , NEW ENGINE 


ONE DAY INSTALLATION FOR ALL POPULAR MAKES 
Get an exchange rebuilt engine in your car! Save on repair bills .. . get more miles 


per gallon... enjoy the kind of driving only sound performance can give. Ask 
for facts. 


GET THIS GIANT SIZE POSTER FOR YOUR SHOP 
A 42" x 28” poster reproduction of this ad will help you sell more exchange rebuilt 


engines to your customers. It’s colorful . . . dramatic! Write today to Muskegon 
Piston Ring Company, Muskegon, Michigan to get your free copies. 








FOr WOUrF RAONE WT 
exchange 


ENGINE 


GUARANTEE « NEW POWER *« TOP PERFORMANCE 





ULL- DOWN 
ER ARMREST 


CENTER 
SEAT 


gf Enrer-ExiT 


RIDING POSITION 


POSITION / 
ROLLER 


eee TRACK 
RELEASE LEVER ™ ROLLERS 


Pivot point and roller track are 
key to swivel-seat design by 
Chrysler Corp. for its 1959 models. 
It was found that a swivel point 
located midway along the back of 
the seat would allow a swivel 
movement of 40° without steering 
wheel interference, and a simple 
track was devised on which the 
seat could swivel. Two nylon roll- 
ers, housed firmly in the roller 
track, and a heavy bolt at the 
i 3 Pivot point, anchor the seat se- 
eB ke Ling 5 curely to the seat frame while per- 
4 mitting it to swivel with almost 
’ tg hf. effortless ease. The seats are of- 
* Z d fered either as standard or option- 
‘ al equipment on all five lines of 

Chrysler Corp. cars for 1959. 





ee me 


Making Exhausts Exhaust 


(Continued from page 55) 


The service procedure for the 
dual exhaust system (removal and 
installation) will be comparable to 
the exhaust system for the six- 
cylinder engines, except that there 
is an individual exhaust pipe, 
muffler and tailpipe for each side. 

Troubleshooting 

Possible causes and remedies: 

a. Burned or blown out muf- 
fler. Install new muffler, check 
complete exhaust system for signs 

Pt f failure and repair as required. 

nound you with “ , 

complaints about b. Exhaust manifold cracked or 

brakes that “fade” on broken. Install new manifold, and 
steep hills? Do they have be sure manifold contacts cylin- 
to fight for control of the car der block evenly before tightening 

...even with repeated pedal-pump- nuts and bolts. 

ing? Then it’s time to stop flirting with c. Leak between exhaust mani- 
danger and give your customers the added pro- fold 
tection of Johns- Manville Custom 4-Star Brake Linings. 


Do 


customers 


and cylinder block. Install 
new gaskets, as required, and be 
ure the manifold registers evenly 
with cylinder block. Tighten nuts 
to 25 foot-pounds torque 

d. Leak between exhaust pipe 


It’s easy to understand why J-M linings can’t be matched for 
dependable performance. They’re made of a wet mix of metallic- 
impregnated asbestos fibres densely compounded . . . and 
they’re patiently cured by the rare combination of both hy- 
draulic pressure and oven baking at controlled temperatures. 
Result: a brake lining that recovers rapidly . . . maintains its and manifold outlet flange. Install 
frictional stability under any driving conditions. new gasket after checking flange 

Let your local J-M distributor set you up now. For his name for cracks or foreign material that 
and address, contact Johns-Manville, Box 14, N. Y. 16, N. Y. will not allow gasket to seat prop- 
erly. Tighten bolts evenly. 

e. Improper contact between 

nifold and cylinder block. Re- 
manifold and check mating 
Place manifold on 

face and check mating 


Backed by the name known to millions of car owners! vi — 


JOHNS-MANVILLE 
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Texaco F? Py 


brand new package! 
- 


proved the finest anti-freeze 


... another top-performing Texaco product! 


HERE’S WHY! Texaco PT Anti-Freeze is one 
more example of the fact that Texaco provides its 
Dealers with top-quality products. 


Texaco scientists developed and tested more than 
a thousand formulas before they were satisfied 
that PT is beyond doubt the finest anti-freeze sold 
They proved that PT is the only anti-freeze that 
best protects al/ the different metals and rubber in 
cooling systems. 


Texaco backs up its Dealers with powerful, con- 
tinuous advertising and promotion of its products 
and Texaco Dealer services — national magazines, 
newspapers, TV and radio, billboards, station 
displays. 


It all adds up to this Texaco Dealers keep a big 
edge over competition, and Texaco is a good com- 
pany to trade with. Ask any of the 43,000 Texaco 
Dealers throughout the U. S. A. and Canada. 


Se i 
SS "xm yor* 
: S Comeanyv- new 


—“—“n"_s ‘oot 


@ SAFE-T CHECKS AGAINST FREEZE-UPS 
@ SAFE-* CHECKS AGAINST BOIL-AWAY 

@ SAFE-T CHECKS AGAINST EVAPORATION 
@ SAFE-T CHECKS AGAINST FOAM 

@ SAFE-T CHECKS AGAINST CORROSION 

@ SAFE-T CHECKS AGAINST HOSE-ROT 

@ SAFE-T CHECKS AGAINST RUST 

@ SAFE-T CHECKS AGAINST DEPOSITS 


A SOLID FUTURE is one of the advantages of DIVISION OFFICES: Atlanta, Ga.; Boston 16, 
being a Texaco Distributor or Dealer. Proof: 6853 Mass.; Buffalo 5, N. Y.; Butte, Mont.: Chicago 4, 
of our Distributors have been with us for 20 years Ill.; Dallas 2, Tex.; Denver 3, Colo.; Houston 2, 
or more; 20,096 Texaco Dealers 10 years or more. Tex.; Indianapolis 1, Ind.; Los Angeles 5, Calif.; 

There may be an opportunity for you. Get in Minneapolis 3, Minn.; New Orleans 16, La.; New 
touch with the nearest Texaco Division Office. Tork 17,0. ¥-3 ; Norfolk 2, Va.; Seattle 1, Was h. 
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iges for alignment. If manifold 
hows signs of distortion (more 
than .004”) install new manifold 
and gaskets. 

f. Burned, broken or cracked 
exhaust pipe. Replace the exhaust 
pipe. 

g. Leaks at pipe joints. Tighten 
clamps as necessary. 

Leaking exhaust gases: 

Possible causes and remedies: 

a. Cracked exhaust manifold. 
Install new manifold and gaskets. 

b. Loose exhaust pipe connec- 
tion. Install new gasket and 


tighten connections securely. 
Check complete system for align- 
ment and adjust as required. A 
leaking connection will be indi- 
cated by black streaks along the 
pipes. 

c. Burned or blown out muffler 
or exhaust pipe. Install new muf- 
fler and exhaust pipe, if needed. 
Check alignment of exhaust pipe, 
muffler and tailpipe, and align as 
necessary. 

d. Loose manifold mounting 
nuts. Install new gaskets, if neces- 


sary. Tighten nuts to 25  foot- 





FINGER-TIP CONTROL 


Position No. 1 locks rim. No. 2 
breaks both beads. No. 3 releases 
rim or _ balancer. A child 
can do it! 


POWAIR-PAK 


Harnesses air pres- 
sure from your com- 
pressor to spare your 
muscles, save your 
back, in freeing the 
most stubborn beads. 


BIG FOUR HENDERSON 
P-S58 
TIRE CHANGER WITH 
POWAIR-PAK 


EXCLUSIVE 
MOUNTING TOOL 


Smoothly contoured 
to slip under bead, 
preventing rough 
rims from cutting 
toe or destroying 
Butyl tubeless lining. 


DOUBLE 
WEDGE-WING 
BEAD-BREAKERS 


Free both beads at 
once. Wedge follows 
rim contour while 
wings support an 
extra portion of 
bead on either side. 


SAFETY-LIFT 


Demount Tool — 
gentie but positive 
“lift and turn” ac- 
tion of its small ball 
end removes tires of 
ALL sizes quickly and 
easily, protecting 
air-sealing beads. 


Write for FREE Fact Folder on 14” tire service or a dem 


onstration 


changer for down 


INDUSTRIES, INC. 


a Big Four Mobile Sh 


payment Up to 36 months to pay 


wroom. Use your old 


DEPT. R, 5938 CARTHAGE COURT 
CINCINNATI 12, OHIO 


U. S. Patents: 2,634,515 — 2,609,038 — 2,609,039 — 2,655,985. Other U. 8. and foreign patents pending 


SEE IT AT NTIDRA SHOW BOOTHS 310-314A 
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pounds torque. 

e. Distortion or misalignment at 
gasket surfaces. Remove manifold 
and check alignment of both in- 
take and exhaust manifold mount- 
ing flanges. 

f. Damaged or improperly in- 
stalled gaskets. Remove manifold 
and install new gaskets after care- 
fully inspecting mating surfaces of 
cylinder block and manifold. 

g. Restrictions in muffler o1 
tailpipe. Check for bent or pinched 
exhaust pipe or tailpipe and in- 
stall new parts as you may find 
required. 

h. Loose _ tailpipe 
Tighten clamp at rear 
connection, 

Engine hard to warm up: 

Possible cause and remedy: 

Heat control valve frozen in 
open position. Check operation of 
heat control valve and repair as 
necessary. 

Engine will not return to idle 

Possible cause and remedy: 

Heat control valve frozen in 
open position so that heat tube 
does not become heated. As a re- 
sult, integral choke will hold 
throttle on high-idle cam. Remove 
manifold heat control valve and 
check operation of unit. Repair as 
necessary. 

Manifold heat control valve rat- 
tle: 

Possible causes and remedies: 

a. Broken thermostatic spring. 
Install new thermostatic spring. 

b. Weak or broken anti-rattle 
spring. Install new anti-rattle 
spring. 

ce. Heat control valve. shaft 
loose in body. Check shaft for 
looseness in body and make neces- 
sary correction. 


Elson G. Sims Named 
NADA Director 


LSON G. Sims, Vincennes, Ind., 

Ford dealer, has been elected 
to represent his state on the board 
of directors of the National Auto- 
mobile Dealers Association, suc- 
ceeding Frederick M. Sutter of 
Columbus, Ind., who is the past 
president of NADA. 

Sims, who will begin a three- 
year term in December, has been 
associated with the retail automo- 
bile business for more than 35 
years. He has been a franehised 
dealer for the last 26 years and 
during that time has never had a 
loss year. Widely recognized for 
his knowledge and application of 
dealer profit control techniques, 
Sims has addressed most Southern 
state automobile dealer groups 
during the past two years. 


connection 
muffle: 
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-- puts V-belts 


e | in top-profit elass 


In the 24 years he has been in business, Bob Ackley, 
owner of Bob’s Service Station in Valley Stream, N. Y., 
has built a reputation for dependable service and first 
quality lines. He and his men regularly use Gates station- 
tested aids to increase V-belt sales and profits. 

“Since switching to Gates V-Belts 10 years ago,” he 
says, “our belt sales have increased about 4 times. Today, 
therefore,.Gates V-Belts are one of our top profit makers. 

“Our customers accept Gates Belts readily, and our 
men like them because they fit perfectly and are easy to 
install.” 

Gates station-tested methods can help you, too, to get 
a higher turnover on V-belts...to make more money... 
to protect customers against belt failure‘on the road. 
These sales-building methods are used 

... with no bother to customers 
...no service time slow-down 


Changing over to the top-profit Gates line is easy. 
You won’t lose a penny on your present stock. Simply call 
your Gates supplier, and he’ll make the switch promptly. 


The Gates Rubber Co., Denver, Colorado 


<> World’s Largest Maker of V-Belts 





Now...fo bring your customers 


hampion announces opening of worlds most modem 





The engine laboratory area, heart c 
most modern spark plug test fac 


largest automotive gasoline engine 


g 
hi-fi equipment for safely monitoring the sounds of ¢ 

r wide-open engine from behind bulletpr 

Champion tests newly developed er gines to determine the exact 


spark plug needed for peak performance. When necessary, Cham- 


pion designs a new plug specifica 
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Champions are engineered for 

every car made by Ford, General Motors, 
Chrysler, American Motors, 
Studebaker-Packard, and every 

major foreign maker 


CHAMPION SPARK PLUG 
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even better performance... 





Research and Engineering Center for spark plugs! 


Champion-sparked performance has long been the world’s finest— 
and racing records prove it! Now Champion’s constant efforts 
to make that performance even better will have the benefit of the 
world’s finest facilities for spark plug development 


This month marks the official opening of the 
world’s largest and modern facilities for 
spark plug development—the new Champion 
Research and Engineering Center. 

What do these new facilities mean to you and 
your customers? They mean that Champion Spark 
Plugs will keep on delivering the finest possible 
performance in the future, just as they do today 

These new facilities are the finest in existence 
for the development of spark plugs. And Champion 
has the men who can get the most from them 
the spark plug specialists of the world’s largest 
research and engineering organization devoted 
exclusively to spark plugs. Champion has the 


most 


In one lab, specially designed test engines 


gs with engine conditions far more severe tha 


f 
ony found in actual use. 


Dependable 5-rib 
CHAMPION 


SPARK PLUGS 


“know how” that produced, for example, the ex- 
clusive 5-rib Champion insulator that sharply cuts 
flashover shorting . . . the Powerfire electrode 
that delivers top performance longer in modern 
engines... and the projected core-nose plug-type 
that has been so successful in General Motors 
overhead-valve engines. And Champion produces 
the spark plugs that power the world’s finest per- 
formance, as proved by racing records. 

The unbeatable performance that Chanrpions 
deliver plus the promise of even better 
performance to come — are two of the best reasons 
in the world for always recommending Champion 
Spark Plugs — for any make of car! 


now 


ag 


Everything in this new center has the one purpose of giving you and 
your customers the best possible spark plug performance. Here research 


experts study basic problems such as temperature ranges, f ng, and 


preignition develop materico alloy snd designs that w 


COMPANY * TOLEDO 1, OHIO 


improve performance even r 
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The motorist drives with two ex- 
tra eyes for safety and comfort 
when his 1959 Chrysler Corp. car 
is equipped with the electroni- 
cally-controlled rear-view mirror 
and headlight dimmer. The tiny 
opening in the surface of the rear- 
view mirror is for a photoelectric 
cell which reacts to glare from 
headlights of a car behind and 
adjusts the mirror prism for a 
glare-free image. To the left, 
mounted atop the instrument 
group, is a small electronic eye 
that automatically dims the head- 
lights when cars are approaching 
or when following another car on 
the highway. Advanced design 
made possible the small size of 
the headlight dimming unit which 
“sees” through an area of the 
windshield that is always kept 
clear by the wipers. Both the elec- 
tronically-controlled mirror and 
headlight dimmer are optional 
equipment on all 1959 Chrysler- 
built cars. 


























SS TIRE 


Air Conditioning 


(Continued from page 32) 
the safe... sure 

, see what you can do with it. 
permanent way |S The unit merely needed clean- 
the PROVED HOT ing and adjusting. The custome! 


was agreeably surprised that the 
VULCANIZING PATCH job cost him only $6.50. He was so 
pleased, in fact, that he has been 
.. 11'S EASY TOO! back twice more—once to bring 
his wife’s Buick and another tims 
with a friend to whom he had 
recommended Motley’s. 

“We install new conditioners fo1 
dealer - customers,” Motley ex- 
plains, “and we sell an occasional 
new one from a sample unit we 
generally display in the shop, but 
ELIMINATE our sales effort is devoted pri- 

THIS marily to service. Here, we think, 
is a field that will continue to 
grow for a long time. It is a type 
of service we have studied ever 
since air conditioning went into 
automobiles, and it is one where 
knowledge pays off particularly 
well.” 

In order to spread air-condition- 
er service throughout most of the 
year, Motley pushes a_ special 
“package” plan which provide 
for complete check of the unit 
a after cool weather sets in and the 
average conditioner no longer is 
used. This offer starts in Novem- 
ber and extends through Febru- 


CAMEL IS THE PATCH TO USE__-_ — ary. a ae 

THE WORLD'S LARGEST LABORATORY RESEARCH AND [a For $6.50 in labor, the garage 
ROAD TESTING PROGRAM ON REPAIRING TUBELESS AE? cleans the filter on the condition- 
TIRES HAVE DEVELOPED CAMEL TIRE AND TUBE RE- er, adjusts the belts, checks the 
PAIR MATERIALS TO A POSITION OF WORLD-WIDE system for leaks, adjusts hood and 
LEADERSHIP.  WuLeADT turns compressor by hand. The 
customer is told, if the job is per- 

ee eee ee een formed during the early part of 
H.B. EGAN MANUFACTURING CO. MUSKOGEE / OKLAHOMA winter, that if he will bring in his 
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car about once a month, a me- 
chanic will hand-turn the com- 
pressor each time to keep it in 
condition for use when first warm 
weather arrives in early spring. 

Parts used in checking and re- 
adjusting the conditioner on this 
plan, of course, are in addition to 
the flat labor charge. 

As spring arrives, Motley puts 
on another drive for this ‘“‘pack- 
age’ business, reminding custom- 
ers who have not had their a1 
conditioners checked already that 
they should be checked, adjusted 
and cleaned for the forthcoming 
eason 

This service is sold mainly to 
garage customers, since 
several cars a day pass through 
the garage, and the owner of every 
car with an air conditioner is a 
prospect for the special job. 

By pushing this “package” deal 
from November through March, 
Motley is able to create a con- 
sistent amount of air-conditione1 
business right through the winter: 
and, of course, as spring arrives 
car owners start using their con- 
ditioners again and needed service 
hows up with use, creating nor- 
mal seasonal volume. 

It is comparatively easy to get 
into the business of servicing air 
conditioners, Motley points out, 
particularly insofar as_ special 
equiprent is concerned. Experi- 
ence and knowledge of this type of 
service of course must come be- 
fore special equipment. 

He has in his garage such special 


regular 


equipment as a fan for use on con- 
densers, set of manifold gauges, 
set of special air-conditioner 
wrenches, a leak detector (to 
check freon leaks), a special sol- 
dering unit and a special scale for 
weighing freon. With this scale a 
mechanic can weigh a 25-pound 
drum of freon before he uses it on 
a job, then weigh it again as soon 
as he has used it, and determine 
the actual amount used 

Motley employs fou 
mechanics on commission and two 
porters on straight salary 

He was with General Motors fo 
several years as a division or dis- 
trict service manager before he 
decided to settle in Houston about 


1l years ago to open his present 


regular 


Cadillac Alters Engine 


(Continued from page 41) 


keeping air from mixing with th 
oil in the cylinder. This is accom- 
plished by replacing air with 
freon 12 and holding it captive in 
a plastic sleeve 

The result is constant oil reac- 
tion in the shock absorber with 
improved wheel control and ride 
characteristics. 

Another engineering 
ment, which results in perceptibly 
less parking effort and improved 
wheel response, is a new rotary 
valve in the power steering sys- 
tem. Power steering remains 
standard equipment along with 
power brakes and Hydra-Matic 


advance- 


Pert, little Barbara Dixon is shown with the new 113” wheelbase chassis 

used on the new 1959 Studebaker Lark station wagon. The new 

economy line of Lark automobiles includes a two-door sedan, a four- 

door sedan and a two-door hardtop in addition to the station wagon. All 

but the wagon are mounted on a 108” wheelbase chassis. Except for the 

two-door sedan, which is offered only with a new six-cylinder engine, 
the cars have options of either the six or new V-8 engines. 


“. . eae 


— ~— 2» 


Sec aes © ee 
eS 
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Air suspension, standard on the 
Eldorado Brougham in 1958, be- 
comes standard equipment on two 
additional models in 1959. A num- 
ber of engineering refinements 
have been made in 1959. 


Cadillac Sales Chief 
Foresees Bright ‘59 


A CONTINUATION of the more 
favorable business trend of 
the past few months and continued 
domination by Cadillac of the 
high-priced automotive market 
were predicted at Atlanta last 
month by James M. Roche, general 
manager of Cadillac and a vice- 
president of General Motors 

Speaking before Cadillac deal- 
ers, distributors and sales repre- 
entatives from Georgia, North 
Carolina, South Carolina, Ala- 
bama, Virginia, Kentucky, Ten- 
nessee, Florida, Arkansas, Mis- 
souri and Mississippi for a preview 
of the 1959 models, Roche cited 
Cadillac’s 1958 success as a Mmajoi 
reason for the optimistic outlook. 

“In a year when the perform- 
ance of the automobile industry as 
a whole left much to be desired, 
Cadillac's outstand- 
ing,” he said 

“Cadillac production of 1958 
models totaled 121,786 cars. For 
the corresponding period in the 
1957-model year we_ produced 
125,030 ears. Actual and antici- 
pated sales for the 1958-model 
year through August 20 are esti- 
mated at 111,200 cars as compared 
with 118,500 cars in the same 
1957 period—or a reduction of only 
six per cent.” 

From the standpoint of market 
penetration, Cadillac established 
all-time records, both in price 
group and in the industry. For the 
first six months of 1958 Cadillac 
captured 59.6% of the fine-car 
market compared with 48.9% in 
all of 1957. 

Cadillac’s 


record was 


percentage of do- 
mestic industry sales rose from 
2.4 to 3.1 for the first six months 
of 1958. The high-priced group, 
Roche pointed out, continued to 
account for five per cent of the in- 
dustry volume. 


Pontiac Elevates Holmes 


Lonnie H. Holmes is the new 
manager of Pontiac Motor Divi- 
sion’s Southern sales region with 
headquarters in Atlanta, Ga., suc- 
ceeding H. G. Hersh, who is tak- 
ing a special leave of absence. 
Holmes was formerly manager of 
the division’s central region. 
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New SUBURBAN 
“built-in spotlight 








Now... See in Spite 


BRACE YOURSELF! Here comes another driver who hasn't dimmed hi lighes NOW YOU CAN SEE in spice of the other car's lights —becer than ever before 
He's 175 feet away. Your vision of your sue of the toad ts “washed out” by hi because you have new G-E SUBURBAN Headlamps. Thew “built-in spodight™ 4 
Blase. Then after you pass, it takes Precious seconds for your eyes to readjuse t effect im the low beam projects more light along the nght shoulder, heips keep 
the reduced light. and vou stil can't see the road ahead Clearly. Ie's tke entering a your eyes on your side of the road. Now you cam spot that fallen box a: ch ws 
dark theatre on a sunny day! 200- foot matk—which you couldn't see with your old headlamps! a 


New G-E SUBURBAN Headlamps 
have a “built-in spotlight” 
...1N the low beam! 


No other 2-headlamp system ever gave you as built-in spotlight” effect “puts more light 
much light om the low beam as these new General where you need it to make passing camer and 
Electric SUBURBAN Hea flamps And you need safer. Helps you recover your vision more 
more light in the low beam when meeting quickly when the ocher car has passed 
oncoming cars—even if the other driver dims Have a par of G-E SUBURBAN Headlamps 
his lights and has thern aumed properly installed artd asmed by your dealer Rarageotsery 
This new General Flectr low beam tiament sce station today! General Electric Co Miniature 
18 optically centered in the vefector ~ gives a = Lamp Depr. L-108, Nels Park, Cleveland 12,0 
h Special low-beom filament shield iets you 
@ within the « 


feted 8) ster Progress ts Our Most /mportant Product see better in fog, rain or snow 


Sment» Upper beam reaches for and wide for 


oo GENERAL €@ ELECTRIC sn 
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HEADLAMPS with 
in the low beam! 


NOW YOUR CUSTOMERS WILL SEE BETTER 


7-5 ee 
AAAS Ss 


AGAINST ONCOMING HEADLIGHTS! Wi, 4 


age E pin 
The “built-in spotlight’ effect in the low beam projects j Be 4f > 4 
é y a he 


much more light farther down the right side of the road. 
This helps the driver see through the light from oncoming 
headlamps even though they may be aimed too high, or the 
other driver fails to dim. No present 2 headlamp ystem Can give 
as much light in the low beam as new G-E SUBURBAN 
Headlamp j 


Nine out of ten customers need parrs of G-E SUBURBAN 
Headlamps for safer, easier, more comfortable seeing. 
Install a set on your own car and see for yourself the great 
. ‘ GE #6006-6 volt 


difference they make. After you've sold yourself on G-I GE £6012-12 veh 


SUBURBAN Headlamps, selling your customers will be 

easy. Be ready to take advantage of G.E.’s big Fall adver- started. Each carton of four 6-volt lamps contains an eye- 

tising campaign . . . for extra sales and profits! catching 32” x 21” streamer. On the reverse side are all the 
selling facts and technical information you'll need to sell 


Order your G-E SUBURBAN Headlamps NOW! pairs of G-E SUBURBAN Headlamps. Order ‘em from 


You can now order new G-E SUBURBAN Headlamps in your G-E Lamp wholesaler today ...and be ready to sell 
new colorful packages . . . four in a carton. You'll need a tomorrow. General Electric Co., Miniature Lamp Dept., 


minimum of four 6-volt and four 12-volt lamps to get Nela Park, Cleveland 12, Ohio 


Here's the opening gun of the biggest headlamp 
campaign in G-E history. Full page ads will run 
in October, November and December issues of 
SATURDAY EVENING POST, LOOK, SPORTS 
ILLUSTRATED, POPULAR MECHANICS, HOLI- 
DAY, MECHANIX ILLUSTRATED, PROGRES 
SIVE FARMER and SUCCESSFUL FARMING 
More than 166,000,000 people will read these maga- 
zines carrying G-E SUBURBAN Headlamp ads during 
this intensive campaign. Your best customers are sure 


to be among them 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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"Mr. Ford" of South 


ontinued from page 36) 


nethod he had Dorsey wheel- 
ving in hours. 
Soon he was on the chassis line, 
n weeks he was in charge of half 
Ss activity and, because of an in- 
nate awareness of how to chop 
sts and streamline mechanical 
operations, took over the entire 
ne. His record for slicing costs 
er car while maintaining a qual- 
product has remained the ad- 
miration of many Ford dealers for 


years since. A Dorsey-plant car 
has chalked up a position un- 
excelled by any other Ford plant 
in the minds of many dealers and 
factory executives. 

When Henry Dorsey dropped the 
wheelbarrow handles to begin in- 
stalling front fenders and splash 
aprons as his first job on the as- 
sembly line, he could not know 
that someday he would preside 
over a plant only enlarged this 
year by 406,000 square feet toa 
total of 1,060,000 and capable of 
rolling off 80 shining units every 





A SWITCH TO 


ai 


PUTS YOU ON THE 

















There’s one sure way to make 
money from your Ignition sales. 
Sell the line that offers the most 
in quality, service and customer 
demand. 

For 57 years SORENSEN has been 
the choice of leading wholesalers, 
retailers, and motorists through- 
out the world. SORENSEN will 
switch you to the right track for 
more profits on your Ignition and 
Cable & Wire sales. If you are not 
handling the SORENSEN line it will 
pay you to write at once for com- 
plete information, or contact your 
nearest Sorensen Jobber. 

ae 





ORENSE 











TARTING + LIGHTING 
IGNITION 


P. SORENSEN MANUFACTURING CO., Inc. 


Woodside, N.Y. 
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60 minutes. As he looked around 
the 250,000 square feet of the 
Ponce de Leon facility he saw 450 
employes where today he manages 
2,000 at the vast Ford Division as- 
sembly plant in Atlanta. 

What he did see, time after 
time, were ways of getting more 
cars per hour by organizing the 
work force more effectively and 
by a leadership backed up by the 
leader’s own knowledge of what 
he was trying to achieve in mod- 
ern manufacturing. 

How well this ability is known 
at Dearborn is indicated by his be- 
ing assigned the job of reopening 
the Dallas, Texas, plant in 1934 
and a year later to Cincinnati to 
get that plant back on the line 
The real test of his ability came 
a few years later when he took the 
helm of the Twin Cities plant in 
Minnesota. He dropped the costs 
per car at that facility in one year 
from one of the highest in the 
company’s chain of plants to 
where it frequently was the low- 
est for nine successive years he 
was there. 


Back to Georgia He Came 


When the new Atlanta plant was 
opened in °47, Henry Dorsey 
hardly any longer just a farm boy 
—took the wheel. 

Ford officials asked him not to 
retire last year but now, heading 
on to his 66th birthday next 
month, he is going into “retire- 
ment’—a retirement calling for 
full-time attention to his consider- 
able real estate holdings in a small 
town, Forest Park, four miles from 
his old office. 

Nearly a fifth of the families to- 
day soon can boast of having two 
or more cars, but that wasn’t true 
of Henry Dorsey’s economic status 
in °15. He and his roommate 
bought a Ford a year later for 
$375 and took turns using it. This 
fine vehicle had been put to- 
gether with something like ham- 
mers and tongs, not with the com- 
plex multiple-welding machinery 
and automatic devices employed 
today. He could appreciate a car 
assembled by a lot of strong backs 
unaided by lifts and other muscle- 
sparing equipment. 

What would you say if you 
were addressing a great body of 
franchised dealers, as you look 
back through the years to 1915 
when you started with Ford at 32 
cents an hour? he was asked. 

“If I were a dealer,” he said, 
“and wanted to be the most suc- 
cessful dealer, my first aim would 
be customer satisfaction and serv- 
ice. 
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Pontiac Sports 65 


(Continued from page 40) 


dition to creating a low, wide 
silhouette, the wider tread im- 
proves stability, riding comfort 
and resistance to cross winds. Less 
steering effort is required on 
sharp turns because a lower cente! 
of gravity and the wider tread de- 
crease the shift of weight from in- 
side to outside. 

Of further importance is the 
new true-contour brakes which 
have been moved inboard and 
away from the wheel itself for 
more effective cooling and safer, 
surer braking 

Substantial improvements are 
found in the wheel brakes, with a 
9.4% increase in brake lining 
area, 39% greater drum weight 
and a cooling flange on front 
drums. The drums have been 
moved toward the car’s center- 
one quarter inch in the front and 
one inch in the rear, and the front 
wheels also have more air space 
between the brake drum and 
wheel rim. Each change, com- 
bined with other improvements, 
means better resistance to brake 
fade, greater durability and easier 
brake application for surer, more 
consistent braking. 

Introduced with the 1958 mod- 
els, Pontiac’s tubular center X- 
frame has been redesigned for far 
greater strength and rigidity, with 
provisions to accommodate the 
new center-of-percussion engine 


John F. Connors, Jr., formerly 
Eastern regional manager for Ed- 
sel sales, has been appointed 
Southeastern regional sales man- 
ager of M-E-L (Mercury-Edsel- 
Lincoln) Division of Ford Motor 
Co., with headquarters in Wash- 
ington, D. C. He succeeds J. Basil 
Burke, who recently was pro- 
moted to field sales manager of 
M-E-L. Connors, who has been 
with Ford for 30 years, will head 
up a 12-state area extending from 
Pennsylvania to Florida. 
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mounts. 

Further ride improvements have 
been engineered by suspending the 
lower control arm in rubber, by 
further angulating the front con- 
trol arms with respect to each 
other to give greater anti-dive ef- 
fect. Larger front coil springs 
having lower spring rates and 
modified shock absorber valving 
provide a softer ride while main- 
taining controlability. 

Bodies are up to nine inches 
longer, 3.3” wider and as much as 
three inches lower. Over-all height 


ranges from 54” for the sport 
coupe in Catalina and Bonneville 
series to 56.4” for all sedans and 
station wagons. The hood line has 
been lowered another inch in 
1959 while little change has been 
made in road clearance. Over-all 
length of Star Chief and Bonne- 
ville sedans and coupes is 220.7”. 
Other models are approximately 
214” in length. 

Exceptionally large Vista-Pano- 
ramic windshields that curve back 
into an ultra-thin roof add to vis- 
ibility 








You’re invited 


toa 


LYNGHING! 


That’s right. Jerry Jobber’s customers are so mad, if this were the 1860's 
and “‘West o’ the Pecos,” there’d be a neck-tie party sure as shootin! 


What started all the fuss? 


Well, it all began when Jerry tried to beat price competition with an 
unknown brand of inexpensive REBUILT CARBURETORS. 


Sure, his business was great—but, with a low-priced line of rebuilt car- 
buretors it would be much greater; and, he'd thus eliminate the growing 
threat of price competition in his area. Yes sir, Jerry knew the ropes 
alright! Rebuilt carburetors all look alike—why not take on a line with 
price as the sales appeal? He'd do a bigger job all around... and after all, 
who looks inside a rebuilt carburetor to see the difference? 

Well, you can just guess what happened. Jerry did a big rebuilt business 
alright, but not for long. You see, his customers had a lot of faith in him 
cause everything else he sold was top-line merchandise, so naturally they 
bought his ““unknown” rebuilts without a thread of doubt in mind. The fun 
began when they tried to install them. Naturally the units weren't pre- 
adjusted, so they required a lot of extra work and engine tuning. Then the 
‘“come-backs” started! Well! You never saw such angry people! That's 
when the knot tightened, and Jerry headed for the hills. 


MORAL: A jobber’s reputation is like a chain-—vjit’s only as good as his 
poorest product. Remember this about rebuilt carburetors: Only 
CHAMPION-REBUILT CARBURETORS guarantee you: * 100% QUALITY- 
CONTROLLED UNITS with more and better new parts * 100% Pre-Testing 
and Pre-Adjusting * Clearly stated casting and obsolescence policy 
* Complete CARBURETOR IDENTIFICATION GUIDE to eliminate loss of 
profits * Tremendous stocks assuring instant services * Same-As-New- 
Unit Guarantee. 


Write today for Champion's complete Catalog 


of Rebuilt CARBURETORS - DISTRIBUTORS - WATER PUMPS 
= 


Champion Parts Rebuilders, Inc. 


baal 
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The 1959 De Soto 


Continued from page 43) 
h adds the advantage of 
natic car leveling to the 
ispension system. Rear air 
prings in combination with metal 
springs bring the characteristic of 
vel ride under all load condi- 
tions to De Soto. 

The primary advantages of 
forsion-aire ride (no-dip, no- 
quat, no-sway) are still retained. 

A significant seating develop- 
ment, the swivel seat provides in- 


dividual accommodations for both 
the driver and the _ front-seat 
passenger. Each seat pivots out- 
ward in a 40° arc to facilitate ease 
of entry and exit. A pull-down 
padded arm rest divides the 
swivel seats. 

After opening the car door, the 
seat is unlatched by a lever on the 
seat frame, allowing the seat to 
swing outward. When the seat is 
returned, it automatically latches 
in place. 

In place of the usual heater 
levers and controls, a panel of five 





“Officer, | just can't 
hold old Bessie down since she 
got Johnson Bearings” 


Your customers will recognize and appreciate the 
extra quality which Johnson bearings give to an 
engine repair or rebuilding job. Use Johnson 
bearings for complete customer satisfaction. 
Available from your nearby Johnson distributor. 
Johnson Bronze, 565 S. Mill Street, New Castle, Pa. 


“Used as original equipment fer over FO years 


og? 


HH 


y Main Bearings ¢ Cam Shaft & ¢ Trans 





(3) 
Bearings 





Ss | Al ala id 


mission AL . | Bearings 


Piston Pin Bushings © Starter enanies, Distributor Bushings 
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easy-to-reach pushbuttons regu- 
late the interior temperature of 
the car in the all-new heaters and 
air conditioners. Warmer cool air 
is more evenly distributed in the 
car. 

New-Car Time-Buyer 
Earns $485 a Month 


— installment buyers 
this year have the highest in- 
come in history, averaging $485 
per month, according to a survey 
of installment contracts by Uni- 
versal C. I. T. Credit Corp., New 
York. 

Basing its report on a study of 
all new-passenger-car installment 
contracts during a ten-day period 
late in June, the company said the 
average buyer’s income reached 
a record high of $485 in July. That 
figure represented a five per cent 
increase from the July 1957 av- 
erage and was 12° above the July 
1956 average. The firm’s last pre- 
vious survey in March showed 
average monthly income of time 
buyers at $477 

Other facts 
study were that the 
buyer’s monthly automobile pay- 
ment equals 16.8°° of his monthly 
income, or $81.70. Average down 
payment equalled 34% of the av- 
erage new-car selling price in this 
country. 

The typical time-buyer! 
in an older car and in more than 


disclosed in the 
average time- 


trade 


9°o of these ca 
vears old or le the sur- 
Pete t 17° of the 
trade-ins are one year old or less, 
and the largest single age group 


20.3% is made ip Ol two-yeal 


es the trade-in 
is three 


vey showed. 


rade-in the e} t tated 


Market Ripe for Selling, 
Car-Tire Survey Shows 


A RIPE potential market for both 
new- and used-car sales ha 
been revealed in the 22nd annual 
“National Automobile & Tire Sur- 
vey,” recently completed by AIl- 
fred Politz Research, Inc., under 
the sponsot ship of Look Magazine 

3ased on a nationwide sample 
of private car maintainers, the 
urvey showed that 61.8% of all 
1955 cars bought new are still in 
the hands of the original owne! 
while almost half (49.5%) of the 
1954 cars bought new have not 
vet changed hands. It also dis- 
closed that multi-car households 
have increased 55% in the past 
five years and that median income 
for households planning to buy a 
new car is $5,292. 
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Why Du Pont 
Cooling System Sealer 
§ hetter in 4 major ways 


STOPS LEAKS | 
PREVENTS LEAKS 


GLYCOL 
METHANOL 
eee eee eeeeeeesan 


DU PONT 
COOLING SYSTEM SEALER 


BEST IN ANTI-FREEZE AND WATER 


OTHER 
SEALERS 


DU PONT 
COOLING SYSTEM SEALER 


GREATEST SEALING POWER- ony 


Du Pont Cooling System Sealer contains a scientifi- 


SEALERS 


—Among the five leading brands tested, on/y Du Pont 
Cooling System Sealer is equally effective in all three 
major types of coolants— water, glycol anti-freeze so- 
lution, and methanol anti-freeze solution. In all tests, 
with all coolants, Du Pont Cooling System Sealer pro- 


cally balanced combination of two fiber solids for 
double-strength sealing power. Other sealers have 
only one. These tiny particles flow through radiator 
and heater tubes as small as 35/1000 of an inch 

form an interlocking mat that can plug holes against 


duced effective seals of leaks in gaskets, engine blocks pressures up to 30 lbs. per sq. in. Du Pont Cooling 


and cooling cores. a ‘ 
7 6 System Sealer will not clog a cooling system. 


SEALING RATE IN SECONDS 
DU PONT s _ 35 CYLINDER WALLS 
COOLING 
SYSTEM 
SEALER 


-_- 


ZoR TOR 


pRroouct 
PRODUCT ( 


PRODUCT D 





ro 


WsWATER G GYCOL M~ METHANOL 


FASTEST SEALING POWER —t.bora. 


tory tests prove that Du Pont sealer stops leaks in 
radiators with all three major coolants in less than a 
second. None of the five other best-known brands 
tested could match this performance. Du Pont Cooling 
System Sealer is made for today’s high-pressure 
radiators, and is able to stop any external, internal 
or gasket seepage from holes up to 1/32 of an inch wide. 


WITH 
OTHER SEALERS 


WITH DU PONT 
COOLING SYSTEM SEALER 


HARMLESS TO METALS and HOSES 


—The composition of Du Pont Cooling System Sealer 
is not harmful to cooling system metal and absolutely 
will not cause corrosion. Unlike some sealers, Du Pont 
Cooling System Sealer contains no petroleum oils 
that soften and damage rubber hoses. 


ORDER FROM YOUR SUPPLIER TODAY! 


Another fine Du Pont No. “7” Product 


DU PONT COOLING SYSTEM SEALER 
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Chrysler President Predicts Upturn 
Of 30% in New-Car Sales from 1958 


W* ARE anticipating and plan- 
ning for a year in which be- 
tween 514 and 6 million passenger 
cars will be sold at retail in the 
United States. This compares with 
estimated retail sales of about 
4,600,000 cars in 1958. 

To put it another way, we think 
there is the possibility of an in- 


crease of close to 30% 
1958 passenger-car market. Of the 
anticipated total of passenger-car 
sales in 1959, we believe about 
400,000 will be sales of imported 
cars. 

These estimates show that we 
are looking forward to a_sub- 
stantial recovery in the automobile 


over the 





Only the most reliable replacement 
parts should be used on atitomotiv 
repair jobs. Using cheaper parts with 
quality less than the best can ruin 

a reputation. That’s why reliable 
jobbers and repair men insist upon 
bolts, nuts and screw products from 





Lamson & Sessions’ complete line 

of original equipment fasteners...from 
the world’s largest and most dependable 
maker of automotive fasteners! 


The Lamson & Sessions Co. 
5000 TIEDEMAN ROAD. CLEVELAND 9. OHIO « PLANTS AT CLEVELAND & KENT, OHIO « CHICAGO « BIRMINGHAM 
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"That was an easy talk for me to 
make because | believe every 
word | said," President L. L. 
"Tex'' Colbert of Chrysler Corp. 
told Southern Automotive Journal 
editors after his address, ex- 
cerpted here, at the annual 
Chrysler press conference at 
Miami Beach last month. 


business. They do not mean, how- 
ever, that we are planning for 
anything like another 1955, when 
7.2 million cars were sold at re- 
tail 

In some ways, this fall of 1958 
s similar to the fall of 1954. Then 
as now, the economy as a whole 
had been through some rough go- 
ing. Most of the durable goods in- 
dustries had operating at 
levels below those of the previous 
year. And employment had been 
down sharply in some industries 
At the same time, however, in the 
first half of 1954, as in the first 
half of 1958, the levels of personal 
income and 
high. 

There are also some parallels 
between 1954 and 1958 in the 
automotive 
omy. In the fall of 1954 many 
thousands of prospective car buy- 
ers had postponed their purchase 
while they waited for better eco- 
nomic weather. A very sizable pro- 
portion of the cars in use—ap- 
proximately a third—were in the 
two- to five-year-old class, which 
provides most of the trade-ins on 
new cars. And automotive instal- 
ment credit had been paid off ata 
very high rate in the preceding 
twelve months. This put millions 
of potential car buyers in position 
to take on new instalment con- 
tracts if they desired to do so. 

These same potentials are all 
present again today. But we are 
not forgetting that they are still 
only potentials and not guarantees 
of a big year. We are not forget- 
ting, either, that some favorable 
conditions were present in the fall 


been 


Saving were very 


sector of the econ- 
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of 1954 that are not present to- 
day. 

For instance, as the industry 
moved into 1955 there was con- 
siderable room for lengthening in- 
stalment credit maturities. In ef- 
fect this made available very 
large amounts of new retail credit. 
It is now generally agreed, how- 
ever, that we are not likely to see 
a further extension of instalment 
maturities. In the fall of 1954, con- 
sumer surveys made it clear that 
people were definitely in the mood 
to buy durable goods of all kinds, 
and to purchase automobiles in 
particular. 

This year the evidence is less 
clear. This year’s surveys indicate 
that people would like very much 
to buy new cars—and generally 
speaking they are in a good posi- 
tion financially to do so. But they 
still show some tendency to wait 
for further signs of general eco- 
nomic recovery before taking on 
new obligations. 


Strength Signs Showing Up 


As you all know, many signs of 
strength have been showing up in 
the economy during recent 
months. Personal income, indus- 
trial production, defense activity, 
construction, new orders for man- 
ufacturers’ inventories, retail 
trade, and the gross national prod- 
uct have all been definitely on the 
upswing. Over and beyond these 
statistical indicators of improved 
conditions, I have found in my per- 
sonal conversations in all parts of 
the country a very definite im- 
provement in confidence. And im- 
provement in confidence—when 
it is based on real evidence of im- 
provement in business and not on 
a mere wish for an upturn—can 
mean a real lift for business in 
general and for the automobile 
business in particular, which 
thrives on it. 

In the automobile business, one 
of our best reasons for confidence 
about the year ahead is the great 
number of changes in styling and 
in the mechanical features of the 
models that are being introduced 
to the public this fall. There hasn’t 
been a time since the fall of 1954 
when the industry has brought to 
market anything like the number 
of basic changes that will be 
shown in the weeks ahead. And 
these sweeping changes are being 
introduced at what appears to be 
precisely the right time to appeal 
to the many thousands who have 
been postponing their own car 
buying. 

This afternoon you are going to 
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see the new Chrysler Corporation 
models. .. . To get these all-new 
cars ready for the market—to de- 
sign and prove out the new en- 
gines and other chassis com- 
ponents—to style the bodies—to 
build and test pilot models—to 
tool up, equip and prepare the 
plants for production—to accom- 
plish all these things has required 
an expenditure of approximately 
$150 million. ... 

The most important current de- 
velopment in our facilities pro- 
gram is the progress being made 


on our Plymouth assembly plant in 
St. Louis. We expect it will be 
ready for production of our 1960 
Plymouths. This plant has been 
designed for a capacity of 960 cars 
a day on a two-shift basis. ... 
Our investment for plant and 
equipment in 1958 will be approx1- 
mately $85 million. As a matter of 
interest, since 1946 our total in- 
vestment in plant and equipment 
has amounted to about one billion 
dollars. Including tooling, our 
postwar investment has amounted 
to one and a half billion dollars. 








thousands of service stations are 


INCREAS! 


NG PROFIT¢ 


recommending 


ENGINE PROTECTION 


TREATMENTS 


HYDRAULIC VALVE. 
TREATMENT 


uves 
bY DISSOLN anise 


quick 
wor wvemagase ree 
wanes — enorme 
TET 


pawereares 


* Every MARVEL 
TREATMENT 
(with new cart- 
ridge, crank- 
case oil and 
service) is at 
least a $10 


MARVEL 


syste OLL 


sale!... BIGGER 
SALES... BIG- 
GER PROFITS! 


CURES 
ENGINE 
MISERIES 


by dissolving sludge 
and varnish, freeing 
hydraulic valve 
lifters, permitting 
valve lifters to oper- 


ate quietly. cates. 


KEEPS 
ENGINE 
HEALTHY 


by lining all critical parts with 
oil film that positively reduces 
engine wear and tear, keeps 
valves and lifters free, cools 
high heat areas as it lubri- 


> 


MARVEL DIVISION 
EMEROL MANUFACTURING 
CO., INC. 


331 North Main Street 
Port Chester, New York 
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Ben Mills of Oklahoma 
Gets Top M-E-L Job 


N OKLAHOMAN has been ap- 

pointed vice-president and 
eneral manager of the M-E-L 
Division of Ford Motor Co., fol- 
lowing the resignation of James J. 
Nance, President Henry Ford II 
announced. 

Ben D. Mills, who will head up 
Ford’s newest division, attended 
Oklahoma A. and M. and later 
studied law at George Washington 
University. He joined the company 


in 1946 as supervisor of pro- 
gramming. In 1955 he was elected 
a vice-president of Ford Motor Co. 
and appointed general manager of 
Lincoln Division. 

Simultaneously, the appoint- 
ment of Walker A. Williams, a 
veteran of 33 years with the com- 
pany, as vice-president and as- 
sistant general manager of the M- 
E-L Division was also announced 
by Ford. 

Born in Wellington, Mo., Wil- 
liams joined the company in the 
accounting department of the 





You can profitably handle headlight service 


9. 


go SE ee 








The Weaver Rayoscope makes 
headlight testing and correction a 
quick, easy, error-proof operation 
that you or your mechanic can 
handle. All 


moved. Headlights are tested and 


human error is re- 
aimed entirely by instrument. 
Beam aim and candlepower are 
measured simultaneously through 


on any car with a 


WAVER 


RAYOSCOPE 


HEADLIGHT TESTER 


use of 4-cell photo-electric cell unit 
and left-right high-low aiming 
meters and candle power meter. 


The Rayoscope is available in 
portable model WX-50 (shown) 
or track-type model WX-51. Both 
are designed for use close up to 
vehicle. 


See your Weaver jobber or write us for Bulletin SAJ-473, 
illustrating all models of Weaver Headlight Testers. 


Weaver Manufacturing Co., Springfield, Illinois, U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete line includes: . 


Twin Post Lifts . . Triple Post Lifts 


. Single Post Roll-on, Free-Wheel and Frame Type Lifts . . 


Unit Lifts 
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. Wheel Alignment Equipment. . 
. . Brake Testers . . 
Wheel Dollies . . 


Headlight Testers 
Wheel Balancing Equipment . . Jacks . 
Car Washers . . and Air Compressors. 





Top: Ben D. Mills 
Bottom: Walker A. Williams 


Kansas City plant in 1925. After a 
number of promotions, he was ap- 
pointed Ford sales manager in 
April 1946 and upon the formation 
of the Ford Division in 1949, he 
became general sales manager. He 
was elected a vice-president in 
1950 and in 1956 vice- 
chairman of the 
board 


became 
dealer policy 


Tennessee Dealers Plan 
Meetings for Fall 


A SERIES of six fall regional din- 
ner meetings has been sched- 
uled for next month by the Ten- 
Automotive Association to 
impart information and 
toward the future welfare of its 
members, as well as timely points 
about making the most out of the 
introduction of the 1959 models. 
Beginning Nov. 11, meetings 
will take place at the John Sevier 
Hotel in Johnson City; Nov. 12 at 
the Andrew Johnson Hotel, Knox- 
ville; Nov. 13, Patten Hotel, Chat- 
tanooga; Nov. 18, Peabody Hotel, 
Memphis; Nov. 19, New Southern 
Hotel, Jackson, and Nov. 20, Noel 
Hotel, Nashville. All meetings will 
be held at 6:30 p.m., with social 
hours or receptions to begin at 


5:30. 


nessee 
counsel 
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“We've grown steadily over 11 years-— 
thanks in large part to MOPAR” 


—Clifford G. Sherman, Sherman’s Servicenter (Independent Service Garage), Bridgeport, Connecticut 


“We've grown from a 2-man to a 5-man operation “In fact, the most satisfactory relationship I know of 
since we started in 1947. Regular customers like in this business is just this kind of customer confi- 
Miss Rose Ducsay do a lot to explain that success. dence. And that’s why I always use products / can 
You know, people come to a man they rely on. depend on—like MoPar. 


“Using MoPar has paid off in increased profits since “MoPar pays off another way. too. MoPar people 
the day MoPar and I got together. I build confi- go all out to give me prompt delivery, and to supply 
dence in my repair work by being able to tell cus- helpful merchandising aids and technical help. My 
tomers the plain and simple fact—they’re getting customers are sold on MoPar’s genuine Chrysler 
guaranteed performance with MoPar. Corporation Parts and Accessories — and so am I!” 


Sell the line that keeps your customers sold on you—MoPar 


PARTS AND ACCESSORIES 


MoPar Division, Chrysler Motors Corporation, Detroit 31, Michigan 
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NEW INFINITELY-VARIAB 
CAM ADJUSTMENTS . . ° 
Torsion-Aire front suspension has 


been improved for 1959 by Chrys- 
ler Corp. by a new cam adiust- 
ment for extra-precise setting of 
caster and camber, and ball joint 
designs which further reduce 
friction. The cam adjustment 
makes possible more precise wheel 
alignment for longer tire life. In 
combination with the improved 
ball joint design, the cam adjust- 
: \ ment feature also results in more 
- . consistent, easier steering. 


ANTI-SWAY BAR * » Sy eae NEW TORSION BARS 


NEW ANCHOR-POINT SEAIL 
A 


NEW BALL JOINTS c. 
Battery Factories Plan 


Oct. 30-Nov. 1 Meeting 


Mocs than 500 executives from 
over 200 battery manufactur- 
ers and marketers are expected to 


attend the fall meeting of the As- 
sociation of American’ Battery 
safety accessories provide Manufacturers Oct 30-Nov. 1 at 
the Palmer House in Chicago. 

Speakers and subjects will in- 

° | d t ti | clude Charles M. “Chuck” Hanna, 
ile as economica pay 0a pro ec ion . consultant to industry on manage- 
ment-labor relations, on “The 
GROTE ACCESSORIES EXCEED ALL ICC AND STATE REQUIREMENTS FOR SAFETY EQUIPMENT Conquest of Confusion;” H. FE. 
Kroll, regional specialized report 
Grote Clearance and manager, Dun and Bradstreet, Inc., 
Marker Lamps are avail- on “Establishing Sound Financial 


Grote West Coast mir- able in armored, round, Policies;” W. Heartsill Wilson, as- 


rors are made with 
, streamline and bee-hive wile ee Pea gree he 
high quality plate types. Constructed. for sistant to the vice-president in 


glass, cushioned in ° rugged, heavy duty use. charge of sales, Plymouth Di- 





ammenities 7 


on rubber channel gasket. Withstand shock, resist vision, Chrysler Corp., on “The 

pat ype oe ee or lens. breakage. Highest | Mark of a Professional,” and Karl 

, : uality Grotelite lens in- Oe: ae ees 

head is 7” x 16” rimmed in stainless steel. saree bright dependable = Sees, ge ed — 

Mirror glass easily replaceable. Models available ™ identification. research, The B. F. Goodrich Co., 
in chrome; baked black enamel and swivel type ; on “Business Forecast.” 

assembly with ‘C’ frame or heavy-duty brace arm. The program will cover all 


phases of the storage battery busi- 
ness— manufacturing, distribution 
All Grote Directional Signal ; and selling. Association president 
Lamps are approved as CLASS Grote Truck flares include: is D. Nevin Smith. vice-president 
A, TYPE 1. Plastic 4” lens convenient reflector flare of The Electric Storage 3attery 
shines extra bright regardless sets in metal box; nested é ‘ . —— x - 
of mounting position. Single oil flares; oil flare sets in Co. 
screw fastening on door for metal box: individual oil — 
easy bulb replacement. Grote flares and fusees. Garagemen's Group 


also produces directional light totes ‘ 
410 signal switches, both manual All above are avail- Extends into lowa 


and self-cancelling. - able with flags in 


both 12 and 16 
Now available, as combination stop-tall and inch sizes W 
directional signal lamps. ; 





ITH 21 charter member 
signed at Cedar Rapids, the 
Independent Garage Owners of 
America has extended into Iowa, 
Executive Director Ralph H. Jame 
These brilliant, bright red of Tulsa, Okla., announced. Art 
and amber reflectors can- Fox, who is president of National 
not fade or discolor. Pro- Automotive Maintenance Associa- 
vide extra long range re- f aie teaate . 
flectivity .. . far greater tion, is the Cedar Rapids president 
visibility than required, also. 

Rugged construction with Two allied (manufacturer) mem- 
shatter resisting plastic bers have recently joined IGOA 


lens insures long service. in 
Reflector arty Sa avail- They are Mann Automatic Trans- 


able in either 3 or 4 inch mission, Kansas City, Mo., and 
sizes. Gould-National Batteries, Inc., St. 
Paul, Minn. 

James has just concluded an ex- 
tensive field trip which sent him 
through a dozen central states. 
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For you: 5,800 sizes and types of 
replacement engine bearings 


always available through your Federal-Mogul Jobber 


When you need replacement bearings, you ments in mind. It is the only truly COM- 
need exactly the right size or undersize and PLETE replacement line, tops in quality, 
you want them fast. That’s why you can, like backed by complete service aids, in techni- 
most mechanics, depend upon the Federal- cal helps and tools . . . and you get fast 


Mogul line. It was built with your require- service from your Federal-Mogul Jobber! 


FEDERAL-MOGUL 


1085 CP -29 
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en gree TPE .y cosge 


NOW YOU CAN HAVE A Dealer 
MAINTENANCE LEASING 





ADDED PROFITS FOR YOU WITH 


eNO CAPITAL INVESTMENT 


eNO MANAGEMENT PROBLEMS 


eNO FRANCHISE FEE 
SER oe With the new and different Commercial Leas- 
ing Plan, you not only sell more cars and trucks 
—but you create a satisfactory profit. 


It’s the first national plan specifically designed 
aa C on t rol | ‘7. d for the dealer to offer the advantages of a local 
maintenance leasing service on large or small 
fleets to the local and semi-local business 


concerns of his community—with complete 
P A \ | insurance protection. 


You take full advantage of the sales opportu- 
nities of leasing, plus the added benefits of the 
maintenance feature, without putting up capi- 
tal—without legal, accounting, insurance, tax 
Pk ated or other management headaches— without in- 
creasing overhead—without the need for spe- 
cialized personnel. You maintain relationships 


with your leasing customers. You do not pay 
any licensing, franchise or guidance fees. 


Financing and management provided by Com- 
mercial Leasing Corporation—a Commercial 
Credit affiliate— with service available through 
local representatives. 


CALL YOUR LOCAL COMMERCIAL 
LEASING REPRESENTATIVE NOW 


Find out how features of the new Commercial 
Leasing Plan can help you step up your profits. 


Commercia. LeEasinG 
CorRPORATION 
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Gas Turbine Engine 
Shown by Ford 


A’ EXPERIMENTAL gas turbine 
Ll engine that has been under- 
s exhaustive tests for the past 
months was shown last month 
Dearborn, Mich., at the Re- 
arch and Engineering Center of 
rd Motor Co. 

A. L. Haynes, director 
eering research and 
yroduct study, said the program 
has revealed “tremendous possi- 
bilities” for the future of automo- 


of engi- 
advanced 


tive gas turbines. 

“The gas turbine engine 
be termed a new development,” 
Haynes said. ‘First patents on it 
were obtained in 1791. Automotive 
manufacturers, here and in 
Europe, have been experimenting 
with and developing gas turbines 
for vehicles since the end of 
World War II.” 

A locomotive incorporating a 
gas turbine first was run in 1938 
and the Union Pacific railroad has 
“about 40” in regular service, he 
said. Literally hundreds of de- 


cannot 





Two 
New 


Heavy-Duty 


BRAKE FLUIDS 


IN ATTRACTIVE DISPLAY CARTONS 


do a super selling job for you! 


super 703 


HEAVY-DUTY 


BRAKE FLUID 


EXCEEDS SAE 70R1 & 70R3 
Specifications 


super 500 
HEAVY-DUTY 


BRAKE FLUID 


EXCEEDS SAE 70R1 
_Specifications 


Designed for 
Over-the-Counter 
Sales and Profits! 


EIS Super 703 is formulated 

for SUPER HEAVY-DUTY use in 

Cars, trucks, buses and taxi 

fleets. It has a normal oper 

ating range of over 410° F 
to a minus 60° F 


EIS Super 500 is formulated 
for normal heavy-duty service 
It has an operating range up 
to 345° F. to a minus 60° F 
This improved brake fluid 
replaces EIS Super 50 


Both of these new EIS Super BRAKE FLUIDS have 


excellent lubrication qualities 
they preserve the life of both natural 


corrosive 


They are non 


and synthetic rubber and are miscible with other 
brake fluids of equal quality 


ASK YOUR DISTRIBUTOR FOR THE NEW EIS HYDRAULIC BRAKE PARTS CATALOG NO. 26H 


EIS AUTOMOTIVE 
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Here’s a partial view of an experi- 
mental gas turbine engine that has 
been undergoing exhaustive eval- 
uation at Ford Motor Co. for the 
past 18 months. A. L. Haynes, 
director of engineering research 
and advanced product study, ex- 
plained that the large “can” with 
bellows (left) is the combustion 
chamber. Hot gases travel down to 
two turbines, one driving the com- 
pressor (not shown) and the other 
supplying motive power to the 
Ford tilt cab truck driveshaft, 
then return up the large duct 
(center) to the heat exchanger, the 
black “wheel” just ahead of the 
exhaust pipe. 


signs are in daily use industrially 
as electric generators and to pump 
oil and gas through pipelines 

“Before gas turbines can be- 
come fully with in- 
ternal combustion and diesel en- 
gines for automotive use, ways 
must be found to materially reduce 
manufacturing cost and _sub- 
stantially increase __ efficiency,”’ 
Haynes said. 

He explained that the Ford gas 
turbine, officially designated the 
“702”, actually is made up of 
components that were tested sepa- 
rately before being ducted to- 
gether into a complete engine and 
installed in a tilt-cab truck. Two 
major obstacles—turbine wheel 
cost and heat exchanger perform- 
ance—have been solved, he said. 

“A Ford development has re- 
duced the cost of turbine wheels 
from several thousand dollars to 
less than $100,’ Haynes said. 

Haynes said the “‘702”’ engine de- 
velops 160hp. 

“We have taken a 32,000-pound 
gross load up and down both hill 
at Dearborn test track with ease,” 
he said. “One grade is 17% and 
the other is 30%-—two per cent 
more than the steepest hill in San 
Francisco. This performance gives 
only a slight indication of the en- 
gine’s capabilities.” 


competitive 
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500 Battery Sales 


(Continued from page 47) 


“A road call from one of ou! 
customers with a bad battery re- 
sulted in a rental. When he 
brought in his car to pick up his 
recharged battery and we reported 
his battery in bad shape, a new 
battery was bought. We checked 
his car and found a bad armature, 
brushes with no wear left in them, 
bearings and bushings needing re- 
placement. Total sale came to 
$24.84.” 

According to this dealer, there 
are not enough stations rendering 
this profitable service nor many 
that have the departments to do 
repairs. Many give their profits 
away as they farm out electrical 
work. 

“Rentals promote traffic, rentals 
bring people into your station. 
Once you get them in here and you 
look under the hood, it might 
mean a fan belt, radiator hose, 
anti-freeze, thermostat, a tune-up, 
any number of services and items 
you might not have sold other- 
wise, had it not been for the bat- 
tery rental,’ he commented 

Moore’s Service awards its sta- 
tion salesmen with a $1 commis- 
sion on battery sales in the drive- 
way and from the grease rack. 
There are six mailings a year, one 
of which is a fall mailing on bat- 
teries. 

A stock of 20 new batteries, re- 
plenished as need arises, meets 


sales. 


Featuring a larger payload capacity and bigger brakes reportedly than 

any comparable truck in the industry, the new Dodge Sweptline half- 

ton pickup is offered with a 120hp six-cylinder or a 205hp V-8 engine. 

The Sweptline is available with body lengths from 612’ to nine feet, 

capacities from 59.7 to 84 cubic feet and payloads from 1,775 to 3,475 

pounds. Dodge’s wide varieties of 1959 trucks went on display this 
month, 


"59 Dodge Truck Line 
Features Pickup 


A COMPLETELY new series of 
pickup trucks reportedly 
with the largest payload capacity 
and the biggest brakes in the in- 
dustry highlights the 1959 line of 
Dodge trucks. 

Other outstanding features of 
the “M” Series models include two 
new 318-cubic-inch V-8 engines, 
increased gross vehicle weights 
for tandem models, concealed step 
running boards, a new hydrauli- 
cally-operated clutch and an all- 
new instrument panel and instru- 


“Watch this guy’s graceful footwork.” 
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The trucks feature six- and 
eight-cylinder engines with 11 dif- 
ferent horsepower ratings ranging 
from 113 to 234. Maximum gross 
vehicle weights range from 5,100 
to 49,000 pounds—an increase of 
3,000 pounds for tandems—and 
gross combination weights up to 
65,000 pounds. 

The pickup trucks—the Swept- 
lines—are powered by a 120hp 
six-cylinder or a 205hp V-8 engine. 
Available in half, three-quarter 
and one-ton models, the Swept- 
lines have body lengths from 612 
to 9 feet, capacities from 59.7 to 84 
cubic feet and payloads from 
1,775 to 3,475 pounds. 

The Sweptside 100, popular in 
the pickup field last year, again 
will be available. 

Two color combinations are 
available for seats in custom cabs, 
which also feature a left-side arm- 
rest, insulated dash liner, sound- 
absorbent door trim panels to 
match the seat trim, padded rub- 
ber floor mat, insulated headlin- 
ing, foam rubber seatback and 
seat cushion pads, and dual sun 
visors. 

A new instrument panel is in- 
corporated on all models except 
forward-control, cowl and W300M. 
A new instrument cluster is de- 
signed for flick-of-the-eye reading 
Instrumentation for light- and 
medium-tonnage models is cus- 
tomized for this type of service, 
and high-tonnage models have a 
distinctively styled instrument 
cluster for heavy-duty service. 

A new heating and ventilation 
system brings new comfort for 
winter driving. 
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On this and the following pages is an excellent selection of free 
Automotive literature. List numbers of those desired on the coupon 


and mail to SOUTHERN AUTOMOTIVE JOURNAL. 





10 MODEL NUMBER INTERCHANGE 

Handy reference sheet with com 
plete listing of all 
number interchangeably with model name 
Saves look-up time by including car mode 
data not found elsewhere Useful as a su} 
plement to every automotive parts catalog 
Kem Mfg. Co 20-21 Wagaraw Rd Fa 
Lawn, N 


passenger cars by mods: 


103 SAMPLES, BOOKLETS, AND CAT 
ALOG SHEETS—describing the DL 
Handi-Cleaner available on _ request DI 
Products, Ine Banite Bldg., Buffalo, N. Y 


] VENTILATED CUSHIONS Com 
plete merchandising program on Koo 
Kooshions, including handsome wire display 
rack, full color catalog sheets, other adver 
tising on complete Koo! Kooshion line. Kool 
Kooshion Mfg. Co., Dyersburg, Tenn 


105 WAGNER AIR BRAKE AND RO 
TARY AIR COMPRESSOR BULLE 
TIN—Discusses in detail straight air and 
air-over-hydraulic air braking systems Con 
tains an explanatien of the operation of the 
Wagner Rotary Air Compressor complete 

th diagrams. cross section drawings, and 
hotographs Lists by catalog numbers cor 
ponent parts as well as field installation kits 
Write for Catalog KU-201, Wagner Electric 
Corporatien 6362 Plymouth Avenue St 
Louis 14, Missouri 


10 CAP MERCHANDISER—How to ir 

“rease profits by use of radiator and 
gasoline cap Merchandiser. The space saving 
Merchandiser saves you time and money 
while inereasing sales and profits Ask for 
detailed information Stant Mfg. C« 162 
Columbia Ave., Connersville, Ind 


10 AMMCO BRAKE SERVICE, ENGINE 

REPAIR, AND HONING TOOLS 
AND EQUIPMENT—Catalogs. describing the 
Ammeo line of brake drum lathes, brake shoe 
grinders, brake drum micrometers, brake 
shoe setting gages, brake hones, brake bleed 
ers, brake safety checking instruments, pin 
fitting honing machines, small bore hones 
cylinder hones, cylinder surfacing hones 
ridge reamers and torque wrenches Ammco 
Tools, Inc.. 2110 Commonwealth Ave., North 
Chicago, Tl 


1] SELECTION GUIDE OF SPECIAL 

IZED LUBRICATION TOOLS—Set 
up in chart form covering 19 makes of cars 
and & specialized tools. Especially helpful to 
inexperienced operator, making it practical]; 
impossible to select the wrong gun or acces 
sory for any given operation. Also has chassis 
drawing pointing out every part named. Form 
No. 38-808, Alemite Div., Stewart Warner 
Corp., 1826 Diversey Parkway, Chicago 14 
Illinois 


1 ] SOUND SLIDE FILM—entitied ‘*Au 

tomotive Wheel Be aring ’ is the first 
in a series of audio-visual ai ids designed t 
provide bearing salesmen, servicemen and re 
placement parts men with geo and use 
ful information on various applications for 
ball, roller and engine bearings ana on oil 
seals. Federal-Mogul Service, 11031 Shoe 
maker Ave., Detroit 13, Mich 


NEW BRAKES & TIPS ON TROU 
BLE SHOOTING—A 24-page Grey 
Rock booklet giving service information on 
brakes used on 1958 cars including the self 
adjusting brake used on Mercury and the 


120 


e total contact brake used 
I Chrysler Corporation lime 
des trouble shooting information 
on a s, including older mod 
Rock Minthelen Pa 


TION—An easy-to-use indexed co 
inual listir $2 major oil consump 
on oblems and remedi Informative 
prepared by one of the top tec 
1 this field Write—O1l Cor 
et, American Hammered, 2 1 
Muskegon, Mich 


114 32 REASONS FOR OIL CONSUMP 


TOOLS FOR AUTOMATIC TRANS 
MISSION SERVICE—Tools and il 
ted instructions for servicing Olds 
Pontiac, Lincoln, Nast Hudson 
Frazer, Ford, Mercury and Chevrolet 
transmissions are 6 
pplement offered b 
New Britain, Conn 


] 17 AUTOMOTIVE ELECTRICAL EQUIP 
MENT CATALOG No. D-200 Ay 
plie to automobiles, trucks, trailers, farm 
ine aa, eee New 64-page ata 
og vers entire field of automotive swit 
iring accessories t 


early spe if ie a 


Her 
Mas 


] 19 per rr saig hetero 


trated 
iter 


MANUAL—-5t 


120 NEW heagpearnaaped BOO 


tra miles of safe 


istrate irts enable maintenance mer 
ze 1 braking conditions and he 
l ser hes aa oui 
Grizzls 
ding, Ohio 


121] SALES AIDS AND MERCHANDISER 
_ CATALOG, FORM D-227—Features a 
e line of quality automotive electrica 

it mounted on effective ‘‘Busir 
displays. This colorful 8-page cat 
entire field of switches on 
] reducers, ete., for autome 
trailer, bus, marine, farm, eartt 
ndustrial equipment. Cole-Herse¢ 


Colony Ave Boston 27, Mass 


122 Tims _ SasEeEe An lustrated 
‘ ibout newest extra 
Describe Bear On-A-Car 
makes possible tire re 
Explains method using mo 
I principle tear Mfg. Ce 
ck Island, Il 


truing 


12 AERO SEAL HOSE CLAMPS—Ar 
trated 4-page folder giving clam} 
ges chanical nformation engineering 
data 0 nbers, packaging, et Breeze 
Corps., In 700 L Ave Union, N. J 


12 HYDRAULIC BRAKE FLUID SERV 
ICE—-HOW TO CHECK, DRAIN, 
FLUSH, REFILL, BLEED—Fasy reference 
hool + t ontains helpful service instrue 
ed descriptions and 

st methods and pro 


cedures fo profitably servicing hydraul 
braking systems. Send for Bulletin HU-17H 
Wagner Electric Corporation, 6362 Plymouth 


Avenue, St. Louis 14, Missduri 


129 TOOLS FOR FORDOMATIC AND 
MERCOMATIC TRANSMISSIONS 
New 12-page catalog giving complete instruc 
tions with illustrations for all tools necessary 
to adjust and overhaul Fordomatic and Mer 
comatic transmissions New Britain Hand 
Tools, New Britain Machine Co., New Brit 
ain, Conn 


13 VALVE CATALOG—A new 166-page 

catalog of valves, valwe guides, valve 
seats, valve openings and other valve com 
ponents is offered by Rich Mfg. Corp., Battle 
Creek, Mich 


] 3 CATALOG NO. 56—Features more 

than 300 Champ-Items automotive re 
lacement parts for all makes of cars A 
handy service book. Champ-Items, Inc., 6190 
Maple Ave St. Louis 14, Mo 


13 MOOG RINGLINER—IUustrated pis 

ton ring catalog carries listings and 
product information on complete line of 
Moog cast iron, partial chrome and Ohrome 
Plus lines Moog Industries, Inc., 6650 Eas 
ton Ave St. Louis 14, Me 


13 PLUG CHEK—A colorful wall banner 
showing condition of spark plugs un 
various driving conditions. This service 

is deste ned to assist service men in 
problems 


Toledo 1, Ohio 


g& spar plug heat range 


tric Auto-Lite C« 


nd yver catalog of 

and locks, first 

valve manufa 

slves for leading 

ised for powering 

tors mixers con 

‘ ndustrial engines 

refrigerati u tich Mfg. Oorp., Battle 
Creek, Mich 


139 am COOLED ENGINE VALVES—A 


14 a COOLING SYSTEM 

ing and maintenance of the 
I ssurize a poder a system is detailed in a 
Rookiat available from Stant Mfg. Co 1620 
Columbia Ave., Connersville, Ind 


Carries explode v va, detail illus 

tratic 1 g ¢ leaf springs main 
es, shock links 

king bolts roil 


partes cars 


14 MOOG gene a CATALOG 


6650 Eas 


142 1958 MUFFLER CATAL 0G SUPeLS 
MENT—Lists y mufflers 


and dual exhaust equipmer each model 
1 15K are. Gr t tive Products 
N. Ruby St., Melrose Park, Il 


EQUIP 
k ‘Blue 


144 RADIATOR SERVICING 
MENT—A new 48-page bor 


r Profit expl ns big profite serv 
Inland method 

i equipment 

t plar 

Inland f } I Jackson St 


Nebr 


HAND CRIMPING TOOL—Deser 
tive circular Strip and also crin 
inals to ig e. The Raja 


ona A 


14 HANDY WALL 
and describe 

iH 1958 cars t 

ack Blackhawl 

Milwau » 46 


149 TIRE AND TUBE REPAIR MATE 
RIALS are listed in this new 12 
Gives the omplet ne offered and 
stock numbers, quantity in package 
nt Ace Rubber Ce 
Dallas, Texas 


shipping 


Box 6147 


5 — 911 ROCKER ARM REFAC 
All tect 1] data and operating 

proce 1 pre ¢ 1 r his bulletir 

Also — antag fe ires f e Re er Arn 

Resurfacer are ‘ f i te 

can, Inc 2225 Bu 


15 pete gang FoR PROFIT 
] with 1s¢ lé 
ops o have increas f 
ae Information 
ment, tools and pr 
Inland Mfg. © 


2, Neb 
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BOOKLETS © NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts mentioned in this issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on parts, equipment, accessories 
or services, just insert the appropriate key numbers of the New 
Product or Booklet listings in which you are interested. For more 
information on advertisements, just indicate the page number 
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15 MAKE MORE SALES ALL OVER 

THE LOT Attractive 2 lor folder 
shows how to increase gas, oil and TB iles 
ind turn new customers into ead Pull 
man Vacuum Cleaner (« ‘ P, 2 
Bu St Boston 1 Ma 


] 5 BONDO PLASTIC FIBERGLASS 
PASTE DIRECTION eons DER 

Ages = easy-to-follow how to-do a ¢ 

body pair job with 

filler that hardens like 

| and conveniently 

nently restores surf 

tomotive, marins 
tals wood & 

Div Jaycee Che 

Road, Northford 


16 COMPLETE REBUILT LINE. 
} re atalog covering a con 
f top rate ty rebu ilt products 
and tractor units is now 
oth present and prospectiv 
line For all eatovenati on wr 
Products, 152( Texas St 


16 BONDO SERVICE DOCELET— 
LUSTRATED— Describes ‘ 
ation nd uses 

ea ge: ga 
g different types 
es and how 


1 
Ja 


AIRTEX FUEL PUMPS—N 
rebuilt fuel pumps Catalog 1X 
Airtex Automotive Div In¢ Fairfield, | 


165 SPARK PLUG SERVICE AND IN 
STALLATION MANUAL, FORM 7K 
8-page booklet gives ¢ I on 
size heat range and service 
spark plug Also deals wit! 
ind = special llations 
nditions 
igs et 


i or 


CYLINDER HEAD STOCK REMOV 
AL CHART—A _ hand pocket 8 
vear and del of car, standard 
ion and the i 
emoval nece 
ised ratio orm 


nk St., Dallas, Tes 


be adh 1958 HEADLAMP AND SERVICING 
a v ides tior 
headlamy Systems, alr 
r ions, Installation instr t S¢ 
t nal signals. lam 1 f ations ¢ 
etic and foreign cars and tru 


leetri In 95 8th Ave., Newark 


16 CRANKSHAFT GRINDER MANUAL 

4 colorful 8-page manual contain 
ing engineering, construction and operation 
details of the new Storm-Vulean Model 15-A 
Crankshaft Grinder it is well illustrated 
f inderstanding, and describes fully 
the vecial features and sivantanes of the 
new 5-A Crankshaft Grinder designed for 
fast production and precision. Storm-Vulear 
In 2225 Burbank St., Dallas, Texas 


17 TO TRUE OR NOT TO TRUE—# 

page illustrated booklet gives pract 
cal advantages of tire truing. Shows you ho 
tire rounding increases tire mileage and how 
this can be a profitable business for you 
Bee-Line Co., Davenport, Iowa 


17 A-1919 FUEL PUMP SHOP MAN 

UAL—Contains the operation, test 
ing, repair, installation and removal of fuel 
and vacuum pumps E. Jambor, AC Spark 
Plug Div., Flint 2, Mich 


17 HYDRAULIC PARTS—Complete mas 

ter catalog of the complete line of Eis 
hydraulic parts Lists and illustrates the 
complete line of repair kits, hoses, stop-light 
switches, brake-master and wheel assemblies 
Information complete up to 1957. Eis Auto 
motive Corp., Middletown, Oonn. 


VAL (Contains ir on leaning 


installation procedure wel is Spark 


17 A-1920 SPARK rhaptt SHOP MAN 


he “AC Spark 


Plug Divisi 


176 — SHAFT GUIDE 
~ aft fai ires Y 

I "Pe ttstown, Pa 

17 A-2416 OIL FILTER INSTALLA 
TION AND SERVICE MANUAL 

I bor AC Spark Plug D Flint < 

M 

18 THE LAMSON NO 
TIVE CATALOG 


istrated 


56-A AUTOMO 


18] WHEEL COVER CATALOG NO. 57 
{ er te ft ee 
sizes to fit 14 1 

I Ist A 13 


185 SERVICE mag een emeasngeded BRO. 
CRUSS. A nme 
ons mec “pr blems, articles, cover! 
ntrol pr« the modern } 
npression-high vacuum engine piston 


iston ring eral 


18¢ oo CATALOG 
complete line f ol 
avetem fi ters L or 


River Road, N. Arlington, N 


18 —— PRODUCTS 
_o*- ts k 
ns In des the l 

int brake check Raybest 


port 2. Conn 


bestos 


18 ELECTRICAL TUNE-UP TESTING 

EQUIPMENT CATALOG NO 100 

Gives ill information on each testing 
equipment item in the entire Herbrand line 
i as Powe 


“ube ‘Timing £ 
ers. Herbrand Div 


18 GENERAL PAINTING INSTRUC 
TIONS—Form 5723 covers finishins 


passenger cars or commercial vehicles 

or enamel finish Gives full deta 
including pre ‘ 
- oa » R000 W. Cl 


1, M 


naratior 


COOLING yg r ern CLEANING 
Bulletin tith ( ng Svstem Mair 


Open ~~ “ “ae ater Profits 
Tenn. r 1 Thoro-Purgs the 


19 VMC GENERATOR—New 2-pag 
nerator. starter. and armature spec 
ification and application folder for passen 


ger cars and trucks including 1958 models 
The VMC System, Atlanta 18, Ga 


19 WIRE AND CABLE CATALOG—A 

condensed catalog of electrix wire 
and cable. complete with specifications for 
all passenger cars The Electric Auto-Lite 
Co., Toledo 1, Ohio 


19 TWIN POST LIFT WHEEL ALIGN- 

MENT OUTFIT—Illustrated 8-page 
catalog, shows how this equipment does not 
limit floor space, shows how anyone can do 
wheel alignment and points out fast reading 
idvantages Weaver Mfg. Co Springfield 
ll 


19 1958 SALES ‘‘PORTFOLIO’’—Con 

tains catalog sheets on YANKEE’S 
new ‘‘Duet Series'’ Mirrors, Boat Trailer 
Lamps and Water Ski Mirror All-Chrome 
Truck Mirrors, mirrors for foreign and sports 
cars, and other service items Kalamazoo 
punched for filing Yankee Metal Products 
Corp., Norwalk, Conn 
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19 = COMPRESSOR CATALOG— 

Ww y -page catalog ives detailed 
tad it 3 compressor 
Also in ides s] fics oO ne i ormation 
I I onents 


ATALOS PAGE- - ilfills need for 
t ith capacity than 


ludes spec 


19% 20-TON CAPACITY FLOOR JACK 
Cc 
and serv 


201 TWIN POST LIFT ADAPTER RE 
ge on Gives definite in 
on hi adapter is needed for 

senger models pters de 

1957 model cars 


202 ‘DON’ T Reg AME THE GENERA 
TOR" e booklet designed to help 
f ‘ nating costly come 


Co., 11 Fordham 


202. HOW TO INCREASE ENGINE LIFE 
90 Illustrated booklet tells how 
ear to moving parts and insure 

nance from automobiles 

the air filter the 

through which an 
Cor Rumford Post 


lence R. I 


D-, 


20 THE SERVICE STORY ON SHOCK 
ASSCSSaEs— Handbook points out 
that one of every four cars on the road is in 
ed of some kind of shock absorber service 
yroper vicine procedures, in 
f odie inspection of 
pension cars Tt 
» simplif ock absorber in 
ed Motors Service Div 1044 
Detroit 2, Mich 


trat 
us ates 


iding imp¢ 
bs 


EXTRA PROFITS WITH STEAM 
CLEANERS—20-page booklet show 
several models f Hypressure Jenny 
eaners, and 
isages of equipmer 
d industries. Also folde 
Maintenance H 
estead Valve Mf 
s, Penna 


210 poste wegen ary prong apes 
l talo I iry-Ride and 
r ide i t e needed for 
ear and model 
ting. installa 
her information 
Cc Dversburg 


21 3° SHOCK ABSORBER CATALOG NO 
220 *. A 4 16-page listing bv num 

« hock absorbers for every 

enger cars and some 


"quipment Ce Mon 


21 THE WHYS AND HOWS OF VOLT 
AGE oe Explains in 
ple anguag every detail of Voltave Reg 
ators—how they work, why they are im 

ortant, how to adjust and service them. In 
16-page handy pocket size edition, with many 
working drawings to clarify and illustrate 

text. Standard Motor Products, In« 87 
18 Northern Blvd., Long Island City 1, N.Y 


71 ‘‘BEHIND THE SCENES'’’ Facts 

and figures on how heavy duty igni 
tion parts differ from other and why they are 
needed BEHIND THE SCENES’ de 
scribes how long life, peak performance are 
built into heavy duty ignition parts. Written 
in non-technical language. STANDARD MO 
TOR PRODUCTS, inc., 37-18 Northern Blvd 
Long Island City 1, N. ¥ 


21 ROUGH IDLING — CAUSE AND 

CORRECTION—A-page bulletin lists 
common causes of rough idling and points 
out corrective measures to be taken In- 
cludes explanation of how and why gum 
forms in carburetor and what steps are nec 
essary to remove gum deposits Gumout 
Division 2690 Lisbon Rd., Cleveland 4 
Ohio 





HELPFUL 


BOOKLETS 


FREE! 


21 . BASIC SLEEVE ASSEMBLY SETS 
—New illustrated catalog describes 
profit features and technical advantages to 
gether with specific set numbers and exact 
applications of BASIC MATCHED SETS 
for all popular makes of tractors and trucks 
Basic Sleeve Associates, 2816 Commerce St 


Dallas 26, Texas. 

21 HOMESTEAD HOISTER—Folder d: 
é scribing truck and auto front-end 
lifts, showing many applications of combin 
ing speed and safety. Homestead Valve Mfg 
Co., P. O. Box 348, Coraopolis, Penna 


221 HYDRAULIC JACK REPAIR KITS 
are explained in detail in a new il 
lustrated folder on JACK PACK hydraulic 
jack repair kits. For your free copy writé 
Jack-Pack Mfg. Co., 2115 N. Marianna Ave 


Los Angeles 32, Calif. 
222 ‘‘WHAT PRICE QUALITY’’—Read 

how ignition parts should be made 
and why. ‘‘WHAT PRICE QUALITY" tells 
the story of the making of quality ignition 
parts Written in non-technical language 
Standard Motor Products, Inc., 37-18 Nort! 
ern Blvd., Long Island City 1, N. Y 


223 DEGREASING EQUIPMENT AND 
CLEANING COMPOUNDS — Full 
information included in our catalog sheets 
for every automotive or industrial usage 
Practical Mfg. Co., 2840 4th Ave S 
Minneapolis, Minn 


22 THE ‘‘CAMEL COOLIE’’ VENTI 

LATED SPRING CUSHION four 
olor catalog page is now available. This 
newest product is hailed by the industry as a 
elcome addition to the Camel line. H. B 


Egan Mfg. Co., Muskogee, Okla 
22 OI LEAK DETECTOR — Bulletin 
hooking up the bearing oil 
ak detector reveals internal engine condi 
tions uncovers main rod or cam bearing 
ear, plugged oilways, starved bearings, be 
fore tearing down the engine. Also describes 
the detector checks the completed over 
haul and pre-lubricates moving parts before 
turning over the engine Illustrates two 
sizes with maintained oil pressure - one for 
ars, one for larger truck engines. Federal 
Mogul Service, 11031 Shoemaker, Detroit 13 


Mich. 
22 FUEL PUMP TROUBLE SHOOTING 
Clearly describes and _ illustrates 
orrect procedure for testing fuel and vacuum 
pumps, and how to use properly a fuel pump 
pressure gauge. Four page pamphlet also in 
cludes complete fuel pump pressure specifi 
cations and car application data. Kem Mfg 
J 


Co.. 20-21 Wagaraw Rd., Fair Lawn, N 
22 ENVELOPE STUFFER—describes in 
detail the starting fluid, fire ex 
tinguisher, spot remover and penetrating oil 
now available from Spray Products Corp., P 
r J 


0. Box 584, Camden 1, 
23 SIOUX TOOLS—New Catalog No. 58 
Sixty pages. New items include Air 
Impact Wrenches, Air Screwdrivers, Valve 
Oleaners, All-Angle Drill Kit, Electric Screw 
driver sets, and Pelican Nut Accumulators for 
us@ with impact wrenches. Also complete 
information on Valve Face Grinding Mach- 
ines, Valve Seat Grinders, Electric Drills, 
Hole Saws, Electric Bench and Portable 
Grinders, Wire Wheel Brushes, Flexible 
Shaft Machines, Electric Sanders, Abrasive« 
Discs, Electric Polishers, Electric Impact 
Wrenches, Electric Saws and Flat Sanders 
Albertson & Company, Inc., 3100 Lowell 
Avenue, Sioux City 2, Iowa 


shows how 


3 NEW MUFFLER TOOL INFORMA- 
TION—Tool cuts through mufflers 
without use of chisels, saws or torches. Made 
of light weight construction, it fits from 
1%’’ to 2%"’ pipe. Muffler Products Corp., 
2808 Orawford, Houston 4, Texas 


124 


23 BATTERY REPLACEMENT, BAT 
« TERY BUSINESS, BATTERY MER 
CHANDISING—For Battery service infor 
mation, a 27 page Association of American 
Battery Manufacturers Battery Replacement 
Data book, an A.A.B.M 1958 edition of 
Battery Service Manual and A.A.B.M 
Precautions Chart, ‘Handling of Acid 
Electrolyte Independent Batt. Mfgrs. of 
Amer. form ADV-1 ‘* Your Battery 
Bear This Sign? form ADY THE LB 
M.A le for Manufacturers, Jobbers and 
Dealers and form ADV-6, ‘‘Which Battery 
Shall I Buy Wet or Dry Both are Good 
Yocam 3atteries, Inc P. O. Box 1124 
Tampa, Fla 


Does 


234 PLASTIC REPAIR KIT — 6 page 
pamphlet details on Dt 
Resin ona Catalyst Includes the many uses of 
the product as well as several of the import 
ant points regarding the appreciation 
Plastics Division, Dynatron Corp., 587 New 

Park Ave., W. Hartford, Conn 


23 


200,000 


gives 


THE TRUTH ABOUT TUBELESS 
TIRE REPAIR Booklet based on 

actual on-the-road test miles. Ex 
plains in detail the things that happen to 
a tubeless tire when it is punctured and 
describes the only safe, sure method of re 
pair $y reading this booklet and making 
the repairs as described in it you can 
guarantee that your patch will last the lifs 
of the tire H B. Egan Mfg. Co., P. O. Box 


1406, Mu y Okla 
236 INSTALLATION OF SHOCK AB- 
SORBERS—Detailed instructions for 

the removal and installation of direct 

—_ shock absorbers Stem and loop 
ypes for both leaf and coil spring installa 

tions. Monroe Auto Equipment Monroe 

Micl 


2 BATTERY SELLING AND SERV 

ICING EQUIPMENT — Attractive 
8 -page brochure in f color gives the 
complete line of chargers testers and ac 
essories Includes all specifications ox 


Products Co., 4720 N. 18th St., Philadelphia 


41, Pa 

24 HOW TO SELL MORE OIL, OIL 
FILTERS, LUBRICATIONS & TBA 

ITEMS 12-page illustrated bor ives 

profitable tips on creas 

makin ever t mer 

Pullman Va 


St., Boston 15 
24 — PLUG amar eg pp oad 
orm i) ) f rf) 


chart aan an be cked o per ip onto 


ormal 


"Mas 


walls showing 
appearance of 
to get top a. rmance 
The Electric Auto-Lite ¢ 


25 RUBBER PRODUCTS 

densed catalog designed for parts 
reference work just released It contains 
handy simplified indentification and illustra 
tions of floor mats, pedal pads, motor mounts 
and rubber Pose Ha Doan Mfg. Co 1725 


London Road, Cleveland 12, Ohio 
26 OIL FILTER SELLING AIDS—Wi« 
O-Matic the guide to extra profits ir 
oil filter service A revolutionary mer 
chandising concept featuring minimum, con 
trolled inventory, guaranteed perpetua 
stock control, Dial-O-Matic cartridge sele« 
tor, cartridge installation charge guide, deal 
er franchise, plus choice of two eye-catching 
money making merchandisers—floor cabinet 
or wall rack. Ask for brochure giving com 


plete details. Wix Corp., Gastonia, N. 
26 AUTOMOTIVE BEARINGS — (Cat 

alog 50-CB page listing o 
connecting rods, cam shafts and main bear 
ings for cars, trucks and tractor engines 
Johnson jronze Co 540 S Mills Stree 
New Castle, Pa 


sales 


sales 


a 68 f 


3 ILLUSTRATED FOUR-PAGE COLOR 

FOLDER — Showing the operation 
features of the new Storm 
Vulcan Turbo Blast, a parts and motor block 
cleaner with hand specification table 
Storm-Vulcan, Inc 5 Burbank S8t., Da 
las 9, Texas 


30 


and construction 


KOTAFIN CRANKSHAFTS IN 
CREASE BEARING LIFE — A new 
service booklet ‘‘Stop Bearing Failures 

for the benefit of users of reconditioned 
crankshafts. Booklet clearly shows the cause 
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700—Test Stand 
“Model 


test 


T-32” fender-high portable 
stand, said to help mechanic 
turn out faster and better ignition re- 
placement jobs, has been announced 
by C. E. Niehoff & Co., 4925 W 
Lawrence Ave., Chicago 30, III. 
tolling stand is equipped with two 
instruments—“T-30” dwell meter for 


setting contact points and cam angles 
and checking distributors, and “TS- 
31” tachometer for setting engine 
idle mixture, checking carburetor and 
distributor advance. Both instru- 
ments are exceptionally rugged and 
accurate, according to the company 
Want more info? Use coupon on 
page 121 and you will get it! 


701—Battery Line. 


A line of 6- and 12-volt batteries 
which reportedly will allow dealers 
to fit 95% of all cars on the road with 
only 8 battery models, has been an- 
nounced by Gould-National Batteries, 
Inc., E-1200 First National Bank 
Blidg., St. Paul 1, Minn. 

Besides faster starting and longer 
lasting construction, batteries are 
said also to feature “Silver Cobalt 
Sealed Charge” which increases over- 
charge resistance by 300 (based on 
SAE minimums) and seals in the 
charge, allowing battery to take a 
full charge that holds; thicker, heavy- 
duty plates; lower antimony content: 
“Riplak” insulation and “Deepwell” 
construction for extra water capacity. 

Want more info? Use coupon on 

page 121 and you will get it! 


702—Choke-Stove 


A universal-model choke-stove to 
fit all manifolds, designed for use by 
smaller shops and garages, has been 
announced by Brake Parts Specialty, 
1914 W. Washington Blvd., Los 
Angeles 18, Calif. 

Choke-stove uses the company’s as- 
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pestos 


NEW PRODUCTS 


AND CATALOGS 


pad for draft-proof, air 
seal and mounts easily, quickly 
ecurely to any manifold. 
Want more info? Use c 
page 121 and 


oupon 
jou will get 


703—Transmission Parts 


A complete line of automatic 
ransmission parts for the replace 
ment market has been announced b3 
Toledo Steel Products, Division ol 
Thompson Products, Inc., 6402 Cedar 
Ave., Cleveland 3, O 

Packaging features 
covered kits for gasket 
protection against and moisture 
and to simplify ordering and usag¢ 
An easy-to manual covers every 
type of automatic transmission since 
1940 and simplified with pictures, 
codes and instructions that make 
identification and ordering simpl« 

Want more info? Uss coupon o7 

page 121 and you will get it 
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1S THE MOST WORKABLE FILLER EVER... 
A REAL PARTNER THAT WORKS WITH YOU! 
PLASTIK with J-7 is So Easy To Use 


No fussing! It comes with only | hard 
ener, mixes smooth as honey preads 
moids to contour 
It's TOUGH! sev- 
eral times stronger 
than steel 
really sticks with 
a titanic grip. 
PLASTIK with J-7 
s Safe, too! Ab 
solutely will not 


PLASTIK Works with 
you in time .. . fast 
or slower setting 


Send for free illustrated 
soles manvol brochure 


Works As FAST As You Want It... Sets 
in 7 MINUTES Ready to Finish! Works 
As SLOW As You Want It Con be 
Power-Sanded up to 10 HOURS After 
Application! 


MINIMUM DUST 


COMES WITH ONLY ONE HARDENER.. 
THE FABULOUS 1-TUBE HOT SHOT 
HARDENER! 

PLASTIK with J-7 is a discovery 
that's really something to shout to 
sing... about! This truly amazing plastic 
fiberglass autobody filler is a real, work- 
your body repair 
more 


new 


ing partner makes 
jobs go smoother 


economically! 


It’s got WORKABILITY! 


gives you 


in 7 minutes 


faster, easier 


. works with you in time 
fast-setting action — 
ready to sand — for fast jobs. Or it gives 
slower-setting action—can be worked 
on up to 10 hours after application. This 
fantastic filler solves all your repair prob- 
fixes all dents, tears, holes, big 
does customized 


sets 


lems 
or small, factory new 
restyling and reshaping builds sleek 
adds . rebuilds 
practically any way you want it 


new lines, fins o cor 


o oust TO Fila New PA\Nt jo8 
WRITE DEPT. SI0 


lniCan plastics co., inc. 


oreee 


Main Offices and Plant — Shrewsbury, Moss, USA 





West Coast Plent, Unicon Pocific Core 


Coned.on 


346 West 15th St Lone Beech. Cott 
Plent, Unicon Plastics (Conedion) 11D, 241 Dube Ave, Mentreo! Eoxt PQ, 


Want more facts? Use Reader Service Card Page 121 





04—Flaring Tool treated sliding dies on die holder re- 
vortedly are asy to s z l g 
A 45° flaring tool, said to provide is geen to “held e bay vena 
ster, practically foolproof operation, clamping ei 
suring accurate flare size every Want “more info? Use coupon on 
me, has_been announced by The page 121 and jou will get it! 
wperial Brass Mfg. Co., 6300 W. . 
loward St., Chicago 48, Il. 
“Hi-Duty 300-F” features § self- 705—Contact Sets 
iuging, chevron gripping action and 4 , “Power Points” yntact sets, pre- 
igh-stretch flare radius, it was . ; . ‘ mbled and aligned with a 
laimed. Engineered die recess re- : ivlon arm de Si for bounce -free 
ortedly assures automatic forming pel formance at “} igh peed have 
of flares that conform to exact SAE been introduced b Th Electric 
dimensions every time. Chamfer in Auto-Lite Co., Toledo 1, Ohio. 
each flaring die has a definite radius original wall thickness maintained, Replacement time is reduced 50 
at its base instead of a sharp corner, the manufacturer said. Tool makes with the “Power Points,” according 
assuring stronger flares with a flares on 6 tube sizes—3/16”, %4” ; 


5 + 


smooth, even radius at the base with 9/16”, 38”, 1%” and 5%” O.D. Heat- 





to the company. Positive alignment 
reportedly eliminates need of point 
alignment during installation, reduc 
ing labor costs and insuring custome! 
satisfaction. It also eliminates point 
misalignment that can occur after a 
few miles of vehicle operation due to 
“creepy” breaker arm action on ordi 
nary contact sets, it was claimed 
ff Resilient nylon rubbing-block is said 
- : - to guarantee superior wearing quali 

NEW and MIGHTY ss VM] ties 
BC Want more info? Use coupon on 
page 121 and you will get it! 


Deqreas-master’ | : — seeming Paste 





a plastic paste for car 
body repair, reconditioning, custom 
FAST ves ‘ « : . i ’ nN 
Seetwrince ant ee one mearies izing and reinforcement, which us¢« 
Contains Detergene for Fast, Fast Pene- a powder-type catalyst that lets the 
tration user speed up or slow down curing 

time by adding more or less powder, 
has been announced by Baird 
Dynamic Corp., 1700 Stratford Ave., 


- Master Stratford, Conn. 
Sus; B x SPRAY ON, °. fa Self Cnile Laing Degreasing Concenbrate Product is non-toxic and contain 
RUSH eo : + AUTOMOTIVE no fiberglas dust. It sets in 4 to 20 


* MARINE minutes and reportedly forms a posi 
* AIRCRAFT tive, permanent bond with the steel 
eo « INDUSTRY es or other materials and cannot be 
aiid LET SOAK IN .. . RINSE - ' loosened by the roughest roads. It is 
S<- OFF WITH CLEAN WATER! : not affected by climate, gas, oil or 
" ’ Th: - most solvents and won’t shrink, crack 
No hard work! This fabulous, 4 : , or rot, it was claimed. It can be 
new, powerful, self-emulsifying de- 4 7; ks finished to a mirror-smooth surface 
greasing concentrate is self- and featheredged without showing 
scouring. Floats away every speck a — the oe agg said 
f grease, dirt and oil slick and inished surface will take any paint 
of reas, drt and oil slick and | DEGREASE-MASTER © | ini'nc' special iiler ov primer 

+k as a whistle. E sifies 
: ° SES EVERYTHI needed 
a milky solution that flows down DEGREASES E NG Want more info? Use coupon on 
the drain without clogging. . . . All Automotive, Marine, page 121 and you will get it! 
Keep ’em operating by keeping Aviation, Industrial Equipment. - 
eep e ype y by kee 

"em clean! Keep ’em_ good- Shampoos All Engines 707 Tappet Gauge Set 
looking by keeping "em clean! Launders All Machinery A tappet gauge set, designed 
Degrease "em with DEGREAS- Washes All Cheedi especially for 1957 and ’58 model 
MASTER! all — Ford cars and trucks and for valve 
one ae adjustment on the same model Mer- 
Scours All Floors, Wash- curys, has been announced by Cal- 
i if Van, Inc., 2340 Brooklyn Road, Jack- 

DEGREAS-MASTER Leaves aut surfaces — woop, . rooms, Driveways, Lifts an c 3 Brooklyn Road, Jac 

son, Mich. 

CONCRETE, METAL, PAINT — SPARKLING CLEAN IN MINUTES! Gauge has 9 blades, each 42” wide 
and 4%” long with a 45° bend 1 
from the end of the blade. Thickness- 
es are from .009” through .026”. Set 


Rust Master can also be used for Studebaker and 
other cars and trucks. 


Manufacturers of Automotive Chemicals Want more info? Use coupon on 
56 CREIGHTON ST., CAMBRIDGE 40, MASS. page 121 and you will get it! 
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FROM LOCAL 
USE IN 1915 


Yew TOW SLING 


HOLMES Universal Car Guard Towing Sling pro- 
vides a very fast, safe method of handling all 
cors, without damaging grills or scarring light 
chrome and body parts. This is made possible 
by suspension on high strength, flexible straps 
that afford a new type of cushioned safety. The 
Holmes Sling is easy to install, profitable to use. 
Send for full details. 


WRECKER 


Yew SCOTCH BLOCKS 


Designed to prevent or retard the sliding of a 
wrecker during a direct rear end pull. Blocks 
are 17” wide, with teeth that hold on snow, ice, 
mud, asphalt or concrete surfaces. Supplied in 
pairs for use under single or dual wheels, with 
chains and giant anchor hooks for quick attach- 
ment to tailgate. Send TODAY for details. 
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TO the WORLD’S MOST 
WIDELY USED WRECKER 


% Aerial view of HOLMES 
modern factory, located in 
Chattanooga on a beautiful, 
16-acre tract. 


The Ernest Holmes Company has an enviable record in the designing 
and development of Wrecker and Towing Equipment. During the past 43 
years the company has grown from a small shop such as shown in the upper 
left to the present modern factory illustrated above. 


The double boom type wrecker which was pioneered and developed 
by HOLMES, has over the years been continually improved to meet 
changing conditions in service requirements. The progress made during these 
43 years of specializing in Wrecker production has established HOLMES 
Equipment as the most satisfactory ever built for the handling of wrecked 
and disabled motor vehicles. 


Today, HOLMES offers a wide choice of wrecker units, each varying 
in size, capacity and earning ability, all with features that are Tried, Tested 
and Proven by thousands of Satisfied Users. Send TODAY for model 
specifications, prices and details. 


a, ee er an. © remem my. m4 
Chattanooga 7, e Tennessee 


Want more facts? Use Reader Service Card Page 121 





8—Repair Stand it was claimed. Distortion stresses in 
the mounted unit reportedly are 
‘win-post repair stand for servic- eliminated and load pivots freely 
heavy truck engines, differentials with a minimum of turning effort. 
transmissions, and for handling Locking device holds the engine, 
engine requiring dual support, transmission or other load immovable 
been announced by Manzel, 315 even under the most severe torquing 
cock St., Buffalo 10, N. Y. operations, and makes the repai 
Stand utilizes a heavy-duty out- stand a completely rigid work tabl 
ird support, fixed height of which the manufacturer said. 
rmits load to pivot directly on the Want more info? Use coupon on 
nterline of gravity. Infinite lateral page 121 and you will get it! 
ositioning is provided by locking ee 
and wheel clamps. Flexible mount- 709—Boring Plate 
ng plate with 2” splined shaft is 
uilt into the stand. It cushions and “Model No. 701” boring plate for 
equalizes alignment stresses in engine all angle blocks, which permits align 
block and achieves equal load distri- ment of the boring bar to the cylinder 
bution on both supporting members, to be bored regardless of the angle 


of the block, has been announced by 
* 


| 

Storm-Vulcan, Inc., 222 
St., Dallas 35, Texas. 

Blocks having an angle of 10 


i 16°, etc., can be bored by using the 
CONTROLLED PRESSURE one model boring plate, which re 
E portedly meets the needs of all auto 


mobile shops in boring. No shims are 
necessary for alignment, and no other 
equipment 1S required to bore blocks 
accurately, it was claimed. Ancho1 


BRAKE CYLINDER HONE ce iene ior an nee a 
One Hone for ry boring bars. 


al , 
All Cylinders | Want more info? Use coupon on 
Y,"" to 2" page 121 and you will get it! 


* Model BHX a 
5 bh X sai 710—Defect Detector 
Portable sound detector, which re 


portedly locates the smallest internal 
defects in moving machinery without 
shutting down or otherwise taking 
equipment out of service, has been 
announced by Burke & Co., Worton, 
Md., which has appointed Jenkins 
Metal Shops, P. O. Box 1160, Gas- 
Here are 4 Big Reasons why the LISLE BHX is a Se 

your best buy: ; By amplifying normally inaudible 
defect-caused noises, detector is said 
to assist user in accurately locating 
broken, loose, worn or bent parts in 
. engines, gear boxes, compressors, 
Only one size and type stone for pumps and similar equipment, re- 
all work. gardless of size. It is also useful in 
determining the efficiency of steam 
traps and for locating leaks in air, 
gas or liquid lines, the manufacturer 
Flexible shaft makes it easy to said. Each detector contains both a 
hone cylinders on the car - pick-up diaphragm and an amplifying 
. diaphragm to provide maximum 


EASIER, FASTER, BIGGER RANGE... ~~ sound vibrations, making it possible 


to two different 


for user to listen 
..  ¢g ? . 
THE GBX | points at the same time 
' Want more info? Use coupon on 


if 


GLAZE BREAKER page 121 and you will get i 


(FULL 2’. TO 7"' RANGE) 711—Heavy-Duty Fluid 


1 


A heavy-duty brake fluid created 
to meet the demand for a dependable 
economy fluid with better than mini- 
mum performance characteristics and 
which reportedly won’t boil away at 
temperatures up to 300° F., has been 
Three stones remove glaze in announced by Olin Mathieson Chem- 
just seconds. | ical Corp., 460 Park Avenue, New 
, ; York 22, N. Y 
Operates with electric drills from Product is rated to meet or exceed 
10% - SAE specification 70-R-1, which re- 

. quires flow at minus 60° F. and a 
X53 900d too, HY boiling point not less than 300°F., the 
eel tS manufacturer said. It is non-corro- 
sive, can be mixed with existing 
ASK YOUR JOBBER brake fluids made with castor oil or 
synthetic bases and fulfills require- 
ments of al] states having brake fluid 
CORPORATION CLARINDA, |OWA legislation, it was claimed. 
Want more info? Use coupon on 
page 121 and you will get it! 


» Burbank 





Gives you controlled 


ressure over 34”-2” wide range. 
4 4 


1. Bite can be adjusted without 
removing hone from cylinder. 


Hones to the very end in step-cut 
and blind-end cylinders. 


+ - |||; i 


tpl 


: 


Adjustable to control pressure in 
all sizes of cylinders. 


Easy to insert and remove from 
cylinder. 


Benner 
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Primer-Surfacer sanding race shows how 
to get jobs out faster with less labor! 


To save costly shop time, test the sanding speed of your primer-surfacer. 
You’ll get fast, easy sanding with no tearing or pulling when you use Du Pont 
Hi-Speed Lacquer-Type Primer-Surfacer. It actually gives the fastest sanding 
that can be obtained without sacrificing other important features. And what 
are these other features? Fast filling, fast drying, plus beautiful color holdout 
for high gloss with less rubbing. You’d save with Hi-Speed Primer-Surfacer 
even if it cost more. But since it reduces 2 to 1 (1 gal. gives 3 at the gun), it 
costs less than many so-called “bargain”? primers. You save money with 
Du Pont Hi-Speed Primer-Surfacer every time! 








HI-SPEED PRIMER-SURFACEF 


REG. u. 5. paT. OFF (Lacquer-Type) 
BETTER THINGS FOR BETTER LIVING 
. .. THROUGH CHEMISTRY DU PONT REFINISHING MATERIALS 





ST 


712—Air Compressors 


Large 20- and 25hp, 125- and 175- 

air compressors, with double com- 
pressor units said to displace from 
96.4 to 129 cubic feet of air per 
minute, have been announced by The 
DeVilbiss Co., 300 Phillips Ave., To- 
ledo 1, O. 

Equipped with pressure switch and 
magnetically controlled unloaders, 


units have a magnetic starter with 
selector switch for automatic start- 
stop operation, or constant speed un- 
loading is available as are vertical 
air receivers for remote installation. 
The V-type multiple-cylinder com- 
pressors have a bore in the first 
stage of 44%” and 2%” in the second 
stage and a 4” stroke. They are 88” 
long, 283%” high and 28” wide. Do- 
mestic shipping weight is approxi- 
mately 1,700 lbs. 

Want more info? Use coupon on 

page 121 and you will get it! 


713—Boring Stand 


“Model No. 601” universal boring 
stand for V-8 blocks, which permits 
reboring of one bank of cylinders and 
reboring the opposite bank by rolling 
over the block, has been introduced 
by Storm-Vulcan, Inc., 2225 Burbank 
St., Dallas 35, Texas. 

Stand allows positioning the motor 
for disassembly and assembly accord- 


ing to the manufacturer, if desired. 
The company’s “Model No. 701” bor- 
ing plate may be used easily and 
readily with this stand, it was 
claimed. 
Want more info? Use coupen on 
page 121 and you will get it! 


714—Hand Cleaner 


A liquid hand cleaner which can 
be used with or without water, pack- 
aged in a 32-o0z., self-dispensing con- 
tainer, has been announced by DL 
Products, Inc., Banite Bldg., Buffalo, 
N. Y. 

“Liquid DL” reportedly dissolves 
and lifts out dirt, instantly removing 


130 Want more facts? Use Reader Service Card Page 121 


grease, grime, paint, tar, gasket ce- 
ment and other soil and stains. Con- 
taining no abrasives, product incor- 
porates lanolin and other skin condi- 
tioning properties to prevent dryness 
and chapping, plus Hexachlorophene 
G-11 for antiseptic protection, ac- 
cording to the company. It has no 
lingering odor. Throw-away con- 
tainer and valve are said to be 
trouble-free, fool-proof and leak- and 
spill-proof. 

Want more info? Use coupon on 

page 121 and you will get it! 


715—Hose and Couplings 


A line of Freon 12 hose in 50’ coils, 
together with a variety of reusable 


hose couplings, has been announced 
by The Imperial Brass Mfg. Co., 6300 
West Howard St., Chicago 48, Il. 

Designed to operate satisfactorily 
in temperature range of minus 20° F 
to plus 250° F. with recommended 
minimum working pressure of 350psi, 
hose is available in 5 sizes from 
3/16” to %” I.D. It has an inner 
seamless tube of synthetic rubber, 
reinforced with cotton braid, plus an 
outer cover of cotton braid impreg- 
nated with synthetic compound. A 
complete package assortment of cou 
plings and hose and assembly man 
drels can be obtained together with a 
21-drawer steel cabinet. 

Want more info? Use coupon on 

page 121 and you will get it! 








A GARAGEMAN 
ASKS HIS JOBBER: 


“See you’ve 
switched to 


MOOG 
CHASSIS 
PARTS... 
how 
come?” 


"| finally realized that 
MOOG is the only real 
chassis parts line... 
the most complete... 
the best accepted... 
the highest quality. 
Take this MOOG KING 


BOLT KIT, 
for example...” 


























HEADQUARTERS FOR THE 
COMPLETE MOOG LINE 


e Leaf Springs ¢ Coil Springs ¢ Overloads 
@ Tie Rod Ends @ King Bolt Kits 
@ Shackles ¢ Shock Absorbers ¢ Coil Action 
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716—"Oild" Car are black with red trim, and red and 
ivory with black trim. Upholstery is 

“The Merry Olds,” an authentic foam rubber with plastic cover. 
reproduction of the 1901-model Olds- Want more info? Use coupon on 
mobile, said to be ideal for promo- page 121 and you will get it! 
tions, a “second” car, contest premi- —— 
ums, as well as delivery service, has 717—Lift Spotter 
been introduced by American Air 
Products Corp., 4340 10th Ave., Fort A front saddle adapter spotting de- 
Lauderdale, Fla. vice for use with its twin-post lifts 

Each vehicle is hand-crafted and has been announced by Weaver Mfg. 
features a 4hp, air-cooled motor, 2 Co., 2166 South Ninth St., Spring- 
speeds forward and 1 reverse, auto- field, Ill. y 
matic clutch, internal expanding Painted yellow to make spotting an left (B) or right (C) socket to adjust 
brakes, sealed-beam headlights and easy job, adapters reportedly are so corresponding adapter in or out. Any 
Goodyear diamond tread tires. The designed that the mechanic has no model of its twin-post lift can be 
car will attain a speed of 35mph and difficulty in correctly spotting saddle modernized with the front saddle 
while obtaining over 67mpg, accord- under the proper lifting points. To spotting according to the company. 
ing to the company. Colors available operate, insert shift lever (A) into A rear saddle spotting device is also 
available. 

Want more info? Use coupon on 

page 121 and you will get it! 


718—Height Gauge 


Height gauge designed especially 
for use on all Chrysler products 
equipped with Torsion-Aire _ sus- 
pension, consisting of a metal frame 
16” long with an “arm” at each end 
and with a highly accurate, easy-to- 
read liquid level mounted on frame 
between the arms, has been an- 
nounced by Snap-on Tools Corp., 
8028 - 28th Ave., Kenosha, Wis 

One arm is stationary and has a 
“C”-shaped shoe on top to bear firm- 
ly against the lower edge of the ball 
joint nut. The opposite arm has a 
movable sleeve, adjustable to manu- 
‘“‘Look inside this bushing. There “Notice the shape of this Welsh facturers’ recommended height set- 
are no straight seams or grooves Plug. It’s contoured for a grease- a ~ ge —_- 7 F secre 
to catch or hang up the reamer. tight fit. Helps seal out dirt and mses pag side ‘of arm neuen 
, moisture . . . prevents wear.” sleeve at desired setting. The liquid 
level is equipped with a “see- 
through,” 2-sided scale, calibrated in 
increments of 2° and measures up to 
40° on either side of zero. Chart at- 
tached to frame on opposite side of 
level lists manufacturers’ recom- 
mended height for all models 
equipped with Torsion-Aire. Com- 
plete instructions are included with 
each gauge 

Want more info? Use coupon on 


page 121 and you will get it! 


719—Choke Kit 


A universal manual choke kit to 
convert faulty automatic chokes to 
hand-operated chokes, offering posi- 
‘‘There’s something special about “‘Ever see a finer bearing . . . or tive fingertip control from dash 
this bolt, too. The outer surface more shims included in a Kin panel, has been announced by 
cn r : : 5 : ; ' g Superior Screw & Mfg. Co., Inc., 
is hard, while the inner core is Bolt Kit? MOOG builds a part to 1227 W. Henderson St., Chicago 13, 

sh tile ~ater im- a hetter , : Ill. 
tough and ductile for greater im do a better job than the part it fede Mo, 960" senertediy has heen 


pact strength. replaces. designed to fit all climatic and non- 





Means faster, easier installation.’ 

















= 


climatic applications, including late 


Has Your Favorite Jobber Switched to MOOG Yet? 


If you would like one-stop service and top quality in under-car 4-barrel carburetor installations. For 
parts, be sure that your favorite Jobber sees climatic application, a tailored cap is 
: furnished with kit, which features a 


this message. You'll be doing him and your- spring-loaded unit that prevents the 
self a favor! Or, if you prefer, send us his stifling of engine on acceleration. 
Troubles which can be eliminated by 


name and address. We’ll see that he gets the installing kit include hard starting 


whole story on why... ps ere oy engine flooding, contamination of oil 
MOOG means More Under-Car Business! with raw gas, excessive gas fumes, 
engine stalling and smoke. 

Want more info? Use coupon on 


MOOG INDUSTRIES, INC. + ST. LOUIS 14, MISSOURI page 121 and you will get it! 
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0—Band, Throttle Tools 


ool board containing band and 
jttle linkage adjustment tools for 
automatic transmissions has been 
roduced by The New Britain Ma- 
ne Co., New Britain, Conn. 
omplete, well-illustrated 
jo-it” service instructions 


“how- 
come 


New Gnilain 
AUTOMATIC TRANSMISSION 
won etPLUSTMENT TOOLS | 


with every tool. No dropping or dis- 
assembling of the transmission is 
necessary, it was claimed. Two other 
boards, one featuring only band ad- 
justment tools and the other only 
throttle linkage adjustment tools, are 
also available. 

Want more info? Use coupon on 

page 121 and you will get it! 


721—Emergency Start Unit 


A portable emergency § starting 
unit, weighing 16 lbs. without the 
battery, said to enable one man to 
start a 6- or 12-volt vehicle in a 
limited space, has been introduced by 
United Motors Service, Division of 
General Motors, Detroit 2, Mich. 

A remote control button operates 
a solenoid switch, which permits ac- 
tivating the unit from the driver’s 
seat. Cables are “electrically dead” 
until the “Start-O-Pak” is activated, 
eliminating sparking at battery 
terminals and chances of fire or bat- 
tery gas explosion, the manufacturer 
said. The heavy-gauge steel case fea- 
tures a piano-type hinged cover and 
a convenient carrying handle. Out- 
side of case is finished with acid- 
resistant plastic enamel. The inside 
has a heavy baked-on coating of 
acid-proof vinyl plastisol. 

Want more info? Use coupon on 

page 121 and you will get it! 


722—Brake Repair Kits 


A complete line of its “Lockheed” 
power brake repair kits for all 
passenger cars, including single pack- 
age kits, major kits, minor kits, pack- 
ing and poppet valve kits, has been 
announced by Wagner Electric Corp., 
6400 Plymouth Ave., St. Louis 14, 
Mo. 

Single package kits contain all 
parts normally required in a complete 
overhaul. Major and minor kits con- 
tain gaskets and rubber parts for 
major or minor overhauls. Power 
piston leather packing or power 
diaphragm, as required, plus related 
parts, are included in packing kits. 
Poppet valve parts for complete re- 
placement are included in poppet 


132 Want more facts? Use Reader Service Card Page 121 


valve kits. Each contains clear in- 
structions for step-by-step disassem- 
bly, repair and assembly. Instruction 
sheets identify and illustrate all 
parts. 
Want more info? Use coupon on 
page 121 and you will get it! 


723—Parts Cleaner 


An immersion-type, water-sealed 
cold parts cleaner in 6-gallon con- 
tainers holding 4 gallons of liquid, 
which reportedly cuts cleaning ef- 
forts of mechanics almost 60%, has 
been introduced by Permatex Co., 
Inc., 300 Broadway, Huntington Sta- 
tion, N. Y. 

Cleaner is supplied in two differ- 


ently labeled containers—one with a 
reusable steel basket with handle, 
legs and perforated bottom, and one 
container without the basket. Parts 
to be cleaned can be immersed in the 
basket and left to sit. Chemical con- 
centrates are designed to penetrate 
quickly and break down baked-on 
carbon, varnish, grease and other 
deposits from engine cylinder blocks, 
pistons and carburetor parts, elimi 
nating the need of hand scraping and 
brushing, it was claimed. If left over 
night in cleaner, parts will not oxi 
dize or discolor and can be rinsed 
with water without leaving oil film 
the manufacturer said. 

Want more info? Us 

page 121 and you will get it 


coupon on 








PART-TIME BRAKES cause 
FULL-TIME TROUBLE 


Get full details and prices—Call your World Bestos Distributor 


 WorRtb 
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724—Electric Buffer 


An electric buffer, which reported 
ly thoroughly cleans and roughens 
tires and tubes without gouging or 
burning, has been announced by 
Bishman Mfg. Co., Osseo, Minn 

Precision-cut, all-steel gears pro 
vide proper speed of 1080rpm under 
load for easy buffing with perfect 
control, it was claimed. Dynamically 
balanced armature eliminates vibra 
tion and clatter, while lightweight, 
compact design is said to make buffer 
easy to hold and manipulate. It is 
equipped with 3”, medium-gauge 
wire brush tested for 15,000rpm, a 
3-wire cord and_ special 2-prong 
adapter plug with ground wire fot 


maximum operator protection. 
Want more info? Use coupon on 
page 121 and you will get it! 


725—Axle Stand 


Axle stand in 5 models from 3- to 
15-ton capacity, designed with 3 legs 
instead of the conventional 4 to pre- 
vent rocking and provide firm sup- 
port where floor are eneven or 
loping, has been introduced by The 
Ken-Tool Mfg. Co., 768 East North 
St., Akron 5, O. 

Stand is self-adjusting to any floor 
contour and requires no special shim 
ming or leveling. Legs and othe 
parts are said to be extremely rugged 
and all models are designed to sup 





DON'T TAKE CHANCES... 


Install WORLD BESTOS “PFT” 
(Prescribed Friction Truck) the 


brake lining sets built to develop 
maximum stopping power for 
light and medium trucks in hard- 
driving, multi-stop service. 

Safety and dependability are the 
most important benefits you can 
give your customer. Build your 
reputation for guaranteed satis- 
faction! Give your customers the 
right combination of stopping 
power, fade control and long wear 
with WORLD BESTOS “PFT”. 





Get “PFT” —for trucks and buses—in Bonded Shoe Exchange 


Sets or in packaged segments for friveting or for bondin 


BE€STOS 
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go 
5: 


or write direct to WORLD BESTOS, NEW CASTLE, INDIANA 





port 65 overloads Other safety 
features include a self-locking 
mechanism to prevent accidental re 
lease, “sure-grip” saddle design to 
keep loads from slipping and large 
base dimensions to minimize tipping. 
With load off, the main support re 
leases instantly in response to slight 
lift of the balanced handle, the man 
ufacturer said 

Want more info? Use coupon on 

page 121 and you will get it! 


726—Oil Seal Tool 


An oil seal installation tool with 10 
plastic adapters, which reportedly 
can be used to install practically all 
front wheel seals, has been intro- 
duced by McCord Corp., Riopelle St 
and E. Grand Blvd., Detroit 11, Mich 

The adapters fit on the end of driv- 
ing member and are made of in- 
destructible plastic. Packed in an oil- 
proof container with instructions on 
their use, they each carry an identi- 
fying number stamped on the face. A 
cross reference shows proper adapter 
to be used with McCord oil seals. In- 
stallation tool is supplied free with 
“No. 8595” and “No. 8596” oil seal as- 
sortments. 

Want more info? Use coupon on 

page 121 and you will get it! 


727—Dry Filter Cleaner 


“1800” dry filter air cleaner for 
late-model, 6-cylinder cars with low 
hood clearance has been announced 
by Badger Tool & Mfg. Co., Inc., 
1501-11 W. Polk St., Chicago 7, Il. 

Duct arm design and construction 
permits converting oil-bath or oil- 
wetted cleaners to dry-type, replace- 
able-cartridge air cleaner. Cleaners 
are available for 2 5/16” and 2 5/8” 
carburetors and feature telescopic 
and stud mounting. 

Want more info? Use coupon on 

page 121 and you will get it! 


728—Tire Repair Material 


“Rubber-Weld,” for conventional 
and tubeless tire repairs, said to bond 
with synthetic rubber and requiring 
no underpadding or back-up rubber, 
has been announced by Ace Rubber 
Co., P. O. Box 6147, Dallas, Texas. 

Want more info? Use coupon on 

page 121 and you will get it! 
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TIME SAVERS 














To Stop Hose Slipping 
At the Connections 


_ KEEP windshield wiper and 
washer hose from splitting at 
the connections, wrap end with 
plastic electrician’s tape back ap- 
proximately 1” before sliding onto 
connection.—William E. Spinks, 
1401 Roswell Street, Marietta, 
Georgia. 


Correcting Gas Gauges 
On 1957-58 Fords 


O* 1957-58 Fords, sometimes 
the gas gauge will fluctuate a 
quarter of a tank and we found 
that replacing the gauge does not 
correct the trouble as you might 
first think. 

However, replacing the voltage 


regulator that supplies current to 
the gas and heat gauges quickly 
corrects the problem.—James D. 
Martin, Service Manager, c/o Jack 
Hughes Motors (Ford), 1000 E 
San Antonio, San Marcos, Texas. 


Locating Hard-to-Find 
Cooling Systems Leaks 


OME cars will leak water off 
S and on while in operation, and 
to locate these hard-to-find cool- 
ing systems leaks, we do this: 

Add about 4% cup of bluing 
(purchased at grocery stores) to 
color the water, then drive the 
car moderately fast a few miles. 
Upon return, closely examine the 
entire cooling system with a light 
to find blue stain that will show 
where water leaks 


We have a pressure tester in oul 
shop that is adequate for most 
jobs, but when it fails we color the 
water and find the exact spot. 
James D. Martin, c/o Jack Hughes 
Motors, 100 E. San Antonio, San 
Marcos, Texas. 

Preventing Shift Failure 
On 1958 Ford Trucks 


W* FIND some 1958 Ford “C’ 
series trucks have premature 
failure of the two-speed-shift mo- 
tor due to the exhaust from the 
left tailpipe coming out directly 
over the motor. 

We correct this by loosening 
tailpipe clamp and rotating the 
tailpipe about 35° to the outside.- 
James D. Martin, Service Manager, 
c/o Jack Hughes Motors (Ford) 





PICTURE OF A SMART 


Ee 


He Uses ~ 


3% 


Tramco Industries Inc. 
125 WEST END AVE. « NEW YORK 23, N. Y. 
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Sure | use Tramco parts! | look 
to Tramco for the exact engin- 
eering specifications so impor- 
tant for Automatic Transmission 
Repairs. The handy carton, 
labeled for easy identification, 
puts the necessary parts for 
any job at my fingertips. For 
safe, sure, fast repairs, it’s 
Tramco for me. 


J. C. HIGH 
223 South Tartar 


Pasadena, Texas 





Look To The 
BIG “’T”’ Line For 
GASKET SETS 
“O” RINGS & KITS 
BUSHINGS 
SEALING RINGS 
PISTON SEALS 
HARD PARTS 
For All 
Automatic 
Transmissions 
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A GOOD 
IDEA? 


Gor 
$ will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 8, Ga. 











100 E. San Antonio, San Marcos, 
Texas. 


Constructing Tongs 
For Lifting Parts 


W" FIND that ‘“‘tongs” made of 
16” x 2” steel are indispens- 
able as time and labor savers for 
lifting all kinds of equipment and 
to prevent damage to men and 
equipment. 

Drilled and_ slipped 
welded steel ring, the arms strad- 
dle the piece and with the ring 
hung on the hook of the chain 
hoist, the tongs act like icemen’s 
tongs, gripping the part firmly and 
safely. Two cover a vast 


over a 


$1zZes 


variety of lifting.—Harry J. Miller, 
991 Forty-Second, Sarasota, Flori- 
da. 


Chrysler Products Sport 
30,132 New Parts 


A TOTAL of 30,132 new body 
and chassis parts have been 
designed into the 1959 
Chrysler Corp. cars. 

William C. Newberg, executive 
vice-president, cited the figure as 
“illustrative of the tremendous 
scope of our model changeover this 


new 


and said that the new part 
design ad- 
improve- 


year’ 
represent “significant 
vances, engineering 
ments, superior materials and new 
production methods.” 

Accounting for approximately 
81% of the total are the body de- 
sign changes—new exterior body 
panels and trim, new interiors In- 
cluding fabrics, bolster materials, 
instrument panels, steering wheels 
and seats. 

Chassis account for 
12% of the new parts, which in- 
suspension In- 


assemblies 


clude new engines, 





EXPERT 


MECHANICS 
wiTH 


ag, A= E 
By (00) 





Fine Quality 
Reversible Ratchet 

lex Wrenches 
Tempered 
plated, 


Also in 


-D 


Y Wo 6). 3 


Y—h4" 
No. 62. %_ » 
6~%/ 





HEAVY DUTY Compressor. Speeds 


No. 63: 


AZ 
2—%e" 

ms 65 %-~Y," 

0. 66 Ys-%"s 





valve jobs on BIG bus, truck, tractor 
engines (L-head, valve-in-head). 3 prs. 
jaws plus adjustable plunger bar per- 
mit servicing longest, shortest valves. 


K-D No. 325. 


SAFE, EASY battery handling. Quick 

acting screw with T-handle for fast 

operation. Grips securely for tilting, Q\ , 
maneuvering in tight places. K-D = LOW PRICED 


No. 140. 

UNIVERSAL Cylinder Head Holder. 
Holds all sizes, rotates to any posi- 
tion for cleaning, servicing valves. 
For GM, Ford, Chrysler-built, plus 
others. K-D No. 175. 


For all widths of 


A>» popularéand12 | 
\ 
\ volt batteries. 
ks 


- Standard 
Size 














KD Tools are built to last. In shops all over 
the nation youll find K-D 380 Compressors still in 
San daily use after 25 years service! See your Jobber. 
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vations and many other new 
1assis features. The remainder of 
he new parts—about seven per 
ent of the total—are used in elec- 
rical systems. 


Chevrolet Foresees Climb 
in Driver Training Need 
N INCREASE of nearly 15% in 


£&% requirements for student driv- 
er training automobiles during the 


Citing a national survey recent- 
ly completed, Fish said Chevrolet 
dealers provided 5,343 cars for the 
program in the 1957-58 term, ac- 
counting for nearly half of the na- 
tional total. This represented an 
increase of 661 cars over the 
4,682 furnished in the 1956-57 
year when Chevrolet dealers also 
led in participation, he said. The 
national total of cars in the pro- 
gram has risen from 7,300 in 1953- 


new school term is foreseen by 
Chevrolet, according to General 
Sales Manager W. E. Fish. 


54 to 12,177 last year. 
“Currently 15 
couraging 


states are en- 
expansion of driver 


Richard T. Cannon is now vice- 
president and assistant general 
manager in both Universal Under- 
writers and Universal Under- 
writers Insurance Co. since the 
retirement of General Sales Man- 
ager Harold L. Wieder. He joined 
Universal Underwriters in 1939 
as field representative traveling in 
Alabama, Georgia and parts of 
Florida. Later he became a special 
representative out of the home of- 
fice in Kansas City, Mo., and in 
1949 was made vice-president in 





Introducing 


the production department. In 
; November 1949 he was appointed 
“ vice-president and director of 
Universal Underwriters Insurance 
Co., and in 1952 was named as- 


sistant to Wieder. 


PURITAN 


HEavy put’ 
Brake Fluid 


Meets or Exceeds SAE Spec 708 


training education,” he said, “by 
providing funds to help pay for the 
courses, while other states are con- 
sidering similar legislation.” 

Fish said that General Motors 
again is providing dealers with a 
special allowance of $125 for 
every new car lent the schools. In 
addition, he said, many dealers are 
supplying schools with a kit of 
classroom study aids to supple- 
ment the practice driving phase of 
the course. 








New Puritan Heavy Duty Brake Fluid 
is the economical answer to today’s 
high temperature requirements. Con- 
tains Puritan’s traditional quality in- 
gredients that assure trouble-free, 
heavy duty performance. Order Puri- 
tan Heavy Duty Brake Fluid through 
your NAPA jobber today! 


@eeeeseeee eee eeeee 8 


Meets or exceeds 
SAE Specification 
7OR1 


HEAT RESISTANCE ex- 
ceeds SAE Specification 70R1 


RUST RESISTANCE ex- 
ceeds SAE Specification 70R1 


VISCOSITY exceeds SAE 
Specification 70R1 


STABILITY exceeds SAE 
Specification 70R1 


COMPATIBILITY meets 
SAE Specification 70R1 


Pontiac Picks King 
For Western Sales 


ee L. King has been named 
manager of the western sales 
region for Pontiac Motor Division, 
with headquarters in Dallas, 
Texas, succeeding M. R. Spears, 
who was transferred to the home 
office at Pontiac, Mich., as assist- 
ant to the general sales manager 
in charge of field relations. 

Since joining Pontiac in 1946, 
King has held a number of man- 
agerial positions, including parts 
and accessories merchandising 
managership in the Washington, D. 
C., zone. He was born in Kings- 
tree, S. C., and received his A. B. 
degree from Wofford College in 
Spartanburg. 





Puritan Super 60 
Still the top-quality, premium heavy- 
duty brake fluid. Meets or exceeds 
SAE Specifications 70R3 and 70R1. 


OLIN MaTHIESON CHEMICAL CORPORATION 


Automotive Products Department ¢ Baltimore 3, Maryland 
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has contributed to our growth,” 


iT PAYS TO BE A 


Waters, vice president 





“Alertness to the many avenues of opportunity with De Soto 
Waters, 
here with two important members of the Waters team, his 
E 
Clarke 


says Mr shown 


and general manager, 


general sales manager 


Seas 








R. A. Waters, Jr 


“My Uncle Jim and De Soto both 
started in business in 1928,”’ says 
Mr. Waters. ‘‘From a small begin- 
ning, with only 13 employees, the 
business grew fast, and it continued 
to grow under my father, Robert 
A. Waters, Sr. We’ve been the 
largest dealer in San Francisco for 
27 of our 30 years in business 
that’s how fast we grew. Today, 
we have 250 employees, a seven- 
floor building with four acres of 
floor space and, because our busi- 
ness is built on volume, we seldom 
have less than 400 new cars in stock. 
“One big reason for our growth 
has been a continuing tradition of 
enterprise and imagination, an 
awareness of customer wants and 
sound business management, begun 
by my uncle and father. Another 
big reason, of course, has been the 
best organization any dealer could 
ask for. 
“But all this is based on one key 


third in family 
ization, stands on storage roof of mammoth, seven-floor dealership 


Robert A. Waters, Jr., president of James F. Waters Inc., 
San Francisco's largest dealer for 27 years, tells how 


“DeSoto helped us grow’ 















to head giant Waters organ- 


factor—the remarkably good, close 
personal working relationship we’ ve 
enjoyed with De Soto since 1928. 
De Soto has always treated us like 
partners, always ready with advice 
and assistance when needed. 

“They’ve always supplied us 
with a well-made, quality product, 
at a range of prices that lets us sell 
prospects from Cliff House to the 
Ferry Bldg. and helped us build a 
thriving fleet 
advertising, sales promotion and 
training support has been more 
than reasonable. This 
dealer interest, together with cus- 
tomer interest, has been reflected 
in owner loyalty for the product 
during the past 30 years. 


business. Factory 


policy of 


““We’ve come a long way since 
joining De Soto in 1928. But we’re 
looking forward with confidence 
and alertness to the even greater 
future potential of our De Soto 
franchise in the years to come.” 





DE SOTO DEALER! 
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Automotive NEWS BRIEFS 


(Continued from page 15) 





toboganned all the way down to 
.267—this in spite of the fact 
that the number of cars on the 
streets and highways had almost 
doubled. 

“For reasons hard to identify, 
yours has been one of the tough- 
est skilled fields in which to 
launch and_= sustain adequate 
craftsman development programs. 
This is extremely unfortunate be- 
cause there is not another major 
industry that needs apprenticeship 
more than the field of car repair. 
This deficiency has been publicized 
and talked about so much that 
your reputation has suffered.” 

Patterson emphasized the grow- 
ing need of an actively supported 
apprentice program. “The upskill- 
ing of workers in the automotive 
field is of such enormous im- 
portance to consumers, as well as 
to the economy and security, that 
training responsibility should be 
assumed by every shop. 

“Your vital industry cannot lag 
in providing planned and system- 


atic on-the-job training leading to 
journeymanship,” he stated. 

The Independent Garagemen’s 
Association holds two conventions 
each year. The next convention 
will be held in Austin in April, 
while the fall meeting will go to 
Brownsville in September 1959. 
Exact dates for the two meetings 
have not been set. 


Ford Bed-Checks Rooms 
Of Its Teenagers 


Laser Ford Motor Co. was host 
again this month—as it was 
a year earlier—to more than 100 
teenagers in Detroit, it was taking 
no chances on its guests’ being 
out too late. 

Notices to these contestants for 
a four-year scholarship and other 
prizes advised of the bed-check in 
the hotel at midnight. In addition, 
they were invited to phone home 
upon arrival in Detroit—at Ford’s 
expense—to let Mama know they 
had arrived safely. 


Thirty-three from the Southeast, 
as well as a score or more from the 
Southwest, were among the group. 


Alabamians Will Hear 
Monroney on Pricing 


seen A. S. “Mike” Monroney 
(D-Okla.) will speak on retail 
car pricing before the Automobile 
Dealers Association of Alabama's 
“Rally Day for Dealer Profits” 
meeting to be held Nov. 6 at the 
Tutwiler Hotel in Birmingham. 

Among other principal speakers 
will be the state’s own Senator 
John Sparkman who will talk on 
ways and means of improving the 
profit situation of the dealer. 

The program, “designed to place 
all information and implement: 
possible in the hands of dealers so 
they may promote and protect 
themselves,” according to the as- 
sociation, will feature outstanding 
dealer authorities who will pass on 
their knowledge and experiences 
as successful operators. 








MERRY 
OLDS .. 


Authentic full-size 
reproduction of the 
1901 Oldsmobile. 


Now tooled and in 
production. 


Immediate delivery 


Originators of the 
car with the back- 


VALUABLE FRANCHISES 
NOW AVAILABLE 





The little package with 


THE BIG ANSWERS! 
— BPS CHOKE-STOVE — 


SHOWING MAMMER We WHICH 
THE OPS CHOKE-STOVE (5 MOUNTED 
ONTO AVTOMOBNE MANHOLD 


choke-stove 


Exclusive “contour 
fit” with asbestos 
pad to assure 
airtight seal 


ward look. 


Additional models 
being readied for 
tooling comprise 
line including Olds, 
Ford, Buick and 
Rambler. 


4340 Northwest 10th Avenue, Fort Lauderdale, Florida 
Phone: LOgan 6-6521 





Please send im- NAME 
mediately informa- ADDRESS 
tion about the CITY 
Merry Olds Franchise STATE 
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For full franchise information, write, phone or send coupon today. 


AMERICAN AIR PRODUCTS CORP. 








Choke-Stove mounting 

strap. (Uses one manifold 

bolt.) No holes to drill. 
This is the inexpensive replacement for the original heat tube on late 
model cars — which effectively and permanently solves the carburetor 
problems of hot and COLD weather driving! 
BPS CHOKE-STOVE is a great item for all jobbers — providing a 
sure-fire door opener to any service shop or dealer, while returning a 
real and worthwhile profit! 
BPS CHOKE-STOVE is an indispensable stocking product for all repair 
shop and dealer shelves — providing the sure cure for carburetor 
headaches, sticking chokes, hard starting and rough performance 
Easy to sell, easy to install and profitable! ee 
BPS CHOKE-STOVE is a MUST for the motorist customer — providing 
safer, smoother, more pleasurable and economical driving! AND FOR 
ONLY $5.95 LIST! 
BPS CHOKE-STOVES are available for Ford, Mercury, Lincoln, Thunder- 
bird, Continental 55-57; Chevrolet 57-58; Oldsmobile 56-58; Chrysler 
DeSoto, Dodge, Plymouth, Imperial — 55-57 


WRITE FOR FULL INFORMATION 
ON THIS GREAT PRODUCT! 


BRAKE PARTS SPECIALTY 
1914 W. Washington Blvd. Los Angeles 18, Calif. 
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NADA Arranges Study 
Of Car Salesmen 


hp personnel relations commit- 
tee of the National Automobile 
Dealers Association has retained 
Science Research Associates, Chi- 
cago, to conduct a nationwide 
study of automobile salesmen, it 
was announced last month by 
Frank Collord, committee chair- 
man. 

Collord, a Dodge-Chrysler-Im- 
perial dealer in Waterloo, Iowa, 
said that the study is being under- 
taken “to elevate standards of sell- 
ing in our great automotive indus- 
try, and by so doing, to boost the 
over-all sales of the nation’s fran- 
chised dealers. 

“When completed the project 
will assist dealers in selecting, hir- 
ing, training and evaluating sales- 
men. 

“Automobile dealers are fully 
aware of the drastic shortage of 
good salesmen and the lack of in- 
terest on the part of American 
youth in this phase of our automo- 
tive industry. 

“By elevating the standards it 
is hoped that a new incentive and 
appeal will be added to the role 
of automobile selling to attract 
‘new blood’ to our selling forces.” 

Other members of the committee 
include: J. W. Pickens (Cadillac- 
Oldsmobile), vice-chairman, Or- 
angeburg, S. C., and H. Mead Nor- 
ton (Buick), Oklahoma City, Okla 


St. Louis Managers 
Name Hinshaw 


| see meeting of the Service and 
Parts Managers Bureau of the 
Greater St. Louis Automotive As- 
sociation for the 1958-59 fiscal year 
was held last month, at which 
Summers Hinshaw of Lindburg 
Cadillac was elected president. 

Vice-president is George Zuro- 
weste of Castles, Wilson Buick. 
Ed Hayward is secretary-treasure! 
and Fay Hahn, assistant secretary- 
treasurer, 

Directors are Roy Bage, Francis 
Chevrolet Co.; Don O. Bishop, 
Midtown Motors, Inc.; John Dunn, 
Nolting Oldsmobile; Al Ogden, 
Stivers Auto Sales; Harold Walsh, 
Emerson Planck, Inc., and Bill 
Wasser, Brodhead Motor Co. 


Alabamians Meet March 22-24 


The 1959 convention of the Au- 
tomobile Dealers Association of 
Alabama will be held March 22-24 
at the Tutwiler Hotel in Birming- 
ham. M. B. Casler of Birmingham 
is president. 
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(NOW PELLETIZED) 


Guly BAR'S LEAKS Jr 


MOST WIDELY USED COOLING SYSTEM PROTECTIVE IN THE WORLD 
is FINE enough to 


Flow through the 
newly designed 
Cooling System 
and Car Heater 


tubes (23/j000 


to 79/1000 inch) ON ANTI-FREEZE 
WG CHANGEOVER 


@ For top engine performance, 
: / use BAR'S LEAKS or its affili- 

cars. -% TIOErEPS: ate, BAR'S RUST (same Pat. 
No.). Flush out and pour in bot- 

*BAR'S LEAKS designed tle of BAR'S. If leaving ant- 
with aluminum in mind freeze in from year to year, use 
BAR'S RUST to rejuvenate the 
coolant and protect system from 
corrosive acids. For late cars — 
°$6-'57 on — use BAR'S RUST 


in modern 
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mews 
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SHILA AT HT Le a ST 


HEATER CORE 
23/1000 IN. 


WARNING! 


RSNnOs oes SERVICE STATIONS — DEALERS 
70/1000 IN. 

IN MODERN CARS Only BAR'S LEAKS meets the cooling system spec ifica- 

tions of every automobile manufacturer as to fineness of 


ingredients and required protection. 


Be on the alert! Many other sealer inhibitors contain coarse, bulky material. 
They clog the tiny new-car tubes of radiators and car heaters (23/1000 to 
70/1000 inch). Fail to circulate. Fail to protect. As a result, aluminum com- 
ponents become pitted, harmful rust and scale develop, and seepage en- 
dangers vital metal parts. Remember, if you ruin a car, you're responsible. 


Improved BAR'S LEAKS, now pelletized, dissolves to particles 15/1000 
inch and smaller. BAR’S LEAKS circulates freely through the smallest 
heater and radiator cores. Only BAR’S LEAKS provides the required protec- 
tion — inhibits rust and scale — seals all leaks in gaskets and porous metal. 
BAR'S is a MUST! Write for literature. Tells how you can qualify as a 


certified cooling system expert. 


Cash in on BAR S for o lucrative repeot business. LIST PRICE $1 .00 


Available through automotive jobbers, service stations, auto goods stores. 


BAR’S PRODUCTS SUPPLY, INC. 


(Office and Plant) P. O. BOX 146 @ HOLLY, MICHIGAN 
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jorth Carolina Dealers 
o Repeat Conference 


BLUEPRINT for a_ successful 

dealership will be laid down 

the second annual working con- 

rence of the North Carolina 

utomobile Dealers Association 

Yov. 21 at the Sir Walter Raleigh 
Hotel in Raleigh. 

Association President Joe A. 
Watkins of Oxford said the meet- 
ing is the result of a demand for 
a repeat by those who attended a 
suceessful one-day conference pre- 
sented last year. The program is 
tailored specifically for the North 
Carolina dealer, with subject mat- 
ter consisting of problems select- 
ed by dealers as the most formid- 
able facing them. 

Profit-conscious dealers, faced 
with meeting high overhead in 
times of shorter volume, have been 
attending these seminars over the 
country. 


Aluminum Radiator Costs 
And Weighs 20% Less 


A LIGHTWEIGHT aluminum - fin 
automobile radiator can be 
produced today at raw-material 
costs averaging 20% less than con- 
ventional copper-brass units, ac- 


The first member of the new American Motors Society of Automotive 
Technicians is Roy E. Sutterfield (center) of Murphy-Tenge Motors, 
Rambler dealership in St. Louis. He is shown receiving certificate No. 1 


trom William Corbin 


(left), zone parts and service manager, and 


Robert E. Murphy, dealership partner. Sutterfield, 34, has been a 
Rambler mechanic for 11 years. The organization was formed to give 


recognition to superior 


service personnel of 


Rambler dealerships 


throughout the United States. 


cording to Dr. Kent R. Van Horn, 
director of Alcoa Research Lab- 
oratories of the Aluminum Co. of 
America. 

Composite aluminum-fin, 
tube heat exchangers also weigh 
20% less than conventional as- 
semblies and reportedly require 
only minor changes in manufac- 
turing procedures. 


bras 


Van Horn reported excellent 
performance of the aluminum-fin 
radiator in road and laboratory 
corrosion tests involving exposure 
to salt sprays, high humidity and 
varied atmospheric conditions. The 
radiators have road-tested 
throughout the country on late- 
model cars during the last five 
years, he said. 


been 





You Can DEPEND on 


TRU-TORQUE Safety Cups... 


because they are 


DOUBLE INSPECTED 


Now... 


Repair-it-yourself 


<_ 








Compare the low price of a 
JacK-Pack jack repair kit 
to the cost of your last jack ender 3-pawesr atuee through sislae ance 
service job! Easy-to-install so eliminate impertec 7 to 
JACK-PACKS save you money : sious cups 
time long equipment - 
tie-ups. Order JACK-PAcks 
from your jobber today. For 
longer life, re-fill your jack 
with non-foaming JacK-PAack 
hydraulic jack oil This is only ONE of the PLUS factors you get with 
PRU-TORQUE INDIVIDUALLY rather than SPOT 


Cups are dropped 


Cups being inspected 


eliminate oversize 


Inspecte d! 


sack 
pare fl pack See Your 
Write today for new illustrated 

Tru-TORQUE 


JacK-Pack folder 
JACK-PACK MFG. CO OTTO-ITEMS, INC. 
1200 Reco Ave 7 St. Lovis 22, Mo 


loday 


Jobber 


2'15 NO MARIANNA AVE 
LOS ANGELES 32. CALIF 
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Retiring President Bill Weldon, Van Bergen & Greener, Inc., Chicago, 
introduces the incoming president, H. B. Hastings (left), The Hastings 
Co., King, N. C., before the APRA convention audience. 


APRA Registrations Exceed 825; 
New Orleans Gets 1959 Convention 


—  gacuntaneigan exceeded 825 at 
the recent annual convention 
of Automotive Parts Rebuilders 
Association at the Conrad Hilton 
Hotel in Chicago 

Executive Director Nathan M 
Roberts also announced that the 
1959 convention would be held in 
New Orleans. The convention will 
be held some time between Oct. 12 
and Oct. 25 

An imposing array of industry 
leaders appeared on the four-day 
program, covering a wide variety 
of subjects. 

Charles A. Dunmore of Rebuild- 
ers, Inc., Garland, Texas, received 
the grand award for his advertis- 
ing in promoting Mustang engines 
in the first advertising contest 
dealing with the rebuilders in- 
dustry. 

Mel Turner, Chicago garage op- 
erator and a staff member of Na- 
tional Standard Parts Association, 
declared in one of the major ad- 
dresses: 

“As rebuilders you should be 
particularly interested in all 
phases of automotive training pro- 
grams because the lack of ade- 
quate training could easily reflect 
unfavorably on the rebuilt units 
which you furnish to wholesalers 
for use by the general repair 
trade.” 

Turner said that “although you 
have done a workmanlike job with 
quality material, you may have 
merchandise returned because of 
the lack of knowledge and skill of 
an installer. A _ skilled installer 
would ordinarily make a minor 


‘ 


+ 


adjustment, in less time than 
would take to remove the unit 
and return it to the jobber.” 

He said that as the industry 
grew, adequate training programs 
were slow in being formulated al- 
though various automobile manu- 
facturers did institute extension 
training schools with enrollment 
limited to mechanics already in 
the trade. 

The problem, according to Tur- 
ner, is to create an ever-expand- 
ing pool of new mechanics with 
the best source of this manpower 
being developed in the high 
schools of the nation. But until re- 
cently, Turned explained, very lit- 
tle effort has been made to attract 
boys to automotive instruction 
classes by pointing out to them 
and their parents the opportuni- 
ties in the field, by making shop 
facilities and instruction attractive 
through the use of modern equip- 
ment and teaching methods in 
this country. 

“As a result of this program 
there has developed a growing 
awareness on the part of educators 
to the need for upgrading auto- 
motive training programs. 

“But much remains to be done. 
A recent survey by our research 
staff revealed that the pattern of 
training is uneven and that often 
there is a lack of uniform plan 
or program. Teachers were en- 
tirely on their own in developing 
assignments. Generally, programs 
were not realistic. In many cases, 
shop layouts were poorly planned 
with obsolete equipment.” 
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Texas Groups Assist 
Training School 


fer automotive organizations 
of Dallas, Texas, have come to 
the aid of the only high school in 
the area that teaches automotive 
mechanic training and was about 
to curtail » course for lack of 
equipment. 

The organizations are the Au- 
thorized New Car Dealers of Dal- 
las, Inc., Dallas Automotive 
Wholesalers, Inc., and Automotive 
Booster Club, Southwest No. 4. 
Together the organizations will 
inderwrite a sum of approximate- 
ly $1,340. 


This amount is required for new 
equipment. Although that figure at 
list would not buy much equip- 
ment, the purchases are to be 
made at cost by Beard and Stone 
Electric Co., whose manager, Al- 
bert May, is active in the whole- 
saler organization. 

The high school involved is 
Crozier Tech, where equipment 
ised in mechanic training is obso- 
lete or worn out. Although the 
board of education budget pro- 
vides for bare necessities of the 
course, it does not provide for new 
developments in testing and other 
equipment. 


Chrysler's Simea Goal Is 
15% of Foreign Sales 


Pog Corp. has set its sights 
on 15% of the expanding im- 
ported car market in the United 
States as the minimum 1959 goal 
for the French-made Simca. 

To attain this goal Chrysler, as 
United States distributor of Simca 
cars, is putting its nationwide 
sales, service and parts distribu- 
tion system into the campaign. 

Byron J. Nichols, group vice- 
president — automotive sales, 
Chrysler Corp., said that this full- 
fledged sales and distribution pro- 
gram in the United States is 
backed by newly-enlarged and 
modernized Simca plants near 
Paris capable of meeting the de- 
mands for increased production. 

“We are conducting surveys to 
determine market potentials for 
Simca products in cities through- 
out the nation and plan to increase 
the Simca dealer body from 600 to 
approximately 1,000 dealers,” 
Nichols said. 

Chrysler Corp. dealers currently 
represent about 40% of the Simca 
dealer body in the United States. 
Other Chrysler Corp. dealers will 
be given the opportunity to estab- 
lish new Simca outlets. 








Jobber News 
(Continued from page 51) 





This is the architect’s drawing of 
the new 12,800-square-foot home 
office and manufacturing facility 
to be erected by Micro-Lube Sales, 
manufacturer of automotive addi- 
tive, in Dallas, Texas. Construction 
of the one-story, steel and brick 
facility is expected to get under- 
way soon. 





AAR Silver Jubilee 
To Be Held Feb. 17 


I* CELEBRATION of the 25th anni- 
versary of the Automotive Af- 
filiated Representatives, a silver 


Texan Requests Factories: 
“Don't Fence Us In!" 


W 4 | CH W 0) lJ LD OHN Reynolds of Straus-Frank 
Co., prominent Texas whole- 


salers, as president of National 
Standard Parts Association has jubilee member - factory - jobbe: 
asked aftermarket manufactur- breakfast meeting will be held at 
ers: the Pick-Congress Hotel in Chicago 
“Don’t Fence Us In!” on Tuesday, Feb. 17, immediately 
In a letter to the factories last preceding the opening day of the 
month he asserted: International Automotive Service 
“For the first time in a number Industries Show. 
of years some product lines are in Guest speaker will be William F 
a position to lower prices on some “Bill” Coulter, automotive sale 
manager of Rubbermaid, Inc., 
Wooster, O. Present officers and 
past presidents of the association, 
as well as top industry executives, 
will be introduced prior to Coul- 
ter’s address, which will conclude 
the program. 





You wouldn’t buy a hand-powered 
bucksaw if a modern power saw were 
available at the same price... 


Maremont Names Two Texans 


Appointment of O. T. Sutton 
and George F. Pletz of Houston 
and Devine, Texas, respectively, 
as district sales managers of Mare- 
Only Moog Chrome + Plus offers a mont Muffler Division of MarPro, 
top “‘Fire Ring” with revolution- Inc.. has been announced by 
ary ‘“‘Break-In Sheath’’—a thin : Charles A. Klaus, vice-president 
layer of non-abrasive MARKER NSPA President Reynolds in charge of sales. Sutton will cov- 
METAL plated over the hard er Southeast Texas, while Pletz 
chrome face. items. That’s nothing to complain will travel the south central area 
The “BREAK-IN SHEATH” seats about in itself. But, if sufficient of the state. Leon Fertich of 
like soft cast iron for fast break in! lead time is not given to whole- Charleston, W. Va., has been ap- 
Stops oil pumping, boosts com- salers to permit them to dispose of pointed district sales manager to 
pression, gives your customer the merchandise on hand which was cover Virginia and Maryland. 


new car performance he’s looking | PUrChased at a higher price, you're 
for—sooner! really ‘fencing us in.’ 


“We're accustomed to the wide- 
The HarD. CHROME LAYER, not open spaces and, in this instance, 
scuffed during seating, resists wear we’d like a space of about two 
and lasts longer! months. So, we’re asking your co- 


operation in advising your whole- and will travel 


. 
PATS. APPLIED FOR 


Chicago Pneumatic Hires Spiva 


Jack Spiva, formerly with H 
M. Cree Co., Dallas, Texas, has 
joined Chicago Pneumatic Tool Co 
Arkansas, Okla- 








SEE FOR YOURSELF! Try just one 
set of Moog Chrome+ Plus. You'll 
never be willing to settle for ordinary 
chrome piston rings again! 








MOOG INDUSTRIES, INC. . 


ST. LOUIS 14, MISSOURI 
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saler customers of a pending price 
reduction and allowing a lead time 
of approximately 60 days before 
the printed price list goes into ef- 
fect. 

“How about it? Will you let us 
know if we can count on your co- 
operation?” 


homa and Memphis, Tenn. He will 
continue to headquarter in Dallas 


Associated (Hartman) line of 
battery chargers has been added 
by Larry Dunham Co., Greenville, 
S. C., President Larry Dunham 
announced. 
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Price-Cutting by Distributors Hit; 
Bright Outlook Dots Sales Picture 


RICE-CUTTING by distributors 
ee reports of good business 
with bright prospects ahead 
bobbed up in replies to a question- 
naire mailed to 350 wholesalers 
over the South and Southwest last 
month. 

“Oil distributors are price-cut- 
ting. Manufacturers should control 
or pull distribution of ————— 
anti-freeze by which they give one 
case free with every ten bought,” 
complained a Tennessee official. 
“Price-cutting by distributors” 
was assailed by a Texan also. 

Seventy-seven per cent listed 
higher sales volume for the first 
eight months of this year than for 


A Reader Su 


the same period of last year. 
Fourteen per cent experienced a 
downturn—usually only a few 
percentage points at best—and 
nine per cent reported the same 
volume. Rising prices have ac- 
counted for higher dollar volume 
in many instances, the reports 
stated, while net profit has con- 
tinued to get a battering despite 
higher volume 

Said a Georgian: 

“Our volume is much ahead of 
last year. Of course we are not 
quite two years old. However, we 
find business in general very 
good and promise of increased 
volume for the remainder of this 
year.” 

A Mississippian found his sales 
up ten per cent, with “June, July 
and August very good months for 
ag 

One Texan was up about ten per 
cent. He said: 

“So far every month has been 
over the same month the preced- 
ing year.” 

A Kentuckian was off 18% 
“partially due to cutthroat compe- 
tition. We are still getting the 
price and showing a fair profit.” 

A South Carolinian attributed 
price-cutting by some competitors 
to inflation. 

A well-known West Texan re- 
ported an upturn of 38.3% and an 
Oklahoman complained of “buy- 
ing groups.” The latter’s volume 
was about the same. 


A New Orleans official said his 
sales were up three per cent 
“Business is tough; net profit is 
down,” he added. 

A well-known North Carolina 
company tallied a decline of 14%. 
In some cases wholesalers have 
brought on their declines by elimi- 
nating low-profit or slower-mov- 
ing lines. 

“Business is good,” observed a 
Texan. “Small jobber has less op- 
erating capital. The manufacture: 
sells the distributor first, then 
goes and sells the jobber direct 
The distributor salesmen yell 
plenty.” 

A Missourian’s business was up 
six per cent. “Our biggest problem 
today is collections,” he said, “as 
our area has been hard hit by re- 
duced employment and many have 
already absorbed their 26 weeks of 
unemployment pay.” His sales 
were up six per cent, though. 

A Georgian’s sales were up four 
per cent, but they cost more, as he 
is now traveling more men. 

Said a Mississippi report: 

“Our sales are up 25%. Busi- 
ness is booming in Jackson, but 
you have to do a better selling job 
than ever before.” 

An air of optimism for 1959 
prevailed noticeably at the annual 
convention of the Louisiana 
wholesalers at New Orleans last 
month. 


Gasket Warehouse, Inc. 
Opens in Richmond 


ASKET Warehouse, Inc., has 

been opened at 418 W. Broad 
St., Richmond, Va., by Ronnie Mc- 
Lean and Don Clements. 

The firm will warehouse gas- 
kets and retainers to automotive 
wholesalers in Maryland, District 
of Columbia, Virginia and North 
Carolina. 


Albert Trostel Names Berland 


Appointment of Lee Berland as 
assistant sales manager, replace- 
ment division, of Albert Trostel 
Packings, Ltd., has been an- 
nounced by President John 
Strackbein. Berland will continue 
in the Kansas and Missouri terri- 
tory, which he has served for over 
17 years, where his new duties will 
include the training of factory 
sales personnel and distributors’ 
salesmen. 
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IT’S A FACT! 


‘\ 


No Junction Boxes 
Required. Mounts 
Easily on Wall or 
Ceiling 


OLD FASHIONED 
DROP CORDS! 
Vb 


... And Gives You Years of Increased 
Economy, Convenience and Safety, Too! 


Cordomatic not only costs less than any 
other shop light in the long run, it saves 
you time and money on every job! 
Cordomatic reels in and out automatically 

can't cause accidents like ordinary 
drop cords. Once you try a Cordomatic 
you'll never go back to dangling, tangling 
drop cords again! 


See your jobber for a demonstration 
or write for free illustrated brochure to: 


Dept. C + 17th and INDIANA AVE. 
PHILADELPHIA 32, PA. 





Floridians to Salute Manufacturers; 
Attendance May Whip Record of 578 


A “SALUTE” to all automotive 
manufacturers, development 
of the theme “Getting in Line for 
59” and “Synergism.” 

Those are the three ingredients 
which Florida Automotive Whole- 
salers Association leaders hope to 
mix in proper proportions to set 
another attendance record at their 
fourth annual convention and man- 
ufacturer-jobber table conference 
to be held at Hollywood Beach 
Hotel, Hollywood-by-the-Sea, Fla., 
Nov. 14-15-16. 

(A total of 578 were registered 
during the 1957 conclave in Or- 
lando—believed to be the largest 
crowd ever to attend a meeting of 
automotive aftermarket personnel 
at the state level in the South.) 

“Our program formula this year 
is quite simple,” said Bob F. Deriso, 
Tampa Auto Parts, Inc., program 
chairman. “It features a minimum 
of speakers and a maximum of 
member discussion. In our opinion, 
the average convention features so 
many speakers there is little or 





GENERATORS 
STARTERS 
FY ire] 
ARMATURES 
of highest quality 
THE VMC SYSTEM 


Established 1938 


Tire| 


composed of independent 


rebuilders throughout 
the country using 
uniformly high standards 


in rebuilding 


QUALITY VMC UNITS 


THE YMC SYSTEM 
Atlanta 18, 
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no time left for the members 
themselves to participate—and we 
want this to be a jobber-partici- 
pation meeting.” 

Only two speakers have been 
scheduled for the convention per- 
iod itself: Don H. Teetor, chair- 
man of the board, Perfect Circle 
Corp., Hagerstown, Ind., and J. 
Matthew ‘“‘Hot Shot’’ Nelson, Hol- 
ston Auto Supply, Kingsport, 
Tenn., president of the Automotive 
Wholesalers Association of Tennes- 
see. Teetor will trace past, present 
and future trends in automotive 
distribution. Nelson will suggest 
cures for the industry-old problem 
of obsolescence. 

Balance of this session will be 
devoted to an open forum in which 
wholesalers (non-members as well 
as FAWA members) will be given 
the opportunity either to ask 
questions or to talk on some sub- 
ject of personal interest. This gi- 
gantic “‘bull-session”’ will last ap- 
proximately an hour and a half 
Summarization of this session will 
be made by B. W. “Whit” Ruark, 
general manager of MEWA, and 
J. L. “Jack” Wiggins, executive 
vice-president of NSPA. 

Honor guest and principal speak- 
er at the Sunday industry lunch- 
eon will be J. Edwin Larson, Flori- 
da state treasurer and commis- 
sioner of insurance, who is spear- 
heading a program for highway 
safety legislation reforms in Flori- 
da, aided and supported by FAWA. 

Detailing of other convention 
activities has been under the di- 
rection of A. H. Hines, Hines Auto 


A. H. “Al” Hines of Hines Auto 
Parts Co., Hollywood, is conven- 
tion chairman. The 1958 atten- 
dance may easily exceed the 578 
who registered last year. 


Top: Don H. Teetor 
Above: J. Matthew Nelson 


Parts Co., Hollywood, convention 
chairman. 

First departure from previous 
FAWA conventions is the inclusion 
of a bit of holiday along with con- 
ventioneering. Thus Friday, Nov. 
14, has been designated ‘‘Fun Day,” 
highlighting a golf tournament at 
famous Hollywood Beach Hotel 
Country Club, open to everyone 
attending the convention. 

For those not sports-minded, 
Hines has arranged for expeditions 
through the inland waterway and 
the bay areas on the motor cruiser 
Polaris, private air-conditioned 
yacht owned by the Hollywood 
Beach Hotel management. Infor- 
mal cabana parties at the Olympic 
fresh-water swimming feature the 
evening’s entertainment. 

Saturday morning will usher in 
four seminars in which both 
manufacturers and jobbers will 
participate—electrical-hard parts, 
paint and body supplies, exhaust 
systems and truck equipment dis- 
tributors. The table conference 
will run from 1 to 5:30 p. m., fol- 
lowed by the Booster-AAR hospi- 
tality hour. This gala event pre- 
cedes the FAWA annual banquet 
and frolic, to be emceed by William 
C. “Bill” Herbert, editor of 
SOUTHERN AUTOMOTIVE JOURNAL. 

There will be a constant round 
of entertainment for the ladies. 
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Safest — Fastest 








The Joint Operating Committee of the International Automotive Service 
Industries Show has announced the selection of Miss Eve Strasborg of 
Austria and Chicago to be Miss Automotive of 1959, queen of the IASI 
Show, to be held Feb. 18-21 at Navy Pier in Chicago. With Miss Stras- 
borg are (1. to r.): John M. Wells, Ingersoll-Rand Co., chairman, JOC; 
Joseph Fischer, Auto Parts & Gear Co., Chicago, vice-chairman; Miss 
Holly Ray. “Princess Automotive.” and Victor B. Day. Bear Mfg. Co., 
chairman of the publicity committee. 


NSPA‘s WD Division 
Has 12-Point Code 


A 12-POINT code of ethics has 
been drawn up by the Auto- 
motive Warehouse Distributors’ 
Division of National Standard 
Parts Association to outline its re- 
lationship to the association as a 
whole, responsibilities of division 
members and its over-all service 
function to the independent auto- 
motive service industry. 

Subsequently approved by the 
NSPA directors, the code defines 
the responsibilities of warehouse 
distributors in regards to distri- 
bution, sales organization, func- 
tions performed, promotional ac- 
tivity, operational assistance, etc., 
for wholesalers and manufactur- 
ers. 


West Virginian Names Akers 


Fred B. Akers has been pro- 
moted to manager of the new 
Kingsport, Tenn., branch of Counts 
Automotive Supply Co., Bluefield, 
W. Va., according to Vice-Presi- 
dent and General Manager Clar- 
ence R. Harry. Akers, who had 
been a salesman for the Bluefield 
store for the past ten years, is 
succeeded by W. L. “Buck” Shu- 
maker, Jr., an employe for the 
past three years. 

David Garrison has been added 
to the inside sales force and Alton 
Ramsey to outside sales of Larry 
Dunham Co., Greenville, S. C., 
according to President Larry Dun- 
ham. 
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Stover Leaves Sharp 
Of Oklahoma City 


A C. “Art” Stover, for many 
® years’ vice-president and 
sales manager of Sharp Auto Sup- 
ply, Oklahoma City, has severed 
connections with that firm and is 
opening an automotive supply 
business of his own in Dell City, a 
suburb of Oklahoma City. 

Sharp Auto Supply is owned 
and operated by Mrs. O. V. Ran- 
dal, Stover’s sister. 


AWDA Swells Roster 
By Five Members 


LECTED to membership in the 

Automotive Warehouse Dis- 
tributors Association during the 
summer meeting of the 
tion’s board of governors held in 
Estes Park, Colo., were: 

John D. Harvey Co., Dallas, 
Texas; Seaport Automotive Ware- 
house, Oakland, Calif.; Black- 
hawk Mfg. Co., Milwaukee, Wis.; 
Eaton Mfg. Co., Cleveland, O., and 
R. M. Hollingshead Corp., Cam- 
den, N. J. 


associa- 


Pendleton Elects Bandoli 


Marvin S. Bandoli has been 
elected senior vice-president of 
Pendleton Tool Industries, Inc., 
President Morris B. Pendleton an- 
nounced. Bandoli joined the com- 
pany in 1952 as vice-president— 
marketing, and under his leader- 
ship sales volume reportedly in- 
creased by more than 49% be- 
tween 1953 and 1958. 





SIMPLE TO INSTALL 
Anyone who can use a wrench can install 
Dualmatics. Each set packaged in display 
carton complete with new studs, gaskets, 
and instructions 

e 


SIMPLE TO OPERATE 
When levers of Dualmatic are changed 
from Free to Lock (takes less than 2 min 
utes they automatically swing axle into 
position for engaging to 4-wheel drive. 
Not necessary to rock or move truck. 


” 
Dealer Cost 
Any 
set order 


Dualmatic 
Make & Models 


Willys Jeep 51 thru 58 40.00 
Willys Jeep 42 thru 50 40.00 
Chev. 2 Ton 1957 on— 
GMC V2 Ton 1958 on 45.00 
Chev. %4 Ton 1957 on 
GMC % Ton 1958 on 45.00 
Chev. 1 Ton 1957 on 
GMC 1 Ton 1958 on 
Chev. Military 4x4 
GMC 2 Ton 100 
Series 56/57 
GMC 3% Ton & 1 Ton 
150-250 Series 56/57 
GMC Military 6x6 Split Case 
GMC Military 6x6 Banjo Case 
Dodge W-100, W-200 1957 on 
Dodge Power Wagon 1942 on 
Dodge W-300 1958 on 
IHC A-120, S-120 Series 
IHC A-140, A-160 Series 
IHC A-160 optional, and 
A-170, A-180 
White Scout Car 
Marmon-Herrington M-504 
Marmon-Herrington M-604 


8388 3838 


838383 & 
8 


Order from your local automotive jobber. 
Write direct for catalogues, folders, and 
complete price sheets. 


>. 


PRODUCTS co. 
P.O. Box 178 
LONGMONT, COLORADO 
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Factories’ "Free" Premiums Roasted 
In Louisiana; Some Bouquets Tossed 


OME manufacturers were 

a and some were “cussed” 
it the fifth annual convention of 
the Automotive Wholesalers As- 
sociation at New Orleans’ Jung 
Hotel Sept. 20-22. (See photos on 
opposite page.) 

Factories which have revised 
their distribution practices to en- 
able wholesalers ‘to compete in a 
free and open market” were com- 
mended. 

Other resolutions winning unan- 
imous adoption assailed manufac- 
turers who promote premiums and 
other give-aways in order to 
further the sale of their products 
and those factories who have gone 
into distribution “through the cap- 
tive oil and rubber markets” in 
this country. 

“Premiums and so-called free 
deals” are based ‘on the false 
premise of something for nothing,” 
said the resolution, presented by 
Stanley Massett of New Orleans as 
resolutions committee chairman. 
Best interests of factory and job- 


ber would be served by discon- 
tinuing them, the measure said. 

Several dozen manufacturers or 
their representatives occupied 
booths held in conjunction with 
the convention. 

Max K. Doehler of Bruce Dod- 
son Co., Kansas City, explained 
his company’s insurance program 
being handled for the association. 

William C. “Bill” Herbert, edi- 
tor of SOUTHERN AUTOMOTIVE 
JOURNAL, addressed the banquet 
session, which was followed by a 
“Dixieland Jamboree” and inform- 
al dance. 

Officers other than the ones 
mentioned on the opposite page in- 
clude these new directors: Martin 
Charbonnet and Robert Cook of 
New Orleans, Sam Grayson and 


New Orleans, Harold Delhommer, 
Sr., of Lafayette, Ray Himel of 
New Iberia, Bruce Clark of Tal- 
lulah, Chas. F. Jacob of Bastrop, 
Andy Berry of Lake Charles and 
M. LaBorde of Sulphur. 


Victor Elevates Hill 


Clyde C. Hill, representative for 
the past 14 years for Victor Mfg. & 
Gasket Co. in Virginia and the 
Carolinas, has been named eastern 
district sales manager, succeeding 
Harvey B. Mims, who retired. Hill, 
who will headquarter temporarily 
in Washington, D. C., will super- 
vise representatives in the New 
England states, the Carolinas and 
Virginia. 

“We recently added two new 
men, J. E. Johnson and W. N. 
Rogers, to our organization,” an- 
nounced Newton Jones, buyer for 
Jones Battery & Auto Parts, 
Laurel, Miss. 


Johnnie Preston of Shreveport, W. 
P. Barnes, Jr., of Baton Rouge and 
W. H. Himel, Jr., of Hammond, 
Thomas F. Adams and A. S. Farr, 
both of Alexandria. 

Continuing directors are Osca: 
Kagan and J. M. Walton, Jr., of 


Ralph Dean, formerly’ with 
Straus-Frank Co., Tyler, Texas, 
and Dee White in Henderson, 
Texas, is now manager of Stand- 
ard Motor Supply in Muskogee, 
Okla. 
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GET YEAR ROUND % 
SALES & PROFITS Gx 


with Canfield 


SPECIALTIES 


CONTACT THESE REPRESENTATIVES:— 


STANLEY D. BOWLES CO., 
1910 S. Lamar Street, 
Dallas 15, Texas 


C@nfeld) CaNrim» On Company 


Cleveland 27, Ohio 


G. W. KLIER COMPANY 
3166 Maple Drive, N.E., 
Atlanta 5, Georgia 


General Offices 
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BLITZ 
BATTERY CHARGERS 


Are Money Makers For Any Shop 


they are priced right and 
fully guaranteed. 


A complete line of chargers. 
6 & 12 Volts. Fast & Slow 


Battery Wheeler Trickle Chargers 
Battery Charging Stands 
Jumpers arning Signals 
Battery Carriers Emergency Starting 
Battery Power Units Cables 
Write tedoy fer sew catalog, 
prices ond details 


BLITZ ELECTRIC CO.., Inc. 


5712 Westworth Ave., 
CHICAGO 21, ILL. 


because 

















Mail Coupon Today 


ARE YOU READING SOMEBODY 
ELSE'S COPY OF SAJ...? 


Why not get your own subscription so you can always be sure of see- 
ing each issue .. . the price is low and it's a// good reading. 
SOUTHERN AUTOMOTIVE JOURNAL 
Department A-!! 

806 Peachtree Street, N. E 

Atlanta 8, Georgia 


C} New Subscription 


0 Renewal 


nt Consenent® = 
Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 3 years 





Mame of Firm 





P. ©. Box or 
Street and No. —___ 


City 


0 Enclosed find $3.00 CO BIN me fer $3.00 
(Foreign and Canada $10.00) 





U.S.A. 
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Top photo: Officers of the Automotive Wholesalers Association of 
Louisiana include (1. to r.): Harold Delhommer of Lafayette, president; 
John M. Walton of New Orleans, whom Delhommer succeeds in Janu- 
ary: Ira C. Dimmick of Lake Charles, past president, and Jules L. La- 
mothe of Baton Rouge, executive secretary. John Preston of Shreveport 
was elected vice-president, W. P. Barnes of Baton Rouge was named 
treasurer and Andy Berry of Lake Charles was chosen secretary. The 
convention program included two panels shown in the two other photos. 
Discussing the AWAL-Louisiana State University Management Institute 
(center photo) were (l. to r.): seated. Harold Delhommer, Jr., of La- 
fayette, H. L. Hutchison of Lake Charles and J. H. Stringer of Baton 
Rouge; standing, Howard A. McMurchie of National Standard Parts As- 
sociation, Max Yarbrough of LSU and Robert Schutte of Motor and 
Equipment Wholesalers Association. The panel on catalogs and price 
sheets (bottom photo) included (I. to r.): Hutchison, Don P. McKinley of 
Thompson Products, Inc., Metairie; Schutte and Albert Joseph. The 
latter is advertising manager of The AP Parts Corp., Toledo. Photo- 
graphs were taken by Jack Ruth of Houston, Texas, field representative 
of National Standard Parts Association. Convention attendance ap- 
proximated 200 men and women, including many factory men. AWAL’s 
membership totals 54 and 27 branches. 
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KEM FUEL PUMPS 


with the 
Binalon® Diaphragm 
must pass this gruelling test! 


*“Still going after 1000 hours at a running 

speed of 80 M.P.H., equal to 4 times around 

the world.” — result of independent labo- 
ratory tests. 

The Lifetime Binalon Diaphragm — a 
single Bonded thickness of Dupont Nylon 
woven cord fabric and Bina rubber, pro- 
duced exclusively for Kem fuel pumps to 
withstand this tremendous punishment. 


For the best that money can buy — buy KEM 


4 ami atelalthiclaitialslc mn Ge) Tale 


Fair Lawn, New Jersey, U.S.A 


Send for 
~| FREE BOOKLET 
-\#5\ onFUEL PUMP 
= pie TESTING and 


My name .... 
Firm name ...... cea 
ED ss icsieiictinnbataidanl 


( Gas station [j Repair shop [) Wholesaler 
Your parts distributor 


KEM 


PLEASE RETURN COUPON FOR CATALOG 9da-10 
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George C. Faller 


Four Managers Change 
Posts with UMS 


N® assignments for four reg- 
ional managers were an- 
nounced by Roland S. Withers, sciatica laps eas 
general manager, United Motors 
Service division of General Motors. “He's all right. I’m keeping an eye on him.” 
last month. They are: 

George C. Faller, formerly 
Southern region with headquarters region, to Pacific Coast regional manager with headquarters in De- 
in Memphis, to Eastern regional manager with headquarters in San troit and Roger W. Lundberg, 
manager with headquarters in At- Francisco; Cleve Webb, formerly formerly Central region, to South- 
lanta; Jeff Gray, formerly Eastern Pacific region, to Central regional ern regional manager 




















help your customers to 


comfort 


and 





WITH NEW PYROIL 
TWIN PROFIT PACKS 


Boost Sales and Profits with 
these “do-it-yourself” 
repair products 





FLEX-O-FIX The original amaz- 
fing liquid rubber. Spreads like Fece) Biyiy) ithe 
; paste, dries waterproof, tough and SHOCK ABSORBERS 
elastic. Mends and Repairs rub- : 

ber boots, galoshes, waders. Mends see your jobber, “come 

canvas boats, Seals windshield or write 

leaks, doors, gaskets, Insulates 

electrical terminals and wiring. HECKETHORN MFG. & SUPPLY CO. 
Comes in two colors-all purpose DYERSBURG, TENNESSEE 

BLACK and TAN for the sports- 
man. Home size tube 59c 


cwest PROFIT ROCKET! 
NATIONALLY PUBLICIZED Pyroil products have NEWEST (7 I 


been publicized in over 40 magazines including 
TRUE, FIELD & STREAM, OUTDOOR LIFE, 
ARGOSY, SPORTS AFIELD, etc. 


@ peeeeeaehe 





- i SIDE PIPES ano 
MET-L-FIX The all new plas- SU hd LAKES PIPES 


tic aluminum in a tube. Dries 
ae. es <~ ogee will $ - RACY ELEGANCE makes easy  stallations assures added service 
n crum e. mepairs, olders, a } high-ticket volume. Handy instal profits plus thousands of sales 
Seals. Can be filed, sanded, dril- - yj lanion kits mean quick, easy in to the huge do-it-yourself market 
led and threaded. Has 1001 uses 
around the home, shop, farm 


and the outdoors. Home size 5 — CHROME SIDE PIPES 
tube 59¢ 3B SIZES svanasce is io lakes Pipes _ 





WRITE FOR FULLY ILLUSTRATED CATALOG AND NAME OF NEAREST JOBBER 
items. Free display rack when you order 2 doz- 
en from your jobber or write Pyroil Company, 


Inc., Dept. sJ-1u, La Crosse, Wis. @ Toronto, Can. yp AUTOMOTIVE PRODUCTS 


20665 North Ruby Street Melrose Park, 





Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for October 1958 





Georgia Garagemen 
Debate Jobbers 


A NOVEL thing for the aftermarket 
industry took place in Atlanta 
Sept. 26 when a panel of three 
Georgia garagemen and_ three 
wholesalers aired out problems 
which arise in their daily relations 
(See photos at right.) 

For more than an hour the sex- 
tet quickly responded to written 
questions presented earlier at this 
“Dutch” dinner meeting arranged 
between members of the Georgia 
Automotive Wholesalers Associa- 
tion and the Independent Garage 
Owners of Georgia. 

The audience of approximately 
150 heard Harry Wright and Jack 
Hurd, Atlanta, and Howard B. 
Viar, Savannah, who are garage 
operators, and Dexter Swanstrom 
and Robert Perrin, Atlanta, and 
Howard Hout, Albany, who are 
wholesalers. The moderator was 
William C. “Bill” Herbert, editor of 
SOUTHERN AUTOMOTIVE JOURNAL. 

Earlier the program included 
addresses by H. F. “Red” Reagin 
of Atlanta, president of the IGOG, 
and Jack Verner of Decatur, presi- 
dent of GAWA, who co-chair- 
manned the meeting. 

Henry S. Clark, executive di- 
rector of GAWA, spoke on “The 
Value of an Association,” an ad- 
dress which provoked extended 
applause. 

Special guests included Frank G. 
McKenzie, Bluefield, W. Va., presi- 
dent of the Southeast Automotive 
Show; Tom Brown, representing 
Automotive Booster Club B-6; and 
Tom Clark, representing the South- 
east regional group of Automotive 
Affiliated Representatives, as well 
as representatives of the Bureau of 
Apprenticeship Training of the U 
S. Department of Labor. 


Gates Plans Facility 
At Charlotte, N. C. 


P LANS for nearly $500,000 worth 
of warehouse and _ storage 
construction for Gates Rubber Co. 
were announced last month by 
Charles C. Gates, Jr. vice-presi- 
dent. 

The projects include a 35,000- 
square-foot warehouse at Char- 
lotte, N. C., a one-story brick- 
veneer warehouse at Cleveland, 
Ohio, and a carbon black storage 
building on the sprawling Gates 
complex in Denver. 

The Charlotte warehouse, with 
its air-conditioned sales office, will 
be ready for occupancy in Decem- 
ber. 
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Top: H. F. “Red” Reagin of Atlanta, 
Garage Owners of Georgia, is shown addressing the garagemen and 
wholesalers. Above: Dexter Swanstrom, Atlanta jobber, speaks as other 


president of the Independent 


panel members and the audience listen attentively. 








10 E. LAFAYETTE AVE. 


BALTIMORE 2, MD. 


HAVE BRAKES... 
WILL STOP! 


For go-power, your customers 


want the finest gasoline. For 
stop-power, your customers 
must have the finest brakes. 
Under normal city driving 
conditions, cars equipped with 
regular brakes may use IMCO 
"WMB", Power brake equip- 
ped cars and cars needing 
power brake performance, 
should use IMCO "DG" 
(Deluxe Grade). IMCO means 
QUALITY . . . SAFETY... 
VALUE. 
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Tire Executive Says Gas Stations 
To Up ‘59 TBA Sales $100 Million 


N= year the sale of tires, bat- companies put complete TBA sales 
teries, spark plugs, anti-freeze programs into effect at their sta- 
and other basic automotive acces- tions.” 
sories by service stations will top Total TBA sales by all outlets 
this year’s record $1.4 billion are expected to amount to $4.3 
worth by $100 million, accerZin billion this year. 
to an official of the United States The average service station this 
Rubber Co. year is expected to sell 200,000 
“Ten years ago,” said G. Ray- gallons of gasoline, 2,800 hours of 
mond Cuthbertson, vice-president lubrication and_e servicing and E. W. “Herb” Taft has joined 
$7,718 worth of TBA products, do- World Bestos of New Castle, Ind., 


and general manager of its tire ld E 
livision, “service station TBA ing most of this business with 212 as district manager for Delaware. 
Maryland, the District of Colum- 


business amounted to $630 million regular customers. Further, using bia and eastern Virginia, J. W. 
less than half of what it is to- an industry yardstick, a service Greenen, manager of replacement 

lay. station will sell $18.47 worth of sales, announced. Taft was for- 
“Service stations today sell one- new tires, retreads and tubes for merly in the automotive supply 

third of all the replacement pas- every 1,000 gallons of gasoline business. 

senger tires sold in this country, sold, he said. 

38% of all replacement batteries The next biggest item is bat- e 

for passenger cars and 68% of al! teries, averaging $6.02 in addi- 

the anti-freeze bought by Amer- tional revenue for every 1,000 gal- gallons of gasoline sold, according 

ican motorists.” lons of gasoline sold. Anti-freeze to U. S. Rubber Co. figures. 
“Service stations are the largest averages $4.17 per 1,000 gallons of — - 

single retail outlet for TBA items gasoline sold; spark plugs, $3.85; Motor Inn Supply Buys G. & G. 

and promise to become an even oil filters, $2.29; fan belts, 68 

more important factor with the cents; wiper blades, 65 cents, and Motor Inn Supply of Pampa, 

continued growth of suburban on down the list to the smallest Texas, has purchased G. & G. Sup- 

areas and as more and more oil item—fuses, four cents per 1,000 ply Co. at McLean 


Why Send ; ">| | HAVILAND 
RADIATOR. 
Jobs Away? 


~~ ey) 
. Many Adding $8,000-$12,000-$15,000 
a Year Servicing Radiators! it [j FFLE a c 
@ “Our Inland radiator dept. is taking in an average of $300 


a week!"’—Douthit-Carroll-San Chez Co., Memphis, Tenn. 
“Grossed $18,000 the first 9 months.’’—Harvey C. Jones 
Co., Reseda, Calif. ““Made over $500 my first month.” 

. Roberts Service, Blacksburg, Va. ‘‘Taking in $50 a a 
day.”’—Tillie’s Service, Fargo, North Dakota. 
Motor Service survey shows radiator repair jobs were 
up 15.8% last year. Profits from radiator work are 

e sure to steadily become even better due to increasing 

$ cooling system pressures. 

FREE 48-pg. book, all about Inland equipment, 
easy-pay plan, free factory training school 
INLAND MFG. COMPANY, e@$ Pr we 


@ 1108 Jackson St., Dept. $A10, , Omaha 2, Nebr. 


World's Largest Manufacturer of Radiator Servicing Equipment 1 
Lk ne I =e 
7. 


Se THUAND | MFG. | C0., “Dept. SA10, 1108 Jackson S ct, Omaha 2, Nebr r 

Please send new free book, ‘‘Blue Print For Profits." 
FIRM. ——— : 7 _—— er THE ONLY FILTER THAT 
ee COMPLETELY REMOVES 


BOTH SLUDGE AND ACID!: 








WITH "INSTANT HEAT DISTRIBUTION’ TO 
REDUCE CONDENSATION FOR LONGER WEAR. 

















ADDRESS. 
CITY. ee SSS 








BY TITLE Write for catelog 
If deoler, make of car sold LEE FILTER corP., 


Are you now operating a radiator dept.? O Yes ( Ne No. Arlington, N. J. 
et Se A A A A A ES AEE a eR ce AER ne aie ee ee nee mae 
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VELLUMOI D 


USE THE FINEST! 


Specify Vellumoid for the 
finest in gaskets and gasket 
sets ... job matched to your 
specific requirements. Vellu- 
moid now offers Cylinder 
Head, Manifold, Exhaust 
Flange Gaskets and Overhaul 
Sets to assure trouble-free 
superior performance. 

Ask your jobber about Cop- 
permoid. . . He knows quality. 


THE VELLUMOID COMPANY 


Worcester, Massachusetts 








NOTE—The simplicity of this Tool 
it strips and also crimps Rajah Terminals te 
Ignition Cable 
Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 











DEPENDABLE BATTERIES 


for more than 30 years 


InMA APPROVED , 
Automotive, Marine, Motorcycle, 


Aircraft. 
We OuTSELL ... BECAUSE 
We Out SERVE 
We also Repair and Rebuild ALL 
Makes . . . Automotive, Industrial 
and Railroad 


YOCAM BATTERIES, Inc. 
Tampa, Fla. 
Service Branches in Tampa, Miami, Jacksonville and 





Pensacola, Fla., Macon, Ga., and Prattville, Ala. 
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A Collection Service That 


Gets The lg ! Y 


MONEY! 


IF YOU HAVE MONEY TIED UP 
IN OVER-DUE ACCOUNTS; 


YOU can NOW return it to your business, and start it coming 
in just a few days. 


Here's the truth about this new wonder serv- 
ice: 


@ It’s self-operative, and so simple a child can operate. Yet 
it is the most powerful and effective collection scheme ever 
devised. It gets the money quickly from either good or bad 
debts. It preserves and actually builds good-will. There are 


no fees nor commissions to pay. The expense is only a few 


pennies to each account. 


It’s neither the familiar stickers nor only a final notice. It’s 
a real collection service. Thousands report that it is the most 
satisfactory and successful collection service they ever used, 
1 could go on and on citing case histories of what it has done 
for others. But | want YOU to just see for yourself what it 


will do for YOU—what YOU can accomplish with it. 


Here’s how: Use the form below to grant your permission, and 
I‘Il send the service, on approval, for you to actually collect 
your accounts. You may, for any reason 
return it and owe nothing. But I’m sure you'll use it, and 
that you will get results. 


or no reason at all, 


And when you are convinced of satisfactory results—by actu- 
al collections made—within thirty, or even sixty days, if nec- 
essary—send only $7.50—though it may be worth hundreds 
of dollars to you. The collection of only one small account 
will be worth many times the cost of the entire service for a 
hundred accounts. 


Until you have tried this service you will never know what 
it is costing you to be without it. Send for it today, and 
within the next few days you will be getting your money. 
Do it NOW, while it’s on your mind... 


D. M. Reese, Managing Director 
Creditors Service Company 

P. O. Box 65 

Murphy, North Carolina 

Send your system for thirty, or if necessary, sixty days trial 
and approval. We reserve the right to return it and owe 


nothing. But if we find it satisfactory we'll honor your invoice 
for $7.50. 


NAME 
, ADDRESS 
! 

' CITY 
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This listing of Advertisers and Manufacturers’ Agents is published as a convenience, and not as a part of the advertising contract 


Dvery care will be taken to inder correctly. However, no allowance can be made for errors, or for failure to insert 
your calling to our attention any corrections or omissions promptly 


A 


Spark Plug Div. 80, 81, 82 
e Rubber Co . 7 

me Air Appliance Cory 
irtex Automotive Div 
bertson & Co ‘ 
ninum Industries, Inc 
erican Air Products 
merican Hammered Divisio 


r 


d » Tools, Inc 

Arvin Industries, Inc 
ates Investment Co 
tic Steel Co 


B 


BCA Ball Bearings 
Baird Dynamic Corp 
Bar's Products Co 
asic Sleeve Associates 
Bear Mfg. Company 
Bee-Line Company 

Bell Co., Inc. . 

Big Four Industries, In: 
Bingham-Herbrand Cor; 
Bishman Mfg. Co 
Blackhawk Hand Tools 
Blitz Electric Co 
Bower Roller Bearings 
Brake Parts Specialty 
Breeze Corporation, In 


Briggs Sho Absorber 


amel Patches 

anfield Oil Company 
arter Carburetor Oory 
asite Division 
Yhamp-Items, inc 

1} 


1ampion Parts Rebuilders 
In< - of 
Jhampion Spark Plug Co. 100, 1 
rolet Motor Div ; 
sler Motor Parts Div 
evite Service, Inc 
Coats Company 
Cole-Hersee Company 
Commercial Leasing 
Commercial Credit Co 
Commercial! Solvents Corp 
Cordomatiec Division 
Creditors Service Company 
Curran Corporation 


D 


D L Products, Inc 
DeKoven Mfg. Co 
Delco-Remy Division 
DeSoto Division 
Ditzler Color Division 
Doan Manufacturing Co 
Dow Chemical Co. . 
Dualmatic Products Co 
Du Pont de Nemours and Co 
Inc., E. I 
Finishes Div 
No. 7 Line 
Refinishes 
Dynatron Cory 


152 


in ( 

Mfg. Co 
Automoti ory 
tric Auto-Lite Ce 

Batteries 

Parts & Service 

Spark Plugs 

Wire and Cat 

merol Mf 


& B Mfg. Ce 
ederal-Mogul Service 
BCA Ball Bearings 
Bower Roller Bearings 
Federal-Mogul Engir 
Bearings 
National Seal 
Felt Products Mfg. (¢ 
Fox Products Co 


Fram Corporation 


G 


Gabriel Compar 
Gates Rubber Co 
General Electrix 
Lamp Div 
Go-Jer Co 
Golden Glide Divi 
Gabriel Co 
Gould-National 
Grand Automotive 
Products, In 
Grey-Rock Divi 
Grote Mfg. ¢ 
Guaranteed P 
Gumout Division 


Pennsylvania 


H 


Harrison Radiat 
Hastings Mfg. Co 
(Filter Division) 
(Piston Rings) 
Haviland Co Arnol« 
Heckethorn Mfg. & 
Hirsig-Brantley Co 
Holmes Co., Ernest 
Homestead Valv 
Hygrade Prod 


J 


Jack-Pack Mfg. Co 
Jaycee Chemica] Cory 
Johns-Manville Cory 
Johnson Bronze Co 


eson Chemi 
Olin 


P 


P & D Mfg 

Packard Electric D 
Perfect Circle Cory 
Permatex Co Inc 
Permite Mfg. Co 
Pick Mfg. Co 
Practical Mfg. Co 
Prest-O-Lite Batteries 


We 
Only manufacturers’ agents are listed on opposite page. 


u 


I 
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n 


appreciate 
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MANUFACTURERS’ AGENTS 


REPRESENTING OUR ADVERTISERS 


ALABAMA KENTUCKY NORTH CAROLINA 


Alan 8 


ARKANSAS 


OKLAHOMA 


Kline, B. A 
Cordomati 
Lees, Henr 
L&SB 


TENNESSEE 


GEORGIA MISSISSIPPI 


-arker 


M 
Otto-Item : 140 : Mfg. Ce 
7 ; a . ‘ : Crockett-Jordan ( 
St outed Shields, Herman A r Kem Mfg. Co 
orm-Vulk ! 10 Arnold Haviland Co 1 aii: i a Da 
Katz. Warren anta Johnson Bronze ' 08 ! ‘. 
Grand Automotive Prod Muskegon Pistor > (% Pts naggl +h od 
Muskegon Piston Ring (« 
Western Tool & Stamping 


Co 


Klier, G. Walter Atlanta 
Canfield Oil Co 
= Mt Lynn & Hemphil Da 
Smith, Ray ! Atlanta Heckethorn Mfg. & 
Cordomatic Div 3 MISSOURI Jaycee Chemical 
Styron, Art Atlanta Black. R. S Kans ‘ity McClintock 
F & B Mfg. Co ¢ Doan Mfg. Co Ac = Ai 
» Filte Jory 5 Grane 
Williams, N. A Atlant Lee Filter Cor} Wel Mfg 
K-D Mfg. Co 35 juettner, O. M Kansas Cit Wittek Mfg 
Lamson & Sessions Co Acme Air Appliance Corp : O'Connell, J 
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THESE PAGES ARE OUR ONLY ADVERTISING 


YET LOOK HOW OUR/SALES 
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TOO BUILDS SALES 


* Six pages a year in Southern Automotive Journal 
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FRICTION MATERIALS CO.— CHARLOTTE.N.C. 


Want more facts? Use Reader Service Card Page 121 SOUTHERN AUTOMOTIVE JOURNAL for October 1958 





For full-time 
protection 


... call for 


HASTINGS 


You can install Hastings Oil Filter Cartridges and know 
your customers will have clean oil all the time... from 
filter change to filter change. The reason is Densite. 

Densite is an entirely different type of filtering ma- 
terial. Many millions of selected cotton fibres—pres- 
sure packed—absorb dirt far beyond the capacity of 
ordinary filters. 

Recommend Hastings Cartridges with every oil 
change. You'll have more satisfied customers... build 
more profitable, repeat business. 


HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN 
Filters, Piston Rings, Casite, Wear Reducer, Spark Plugs 


Hastings Oil Filter Cartridges 


keep oil clean from filter change 
to filter change* 


U.S. Patent N 
2,584 ? 


et 8 ese 


*When replaced as nor- 


“ ns 
mally recommended. HA GS 
Proved by tests conducted ae 
under supervision of Pitts- ao 


burgh Testing Labora- / 

tories, in accordance with OIL FILTER CARTR 

U. S. Bureau of Standards l0GE 
procedure. 
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CHROME C-9 OIL RINGS WITH 
CIRCUMFERENTIAL EXPANSION ACTION 
. for newer engines 


LT am 


— 


CHROME SPIRO-SEAL 

OIL RINGS WITH 
CIRCUMFERENTIAL EXPANSION 
ACTION for older engines 


SMART MOTORISTS WANT RAMCO RE-POWERING 
for longer engine life... 


Of course, they don’t know they want RAMCO 
rings—they just want that ring job to last! 


And so do you, if you want satisfied customers. That's circumferential expansion action—each “‘power-engi- 
why smart engine men call for RAMCO 10-Up Sets neered”’ with chrome to make any age engine feel 
the kind that last and last and last and lasi—and bring young and gay. That's why you’re DOUBLE SURE 
in “‘recommend”’ customers you'll re-power right—RAMCO right—when your 


Smart engine men know each 10-Up Set contains either work sheet calls for RAMCO 10-Up Sets. 


Chrome C-9 or Chrome Spiro-Seal oil rings—each with Be DOUBLE SURE! Call your RAMCO Jobber today. 


wove suae aucsco fl seve 


RAMSEY CORPORATION, ST. LOUIS 8, MO. SUBSIDIARY OF (seek PRODUCTS, INC 
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